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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

FORM 10-Q

QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE
ACT OF 1934

For the quarterly period ended September 30, 2011
OR

O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE
ACT OF 1934

For the transition period from to

Commission File Number 001-33458

TERADATA CORPORATION

(Exact name of registrant as specified in its chaetr)

Delaware 75-323647C
(State or other jurisdiction of (I.R.S. Employer
incorporation or organization) Identification No.)

10000 Innovation Drive
Dayton, Ohio 45342

(Address of principal executive offices) (Zip Code)

Registrant’s telephone number, including area code(866) 548-8348

Indicate by check mark whether the registrant € filed all reports required to be filed by Seeti or 15(d) of the Securities Exchange
of 1934 during the preceding 12 months (or for sstobrter period that the registrant was requirdilésuch reports), and (2) has been
subject to such filing requirements for the pastl@@s. Yes No O

Indicate by check mark whether the registrant ldsmstted electronically and posted on its corpo¥@tb site, if any, every Interactive Data
File required to be submitted and posted pursuaRide 405 of Regulation S-T during the precedi@gribnths (or for such shorter period
that the registrant was required to submit and pash files). Yes[xl No [

Indicate by check mark whether the registrantlearge accelerated filer, an accelerated filer, @accelerated filer, or a smaller reporting
company. See the definitions of “large acceleréited” “accelerated filer” and “smaller reportir@mpany” in Rule 12b-2 of the Exchange

Act.

Large accelerated file Accelerated filel O
Non-accelerated file O Smaller reporting compar [

Indicate by check mark whether the registrantshell company (as defined in Rule 12b-2 of the Exgle Act). Yes[] No

At October 28, 2011, the registrant had approxiiyélt&7.4 million shares of common stock outstanding
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Part 1—FINANCIAL INFORMATION

Iltem 1. Financial Statements.

Teradata Corporation

Condensed Consolidated Statements of Income (Unateld)

In millions, except per share amounts
Revenue
Product revenu

Three Months Ended Nine Months Ended
September 30, September 30,
2011 2010 2011 2010

$ 287 $ 24c $ 791 $ 66¢€

Service revenu 31¢ 24¢€ 89¢ 122
Total revenue 60z 48¢ 1,68¢ 1,38¢
Costs and operating expenses

Cost of product 99 72 271 21F
Cost of service 17t 13¢ 49¢ 39C
Selling, general and administrative exper 162 13z 47¢ 377
Research and development exper 43 40 11¢€ 10¢€
Total costs and operating expenses 48( 383 1,36¢€ 1,09(
Income from operations 122 10€ 325 29¢
Other (expense) income, r (1) 0 25 0
Income before income taxe 121 10€ 34¢ 29¢
Income tax expens 34 31 93 82

Net income $ 87 $ 75 $ 25t $ 21¢€
Net income per weighted average common sha
Basic $ 0.52 $ 0.4t $ 152 $ 1.2¢
Diluted $ 0.51 $ 0.44 $ 1.4¢ $ 1.27
Weighted average common shares outstandir
Basic 167.¢ 167.2 168.: 167.:
Diluted 171.7 170.1 172.1 170.1

See Notes to Condensed Consolidated Financialrs¢ats (Unaudited).
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Teradata Corporation
Condensed Consolidated Balance Sheets (Unaudited)

September 3C
In millions, except per share amounts 2011
Assets
Current Asset
Cash and cash equivalel $ 691
Accounts receivable, n 441
Inventories 64
Other current asse 65
Total current asse 1,261
Property and equipment, r 11¢
Capitalized software, ni 14C
Goodwill 73€
Acquired intangible asse 171
Deferred income taxe 48
Other asset 11
Total assets $ 2,48¢
Liabilities and stockholders’ equity
Current liabilities
Accounts payabl $ 96
Payroll and benefits liabilitie 14C
Deferred revenu 353
Other current liabilitie: 82
Total current liabilities 671
Long-term debr 29:¢
Pension and other postemployment plan liabili 83
Other liabilities 38
Total liabilities 1,08t
Commitments and contingencies (Note 7)
Stockholders’ equity
Preferred stock: par value $0.01 per share, 10tfes authorized, no shares issued and
outstanding at September 30, 2011 and Decemb@(30, 0
Common stock: par value $0.01 per share, 500.@&slaarthorized, 186.1 and 184.9 shares
issued at September 30, 2011 and December 31, Bxctively 2
Paic-in capital 744
Treasury stock: 18.7 and 16.8 shares at Septendh@031 and December 31, 2010,
respectively (494)
Retained earning 1,13¢
Accumulated other comprehensive inca 10
Total stockholders’ equity 1,401
Total liabilities and stockholders’ equity $ 2,48¢

See Notes to Condensed Consolidated Financialr¢ats (Unaudited).

4

December 31

2010

$ 88<
40z
65

56
1,40¢
10¢
11€
13¢€
12

58

48

$ 1,88t

$ 10z
134

268

70

56¢

85
40
694

69C

(399)
884
12

1,18¢
$ 1,88t
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Teradata Corporation
Condensed Consolidated Statements of Cash Flows (@irdited)

In millions

Operating activities
Net income

Adjustments to reconcile net income to net caskigen by operating activitie:

Depreciation and amortizatic
Stocl-based compensation expel
Excess tax benefit from stc-based compensatic

Deferred income taxe
Gain on investment

Changes in assets and liabiliti

Additions to capitalized softwal

Receivable:
Inventories

Current payables and accrued expel

Deferred revenu

Other assets and liabilitic
Net cash provided by operating activities

Investing activities
Expenditures for property and equipm

Business acquisitions and other investing actijtreet
Net cash used in investing activities

Financing activities
Proceeds from lor-term borrowings
Repayments of lor-term borrowings

Repurchases of common stc

Excess tax benefit from stc-based compensatic

Other financing activities, n

Net cash provided by (used in) financing activitie

Effect of exchange rate changes on cash and casvadnts
(Decrease) increase in cash and cash equiv:

Cash and cash equivalents at beginning of pe

Cash and cash equivalents at end of peric

Nine Months Ended September 30,

2011
$ 25¢

74
25
(10)
31
(28)

12
0

0
57
©)

387

(32)
(56)
(722)
(809)

60C
(300)

(95)

10

19

234

&)

(192)

882

$ 691

See Notes to Condensed Consolidated Financialr¢ats (Unaudited).

5

2010
$ 21¢

43
18
(3)
16
0

(24)

18
(7)
11
13

265
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Notes to Condensed Consolidated Financial StatemanfUnaudited)
1. Basis of Presentation

These statements have been prepared pursuantrideébend regulations of the U.S. Securities axchBnge Commission (“SEC”) and, in
accordance with those rules and regulations, dinghide all information and footnote disclosure@smally included in annual financial
statements prepared in accordance with accountingiples generally accepted in the United StafeSmerica (“GAAP”). In the opinion of
management, the condensed consolidated finanaiginsénts reflect all adjustments, consisting ofilyasmal recurring adjustments,
necessary to fairly state the results of operatifinancial position and cash flows of Teradatag@oation (“Teradata” or the “Company”) for
the interim periods presented herein. The year28id condensed consolidated balance sheet datdenimed from audited financial
statements, but does not include all disclosurgsired by GAAP. The preparation of condensed catatdd financial statements in
conformity with GAAP requires management to make ofsestimates and assumptions that affect thetegpamounts and disclosures.
Actual results may vary from these estimates.

These condensed consolidated interim financiaéstahts should be read in conjunction with the clideted financial statements and notes
thereto included in Teradata’s most recent Annweggdd®t on Form 10-K for the fiscal year ended Decendi, 2010 (the “2010 Annual
Report”). The results of operations for any integeriod are not necessarily indicative of the rissof operations to be expected for the full
year. Certain pric-year amounts have been reclassified to conforthe@011 presentation.

Revenue Recognition

Teradata’s solution offerings typically include sadire, software subscriptions (unspecified wheniésagrailable upgrades), hardware,
maintenance support services, and other consultimgementation and installation-related (“consudti) services. Teradata records revenue
when it is realized, or realizable, and earnedadata considers these requirements met when:

» Persuasive evidence of an arrangement €

* The products or services have been delivered touk®me

» The sales price is fixed or determinable and ffeebatingencies or significant uncertaint
» Collectibility is reasonably assur:

Teradata reports revenue net of any taxes assbgggernmental authorities that are imposed oncamdurrent with specific revenue-
producing transactions. The Company assesses wlietiseare fixed or determinable at the time of s&tandard payment terms may vary
based on the country in which the agreement isuggdcbut are generally between 30 and 90 daysnéatg that are due within six months
are generally deemed to be fixed or determinabdedban a successful collection history on suchmgeaments, and thereby satisfy the
required criteria for revenue recognition. Teradighvers its solutions primarily through directesachannels, as well as through alliances
with system integrators, other independent softwaralors and distributors, and value-added resditallectively referred to as “resellers”).
In assessing whether the sales price to a resellied or determinable, the Company considergrapother things, past business practices
with the reseller, the reseller’s operating histggyment terms, return rights and the financiaérelithal of the reseller. When Teradata
determines that the contract fee to a reselleotidixed or determinable, that transaction is deférand recognized upon sell-through to the
end customer.

The Company'’s deliverables often involve delivenperformance at different periods of time. Revefuresoftware is generally recognized
upon delivery with the hardware once title and nékoss have been transferred. Revenue for soétwabscriptions, which provide for
unspecified upgrades or enhancements on a wheif-amdiable basis, is recognized straight-line othe term of the subscription
arrangement. Revenue for maintenance support esris@lso recognized on a straight-line basis theeterm of the contract. Revenue for
other consulting, implementation and installatiervgces is recognized as services are provideceftain instances,

6
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acceptance of the product or service is specifiethe customer. In such cases, revenue is defanéldhe acceptance criteria have been met.
Delivery and acceptance generally occur in the saperting period. The Company’s arrangements gdigeto not include any customer
negotiated provisions for cancellation, terminatimmefunds that would significantly impact recargd revenue.

In October 2009, the Financial Accounting Stand&dard (“FASB”) amended the accounting standardsdeenue recognition to remove
tangible products containing software componentsraon-software components that function togetheielover the product’s essential
functionality from the scope of the industry-spaxgoftware revenue recognition guidance. In Oat@d®9, the FASB also amended the
accounting standards for multiple deliverable researrangements to:

» Provide updated guidance on whether multiple dedivies exist, how the deliverables in an arrangemstieould be separated, and
how the consideration should be alloca

* Require an entity to allocate revenue in an arrangye using its best estimate of selling prices (SBE) for deliverables if a
vendor does not have vendor-specific objectiveevig of selling price (“VSOE”) or third-party evitee of selling price (“TPB)}
and

« Eliminate the use of the residual method and recauir entity to allocate revenue using the relaaléng price methoc

The standard is effective prospectively for reveaturangements entered into or materially modifiefiscal years beginning on or after
June 15, 2010. Teradata adopted these standaslprospective basis as of the beginning of fiséall2for new and materially modified
arrangements originating on or after January 11201

The Company evaluates all deliverables in an amargmt to determine whether they represent sepanéteof accounting. A deliverable
constitutes a separate unit of accounting wheastdtandalone value, and if the contract includgsneral right of return relative to the
delivered item, delivery or performance of the Uivéeed items is considered probable and substgniiathe control of Teradata. This
guidance does not generally change the units afiating for the Company’s revenue transactions.tMbthe Company’s products and
services qualify as separate units of accountimjaaa recognized upon meeting the criteria as destabove.

For multiple deliverable arrangements that contain-software related deliverables, the Companycatks revenue to each deliverable based
upon the relative selling price hierarchy and ftware and software-related deliverables are alstuded in the arrangement, to those
deliverables as a group based on the BESP forrthggThe selling price for a deliverable is basadts VSOE if available, TPE if VSOE is
not available, or BESP if neither VSOE nor TPEMaikable. The Company then recognizes revenue wenrevenue recognition criteria are
met for each deliverable. For the software grougracangements that contain only software and sofwelated deliverables, the revenue
recognition criteria remain unchanged as furthescdbed below.

Teradata’s data warehousing software and hardwadpts are sold and delivered together in the foirm “Node” of capacity as an
integrated technology solution. Because both theabdese software and hardware platform are necessdsfiver the data warehouse’s
essential functionality, the database softwarelmrdware (Node) are excluded from the softwaresrated considered a non-software related
deliverable. Teradata software applications aratedl support are considered software-related dalies. Additionally, the amount of
revenue allocated to the delivered items utilizimg relative selling price method is limited to #mmount that is not contingent upon the
delivery of additional items or meeting other sfiedi performance conditions (the non-contingent antp

VSOE is based upon the normal pricing and discagmiractices for those products and services wblehseparately. Teradata uses the
stated renewal rate approach in establishing VS®Ehintenance and subscriptions (collectivelymefito as postcontract customer support
“PCS”). Under this approach, the Company asseskether the contractually stated renewal ratesuystantive and consistent with the
Company’s normal pricing practices. Renewal rateatgr than the lower level of our targeted prigiagges are considered to be substantive
and, therefore, meet the requirements to suppo@B/3n instances where there is not a substantivewal rate in the arrangement, the
Company allocates revenue based upon BESP, usngitimum established pricing targets

7
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as supported by the renewal rates for similar ensts utilizing the bell-curve method. Teradata @fers consulting and installation-related
services to its customers, which are consideredsoftware deliverables if they relate to the noddsese services are rarely considered
essential to the functionality of the enterpristad@arehouse (“EDW?”) solution deliverable and thisreever software customization of the
proprietary database software. VSOE for consullienyices is based on the hourly rates for standatonsulting services projects by
geographic region and are indicative of the Com{saoystomary pricing practices. Pricing in eachkeais structured to obtain a reasonable
margin based on input costs.

In nearly all multipledeliverable arrangements, the Company is unaldstablish VSOE for all deliverables in the arrangetThis is due
infrequently selling each deliverable separatelicksis the case with our nodes), not pricing prégloc services within a narrow range, or
only having limited sales history. When VSOE canm®established, attempts are made to establistoTBie selling price for each
deliverable. TPE is determined based on compaetiioes for similar deliverables when sold sepayatdbwever, Teradata'offerings contai
significant differentiation such that the compaeapticing of products with similar functionality maot be obtained. This is because Teradata’
products contain a significant amount of proprigtachnology and its solutions offer substantidififerent features and functionality than
other available products. As Teradata’s produassanificantly different from those of its comgets, the Company is unable to establish
TPE for the vast majority of its products.

When the Company is unable to establish sellingepuising VSOE or TPE, the Company uses BESP alldsation of arrangement
consideration. The objective of BESP is to deteatire price at which the Company would transae@i the product or service was sold
on a standalone basis. The Company determines BE$Roroduct or service by considering multipletéas including, but not limited to,
geographies, market conditions, competitive lanpscanternal costs, gross margin objectives, pugehalumes and pricing practices.

The Company reviews VSOE, TPE and its determinaifdBESP on a periodic basis and updates it, wippnogriate, to ensure that the
practices employed reflect the Company’s recemimgiexperience. The Company maintains internalrotmover the establishment and
updates of these estimates, which includes reviehapproval by the Company’s management. For the mionths ended September 30,
2011 there was no material impact to revenue lieguitom changes in VSOE, TPE or BESP, nor doe<itiapany expect a material impact
from such changes in the near term.

The adoption of the amended revenue recognitiodeljnies increased total revenue for the three amelmonths ended September 30, 2011
by 4% and 1%, respectively, due to the recognitibrevenue on products partially delivered in ttieeé months ended September 30, 2011
that would have been deferred under the prior guidaThe remainders of these orders are schedulsesl delivered in the three months er
December 31, 2011. Under the previous guidancegvenue would have been recognized until the eatidler had been delivered. The
Company is not able to reasonably estimate thetedfeadopting these standards on future finarpgaiods as the impact will vary based on
the nature and volume of new or materially modifiledls in any given period.

Accounting for arrangements prior to January 1, 2Q1For transactions entered into prior to January0112the Company allocates revenue
for multiple deliverable arrangements for which Séxists for undelivered elements but not for tekvered elements, using the “residual
method”. Teradata does not typically have VSOEHEtiohardware and software products. Therefore,dulsstantial majority of Teradata
arrangements entered into prior to January 1, 20#&lIresidual method is used to allocate the aermegt consideration. Under the residual
method, the VSOE of the undelivered elements isrded and accounted for under the applicable reeseognition guidance, and the
remaining portion of the arrangement fee is alleddb the delivered elements and is recognizeeanue. For arrangements in which VS
does not exist for each undelivered element, rewémuthe entire arrangement is deferred and roatgr@ized until delivery of all the elements
without VSOE has occurred, unless the only undedidgeslement is PCS in which case the entire conisaecognized ratably over the PCS
period.

Contract accountinglf an arrangement involves significant productiomdification or customization of the applicatiorfte@re or the
undelivered services are essential to the fundiityrat the delivered software then the Companysube percentage-of-completion or
completed-contract method of accounting. The peagenof-completion
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method is used when estimates of costs to comateteextent of progress toward completion are restdgrdependable. The Company
typically uses labor hours or costs incurred t@det a percentage of the total estimated laboshmurosts to fulfill the contract as the most
reliable and meaningful measure that is availaimalétermining a project’s progress toward comgfetin circumstances when reasonable
and reliable cost estimates for a project cannahade, the completed-contract method is used wher@aevenue is recognized until the
project is complete. When total cost estimates &Xecevenues, the Company accrues the estimatezbslosmediately. For purposes of
allocation of the arrangement consideration, agpets for which the services are not essentias@parated utilizing the relative selling
price method discussed above. PCS is also sepamatkallocated based on VSOE and then recognitaldlyasover the term. The remaining
contract value, which typically includes applicatieoftware and essential services, is then recednitilizing the percentage-of-completion
method or completed-contract methods discussedeabov

Term licenses, hosting arrangements and softwareaaservice (“SaaS”)As a result of the Company’s acquisition of Aprinhas.

(“Aprimo”) on January 21, 2011 (see Note 12), Tetats application offerings will be expanded tolumte, term licenses, hosting
arrangements and SaaS. Teradata previously ofiisredftware applications primarily through a pegae licensing arrangement. In cases
where the contract requires the software to beeldsy the Company and provided via an on-demarashgement, the software is considered
a subscription. If the license is of limited lifacadoes not require the Company to host the softfaarthe customer, the software is
considered a term license. In both types of thesmgements, revenues are recognized over theakttme agreement. For hosting
arrangements where customers have the right topaésession of the Company’s software at any tiamiag the hosting period, the
customer’s rights to the software in these circamses are not dependent on additional software eamor significant penalties.

2. New Accounting Pronouncements

Goodwill. In September 2011, the Financial Accounting Stagel&oard (“FASB”) issued new guidance regardingtésting of Goodwill for
potential impairment. Under the amendments indpidate, an entity has the option to first asseafitgtive factors to determine whether the
existence of events or circumstances leads toearditation that it is more likely than not that flag value of a reporting unit is less than its
carrying amount. The amendments are effectiveriaual and interim goodwill impairment tests perfedfor fiscal years beginning after
December 15, 2011, with early adoption permittdte Tompany is currently evaluating the impact & guidance.

Retirement Benefits.In September 2011, the FASB issued new guidanadat the disclosure requirements for multiemptgyension
plans. The amendments in this update require thatayers provide additional separate qualitativeé @nantitative disclosures for
multiemployer pension plans and multiemployer otiestretirement benefit plans, to provide users wibre detailed information about an
employer’s involvement in such plans. Additionaddosures would include details as to the significaultiemployer plans in which an
employer participates; the level of an employegsipipation in the significant multiemployer platise financial health of the significant
multiemployer plans; and the nature of the empl@penmitments to the plan. The amendments in thiatgare effective for annual periods
for fiscal years ending after December 15, 201 Thmpany is currently evaluating the impact of thuidance.

Comprehensive Incomeln June 2011, the FASB issued new guidance regattimdisclosure of comprehensive income. Undenéve
guidance, an entity will have the option to pregaettotal of comprehensive income, the componefitet income, and the components of
other comprehensive income either in a single oootis statement of comprehensive income or in gparste but consecutive statement:
both choices, an entity will be required to pressatth component of net income along with totalimeame, each component of other
comprehensive income along with a total for ott@mprehensive income, and a total amount for congmsilie income. This update will
eliminate the option to present the componentdtedracomprehensive income as part of the stateofaftanges in stockholders’ equity.
Additionally, entities will be required to presemt the face of the financial statements reclaggifio adjustments for items that are
reclassified from other comprehensive income tdmmime. The amendments in this update do not ehdregitems that must be reported in
other comprehensive income or when an item of atbherprehensive income must be reclassified tonoetnne. Portions of this new guidar
will be made effective for fiscal years, and inteperiods, beginning after December 15, 2011, aittendments applied retrospectively. The
Company is currently evaluating the impact of thisdance.
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Fair Value Measurements.In May 2011, the FASB issued new guidance regarttingneasurement and disclosure of fair value. The
amendments in this new guidance generally represanfications of existing GAAP, but also includeme instances where a particular
principle or requirement for measuring fair valuelsclosing information about fair value measurataavill change. This new guidance will
result in common principles and requirements foasoeing fair value and for disclosing informatidsoat fair value measurements in
accordance with GAAP and International Financigh®t&ng Standards (“IFRS"). The principles thathié changed as a result of this new
guidance primarily relate to: measuring the faiueeof financial instruments that are managed withportfolio, the application of premiums
and discounts in a fair value measurement, and saitigional disclosures about fair value measurémdrhnis new guidance will be effecti
for interim and annual periods beginning after Deler 15, 2011, with amendments applied prospegtiidle Company is currently
evaluating the impact of this guidance.

3. Supplemental Financial Information

Three Months Ended Nine Months Ended
September 30, September 30,
In millions 2011 2010 2011 2010
Comprehensive Income
Net income $ 87 $ 75 $ 25t $ 21¢€
Other comprehensive income, net of 1
Net change in unrealized components of definedfitgrians, net of
tax 2 1) 5 (1)
Currency translation adjustmel (10 4 (7) 5
Total comprehensive income $ 79 $ 78 $ 252 $ 22C
As of
September 3C December 31
In millions 2011 2010
Inventories
Finished good $ 40 $ 39
Service part: 24 26
Total inventories $ 64 $ 65
4. Goodwill and Acquired Intangible Assets
The following table identifies the activity relagito goodwill by operating segment:
Balance Balance
December 31 Currency September 3C
Translation
In millions 2010 Additions Adjustments 2011
Goodwill
Americas $ 85 $ 361 $ 0 $ 44¢€
EMEA 17 13€ 0 15z
APJ 34 101 2 137
Total goodwiill $ 13€ $ 59¢ $ 2 $ 73€

The change in goodwill for the nine months endept&uaber 30, 2011 was primarily due to the acqoisstiof Aprimo, Inc. (“Aprimo”), and
Aster Data Systems, Inc. (“Aster Data”) which weoenpleted during the period.

10
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Acquired Intangible Assets were specifically idéatd when acquired, and are deemed to have fiiviés.| The gross carrying amount and
accumulated amortization for Teradata’s acquiréahigible assets were as follows:

An%;glzr;iilon September 30, 2011 December 31, 2010
Gross Carrying Accumulated Gross Carrying Accumulated
Life

In millions (in Years) Amount Amortization Amount Amortization
Acquired intangible assets
Intellectual property/developed technolc 5to 7 122 (18) 18 (6)
Customer relationshiy 41to 10 55 4 0 0
Trademarks/trade nam 5to0 10 11 (1) 0 0
In-process research and developn 5 5 0 0 0]
Non-compete agreemer 2 1 0 0 0
Total 210 10 194 (23 18 (6)

The increase in acquired intangible assets sinoember 31, 2010 was primarily due to developedrelcyy, trademark/trade name,
customer relationship, in-process research andaavent (“IPR&D”), and non-compete agreement asadtied through the Aprimo and
Aster Data acquisitions. The amortization of IPR&Eangible assets acquired as part of the Astea Bedjuisition will not begin until the
associated product development has been complekech is currently estimated to be sometime inrt@gt twelve months. Further
information on the intangible assets acquired asqfahis acquisition is included in Note 12.

The aggregate amortization expense (actual anuatstil) for acquired intangible assets for the foilhy periods is:

Nine Months
Ended For the year ended (estimated)
September 3C
In millions 2011 2011 201z 201: 201¢ 201¢
Amortization expense $ 18 $25 $30 $29 $29 $27

5. Income Taxes

Income tax provisions for interim periods are basedstimated annual income tax rates, adjusteeflert the effects of any significant
infrequent or unusual items which are requirededaliscretely recognized within the current intepariod. The Company’s intention is to
permanently reinvest its foreign earnings outsitae United States. As a result, the effectivertgrs in the periods presented are largely
based upon the forecasted pre-tax earnings miakmehtion of certain expenses in various taxingsflictions where the Company conducts
its business that apply a broad range of statutmgme tax rates, certain of which are less tharlits. statutory rate.

The effective tax rate for the three months endgateSnber 30, 2011 and September 30, 2010 was 28%%#, respectively. There were no
material discrete tax items reflected in the effectax rate for the three months ended Septenye2@®L1 and September 30, 2010. The
effective tax rate for the nine months ended Sepé&r80, 2011 and September 30, 2010 was 27% andr8pectively. The tax rate for the
nine months ended September 30, 2011 includednailfidn tax benefit recorded in the second quaofe?011 related to the book gain
recorded on the Company’s previous equity investrimreAster Data, which was reflected as a permanenttaxable item. For further
information regarding the Company’s acquisitiorAster Data, refer to Note 12. The tax rate forrilme months ended September 30, 2010
included a $5 million tax benefit associated with tecognition of certain foreign net operatingloarryforwards resulting from an audit
settlement in the first quarter of 2010.

6. Derivative Instruments and Hedging Activities

As a portion of the Company’s operations and reeesacur outside the United States and in curremathess than the U.S. dollar, the
Company is exposed to potential gains and losses ¢éhanges in foreign currency exchange rates. ifigate the impact of currency
fluctuations, the Company uses foreign exchangeduat contracts to hedge transactional exposuredtiresfrom foreign currency
denominated inter-company receivables and payables.
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The forward contracts are designated as fair iahlges of specified foreign currency denominatestioompany receivables and payables
and generally mature in three months or less. Tdragany does not hold or issue derivative finanastruments for trading purposes, nor
does it hold or issue leveraged derivative instmisieBy using derivative financial instruments tbe exposures to changes in exchange
rates, the Company exposes itself to credit rifke Tompany manages exposure to counterparty cigdldy entering into derivative
financial instruments with highly rated institut®that can be expected to fully perform under énm$ of the applicable contracts.

All derivatives are recognized in the Condensedstbdated Balance Sheet at their fair value. Thevidues of foreign exchange contracts
are based on market spot and forward exchange Asahese fair value amounts relate to open forekchange contracts which have not
reached maturity, they represent possible gaihssses that may not be realized in the future. Geatn the fair value of derivative financial
instruments, along with the loss or gain on thegleeldasset or liability, are recorded in curreniqzeearnings. The notional amounts repre
agreed-upon amounts on which calculations of doliate exchanged are based, and are an indicdttbe extent of Teradata’s involvement
in such instruments. These notional amounts deepesent amounts exchanged by the parties andfdhe, are not a measure of the
instrument’s fair value. Across its portfolio ofrdcacts, Teradata has both long and short positilative to the U.S. dollar. As a result,
Teradata’s net exposure is less than the totatactmotional amount of the Company’s foreign exajeaforward contracts.

The contract notional amount of the Company’s fyimeéxchange forward contracts was $73 million (8iion on a net basis) at
September 30, 2011, and $91 million ($51 millionsomet basis) at December 31, 2010. The fair védduivative assets and liabilities recor:
in other current assets and accrued liabiliti€Segttember 30, 2011 and December 31, 2010, wemnaatetial.

Gains and losses from the Company’s fair value dedfpreign currency forward contracts and relétediged items) were immaterial for the
three and nine months ended September 30, 201%eptdmber 30, 2010. Gains and losses from foreighaage forward contracts are fully
recognized each period and reported along witloffsetting gain or loss of the related hedged iteitier in cost of products or in other
income, depending on the nature of the related éetdgm.

7. Commitments and Contingencies

In the normal course of business, the Companyhgstito proceedings, lawsuits, claims and othetters including those that relate to the
environment, health and safety, employee benefsort compliance, intellectual property, tax matt@and other regulatory compliance and
general matters, including those described below.

The Company is subject to governmental investigatiend requests for information from time to tie.previously reported prior to
Teradata’s Separation from NCR, the United Staigsatment of Justice is conducting an investigatégarding the propriety of the
Company'’s arrangements or understandings with stihezonnection with certain federal contracts redadequacy of certain disclosures
related to such contracts. The investigation afise®nnection with civil litigation in federal diict court filed under the qui tam provisions
the civil False Claims Act against a number of infation technology companies, including the Compaige complaints against the
Company remain under seal. The Company has cordlitstanalysis of such claims focusing on the peiprof certain transactions under
federal programs under which Teradata was a cdotrathe Company has shared evidence with thecauBepartment of questionable
conduct that the Company uncovered, has coopevatedhe Justice Department in its investigatiomd & in settlement discussions with the
government to resolve this matter.

A separate portion of the government'’s investigatiglates to the adequacy of pricing disclosuredatia the government in connection with
negotiation of NCR’s General Services Administratitederal Supply Schedule as it relates to Teragdeta to the Company’s Separation
from NCR, and to whether certain subsequent pedections were properly passed on to the governrBetih NCR and the Company are
participating in this aspect of the investigatiaiith respect to certain products and services ofieand each will assume financial
responsibility for its own exposures, if any, witlidndemnification from the other.
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The Company has an accrual of approximately $3anillelated to the current best estimate of prabahbility relating to these matters. The
Company believes the amounts provided in its firdrstatements are adequate in light of the prabaht estimable liabilities. The Compe
believes that there is not a reasonable possilfiléaythe loss in respect of these contingent msattédl materially exceed the liability reflected
in the Company’s financial statements, althoughettoan be no assurance that this will in fact leectise.

Guarantees and Product Warranties Guarantees associated with the Company’s busingisgias are reviewed for appropriateness and
impact to the Company’s financial statements. Rically, the Companyg customers enter into various leasing arrangenceatslinated witl
a leasing company. In some instances, the Compaanagtees the leasing company a minimum valuesatrtd of the lease term on the
leased equipment. As of September 30, 2011, thémnmoax future payment obligation of this guaranteatlie and the associated liability
balance was $2 million.

The Company provides its customers a standard raanuér’'s warranty and records, at the time ofstle, a corresponding estimated
liability for potential warranty costs. Estimatadure obligations due to warranty claims are bagmah historical factors such as labor rates,
average repair time, travel time, number of sergadés and cost of replacement parts. For eachuromated sale, the Company recognizes
the total customer revenue and records the assdaiarranty liability using pre-established waryapércentages for that product class.

The following table identifies the activity relagjrio the warranty reserve for the nine months ergigutember 30:

In millions 2011 2010
Warranty reserve liability

Beginning balance at Januar $6 $ 5
Provisions for warranties issu 9 11
Settlements (in cash or in kin 9 _(10)
Balance at September $6 $ 6

The Company also offers extended and/or enhancestage to its customers in the form of maintenamegracts. The Company accounts
these contracts by deferring the related maintemnasenue over the extended and/or enhanced cavpeaipd. Costs associated with
maintenance support are expensed as incurred. Asagsociated with these maintenance contractsodiacluded in the table above.

In addition, the Company provides its customeré wértain indemnification rights. In general, thengpany agrees to indemnify the custo

if a third party asserts patent or other infringairen the part of the customer for its use of then@anys products. The Company has ent¢
into indemnification agreements with the officerslairectors of its subsidiaries. From time to tithe Company also enters into agreements
in connection with its acquisition and divesturé\aties that include indemnification obligationg the Company. The fair value of these
indemnification obligations is not readily deterialie due to the conditional nature of the Compapgtential obligations and the specific
facts and circumstances involved with each padicagreement, and as such the Company has notlegcariability in connection with the
indemnification arrangements. Historically, paynsemiade by the Company under these types of agréefmave not had a material effect on
the Company'’s consolidated financial conditionufesof operations or cash flows.

8. Fair Value Measurements

GAAP has established a three-tier fair value h@@rarwhich prioritizes the inputs used in measufaigvalue. These tiers include: Level 1,
defined as observable inputs such as quoted pricagive markets for identical assets or liatahti Level 2, defined as significant other
observable inputs, such as quoted prices in aotakets for similar assets or liabilities, or qubfeices in less-active markets for identical
assets; and Level 3, defined as unobservable imputkich little or no market data exists, therefoequiring an entity to develop its own
assumptions. Financial assets and liabilities E®sidied in their entirety based on the loweselaf input that is significant to the fair value
measurement.
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The Company'’s assets and liabilities measuredravddue on a recurring basis include money mafilketls and foreign currency exchange
contracts. A portion of the Company’s excess cashmves are held in money market funds which gémererest income based on the
prevailing market rates. Money market funds aréuhed in cash and cash equivalents in the Compdajance sheet. Money market fund
holdings are measured at fair value using quotetteb@rices and are classified within Level 1 of thaluation hierarchy. When deemed
appropriate, the Company minimizes its exposuhtmges in foreign currency exchange rates thrtheglise of derivative financial
instruments, specifically, forward foreign exchamgatracts. The fair value of these contracts axasured at the end of each interim
reporting period using observable inputs other tipamted prices, specifically market spot and fodwexchange rates. As such, these
derivative instruments are classified within LeRedf the valuation hierarchy. Fair value gainsdpen contracts are recognized as assets and
fair value losses are recognized as liabilitiese Tdir value derivative assets and liabilities réeal in other current assets and accrued
liabilities at September 30, 2011 and DecembeRB10, were not material. Any realized gains ordsssould be mitigated by corresponding
gains or losses on the underlying exposures.

The Company’s assets and liabilities measuredratdbue on a recurring basis at September 30, 20dre as follows:

Fair Value Measurements at Reporting Date Using

Quoted Prices ir Significant
Other Significant
Active Markets Observable Unobservable
for Identical
Assets Inputs Inputs

In millions September 30, 201 (Level 1) (Level 2) (Level 3)
Assets
Money market fund $ 37t $ 37¢ $ 0 $ 0

The Company’s assets and liabilities measuredratdbue on a recurring basis at December 31, 204@ as follows:

Fair Value Measurements at Reporting Date Using

Quoted Prices ir Significant
Other Significant
Active Markets Observable Unobservable
for Identical
Assets Inputs Inputs
In millions December 31, 201 (Level 1) (Level 2) (Level 3)
Assets
Money market fund $ 534 $ 534 $ 0 $ 0
9. Debt

On October 1, 2007, Teradata entered into a fiva-y@volving credit agreement (the “Credit Faciifyunder which the Company may
borrow up to $300 million. The current Credit Fagiagreement ends on September 30, 2012, at vttt any remaining outstanding
borrowings would be due for repayment. The interatst charged on borrowings pursuant to the Crealitlity can vary depending on the
interest rate option the Company chooses to uiilimkthe Company’s leverage ratio at the time eftbrrowing. In the near term, Teradata
would anticipate choosing a floating rate basethen_ondon Interbank Offered Rate (“LIBOR”). Thee@it Facility is unsecured and
contains certain representations and warrantiegligons, affirmative, negative and financial cosats, and events of default customary for
such facilities. As of September 30, 2011, the Camypwvas in compliance with all covenants of thed@rgacility.

As of September 30, 2011, the Company had no bangsmoutstanding under the Credit Facility, leavl#80 million in additional borrowir
capacity available under the Credit Facility.
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On April 5, 2011, Teradata closed on a new $300anifive-year term loan. The term loan is payahblguarterly installments, commencing
on June 30, 2012, (with 1.25% of the initial pripadiamount due on each of the first eight paymarteg] 2.50% of the initial principal amot
due on each of the next four payment dates; ar¥d 6fChe initial principal amount due on each & ttext three payment dates) with all
remaining principal due on April 5, 2016. The oatsting principal amount of the term loan agreenbears interest at a floating rate based
upon a negotiated base rate or a Eurodollar rateipleach case a margin based on the leverageofatie Company. As of September 30,
2011, the term loan principal outstanding was $3dbon, and carried an interest rate of 1.25%.

10. Earnings Per Share

Basic earnings per share is calculated by dividigigincome by the weighted average number of shartssanding during the reported peri
The calculation of diluted earnings per sharernslar to basic earnings per share, except thatvighted average number of shares
outstanding includes the dilution from potentiadss resulting from stock options and unvestedicést stock awards.

The components of basic and diluted earnings pamesire as follows:

Three Months Ended Nine Months Ended
September 30, September 30,

In millions, except per share amounts 2011 2010 2011 2010
Net income available for common stockhold $ 87 $ 75 $ 25t $ 21€
Weighted average outstanding shares of common 167.¢ 167.2 168.: 167.2
Dilutive effect of employee stock options and niestd stock 3.E 2.8 3.8 2.8
Common stock and common stock equivalt 171.5 170.1 172.] 170.1
Earnings per shar
Basic $ 0.5z $ 0.4t $ 152 $ 1.2¢
Diluted $ 0.51 $ 0.44 $ 1.4¢ $ 1.27

No stock options were excluded from the computatibdiluted earnings per share for the three and months ended September 30, 2!

or the three months ended September 30, 2010. Eagpktock options to purchase 0.4 million sharesaimon stock for the nine months
ended September 30, 2010 were not included indhepatation of diluted earnings per share because glxercise prices were greater than
the average market price of the common sharesiéopériod and, therefore, the effect would haven lzewi-dilutive.

11. Segment and Other Supplemental Information

Teradata manages its business in three geograians, which are also the Company’s operating se¢gn (1) the North America and Latin
America (“Americas”) region; (2) the Europe, Middiast and Africa (‘EMEA”) region; and (3) the Ad?acific and Japan (“APJ") region.
Management evaluates the performance of its segnhased on revenue and segment margin, and doesluoke segment assets for
management reporting purposes. Corporate-relateld ece fully allocated to the segments.
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The following table presents regional segment reeeand gross margin for the Company:

Three Months Ended Nine Months Ended
September 30, September 30,
In millions 2011 2010 2011 2010
Revenue
Americas $ 37t $ 29z $1,021 $ 82t
EMEA 13z 10¢ 403 328
APJ 94 88 265 24C
Total revenue 60z 48¢ 1,68¢ 1,38¢
Gross margin
Americas 227 18C 592 497
EMEA 62 56 20¢ 17C
APJ 43 43 11¢ 11€
Total gross margin 32¢ 27¢ 91¢ 783
Selling, general and administrative exper 162 13z 47¢ 377
Research and development exper 43 40 11¢ 10¢
Total income from operations $ 122 $ 106 $ 32t $ 29¢
The following table presents revenue by productserdices for the Company:
Three Months Ended Nine Months Ended
September 30, September 30,
In millions 2011 2010 2011 2010
Products (software and hardwaé) $ 287 $ 24 $ 791 $ 66¢€
Consulting service 17¢€ 131 49¢ 38C
Maintenance service 13¢ 11F 40C 342
Total service: 31E 24€ 89¢ 722

Total revenue $ 60z $ 48S $1,68¢  $1,38¢

@ Our data warehousing software and hardware produetsften sold and delivered together in the fofra “node” of capacity as an
integrated technology solution. Accordingly, iirspracticable to provide the breakdown of revenoenfvarious types of software and
hardware product:

12. Business Combinations

Aprimo, Inc.

On January 21, 2011, Teradata completed its a¢iguigif 100 percent of the stock of Aprimo, pursuanan Agreement and Plan of Merger,
dated December 21, 2010. Aprimo is a global pravidéntegrated marketing software solutions. Apriie being integrated into Teradata’s
operations, and the Aprimo organization will sugpiceradata’s applications strategy, including degeient, marketing, sales and services.
The purpose of this acquisition is to advance Tatad position in integrated marketing managemeuitding on Aprimo’s established and
well-positioned business. Aprimo’s operations ang integrated into, and its actual results aflected in, the Company’s three geographic
operating regions.

The aggregate consideration payable with respedlt ti the outstanding stock and equity interéistsluding all outstanding warrants, stock
options and restricted stock units) of Aprimo ie #icquisition was $525 million in cash, subjegbétential adjustments for closing working
capital and certain of Aprimo’s indemnification @ations under the merger agreement. The purchicsewpas funded in part by using
existing U.S. cash, and in part by drawing-dowfulhthe Company’s Credit Facility. Additionallypf the nine months ended September 30,
2011, Teradata recognized approximately $3 millioacquisition-related expenses, which were reabeseGeneral and Administrative
expenses.

16



Table of Contents

Preliminary Purchase Price Allocation

Pursuant to our business combinations accountitigypthe total purchase price for Aprimo was ad#ited to the net tangible and intangible
assets based upon their fair values as of Janda021 as set forth below. The excess of the mselprice over the net tangible and
intangible assets was recorded as goodwill, whégheasents synergies of combining the businessesalldtation of the purchase price was
based upon a valuation and certain of our estin@atdsassumptions are subject to change within #esarement period (up to one year from
the acquisition date). Areas of the purchase m@ilogation that are not yet finalized relate to fhie values of certain deferred taxes, tax
contingencies and residual goodwill. It is expedtet none of the goodwill will be deductible faxtpurposes.

Our preliminary purchase price allocation for Apoims as follows.

In millions
Cash and cash equivalel $ 26
Accounts receivable 22
Goodwill 377
Intangible asset 12z
Other asset 14
Deferred revenu (25)
Other liabilities (12
Total preliminary purchase pric $52¢

Valuations of Intangible Assets Acquired
The following table sets forth the components tdmgible assets acquired in connection with thampracquisition:

Weighted Average

Dollars in millions Fair Value Useful Life
Customer relationships - subscription, hosting,ntesiance and
perpetual softwar $ 37 10 years
Customer relationshif- professional service 15 6 years
Developed technolog 61 7 years
Trademarks/trade nam 10 10 years
Total intangible asse $ 12¢ 8 years

Aster Data Systems

On April 5, 2011, Teradata completed its acquisitsd all remaining equity of Aster Data Systems,. IffAster Data”), pursuant to an
Agreement and Plan of Merger, dated March 2, 28%fer Data is a market leader in advanced analgiticsthe management of diverse,
multi-structured data. The combination of Teradatd Aster Data technologies will enable businessegrform better analytics on large sets
of multi-structured data, also known as “big data.”

The aggregate consideration with respect to ahefoutstanding stock and equity interests (incigdill outstanding warrants and vested
stock options) of Aster Data was $259 million. Bggregate consideration excluded the value of Bea&lpre-existing 11.2% equity
investment in Aster Data. On April 5, 2011, the failue of Teradata’previous 11.2% equity interest in Aster Data $26 million. Teradat:
recorded a gain of $11 million related to this &rig equity interest in Aster Data, and that gaaswecorded in other income and (expens
the Condensed Consolidated Statement of Incomeuditeal). Additionally, for the nine months endeg@enber 30, 2011, Teradata
recognized approximately $4 million in acquisiticrlated expenses, which were recorded primari@easeral and Administrative expenses.
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Teradata financed the acquisition of Aster Datagisi portion of the funds from a new $300 milliorefyear, unsecured term loan, which
closed on April 5, 2011. Further information on them loan is included in Note 9.

Preliminary Purchase Price Allocation

Pursuant to our business combinations accountiligypthe total purchase price for Aster Data wiacated to the net tangible and

intangible assets based upon their fair valued apidl 5, 2011 as set forth below. The excesshef purchase price over the net tangible and
intangible assets was recorded as goodwill, wheghasents synergies of combining the businessesalldtation of the purchase price was
based upon a valuation and certain of our estinraidsassumptions are subject to change within #gmsorement period (up to one year from
the acquisition date). The primary areas of thelpase price allocation that are not yet finalizgldte to deferred taxes, tax contingencies and
residual goodwill. It is expected that none of goedwill will be deductible for tax purposes.

Our preliminary purchase price allocation for AdDetta is as follows.

In millions

Cash and cash equivalel $ 14

Goodwill 221

Intangible asset 50

Other asset 13

Deferred revenu 3
Total preliminary purchase pric $29¢

The difference between the total preliminary pusehgrice and the cash consideration paid repretentair value of the Company’s
previous equity investment in Aster Data.

Valuations of Intangible Assets Acquired
The following table sets forth the components tdmgible assets acquired in connection with therBata acquisition:

Weighted Average

Dollars in millions Fair Value Useful Life
Developed technology $ 40 5 years
In-process research and developr 5 5 years
Customer relationshiy 3 4 years
Trademarks/trade nam 1 5 years
Non-compete agreemer 1 2 years

Total intangible asse $ 50 5 years

Unaudited Supplemental Financial Information

The following table presents the unaudited amoah#fsprimo and Aster Data revenue and income indluideT eradata’s condensed
consolidated results of operations for the nine ti®ended September 30, 2011 (from their respedttes of acquisition), as well as pro
forma results of Teradata (including Aprimo andekddata) for the nine month periods ended Septe@®e2011 and September 30, 2010,
had both acquisitions been completed on Janu&@91). The unaudited pro forma financial informatiepresented for informational
purposes only and is not indicative of the resofltsperations that would have been achieved ifttguisitions had taken place at the
beginning of fiscal 2010.
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In addition to items already referenced aboveatttaal impact of results from Aprimo and Aster Dimtiathe nine months ended
September 30, 2011 include:

* a $18 million reduction in the recognition of deéat revenue and a $3 million reduction in the redtion of associated cost of
revenue for which there was no further performasta@ation, anc

* a $15 million increase in amortization of intangilalssets as a result of purchase price alloca

The unaudited pro forma results for the nine moetided September 30, 2011 include:
*  $4 million in additional amortization charges foigaged intangible assel

* $13 million in additional revenue assuming thatitiegority of the required acquisition accountirgdated revenue eliminations t
taken place in the pri-year period

* $19 million in eliminated transaction and integoatexpenses as if certain of those costs had leeegmized in the prior-year
period, anc

* $1 million in interest expense for acquisit-related borrowings

The unaudited pro forma results for the nine moetided September 30, 2010 include:
»  $19 million in additional amortization charges fagaired intangible assel

*  $14 million in elimination of deferred revenue rgodion and $3 million in associated eliminationd&ferred cost of revenue for
which there was no further performance obligat

»  $26 million in transaction and integration experasgsociated with the acquisition, &
» $3 million in interest expense for acquisit-related borrowings

In millions Revenug Net Income
Actual impact of Aprimo and Aster Data results mime months ended

September 30, 201 $ 46 ($6)
Pro forma condensed combined results for nine nsomtlded September 30,

2011 $1,711 $ 257
Pro forma condensed combined results for nine nsoetided September &

2010 $1,44¢ $ 1€

Other Activity

On May 24, 2011, the Company completed the saém@fquity investment in Pliant Technology, Inc. Twmpany received proceeds of $30
million and recognized a net gain of $17 milliontbe transaction. The gain was recorded in othmrrire and (expense) in the Condensed
Consolidated Statement of Income (Unaudited).
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Item 2. Management'’s Discussion and Analysis of Famcial Condition and Results of Operations (“MD&A")

You should read the following discussion in conjunction with the Condensed Consolidated Financial Statements and the notes to those
statements included elsewhere in this Quarterly Report on Form 10-Q. This Quarterly Report on Form 10-Q contains certain statements that
are forward-looking within the meaning of the Private Securities Litigation Reform Act of 1995. Certain statements contained in the MD& A
are forward-looking statements that involve risks and uncertainties. The forward-looking statements are not historical facts, but rather are
based on current expectations, estimates, assumptions and projections about our industry, business and future financial results. Our actual
results could differ materially from the results contemplated by these forward-looking statements due to a number of factors, including those
discussed in other sections of this Quarterly Report on Form 10-Q and in the 2010 Annual Report on Form 10-K.

Third Quarter Financial Overview
As more fully discussed in later sections of thiB&A, the following were significant financial itenfsr the third quarter of 2011:

» Total revenue was $602 million for the third quad&2011, up 23% from the third quarter of 20H2| by growth in the North America
and Latin America“America") and the Europe, Middle East and Afri EMEA”) regions.

e Gross margin decreased to 54.5% in the third quafte011 from 57.1% in the third quarter of 20di6iyen primarily by lower product
margins and the impact of a greater percentagersfudting services revenue (which typically caradswer margin). Gross margins
the third quarter of 2011 also included approxinya®d million of amortization of acquired intangibhssets

» Operating income was $122 million in the third deaof 2011, compared to $106 million in the thipearter of 2010, driven by reven
growth, and offset in part by higher Selling, Get@nd Administrative (“SG&A”) expenses, which efted the impact of our strategic
initiative to add sales headcount, acquisitiontegldransactions, and the impact of added head@nhinfrastructure brought on by the
acquisitions of Aprimo and Aster Data. Operatingpime for the third quarter of 2011 also includedragimately $4 million for
acquisition-related transaction, integration aratgeanization expenses, $3 million for acquisitiefated purchase accounting
adjustments, and $6 million for amortization of aicgd intangible asset

» Netincome of $87 million in the third quarter @1 increased 16% from $75 million in the third qeaof 2010, with increase
revenue offset in part by higher SG&A expenseslaner product margins, as compared to the prior.yat income for the third
quarter of 2011 also includes the impact of appnately $9 million in after-tax, acquisition-relatpdrchase accounting adjustments,
transaction, integration and reorganization expereed amortization of acquired intangible ast

Strategic Overview

Teradata is a leader in helping companies managja@alyze growing data volumes and complexity o asiness insight and competitive
advantage. Teradata’s efforts are primarily focusedata warehousing, big data analytics, and miackand business applications. We have
four key initiatives underway to broaden our pasitin the market and take advantage of this oppiytuThese initiatives are to:

* Invest to extend Teradata’s core technology antivemé application offerings, and expand our faroflyompatible data warehouse
platforms to address multiple market segments ahdisn offerings through internal development dadjeted strategic acquisitions
such as Aprimo and Aster Da

» Differentiate Teradata technology and drive platfatemand by delivering consulting services thabnaustomers to achieve best-in-
class analytics
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* Invest in partnerships to increase the number lotisns available on Teradata platforms, maximigstomer value and increase our
market coverage, ar

» Continue to seek opportunities to increase our etazkiverage through additional sales territoriésngnincremental sales account
executives as well as technology and industry dtensts).

Future Trends

We believe that demand for our solutions will cong to increase due to the continued increasetinvadumes and types of data, the scale
and complexity of business requirements, and tbeigig use of new data elements and more nearirealanalytics over time. The adoption
by customers of more near real-time analysis foerpnise intelligence is driving more applicationsage and capacity.

As a portion of the Company’s operations and reeesecur outside the United States, and in curreratieer than the U.S. dollar, the
Company is exposed to fluctuations in foreign auecseexchange rates. In 2011, Teradata expects dépmtely three percentage points of
benefit from currency translation on its reportedemue and a corresponding currency impact on tipgriacome, based on currency rates as
of October 31, 2011.

The United States and other international econgrsigsificant to Teradata’s sales efforts, experéhsevere economic recessions in recent
years, which had an adverse impact on IT budgetsapital spending trends, and contributed to leegtd sales cycles for acquiri

Teradata products and services. While there hage pesitive signs of economic recovery in 2010 thedfirst three quarters of 2011,
particularly with respect to information technologpending, the scope and stability of such recoigeempt assured. Even in a strong econc
environment, the size, timing and contracted tesfriarge customer orders for our products and sesscan fluctuate and impact, both
positively and negatively, our operating results.

While macroeconomic challenges and fluctuationthénl T environment do occur, our long-term outleeknains positive. We did not
experience significant changes in the first threartprs of 2011 due to competitive and/or pricimemds for our EDW or appliance solutions,
although there is always a risk that competitivd/anpricing pressure for our solutions could odeuthe future. Additionally, as companies
look to reduce ongoing operating expenses, customay choose to move to lower maintenance sergia hgreements which could lead to
revenue and margin pressure on our maintenancieasgtwsiness. We continue to be committed to nedyzt development and achieving a
responsive yield from our research and developrseending and resources, which are intended to éituee demand from, and value to,
customers. We also continue to evaluate opporamiti increase our market coverage and are condrbitteontinuing to increase our number
of sales territories, as well as consulting sew/igsources, among other things, to drive futuwemee growth. Given the length of sales
cycles in the data warehouse market, it can take 28 months before our sales account territqy@®erate meaningful revenue.
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Results of Operations for the Three Months Ended $gember 30, 2011
Compared to the Three Months Ended September 30, 20

% of % of

In millions 2011 Revenue 2010 Revenue
Product revenue $287 47.71% $24z 49.7%
Service revenu 31t 52.2% 24¢€ 50.2%
Total revenue 602 10C% 48¢ 10C%
Gross margir

Product gross marg 18¢ 65.5% 171 70.4%

Service gross marg| _14C 44.5% 10¢ 43.%
Total gross margil _32¢ 54.5% 27¢ 57.1%
Operating expenst

Selling, general and administrative exper 162 27.1% 13z 27.2%

Research and development expet _ 43 7.1% 4G 8.2%
Total operating expens 20€ 34.2% v 35.4%
Operating incom: $122 20.2% $10¢€ 21. 1%

Revenue

Teradata revenue increased 23% in the third quaft2d11 compared to the third quarter of 2010. fidwenue increase included 4% of
benefit from foreign currency fluctuations. Prodtetenue increased 18% in the third quarter of Z8drh the prior-year period, led by
growth in the Americas region. Service revenuéithird quarter of 2011 increased 28% from therprear period, with an underlying 34%
increase in consulting services revenue, and 2t¥%&se in maintenance services revenue, as comipettesl prior-year period. Aprimo and
Aster Data revenues, after taking into account $dom in required purchase accounting reductiamnghie recognition of deferred revenue,
accounted for approximately 3 percentage pointh@fevenue increase in the third quarter 201 Joagared to the third quarter of 2010.

Gross Margin

Gross margin for the third quarter of 2011 was %lcompared to 57.1% in the third quarter of 20¥@dBct gross margin decreased to
65.5% in the third quarter of 2011, compared tel#Qin the prior-year period. The lower product niasgvere driven by $4 million in
additional amortization costs of acquired intangiaissets, $3 million in additional amortizatiorcapitalized internal software development
costs, as well as deal mix as compared to the thiadter of 2010. This impact was offset in parfdyorable currency fluctuations. The term
“deal mix” refers to the revenue mix of our prodsates consummated in a particular period, inclydioth software versus hardware content
and mix, and amount and mix of third-party produetsold. Service gross margin increased to 44.4%srthind quarter of 2011 compared
43.9% in the prior-year period. The higher servirgins were driven primarily by improved maintecemargins in the Americas and
EMEA regions, offset in part by the greater profortof consulting revenue, as compared to maintemaavenue (which typically carries a
higher margin).

Operating Expenses

Total operating expenses, characterized as SG&ARasgarch and Development (“R&D”) expenses, we@S$illion in the third quarter of
2011 compared to $173 million in the third quad®2010. The $30 million increase in SG&A expenses largely driven by higher selling
expense, due primarily to our strategic initiatiweadd sales headcount, as well as increased rexdriuen costs for sales commissions.
SG&A expenses were also impacted by transactidegiation and reorganization expenses, as welnastezation of intangible assets
associated with the acquisition of Aprimo and Afdata, which totaled $3 million in the third quarté 2011, in addition to the impact of
added headcount and infrastructure brought on &@Afrimo and Aster Data acquisitions. The $3 millincrease in R&D expenses was
driven by higher engineering headcount expensekjding new engineering
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headcount from the Aprimo and Aster Data acquisgjas well as $3 million in acquisitioatated transaction and integration expenses. -
increases were offset in part by $8 million moreapitalization of software development cost as gared to the prior-year period.

Revenue and Gross Margin by Operating Segment

As described in Note 11 of Notes to Condensed Qmaded Financial Statements (Unaudited), Teradwaages its business in three
geographic regions, which are also the Companyesaimg segments: (1) the Americas region; (2BNEA region; and (3) the Asia Pacific
and Japan (“APJ") region. Teradata believes thisi&t is useful to investors because it allows asialsgnd comparability of operating trends
by operating segment. It also includes the sanwermition that is used by Teradata management t@ mhegisions regarding the segments
and to assess our financial performance. The digsmusf our segment results describes the chamgesilts as compared to the prior-year
period.

The following table presents revenue and opergigrfprmance by segment for the three months endpte®iber 30:

% of % of
In millions 2011 Revenue 2010 Revenue
Revenue
Americas $37¢E 62% $292 60%
EMEA 13: 22% 10¢ 22%
APJ 94 16% 88 18%
Total revenue 60z 10C% 48¢ 10C%
Gross margin
Americas 222 59.50% 18C 61.€%
EMEA 62 46.€% 56 51.4%
APJ _ 43 45.7% 43 48.%%
Total gross margil $32¢ 54.5%  $27¢ 57.1%

Americas: Revenue increased 28% in the third quarter of 2fdrh the third quarter of 2010, led by a 31% ineeea product revenue. The
revenue increase was not impacted from foreigreowasr fluctuations. Gross margins decreased to 5%%%e third quarter of 2011, from
61.6% in the third quarter of 2010, driven primably lower product margins due to deal mix andeased amortization of capitalized
software development cost and acquired intangibdeta, compared to the prior-year period.

EMEA: Revenue increased 22% in the third quarter of 26drth the third quarter of 2010, led by a 47% insee consulting revenue. The
revenue increase included 8% of benefit from faraigrrency fluctuations. Gross margins decreasd® 8% for the third quarter of 2011,
from 51.4% in the third quarter of 2010, drivennpairily by the greater proportion of consulting see¢ revenue (compared to product
revenue) and lower product margins, offset in pgrimproved maintenance margins, as compared tthittequarter of 2010.

APJ: Revenue increased 7% in the third quarter of 2@drh the third quarter of 2010, led by a 29% incegiasconsulting revenue. The
revenue increase included 9% of benefit from faragrrency fluctuations. Gross margin decreasetbtd% in the third quarter of 2011, fr
48.9% in the third quarter of 2010. The gross mmadgcline was driven primarily by the greater pmipm of consulting services revenue
(compared to product revenue) and lower producgmsy offset in part by improved consulting sergicgargins, compared to the prior-year
period.

Provision for Income Taxes

Income tax provisions for interim periods are basedstimated annual income tax rates, adjusteeflert the effects of any significant
infrequent or unusual items which are requiredddaliscretely recognized within the current intepieriod. The Company’s intention is to
permanently reinvest its foreign earnings outsita® United States. As a result, the effectivertgrs in the periods presented are largely
based upon the forecasted pre-tax earnings mixdegtihe United States and other foreign taxingdgictions where the Company conducts
its
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business. The Company estimates its full-year fstsd global effective tax rate for the year eridedember 31, 2011 to be approximately
27%. This estimate is based on the forecasted eagzrofits being taxed at an overall effectivertag of approximately 12.9%, as compared
to the statutory tax rate of 35% in the United &at

The effective tax rate in the third quarter of 2@ds 28% compared to 29% in the third quarter a02@riven primarily by the tax benefit
associated with the U.S. Federal R&D Tax Crediticivlwas not retroactively reinstated for the 2080year until the fourth quarter of 2010,
and therefore was not included in the third qua2ztsr0 effective tax rate. There were no materis¢mite tax items reflected in the effective
tax rate for the three months ended September®a, and September 30, 2010.

Results of Operations for the Nine Months Ended Séember 30, 2011
Compared to the Nine Months Ended September 30, 201

% of % of

In millions 2011 Revenu¢ 2010 Revenue
Product revenue $ 791 46.8% $ 66€ 48.(%
Service revenu 89¢ 53.2% 72z 52.(%
Total revenue 1,68¢ 10C% 1,38¢ 100%
Gross margir

Product gross marg 52C 65.7% 451 67.7%

Service gross margi 39¢ 44.5% 332 46.(%
Total gross margil 91¢ 54.2% 783 56.4%
Operating expenst

Selling, general and administrative exper 47¢€ 28.2% 377 27.2%

Research and development exper 11€ 7.C% 10¢ 7.8%
Total operating expens 59€ 35.2% 48E 34.%%
Operating incom: $ 322 19.1% $ 29¢ 21.5%

Revenue

Teradata revenue increased 22% in the first ninetinsoof 2011 compared to the first nine monthsQif@® The revenue increase included 4%
of benefit from foreign currency fluctuations. Puatirevenue increased 19% in the first nine moaftZ)11 from the prioyear period, led k
growth in the Americas and EMEA regions. Serviogeeraie in the first nine months of 2011 increasek 2%m the prioryear period, with a
underlying 31% increase in consulting servicesmeeg and 17% increase in maintenance servicesueyans compared to the prior-year
period. Aprimo and Aster Data revenues, after tgkimo account $18 million required purchase actiogrreductions in the recognition of
deferred revenue, accounted for approximately 3%hefevenue increase in first nine months of 284 tompared to the first nine months of
2010.

Gross Margin

Gross margin for the first nine months of 2011 wW&s1% compared to 56.4% in the first nine month2a#0. Product gross margin decree

to 65.7% in the first nine months of 2011, compdame@7.7% in the prior-year period. The lower prodmargins were driven primarily by

$13 million in acquisition-related purchase accomadjustments for deferred revenue of Aprimo Astkr Data at the time of their
respective acquisitions for which there was nohiarperformance requirement, $11 million in additibamortization costs of acquired
intangible assets, and $8 million in additional atization of capitalized internal software develaarhcosts. Service gross margin decreased
to 44.4% in the first nine months of 2011 compamed6.0% in the prior-year period. The lower sesvicargins were driven primarily by a
greater proportion of consulting revenue, as coeghés maintenance revenue, as well as lower congudervices margins, primarily due to
expanding its headcount in response to growingdsivihg new business opportunities. Incrementaddceant can initially have a negative
impact on margins, particularly while the employees being trained and are not yet fully productivervice gross margins
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for the first nine months of 2011 also includedr$#lion in purchase accounting adjustments, actjarsirelated transaction, integration and
reorganization costs.

Operating Expenses

Total operating expenses, characterized as SG&AR#IN expenses, were $596 million in the first nmenths of 2011 compared to $485
million in the first nine months of 2010. The $1@illion increase in SG&A expenses was largely dnibg higher selling expense, due
primarily to our strategic initiative to add salesadcount, as well as increased revenue-drives tmrssales commissions and provisions for
accounts receivable. SG&A expenses were also iragdmt transaction, integration and reorganizatipeases, as well as amortization of
intangible assets associated with the acquisitidigprimo and Aster Data, which totaled $20 millionthe first nine months of 2011, in
addition to the impact of added headcount and strfuature brought on by the Aprimo and Aster Dagusitions. The $10 million increase

in R&D expenses was driven by higher engineeriragbeunt expenses, including new engineering headdmm the Aprimo and Aster

Data acquisitions. This increase was offset in ppi$19 million more in capitalization of softwadevelopment cost as compared to the prior-
year period

Revenue and Gross Margin by Operating Segment

As described in Note 11 of Notes to Condensed Cimtaded Financial Statements (Unaudited), Teradataages its business in three
geographic regions, which are also the Companyésaijng segments: (1) the Americas region; (2BNEA region; and (3) the APJ region.
Teradata believes this format is useful to invessh@cause it allows analysis and comparabilitypefrating trends by operating segment. It
also includes the same information that is use@idradata management to make decisions regardireptiments and to assess our financial
performance. The discussion of our segment redaksribes the changes in results as compared twitiveyear period.

The following table presents revenue and opergigrfprmance by segment for the nine months endpteBder 30:

% of % of
In millions 2011 Revenue 2010 Revenue
Revenue
Americas $1,021 60% $ 82t 59%
EMEA 402 24% 32:< 23%
APJ 26E 16% 24C 17%
Total revenue 1,68¢ 10C% 1,38¢ 10C%
Gross margin
Americas 597 58.(% 497 60.2%
EMEA 20¢€ 51.6% 17C 52.6%
APJ 11¢ 44.% 11€ 48.2%
Total gross margil $ 91¢ 54.4% $ 782 56.4%

Americas: Revenue increased 24% in the first nine month9aflZrom the first nine months of 2010, led by &3i@icrease in consulting
revenue. The revenue increase included 1% of kenafi foreign currency fluctuations. Gross margilesreased to 58.0% for the first nine
months of 2011, from 60.2% in the first nine morh{010, driven primarily by lower product margiwkich were impacted by acquisition-
related purchase accounting adjustments, additemnaktization costs of acquired intangible asset: fAprimo and Aster Data, and
additional amortization of capitalized internaltsedre development costs, as well as by the greatgortion of consulting services revenue
(compared to product revenue), as compared tortheyear period.

EMEA: Revenue increased 25% in the first nine monthaflZrom the first nine months of 2010, led by &3iGicrease in consulting
services revenue. The revenue increase includeadf@#énefit from foreign currency fluctuations. Gsawargins decreased to 51.6% for the
first three quarters months of 2011, from 52.6%hmfirst three quarters of 2010, driven by theatgeproportion of consulting services
revenue (compared to product revenue), as comparthe prior-year period.
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APJ: Revenue increased 10% in the first three quarte28bl from the first three quarters of 2010, lgdal4% increase in services rever
The revenue increase included 9% of benefit froraifm currency fluctuations. Gross margin decreaset.9% in the first nine months of
2011, from 48.3% in the first nine months of 20IBe gross margin decline was driven primarily byéo product margins, which were
impacted by higher amortization costs from acquintangible assets and capitalized internal sofveivelopment costs, as well as by lower
services margins, compared to the first nine moaftZ)10.

Other Income (Expense)

The Company recognized $25 million of other incdméhe nine months ended September 30, 2011, witbtlmer income recognized in the
nine months ended September 30, 2010. The incireasker income in the current-year period wasettity $28 million in gains on equity
investments. As part of the required accountingheracquisition of Aster Data on April 5, 2011 rd@ata’s existing 11.2% equity investment
in Aster Data was valued at $36 million, triggerthg recognition of an $11 million gain. Additiohglon May 24, 2011, the Company
completed the sale of an equity investment in Pli@thnology, Inc. The Company received proceed&36fmillion and recognized a net g

of $17 million on the transaction.

Provision for Income Taxes

The effective tax rate in the first nine month261.1 was 27% compared to 28% in the first nine imoof 2010. The decrease in the effec
tax rate for the nine months ended September 30, 2@&s driven primarily by the tax benefit assamiatith the U.S. Federal R&D Tax
Credit, which was not retroactively reinstatedtfoe 2010 tax year until the fourth quarter of 2041l therefore was not included in the
effective tax rate for the first nine months of B0The effective tax rate for the nine months enlegtember 30, 2011 included a $4 million
discrete tax benefit reflected in the second quaefated to the book gain recorded on the Comsapsevious equity investment in Aster
Data, which was reflected as a permanent non-teditdsh. The effective income tax rate for the mimenths ended September 30, 2010
included a discrete $5 million tax benefit ass@dawith the recognition of certain foreign net grgrg loss carryforwards resulting from an
audit settlement in the first quarter of 2010.

Financial Condition, Liquidity and Capital Resources

Cash provided by operating activities increase@132 million in the first nine months of 2011. lonsparison to the prior-year period, the
increase in cash provided by operating activitnethe nine months ended September 30, 2011 wasially due to higher net income and a
greater increase in deferred revenue in the cugrest period.

Teradata’s management uses a non-GAAP measurd tfae cash flow,” which we define as net cashvided by operating activities less
capital expenditures for property and equipmend, adtditions to capitalized software, as one measuassessing the financial performance
of the Company. Free cash flow does not have aumnitlefinition under GAAP; therefore, Teradata’fimiéon of this measure may differ
from the definition used by other companies. Thegonents that are used to calculate free cashdteWGAAP measures taken directly from
the Condensed Consolidated Statements of Cash Flémesidited). We believe that free cash flow infation is useful for investors because
it relates the operating cash flow of the Companthé capital that is spent to continue and imptavgness operations. In particular, free
cash flow indicates the amount of cash availaliler @krtain capital expenditures, for among othergs, investments in the Company’s
existing businesses, strategic acquisitions anarckase of Teradata common stock. Free cash fl@s dot represent the residual cash flow
available for discretionary expenditures sincedhraay be other non-discretionary expendituresat@ahot deducted from the measure. This
non-GAAP measure should not be considered a sutesfir, or superior to, cash flows from operatagivities under GAAP.
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The table below shows net cash provided by operatitivities and capital expenditures for the failog periods:

Nine Months Ended

September 30,
In millions 2011 2010
Net cash provided by operating activit $ 387 $ 26t
Less:
Expenditures for property and equipm (32) (25)
Additions to capitalized softwal (56) (37
Free cash flov $ 30C $ 20

Financing activities and certain other investintivities are not included in our calculation ofdreash flow. Other investing activities in the
first nine months of 2011 primarily consisted ofd@ata’s acquisitions of Aprimo and Aster Data iasussed further below. Teradata’s
financing activities for the nine months ended 8eyier 30, 2011 primarily consisted of $300 milliorproceeds from a new 5 year term
loan, as discussed below, as well as repurchagbs @fompany’s common stock. During the first mimenths of 2011, the Company
purchased 1.9 million shares of its common stocneadverage price per share of $50.96 under shpteahase programs authorized by our
Board of Directors in 2008. The first program (théution offset program”) authorizes the Companypturchase Teradata common stock to
the extent of cash received from the exerciseamkspptions and the Teradata Employee Stock Puedhls (“ESPP”) to offset dilution from
shares issued pursuant to these plans. On May0@, #te Company’s Board of Directors authorizeddditional $300 million increase to the
Company'’s second program (the “general share repaecprogram”). As of September 30, 2011, the Casnpad $101 million of
authorization remaining on the $300 million genetere repurchase program to repurchase outstasldargs of Teradata common stock.
Share repurchases made by the Company are reporitrade date basis. Our share repurchase patagpiends on factors such as our
working capital needs, our cash requirements fpitabinvestments, our stock price, and economit market conditions. Proceeds from the
ESPP and the exercise of stock options were $1fbmih the first nine months of 2011 and $21 roifliin the first nine months of 2010.
These proceeds are included in Other financinyidies, net in the Condensed Consolidated Statewfe@ash Flows (Unaudited).

Our total in cash and cash equivalents held outbieléJnited States in various foreign subsidiawas $595 million as of September 30, 2011
and $506 million as of December 31, 2010. The ramgibalance held in the United States was $96aniks of September 30, 2011 and
$377 million as of December 31, 2010. Under curtextiaws and regulations, if cash and cash egemaland short-term investments held
outside the United States are distributed to thieddrStates in the form of dividends or otherwige,may be subject to additional U.S.
income taxes (subject to an adjustment for forédgreredits) and foreign withholding taxes. As ep&mber 30, 2011, we have not provided
for the U.S. federal tax liability on approximat&§98 million of foreign earnings that are conséiepermanently reinvested outside of the
United States.

On January 21, 2011, Teradata completed the atiquisif Aprimo. The $525 million purchase pricetbis all-cash acquisition was funded
part by using $225 million of existing U.S. casffget by $26 million of cash held by Aprimo at ttie it was acquired), and in part by
drawing-down the full $300 million borrowing capgcfrom the Company’s Credit Facility. The $300 lioih in credit facility borrowings
were repaid in full during the second quarter cf 20As of September 30, 2011 the Company had rsianding borrowings on the Credit
Facility, and was in compliance with all covenants.

On April 5, 2011, Teradata completed the acquisitbAster Data. The aggregate consideration payapITeradata for all of the outstanding
equity interests of Aster Data was $259 millioneTdggregate consideration payable excluded the vdllieradata’s pre-existing 11.2%
equity investment in Aster Data. Also on April ®124, Teradata entered into a new $300 million fieaf, unsecured term loan, and used a
portion of these funds to finance the Aster Datgu#sition. The outstanding principal amount of tten loan agreement bears interest at a
floating rate based upon a negotiated base raieearodollar rate plus in each case a margin baséhbe leverage
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ratio of the Company. As of September 30, 2011tehm loan principal outstanding was $300 milliand carried an interest rate of 1.25%.

Management believes current cash and short-terestment resources, Company cash flows from opesatiad its $300 million Credit
Facility will be sufficient to satisfy future wonkg capital, research and development activitigsitalaexpenditures, pension contributions,
other financing requirements for at least the merlve months. The Company principally holds itstgecash equivalents and short-term
investments in bank deposits and highly-rated manasket funds.

The Company’s ability to generate positive castvéidrom operations is dependent on general econoomiditions, competitive pressures,
and other business and risk factors describedeilCtimpany’s 2010 Annual Report on Form 10-K (th@l'@ Annual Report”), and elsewhere
in this Quarterly Report. If the Company is unallgenerate sufficient cash flows from operati@rstherwise to comply with the terms of
the credit facility and term loan agreement, thenBany may be required to seek additional finaneiternatives.

Contractual and Other Commercial Commitments.There has been no significant change in our coniahdand other commercial
commitments as described in the 2010 Annual Re@ant.guarantees and product warranties are distuss¢ote 7 of Notes to Condensed
Consolidated Financial Statements (Unaudited).

Critical Accounting Policies and Estimates

Our financial statements are prepared in accordaitbeGAAP. In connection with the preparation bése financial statements, we are
required to make assumptions, estimates and judgrtieat affect the reported amounts of assetdlitiab, revenues, expenses and the rel
disclosure of contingent liabilities. These assuond, estimates and judgments are based on histesiperience and assumptions that are
believed to be reasonable at the time. Howevemudmefuture events and their effects cannot berdited with certainty, the determination
of estimates requires the exercise of judgment.dditical accounting policies are those that regaissumptions to be made about matters
are highly uncertain. Different estimates couldéhavmaterial impact on our financial results. Jueigi® and uncertainties affecting the
application of these policies and estimates mayltr@s materially different amounts being reporteter different conditions or
circumstances. Our management periodically revibwse estimates and assumptions to ensure thihancial statements are presented
fairly and are materially correct.

In many cases, the accounting treatment of a pdatitransaction is specifically dictated by GAARJadoes not require significant
management judgment in its application. There @ @aeas in which management’s judgment in selg@mong available alternatives
would not produce a materially different resultemignificant accounting policies and estimatesweabelieve are the most critical to aid in
fully understanding and evaluating our reportedficial results are discussed in the 2010 AnnuabReperadata’s senior management has
reviewed these critical accounting policies andtesl disclosures and determined that with the dxaepf the revenue recognition policy, as
discussed below, there were no significant chairgesr critical accounting policies in the nine nlmhended September 30, 2011. Also, t
were no significant changes in our estimates agtatiwith those policies.

Revenue Recognition

Teradata’s solution offerings typically include sedire, software subscriptions (unspecified wheniésagrailable upgrades), hardware,
maintenance support services, and other consultimgementation and installation-related (“consdti) services. Teradata records revenue
when it is realized, or realizable, and earnedadata considers these requirements met when:

» Persuasive evidence of an arrangement €

* The products or services have been delivered touk®me

» The sales price is fixed or determinable and ffeebatingencies or significant uncertaint
» Collectibility is reasonably assur:
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Teradata reports revenue net of any taxes assbgggernmental authorities that are imposed oncamdurrent with specific revenue-
producing transactions. The Company assesses whietseare fixed or determinable at the time of s@tandard payment terms may vary
based on the country in which the agreement iswggdcbut are generally between 30 and 90 daysn@aig that are due within six months
are generally deemed to be fixed or determinabdedban a successful collection history on suchmgeaments, and thereby satisfy the
required criteria for revenue recognition. Teradighvers its solutions primarily through directesachannels, as well as through alliances
with system integrators, other independent softwarelors and distributors, and value-added resdltadlectively referred to as “resellers”).
In assessing whether the sales price to a re$ellied or determinable, the Company considergranother things, past business practices
with the reseller, the reseller’s operating histggyment terms, return rights and the financiaérelithal of the reseller. When Teradata
determines that the contract fee to a reselleotigixed or determinable, that transaction is deférand recognized upon sell-through to the
end customer.

The Company'’s deliverables often involve delivenperformance at different periods of time. Revefuresoftware is generally recognized
upon delivery with the hardware once title and nékoss have been transferred. Revenue for soétwabscriptions, which provide for
unspecified upgrades or enhancements on a wheif-amdiable basis, is recognized straight-line otiee term of the subscription
arrangement. Revenue for maintenance support ssrisalso recognized on a straight-line basis thesterm of the contract. Revenue for
other consulting, implementation and installatiervgces is recognized as services are provideceftain instances, acceptance of the prc

or service is specified by the customer. In sudesarevenue is deferred until the acceptanceiarliave been met. Delivery and acceptance
generally occur in the same reporting period. Then@any’s arrangements generally do not includecaiIsjomer negotiated provisions for
cancellation, termination or refunds that wouldhéfigantly impact recognized revenue.

In October 2009, the Financial Accounting Stand&dard (“FASB”) amended the accounting standards€ieenue recognition to remove
tangible products containing software componentsraon-software components that function togetheielover the product’s essential
functionality from the scope of the industry-spexc#oftware revenue recognition guidance. In Oat@@®9, the FASB also amended the
accounting standards for multiple deliverable researrangements to:

» Provide updated guidance on whether multiple dedivies exist, how the deliverables in an arrangemsteould be separated, and
how the consideration should be alloca

* Require an entity to allocate revenue in an arrangge using its best estimate of selling prices (SBE) for deliverables if a
vendor does not have vendor-specific objectiveavig of selling price (“VSOE”) or third-party evitlze of selling price (“TPB)
and

» Eliminate the use of the residual method and recauir entity to allocate revenue using the relaaléng price methoc

The standard is effective prospectively for reveamrangements entered into or materially modifreiscal years beginning on or after
June 15, 2010. Teradata adopted these standaslprospective basis as of the beginning of fisall2for new and materially modified
arrangements originating on or after January 11201

The Company evaluates all deliverables in an agaregt to determine whether they represent sepamnéteof accounting. A deliverable
constitutes a separate unit of accounting wheastdtandalone value, and if the contract includgsnaral right of return relative to the
delivered item, delivery or performance of the Uivéeed items is considered probable and substfniiathe control of Teradata. This
guidance does not generally change the units auating for the Company’s revenue transactions.tMbthe Company’s products and
services qualify as separate units of accountimjaaa recognized upon meeting the criteria as destabove.

For multiple deliverable arrangements that contain-software related deliverables, the Companycatks revenue to each deliverable based
upon the relative selling price hierarchy and ftware and software-related deliverables are aistuded in the arrangement, to those
deliverables as a group based on the BESP forrthggThe selling price for a deliverable is basedts VSOE if available, TPE if VSOE is
not available, or BESP if neither VSOE nor TPEvaikable. The Company then recognizes revenue wheerevenue recognition criteria are
met for each
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deliverable. For the software group or arrangeméatscontain only software and software-relatdd/deables, the revenue recognition
criteria remain unchanged as further describedvhelo

Teradata’s data warehousing software and hardwarkipts are sold and delivered together in the foira “Node” of capacity as an
integrated technology solution. Because both thieldese software and hardware platform are necesdsfiver the data warehouse’s
essential functionality, the database softwarefardware (Node) are excluded from the softwaresrated considered a non-software related
deliverable. Teradata software applications aratedl support are considered software-related dales. Additionally, the amount of
revenue allocated to the delivered items utilizimg relative selling price method is limited to #mount that is not contingent upon the
delivery of additional items or meeting other sfiedi performance conditions (the non-contingent antp

VSOE is based upon the normal pricing and discagmractices for those products and services wblehseparately. Teradata uses the
stated renewal rate approach in establishing VS®Ehintenance and subscriptions (collectivelymrefitto as postcontract customer support
“PCS"). Under this approach, the Company asseskether the contractually stated renewal rateswarstantive and consistent with the
Company’s normal pricing practices. Renewal rateatgr than the lower level of our targeted prigiagges are considered to be substantive
and, therefore, meet the requirements to suppo@B/3n instances where there is not a substantivewal rate in the arrangement, the
Company allocates revenue based upon BESP, usingitimum established pricing targets as suppdiyetthe renewal rates for similar
customers utilizing the bell-curve method. Teraddsa offers consulting and installation-related/ges to its customers, which are
considered non-software deliverables if they refatdne nodes. These services are rarely consigeszhtial to the functionality of the
enterprise data warehouse (“EDW?") solution delibégaand there is never software customization efgtoprietary database software. VSOE
for consulting services is based on the hourlysréde standalone consulting services projects lmgogphic region and are indicative of the
Company’s customary pricing practices. Pricingaclemarket is structured to obtain a reasonablgimbased on input costs.

In nearly all multipledeliverable arrangements, the Company is unaldstablish VSOE for all deliverables in the arrangemThis is due
infrequently selling each deliverable separatelicksis the case with our nodes), not pricing prégloc services within a narrow range, or
only having limited sales history. When VSOE canm®established, attempts are made to establistoTBie selling price for each
deliverable. TPE is determined based on compaetiioes for similar deliverables when sold sepayatdbwever, Teradata'offerings contai
significant differentiation such that the compaeapticing of products with similar functionality maot be obtained. This is because Teradata’
products contain a significant amount of proprigtachnology and its solutions offer substantidififerent features and functionality than
other available products. As Teradata’s productssanificantly different from those of its compets, the Company is unable to establish
TPE for the vast majority of its products.

When the Company is unable to establish sellingepuising VSOE or TPE, the Company uses BESP alldsation of arrangement
consideration. The objective of BESP is to deteentire price at which the Company would transaeti@i§the product or service was sold
on a standalone basis. The Company determines BE$Roroduct or service by considering multipletéas including, but not limited to,
geographies, market conditions, competitive lanpscanternal costs, gross margin objectives, pugehalumes and pricing practices.

The Company reviews VSOE, TPE and its determinaifdBESP on a periodic basis and updates it, wippnogriate, to ensure that the
practices employed reflect the Company'’s recemipyiexperience. The Company maintains internatrotsover the establishment and
updates of these estimates, which includes revi@happroval by the Company’s management. For the mionths ended September 30,
2011 there was no material impact to revenue lieguitom changes in VSOE, TPE or BESP, nor doe<itiapany expect a material impact
from such changes in the near term.

The adoption of the amended revenue recognitiodeljnies increased total revenue for the three amelmonths ended September 30, 2011
by 4% and 1%, respectively, due to the recognitibrevenue on products partially delivered in ttieeé months ended September 30, 2011
that would have been deferred under the prior guidaThe remainders of these orders are schedulssl delivered in the three months er
December 31, 2011. Under the
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previous guidance, no revenue would have been némedy until the entire order had been delivered Tompany is not able to reasonably
estimate the effect of adopting these standardatane financial periods as the impact will varysbd on the nature and volume of new or
materially modified deals in any given period.

Revenue recognition for complex contractual arramg@s requires a greater degree of judgment, imdua review of specific contracts, past
experience, creditworthiness of customers, inténat laws and other factors. We must also apphgiment in determining all deliverables
the arrangement, and in determining the relatilngegorice of each deliverable, considering thee@rcharged for each product when sold on
a standalone basis, and applicable renewal ratesgfeices. Changes in judgments about these factaid impact the timing and amount of
revenue recognized between periods.

Accounting for arrangements prior to January 1, 2Q1For transactions entered into prior to Januaryol12the Company allocates revenue
for multiple deliverable arrangements for which \iSéxists for undelivered elements but not for takvéred elements, using the “residual
method”. Teradata does not typically have VSOHEtfohardware and software products. Therefore,sanlestantial majority of Teradata
arrangements entered into prior to January 1, 20&lIresidual method is used to allocate the aeraegt consideration. Under the residual
method, the VSOE of the undelivered elements isrdedl and accounted for under the applicable reveaeognition guidance, and the
remaining portion of the arrangement fee is alleddb the delivered elements and is recognizee\asue. For arrangements in which VS
does not exist for each undelivered element, rexémiuthe entire arrangement is deferred and roatgrized until delivery of all the elements
without VSOE has occurred, unless the only undedidelement is PCS in which case the entire cansaecognized ratably over the PCS
period.

Contract accountinglf an arrangement involves significant productionadification or customization of the applicatiorfta@re or the
undelivered services are essential to the fundiityraf the delivered software then the Companysube percentage-of-completion or
completed-contract method of accounting. The peaggnof-completion method is used when estimatessts to complete and extent of
progress toward completion are reasonably depeadabke Company typically uses labor hours or costsrred to date as a percentage o
total estimated labor hours or costs to fulfill tentract as the most reliable and meaningful nreaat is available for determining a
project’s progress toward completion. In circumstmwhen reasonable and reliable cost estimatesgdmject cannot be made, the
completed-contract method is used whereas no revismecognized until the project is complete. Wiwtal cost estimates exceed revenues,
the Company accrues the estimated losses immadi&ta purposes of allocation of the arrangemensitteration, any products for which
the services are not essential are separatedngilize relative selling price method discussedvab®CS is also separated and allocated |
on VSOE and then recognized ratably over the t@hme.remaining contract value, which typically inds application software and essential
services, is then recognized utilizing the perogertaf-completion method or completed-contract maéshdiscussed above.

Term licenses, hosting arrangements and softwareaaservice (“SaaS”)As a result of the Company’s acquisition of Aprinhas.

(“Aprimo”) on January 21, 2011 (see Note 12), Tatats application offerings will be expanded tolimte, term licenses, hosting
arrangements and SaaS. Teradata previously offisredftware applications primarily through a péga¢ licensing arrangement. In cases
where the contract requires the software to beeldsy the Company and provided via an on-demarashgement, the software is considered
a subscription. If the license is of limited lifacadoes not require the Company to host the softfaarthe customer, the software is
considered a term license. In both types of thessmgements, revenues are recognized over thedfttme agreement. For hosting
arrangements where customers have the right topaésession of the Company’s software at any tiamiang the hosting period, the
customer’s rights to the software in these circamses are not dependent on additional software eamor significant penalties.

New Accounting Pronouncements
See discussion in Note 2 of Notes to Condenseddlidated Financial Statements (Unaudited) for neeoanting pronouncements.
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Item 3. Quantitative and Qualitative Disclosures Alout Market Risk.

There have not been any material changes to thketiask factors previously disclosed in Parti&nh 7A of the Company’s 2010 Annual
Report on Form 10-K.

Item 4. Controls and Procedures.
Evaluation of Disclosure Controls and Procedures

Teradata maintains a system of disclosure conardsprocedures (as defined in Rules 13a-15(e) ad€ 3(e) of the Securities Exchange ,
of 1934 (the “Exchange Act”)) that are designegravide reasonable assurance that information reduo be disclosed in its reports filed or
submitted under the Exchange Act is recorded, psmEmt summarized and reported, within the timeodsrspecified in the SEC's rules and
forms, and that such information is accumulated @mmunicated to management, including, as apm@teprihe Chief Executive Officer and
the Chief Financial Officer, to allow timely deasis regarding required disclosures. In designirtjesaluating the disclosure controls and
procedures, management recognizes that any coatrdlprocedures, no matter how well designed aadatgd, can provide only reasonable
assurance of achieving the desired control objestiv

Based on their evaluation, our Chief Executive €&ffiand Chief Financial Officer have concluded thatdisclosure controls and procedures
were effective to provide reasonable assurancé &spmiember 30, 2011.

Changes in Internal Control over Financial Reportirg

There have been no changes in our internal coowsel financial reporting that occurred during tastlfiscal quarter ended September 30,
2011 that have materially affected, or are reaslgrisdely to materially affect, our internal controver financial reporting.

Part I—OTHER INFORMATION
Item 1. Legal Proceedings.

The information required by this item is includede material under Note 7 of Notes to Condensmts@lidated Financial Statements
(Unaudited) of this Quarterly Report on Form 10+ & incorporated herein by reference.

Iltem 1A. Risk Factors.

There have not been any material changes to théagsors previously disclosed in Part I, Item IAtile Company’s 2010 Annual Report on
Form 10-K.

Item 2. Unregistered Sales of Equity Securities andse of Proceeds.
Purchase of Company Common Stock

During the third quarter of 2011, the Company exedypurchases for approximately 1.1 million shafets common stock at an average
price per share of $48.87 under the two share cbpse programs authorized by our Board of Diredto2908. The first program (the
“dilution offset program”) authorizes the Companypurchase Teradata common stock to the exterashf eceived from the exercise of
stock options and the Teradata Employee Stock BaecRlan (“ESPP”) to offset dilution from sharesiesd pursuant to these plans. On
May 4, 2009, the Company’s Board of Directors atitesl an additional $300 million increase to thexpany’s second program (the
“general share repurchase program”). As of Septe®®e2011, the Company had $101 million of auttation remaining on the $300
million general share repurchase program to re@seloutstanding shares of Teradata common stock.
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Section 16 officers occasionally sell vested shafesstricted stock to the Company at the curnesatket price to cover their withholding
taxes. For the nine months ended September 30, #td fotal of these purchases was 56,609 shasssaterage price of $48.29 per share.

The following table provides information relatirgthe Company share repurchase programs for the nine montrexleé®eptember 30, 201

Month

First Quarter Total
Second Quarter Total

July 2011
August 2011

September 201
Third Quarter Total

Total Total
Number of Number of
Shares Shares
Purchased Purchased Maximum Maximum
as Part of as Part of Dollar Value Dollar Value
Average Publicly Publicly that May Yet that May Yet
Announcec  Announced Be Purchased Be Purchased
Total Price General Under the Under the
Number of Paid Dilution Share Dilution General Share
Shares per Offset Repurchase Offset Repurchase
Purchased Share Program Program Program Program
— N/A — — $27,026,72 $160,604,65

718,91. $54.2¢ 620,75 98,157 $ 682,66 $155,163,63

115,000 $57.9¢ 10,00( 105,000 $ 1,220,131 $149,105,24
878,21 $47.6¢ 29,10( 849,11. $ 1,254,11° $108,780,61
150,00( $48.9( — 150,00( $ 2,354,181 $101,445,83
1,143,21; $48.87 39,10( 1,104,11 $ 2,354,181 $101,445,83

Item 3. Defaults Upon Senior Securities.

None

Iltem 5. Other Information.

None

Iltem 6. Exhibits.

Reference Numbe
per Item 601 of

Regulation S-K
2.1

3.1

3.2

4.1

311
31.2
32

Description

Form of Separation and Distribution Agreement betw&eradata Corporation and NCR Corporation (inm@ied by
reference to Exhibit 10.1 to the Current ReporfFormm ¢-K dated September 11, 200

Amended and Restated Certificate of Incorporatiohesadata Corporation, as amended and restat&gptember
24, 2007 (incorporated by reference to Exhibittd.the Current Report on Forr-K dated September 25, 200

Amended and Restated Bylaws of Teradata Corpora®amended and restated on December 2, 2008dorated
by reference to Exhibit 3.2 to the Current Reporform K dated December 8, 200t

Common Stock Certificate of Teradata Corporatioediporated by reference to Exhibit 4.1 to the Garr Report
on Form 1+-Q dated November 13, 200’

Certification pursuant to Rule 1-14(a), dated November 4, 20:
Certification pursuant to Rule 1-14(a), dated November 4, 20:

Certification pursuant to 18 U.S.C. Section 135@dapted pursuant to Section 906 of the Sarbanéesy@xt of
2002, dated November 4, 20:
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101 Interactive data files pursuant to Rule 405 of Ration S-T: (i) the Condensed Consolidated Statérokimcome for the
three and nine month periods ended September 30, &@d 2010, (ii) the Condensed Consolidated Bal&heet at
September 30, 2011 and December 31, 2010, (iiilCtrdensed Consolidated Statement of Cash Flowtkédanine
month periods ended September 30, 2011 and 201(h\gride notes to the Condensed Consolidated [EinhBtatement
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SIGNATURES

Pursuant to the requirements of the Securities &xgé Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned thereunto duly authorized.

TERADATA CORPORATION

Date: November 4, 2011 By: /s/ Stephen M. Scheppmann
Stephen M. Scheppmal
Executive Vice President and Chief Financial Offi
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Exhibit 31.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER
PURSUANT TO SECURITIES
EXCHANGE ACT RULE 13a-14

I, Michael F. Koehler, certify that:
1. I have reviewed this quarterly report on ForraQ0f Teradata Corporation;

2. Based on my knowledge, this report does notaioriny untrue statement of a material fact or dmnéttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgtfe@ periods presented in this report;

4. The registrang other certifying officers and | are responsiliedstablishing and maintaining disclosure contanld procedures (as defir
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a) designed such disclosure controls and procedoresiused such disclosure controls and procedaotes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtibsidiaries, is made known to us by
others within those entities, particularly durihg tperiod in which this report is being prepared;

b) designed such internal control over financigloming, or caused such internal control over foialhreporting to be designed under
our supervision, to provide reasonable assuramgzgding the reliability of financial reporting attte preparation of financial stateme
for external purposes in accordance with geneeatepted accounting principles;

c) evaluated the effectiveness of the registradisslosure controls and procedures and presentisineport our conclusions about the
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation; and

d) disclosed in this report any change in the tegig's internal control over financial reportirftat occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registrant’s intel control over financial reporting;

5. The registrant’s other certifying officers anldave disclosed, based on our most recent evatuatimternal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

a) all significant deficiencies and material weads®s in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the regigfeaability to record, process, summarize and refioancial information; and

b) any fraud, whether or not material, that invelweanagement or other employees who have a signifiole in the registrarg’interna
control over financial reporting.

Date: November 4, 2011 /s/ Michael F. Koehle
Michael F. Koehle
President and Chief Executive Offic




Exhibit 31.2

CERTIFICATION OF CHIEF FINANCIAL OFFICER
PURSUANT TO SECURITIES
EXCHANGE ACT RULE 13a-14

I, Stephen M. Scheppmann, certify that:
1. I have reviewed this quarterly report on ForraQ0f Teradata Corporation;

2. Based on my knowledge, this report does notaioriny untrue statement of a material fact or dmnéttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrang other certifying officers and | are responsiliedstablishing and maintaining disclosure contanld procedures (as defir
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a) designed such disclosure controls and procedoresiused such disclosure controls and procedaotes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtibsidiaries, is made known to us by
others within those entities, particularly durihg tperiod in which this report is being prepared;

b) designed such internal control over financigloming, or caused such internal control over foialhreporting to be designed under
our supervision, to provide reasonable assuramgzgding the reliability of financial reporting attte preparation of financial stateme
for external purposes in accordance with geneeatepted accounting principles;

c) evaluated the effectiveness of the registradisslosure controls and procedures and presentisineport our conclusions about the
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation; and

d) disclosed in this report any change in the tegig's internal control over financial reportirftat occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registrant’s intel control over financial reporting;

5. The registrant’s other certifying officers anldave disclosed, based on our most recent evatuatimternal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

a) all significant deficiencies and material weads®s in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the regigfeaability to record, process, summarize and refioancial information; and

b) any fraud, whether or not material, that invelweanagement or other employees who have a signifiole in the registrarg’interna
control over financial reporting.

Date: November 4, 2011 /s/ Stephen M. Scheppma
Stephen M. Scheppmal
Executive Vice President and Chief Financial Offi




Exhibit 32

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of Teradataporation, a Delaware corporation (the “Compangi Form 10Q for the period ende¢
September 30, 2011 as filed with the U.S. Secsrdied Exchange Commission on the date hereof Rbpdrt”), each of the undersigned
officers of the Company does hereby certify, punstia 18 U.S.C. § 1350 (section 906 of the Sarb#&mdsy Act of 2002), that:

(1) the Report fully complies with the requirementsettion 13(a) or 15(d) of the Securities Exchangeof 1934; anc

(2) the information contained in the Report faphgsents, in all material respects, the finanaaldition and results of operations of
the Company

The foregoing certification (i) is given to sucHioérs’ knowledge, based upon such officers’ inigegton as such officers reasonably deem

appropriate; and (ii) is being furnished solelysuant to 18 U.S.C. § 1350 (section 906 of the Smh®xley Act of 2002) and is not being
filed as part of the Report or as a separate discdbodocument.

Dated: November 4, 2011 /sl Michael F. Koehle

Michael F. Koehle
President and Chief Executive Offic

Dated: November 4, 2011 /s/ Stephen M. Scheppma
Stephen M. Scheppmal
Executive Vice President and Chief Financial Offi

A signed original of this written statement reqdit®y Section 906, or other document authenticatisgnowledging, or otherwise adopting
the signatures that appear in typed form withindleetronic version of this written statement regdiby Section 906, has been provided to
Teradata Corporation and will be retained by Teta@orporation and furnished to the United Statx=uBties and Exchange Commissior
its staff upon reques



