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Indicate by check mark if disclosure of delinquiletrs pursuant to Item 405 of Regulation S-K it oontained herein, and will not be
contained, to the best of the registrant’s knowtedig definitive proxy or information statementsanporated by reference in Part Il of this
Form 10-K or any amendment to this Form 10-Kl
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P ART I
FORWARD-LOOKING STATEMENTS

Forward-looking statements in our public filingsather public statements are subject to known arahown risks, uncertainties and other
factors that may cause our actual results, perfoomar achievements to be materially different framy future results, performance or
achievements expressed or implied by such forn@o#lihg statements or other public statements. Tfeseardiooking statements were ba:

on various facts and were derived utilizing numsrmaportant assumptions and other important factord changes in such facts, assumptions
or factors could cause actual results to differarially from those in the forward-looking statemsrftorward-looking statements include the
information concerning our future financial perf@nte, business strategy, projected plans and olgecBtatements preceded by, followed by
or that otherwise include the words “believes,”gegts,” “anticipates,” “intends,” “projects,” “estates,” “plans,” “may increase,” “may
fluctuate,” and similar expression or future or ditional verbs such as “will,” “should,” “would,"hay” and “could” are generally forward-
looking in nature and not historical facts. You gldounderstand that the factors described undesk’Ractors” and the following important
factors could affect our future results and cowdse actual results to differ materially from thegpressed in such forwatdeking statement

« the rapidly changing and intensely competitive ratf the information technology industry and tinéegprise data warehousing business,
including the increasing consolidation activity gim@ssure on achieving continued price/performaages for data warehousing solutio

« fluctuations in our operating results, timing afrisactions, unanticipated delays or acceleratioosii sales cycles and the difficulty of
accurately estimating revenuu

 our ability to successfully leverage our recentusitjons;

» the impact of global economic fluctuations on thaerkets in general or on the ability of our sup@liand customers to meet th
commitments to us, or the timing of purchases hycourent and potential customers; ¢

« risks inherent in operating in foreign countriesluding the impact of foreign currency fluctuasoeconomic, political, legal, regulato
compliance, cultural and other conditions abr¢

Other factors not identified above, including tisk factors described in the section entitled “Risictors” included elsewhere in this Annual
Report on Form 10-K (“Annual Report”), may also sawactual results to differ materially from thosejgcted by our forward-looking
statements. Most of these factors are difficulinticipate and are generally beyond our reasoraigol. We undertake no obligation to
release publicly any revisions to any forward-lowkstatements, to report events or to report ticeroence of unanticipated events.
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Item 1. BUSINESS

Overview. Teradata Corporation (“we,” “us,” “Teradata,” oetfCompany”) is a global leader in analytic datluions, including integrated
data warehousing, big data analytics and busingdgations. Our data warehousing solutions areprased of software, hardware, and related
business consulting and support services. Recagjmigenarket leading by both industry analysts arstioeners, our solutions integrate an
organization’s departmental and enterprise-wide-gatbout customers, financials, operations, and +om® a single integrated data
warehouse. Our analytic technologies then transtbahdata into actionable information that helptomers make the best decisions possible.
This intelligence helps our customers to competevein in today’s global marketplace. Having thehtigata foundation is becoming a priority
for more companies, as they look to control andagarcosts from the growing volumes and diversitgtaif, and to extract ever greater value
from that data. Teradata is designed to enablewstomers to improve business value and insightewhducing their total costs.

”ou

We serve customers across a broad set of indutrimsaround the world—ranging from small departtaéand corporate implementations to
many of the world’s largest data warehouses andetiag applications. Teradata operates from thramecations in the United States:
Dayton, Ohio; Johns Creek (Atlanta), Georgia; aaddho Bernardo (San Diego), California. In additie have sales and services offices
located in approximately 42 countries. For the yelar ended December 31, 2011, we had net incorid5# million and total revenues of
$2.362 billion, of which approximately 61% was ded in the North America and Latin America regitime(“Americas”), 23% in the Europe,
Middle East and Africa region (“EMEA”), and 16%time Asia Pacific and Japan region (“APJ"), dematstg our diversified business model.
For financial information about these geographe&aarwhich are also our reportable segments, see ‘Ne—Segment, Other Supplemental
Information and Concentrations” in Notes to Cordatiéd Financial Statements elsewhere in this AnReabrt.

History and Development.Teradata was formed in 1979 as a Delaware corporafieradata established a relational databasegearent
system on a proprietary platform in 1984. In 19B&adata partnered with NCR Corporation (“NCR”jdmtly develop next-generation
database systems. In 1991, AT&T Corp. (“AT&T”) aogd NCR and, later that year, NCR purchased T¢aada

In 1996, AT&T spun off NCR (including Teradata)ftom an independent, publicly-traded company, NGRpGration. In 1999, NCR
consolidated its Teradata data warehousing opesatiad product offerings into a separate operativigion. On August 27, 2007, NCR’s
Board of Directors approved the separation of NGt two independent, publicly-traded companiesublothe distribution of 100% of its
Teradata data warehousing business to shareh@fiNGR (the “Separation”). Since 2007, we haveéased our investments and focus to
extend the scope of our integrated data warehowssilugions, including improvements to our leadiragadbase software, adding big data
analytic solutions, increasing our business apfitinasoftware, and providing sophisticated suppod consulting services.

To effect the Separation, Teradata was formedsaparate Delaware corporation on March 27, 200& valsolly-owned subsidiary of NCR.
Immediately prior to the Separation, the assetsliabdities of the Teradata data warehousing bessnof NCR were transferred to Teradata in
return for 180.7 million shares of the Company’syaeon shares. NCR accomplished the Separation thrautistribution of one share of
Teradata common stock for each share of NCR constamk on September 30, 2007. 100% of the Teradhataes were distributed to NCR
shareholders of record as of September 14, 2007.

In 2011, Teradata completed its acquisitions ofidpr Inc. (“Aprimo”), a global provider of cloud-bad integrated marketing software, and
Aster Data Systems, Inc. (“Aster Data”), a marlketder in big data analytics. With Aprimo, Teradada expanded its offering of business
analytics with integrated marketing solutions thiaable customers to improve marketing performaritte datadriven insights. The acquisitic

of Aster Data brought Teradata greater market psa the management of diverse, multi-structalea@ and complex data types that require
the need for new analytical tools to extract tivaiue. Aprimo and Aster Data were integrated inéoallata’s operations in 2011. The Aprimo
organization now supports Teradata’s applicatidragegy,
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including development, marketing, sales, and sesviédditionally, the combination of Teradata arslek Data technologies enables
businesses to perform better big data analytidamge sets of multi-structured data.

Industry Overview

Our revenues are primarily generated in the miilioh dollar data warehousing market. This markeiudes data warehouse database
software, supporting hardware (servers, storagerdactonnects), consulting and installation-redaieonsulting”) services and maintenance
services. Additionally, Teradata offers businegdiaption software to help transform data into @ctible business intelligence, allowing for
improved analytics and better decision making. Wfeeet that the need for data warehousing and bssiagplication software will continue to
grow as organizations increasingly rely on entsgenalytics to compete on a global basis. Thid isfurther driven by the convergence of
the following key market dynamics we have observed:

 high levels of data growth are being driven by rata types, in particular multi-structured dat#eofreferred to as big data analytics,
examples of which include web logs, sensor andasoeitwork data, Internet text and search indexéadj,detail records, genomics,
astronomy, biological research and military sutaeite information, medical records, photography @ddo archives, and large scale
eCommerce dati

» economic and business uncertainty combined wigmigg competition is driving companies to incredgiagopt analytic data technologies
to address the vast complexity inherent in theirkeis and businesse

» globalization, mobility, consolidation, securityra®rns and increased government regulation aréirmgethe need for enhanced visibility
across the entire enterprise at all tirr

» improved data warehousing affordability due to @hierformance gains on server and disk hardwanelss software is enabling ne
types of usage, and the maintenance and analysiste historical and near r-time data; an

» the adoption by customers of more real time*active” environments for enterprise intelligence is drivingre applications, usage a
capacity.

Our Data Warehousing Solutions

Data WarehousincData warehousing is the process of capturing, rateyy, storing, managing, and analyzing data swem business
guestions and make more informed, faster decisibnstomers use our data warehousing software aiddvhee technologies and related
services to:

* acquire, aggregate, store and integrate data fratiple sources, including transaction and entsgresource planning syster

* manage and analyze this data through the Teradtdhake software and tools, data mining, mastarrdahagement and other enterprise
analytical applications, such as customer managerdemand and supply chain management, enterpglsenanagement, and financial
management; ar

 integrate analyti--based decisions into operational proces

Our solutions allow customers to (1) leverage thaia to obtain an integrated view of their busin@scluding customers, products, channels,
financials, suppliers, partners, services, etag, @) transform data into useful, insightful amdi@nable business intelligence.

Active Enterprise IntelligencTeradata extends the use of traditional data warshg by integrating advanced analytics into emieep

business processes through a solution known asé\Etiterprise Intelligence, which reduces the tiraveen obtaining information and act

on it. Specifically, this advanced solution integsadetailed historical information with near réale data, and then deploys timely, accurate
strategic intelligence to knowledge workers in ¢tbeporate office as well as operational intelligeta front line users, customers and partners.

Our Products. We are a single-source provider of analytic datatems with a fully integrated business that irdes dedicated professionals
and technologies. Our products are optimized atetjiated specifically for data
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warehousing, big data analytics and business ajgits, including our database and applicationisaoft, hardware platform, and related
consulting and support services. Our key softwarklardware products include:

Teradata Analytic Database Software—Our Teradata database software combined with @ssively parallel processing (“MPP”)
hardware architecture provides the foundation forumique ability to support and manage a wide eaofgmixed workloads and data
warehousing functions. Our Teradata database seftdelivers near real-time intelligence for ourtousers with capabilities and features
such as support of short-term operational and teng strategic workloads (mixed workloads), thdihtio handle thousands of concurrent
gueries from thousands of concurrent users, radnaisimplified system management, high system atviéitly, event monitoring, and easy
integration into the enterprise. We also offertise subscriptions that provide our customers whkmwand-if-available upgrades and
enhancements to our database softw

Teradata Platform Family —For the hardware component of our solutions, Taethtegrates and optimizes open systems industry
standard hardware components with our value-addatt;tolerant BYNET MPP interconnect. We utilizedustry standard Int¢l XEON
64-bit servers, along with industry-standard sterafferings, to provide seamless, transparent itida Our research and development
efforts have sought to optimize the Teradata RlatfBamily as high performance, scalable, and easibhportable MPP systems, purpose-
built to meet the analytical architecture needswfcustomers, and to optimize the performancéefleradata database software. The
Teradata Platform Family extends our market reachagportunity to new customers and to grow Terddathare of information
technology (“IT”) spending within our existing coster base, by providing solutions from data maotgntry-level data warehouses, to
specialized analytical solutions and our activeadearehouses. Teradata’s purpose-built PlatformillFatows customers to standardize on
the Teradata database system, leveraging thelirexisaining knowledge and experience, to meethair architecture needs at various p
points.

Teradata Logical Data Models—Our industry logical data models (“LDMs”) are dgriséd as easy-to-follow blueprints for designing an
integrated data warehouse that reflects businéastigs tailored to the specific needs of a paitéc industry. Additionally, in 2010 we
released our Unified LDM, providing a unified viegross multiple common subject areas. Our LDMdiegased to our customers as a key
component of our data warehousing solutions. We @fffer subscriptions that provide our customenthwihen-and-if-available upgrades
and enhancements to our LDN

Teradata Aster MapReduce Platform—This purpos-built, integrated hardware and software solutianbig data analytics is -
configured to gain insights from large volumes efutypes of multi-structured data. It combinespbeer Aster Database and Aster’s
patented SQL-MapReduée framework with a fully-supgueb Teradata hardware platform. This solution fes a platform for analyzing
new multi-structured data sources and data typesy §ocial network data to web log data, machirta,dand more. The platform offers a
powerful environment for developing and using dati@nce-based analytics, with an integrated harefsaftware solution delivered and
supported by Teradat

Teradata Analytic Applications and Tools—We offer a full suite of data access and managéioeis and applications that leverage
enterprise intelligence to solve business problérsse tools and applications include: data minmmgster data management, integrated
marketing management, enterprise risk managemnieahde and performance management, demand and/su@ph management, and
profitability analytics. The Aprimo organizationwaupports Teradata’s applications strategy, inodevelopment, marketing, sales, and
services

Teradata Integrated Analytics—This portfolio enables businesses to convert tinaditional data warehouse into an analytic ses
environment to meet the challenges of multi-strredudata analytics (or big data analytics), complealytics, mobile business intelligence,
social analytics, pervasive business intelligeagéle analytics, and the many demands driven by amevdiverse data and analytics.
Teradata Integrated Analytics is a comprehensivégio of high-performance, in-database analyteshnology and services that enable
businesses to deliver consistent, l-value analytics across their analytics user comtyiu
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Our service offerings include:

» Teradata Consulting Service—Teradata consultants combine a patented methodeldhyextensive industry expertise and héon
experience to help our customers quickly recoghirginess value and minimize risk by using analyéta solutions. We employ skilled
consultants who provide data warehousing busimepaét modeling, design, architecture, installationplementation, and optimization
consulting services, as well as enterprise analgiimsulting, data management services, and maisageides. Our Global Consulting
Centers around the world are staffed with professitrained in our patented solutions methodolagg, supplement local area consulting
teams by accessing and utilizing the accumulateadtivef our global knowledge base and providinglodfre consulting resources as nee

» Teradata Customer Support Service—Our customer services organization provides areapced, single point of contact and delivery
for the deployment, support and ongoing managewfeh¢radata data warehouses around the world. @stomer support service offers
both proactive and reactive services, includingntegiance, monitoring, back up, and recovery sesvizgallow customers to maximize
availability and better leverage the value of thirestments in data warehousil

» Training Services—To enhance the value of their investment, we pfswide our customers with training for their emyges and
contractors who are responsible for the operatimia use of their Teradata data warehouses argtiaahapplications

Our Strategy. Teradata is a leader in helping companies manatggrate, and analyze growing data volumes and lexitypto gain business
insight and competitive advantage. Teradata’sesgsafocuses on three large and growing markets—alatahousing, big data analytics, and
marketing and business applications. Additionaldlg,have four key initiatives underway to broadenmasition in the market and take
advantage of these market opportunities. Thesatin#s are to:

* Invest to extend Teradata’s core technology antveoé application offerings, and expand our farofiivompatible data warehouse
platforms to address multiple market segments ahdisn offerings through internal development aaidjeted strategic acquisitions suct
Aprimo and Aster Date

« Differentiate Teradata technology and drive platfatemand by delivering consulting services thabkneustomers to achieve busin
value through the use of b-in-class analytics

* Invest in partnerships to increase the number lotisas available on Teradata platforms, maximiastomer value and increase our market
coverage, an

» Continue to seek opportunities to increase our gtastiverage through additional sales territoriésngnincremental sales accot
executives as well as technology and industry deensts).

Customers.We focus the majority of our sales efforts on tHeb@l 3000 leading companies across a broad satlotries, including
banking/financial services, media and entertainnfi@studing gaming and media), government, insueaanrtd healthcare, manufacturing, re
telecommunications, transportation, and travel. @ktent to which any given customer contributesuprevenues generally varies significal
from year to year and quarter to quarter. Thesestigs provide a good fit for our analytic datéusions, as they tend to have large and
increasing sources of data, complex data managemguitrements or large and varied groups of users.

With more than 30 years of experience, Teradatdesder in implementing analytic data solutiongt Qustomers represent some of the best-
known Global 3000 companies. Teradata solutionpatmineteen of the top twenty global telecommatian firms, eight of the top ten travel
and transportation companies, fourteen of thewamty global retailers, and sixteen of the top tiyeglobal financial companies. (Rankings
based on the 2011 Fortune Global Rankings and &tgadistomers as of December 31, 2011.) Althoughdiga is a well-established vendor
with strong penetration in each of these industiwes market and growth potential remains strosgexsting customers routinely increase the
size and scope of their data warehouse due to growt
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in the number of users, amounts and types of dathtypes and complexity of analytics being dirédtethe customers’ data warehouse.

Data warehouses are typically built one project tine. For example, an initial data warehouse stast with a single subject area, which
forms the foundation of data that is available éddveraged for the next project, and so on. Theeefa customer with a large order in one
quarter is likely to generate additional revenueTieradata in subsequent periods. However, dusetbrieadth of our customer base, no single
customer of Teradata (overall or within any of ceportable segments) accounted for 10% or moreiofatal revenue in any of the last three
fiscal years. For the year ended December 31, 20irltpp ten customers collectively accounted fipraximately 19% of our total revenues.
Moreover, Teradata’s total revenue and revenuedoh reportable segment can vary considerably fremiod to period given the different
growth patterns of our existing customers’ dataelause systems and the variable timing of new mstorders. Due to the size and
complexity of these transactions (purchases), ales<ycle for a new data warehouse is often féirlg (typically more than a year). Our
results in any particular quarter have generalrb@ependent on our ability to generate a relatiselall number of large orders for that
quarter.

Partners, Marketing and Distribution Channels

Strategic PartnershipdVe seek to leverage our sales and marketing rémchgh our strategy of partnering with leading @glloénd regional
systems integrators, independent software vendatsconsultants which we believe complement oulyfioaata solutions.

» Alliance Partners —Strategic partnerships are a key factor in oulitglio leverage the value of our analytic datausohs and expand the
scope of our offerings to the marketplace. Ourrgarprogram is focused on working collaborativelyhvindependent software vendors in
several areas critical to data warehousing, inalgidbols, data and application integration solugjatata mining, analytics, business
intelligence, and specific horizontal and industoyutions. Our goal is to provide customer choie@h partner offerings that are optimized
and certified with our solutions, and fit withinetltustomer’s enterprise IT environment. Our stiatatliance partners include many leaders
in the business intelligence, data acquisition amalytics market

» Systems Integrators—Teradata works with a range of consultants ancesysintegrators that engage in the design, impléatien anc
integration of analytic data solutions for our jodtients. Our strategic partnerships with seldobgl consulting and systems integration
firms provide broad industry and technology exgerin the design of business solutions that lewelagadata technology to enable
enterprise analytics and operational intelligeticgieneral, these partners are trusted advisorsassist in vision and strategy development
with our customers while objectively assessing mueeting their needs. By working with premier systatagrators and consulting firms,
combine our expertise in data warehousing withrtofch consultants to provide true end-to-end sohsti Our strategic global consulting
and systems integration partners include Accenttapgemini, Cognizant, Computer Sciences Corporabeloitte, IBM Global Business
Services and Wipro Limitet

Sales and MarketingVe sell and market our analytic data solutionsuinreportable segments, the Americas region; th&Elvegion; and the
APJ region, primarily through a direct sales fohd& believe our quota-carrying sales force increasg visibility and penetration in the
marketplace and fosters long-term customer relgkiips and additional product sales. We have apprabely 80% of our employees in
customer-facing and/or revenue driving roles (idotg sales, consulting and customer service, andyat engineering).

We support our sales force with marketing and ingiprograms which are designed to grow awareneg$ighlight our differentiation, as

well as provide a robust set of tools for use byditect sales force. In support of growing awassnef the need for enterprise data
warehousing and Teradata solutions specificallyemgloy a broad range of marketing strategies @intyprograms to inform and educate the
media, industry analysts, academics and other-gharty influencers. These strategies include tadydirect marketing, our website,
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webinars, trade shows and conferences. We anrfuagtyor participate in worldwide and regional usemferences that take place in more than
30 locations around the globe.

We also believe that promoting customer successetnch on investment is an important element forauccess. As a result, and because we
have an enthusiastic customer base, we have dexktipactive program to support and leverage custoeferences.

Resellers and DistributorAlthough the majority of our sales are direct, xte@d our sales coverage, we also market and weproducts
through thirdparty channels, including resellers and distritgits¥e have a small number of licensed reselleshane license and distributi
agreements with independent distributors in sonumiies worldwide. The distribution agreements geltyeprovide for the right to offer our
products within a territory. Our distributors gealgr maintain sales and services personnel dedidateur products. Accordingly, we have
dedicated sales, marketing, and technical allimeseurces designed to optimize our reseller andllisor relationships.

Sources of Materials.Our hardware components are assembled exclusiyaiextronics Corporation. Our platform line is dgsed to

leverage the best-in-class components from inddségers such as Intel Corporation for microprooesdn addition, our computer data
storage devices (such as disk arrays) are indgsandard technologies provided by NetApp, Inc.,dratselected and configured by us to work
optimally with our software and hardware platfoffextronics also procures a wide variety of compasesed in the assembly process on our
behalf. Although many of these components are abilfrom multiple sources, Teradata utilizes prefi supplier relationships to better
ensure more consistent quality, cost and delivEypically, these preferred suppliers maintain al&tive processes and/or facilities to ensure
continuity of supply. Given our strategy to outsmproduct assembly activities to Flextronics anddurce certain components from single
suppliers, a disruption in production at Flextreniz at a supplier, or a global shortage of comptmeould impact the timing or profitability

of customer shipments.

Competition. The overall analytic data solutions market is vaspnpetitive, and we face competition for nearlyrg\vaales opportunity we
pursue. Our primary competitors include IBM and @gaSince the overall market is large and growing.expect to see new and emerging
competitors with alternative approaches. We compateessfully in the marketplace and intend toinoetto do so based on our expanded
Teradata platform family, MPP relational datab&dapReduce database, proven architecture for bonihtated and unstructured data,
integrated solutions with high-performing and sbldaechnology, powerful suite of analytic softwaggplications, deep and broad services
capabilities, strong customer relationships, andsoacessful track record. For more informatiom, kem 1A, Risk Factors, elsewhere in this
Annual Report.

Competitors take different technical and integratigpproaches to addressing enterprise analytiasnaad therefore they often recommend a
different architecture than our solutions. We hadi¢hat our customers recognize the advantagesragéohnology, our integrated data
warehousing approach and our purpose-built platfiammily to meet their architecture needs, whichbdes us to successfully compete in the
marketplace.

Key factors used to evaluate competitors in theaekets include: data warehousing experience andmes references; technology leadership;
product quality; performance, scalability, availapiand manageability; support and consulting Bes capabilities; industry knowledge; and
total cost of ownership. We believe we have a cditipe advantage in providing complete, integrataall optimized analytic data solutions
that address these customer business, technicalrahidecture requirements. Our high performancévad&Enterprise Data Warehouse platft
technology is designed to not only seamlessly arghtly scale with customer growth needs but te@in a manner that allows us to add
current generation nodes with several generatibosiotechnology, thereby protecting our customergr investments. Because our Teradata
Platform Family also includes appliances, we beliexe have the right platform for any analyticalretecture need, for both structured and
unstructured data, which makes our data warehowssihgions particularly attractive to customers.

Many companies participate in specific areas oftuginess, such as enterprise analytic and busimedgyence application software. The
status of our business relationships with thesepemies can influence our ability to
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compete for data warehousing opportunities thdudesuch areas. Our products also complementingfeof some of our competitors, with
whom we have formed partnerships to work with theisiness intelligence and application softwarénmasses. Examples of these companies
include both IBM and Oracle, due to their acquisiti of other business intelligence, consulting application software companies in recent
years.

Seasonality Historically our sales are seasonal, in line wbital spending patterns of our customers, withelomevenue typically in the first
quarter and higher revenue generally in the fogutrter of each year. Such seasonality causesanking capital cash flow requirements to
vary from quarter to quarter depending on the Wility in the volume, timing and mix of product sal In addition, revenue in the third month
of each quarter has historically been significahityher than in the first and second months. THas®rs, among others as more fully descr
in Item 1A, Risk Factors, elsewhere in this AnnRabort, make forecasting more difficult and mayeadely affect our ability to accurately
predict financial results.

Research and Development (“R&D”).We remain focused on designing and developing mtsdservices and solutions for data warehousing,
big data analytics, and marketing and businesdagtigins, that anticipate our customers’ changaahological needs. As we seek
improvements in our products and services, we @sagider our customer’s current needs as we designew technology so that new
generations of the Teradata database software@ardting platforms are compatible with prior getierss of our technology. We believe our
extensive R&D workforce is one of our core stresgirhis global R&D team is headquartered at oufifiain Rancho Bernardo (San Diego),
California. We anticipate that we will continuehtave significant R&D expenditures, which may in@dwlrategic acquisitions, in the future in
order to continue a flow of innovative, high-qugltroducts and services, which is vital to our lagccompetitive position. For information
regarding the accounting and costs included in R&bvities see “Note 1—Description of Business,iBa$ Presentation and Significant
Accounting Policies” in Notes to Consolidated Ficiah Statements elsewhere in this Annual Report.

Intellectual Property and Technology.The Company owns approximately 553 patents in thiéed States and about 59 patents in foreign
countries. The foreign patents are generally capatés of the Company’s U.S. patents. Many of thtepts that we own are licensed to others,
and we are licensed to use certain patents ownedheys. While our portfolio of patents and patgmplications in aggregate is of significant
value to our Company, we do not believe that amiqudar individual patent is by itself of materiahportance to our business as a whole.

In addition, the Company owns copyrights and treelerets in its vast code base which makes up tleeTayadata software product offerings,
including the Teradata database and applicatiomaoé products. The Teradata database softwarehwias initially based upon computer
science research at the California Institute ofife@togy, works on multiple tasks at once, an apghidaown as “parallel processing.” The
Teradata database software architecture is knowheiimdustry as a massively parallel processistesy. Parallel processing vastly increases
the speed with which results are delivered andespondingly increases the amount of data that eaqubried and the number and complexity
of queries that can be run at the same time. Theerfderadata” evokes the ability to manage terabgie. , trillions of bytes) of data. One of
our key technological advances has been makingehedata database software and hardware compuaithieseveral operating systems, such
as UNIX, LINUX and Windows. The Teradata databasfeisre is a relational database management sy$RDBMS”), reflecting the
investment of hundreds of person-years of developmverk.

The source code versions of our products are pextexs trade secrets and, in all major marketsnpablished copyright works. We also
vigorously protect our rights in the Teradata datsbsoftware and related intellectual property;dwaw, there can be no assurance that these
measures will be successful. The Company owns énadbt®® , Aprim@ and Aster Data trademarks, whietregistered in the United
States and in many foreign countries, as well herdtadenames, service marks, and trademarksasuBNNET.

Employees.As of December 31, 2011, we had approximately 8d@@ployees globally. We believe that our futurecsss will depend, in part,
on our ability to continue to attract, hire anchietskilled and experienced personnel.
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Properties and Facilities.Our corporate headquarters is located in Daytoip,@imd we manage our business through three roeatibns in
the United States: Dayton, Ohio; Johns Creek (AdlgrGeorgia; and Rancho Bernardo (San Diego)f@aia. As of December 31, 2011, we
operated approximately 100 facilities throughoet world. We own our Rancho Bernardo complex, widde headquarters of our research
and development operations. All of our other redeand development facilities are leased, as vsadiua offices in Dayton and Johns Creek,
technical support centers, training, and other eligneous sites. We maintain facilities in approatiely 42 countries.

Executive Officers of the RegistrantThe following table sets forth the information dslanuary 31, 2012 regarding the individuals wre ar
serving as our executive officers.

Name Age Position(s)
Michael Koehler 59 President and Chief Executive Offic
Stephen Scheppmal 56  Executive Vice President and Chief Financial Offi
Saundra Davi 48 Chief Human Resources Offic
Robert Fail 49  Executive Vice President, Global Field Operati
Daniel Harringtor 48  Executive Vice President, Technology and SuppontiSes
Bruce Langos 58 Chief Operations Office
Darryl McDonald 53 Executive Vice President, Applications, Businesséapment & Chief Marketing Office
Laura Nyquis 58 General Counsel and Secret

Michael Koehler. Mr. Koehler is President and Chief Executive Offioé Teradata. Previously, Mr. Koehler served asi@eVice President,
Teradata Division of NCR from 2003 to 2007. Fronptsenber 2002 until March 2003, he was the Intergnaflata Division Leader, Teradata
Division. From 1999 to 2002, Mr. Koehler was Vicegident, Global Field Operations, Teradata Divisend held management positions of
increasingly greater responsibility at NCR priothat time. He joined our board in August 2007.

Stephen ScheppmaniStephen Scheppmann has served as Executive Visgl@®teand Chief Financial Officer of Teradata siSeptember 4,
2007. He served as Executive Vice President andf@mancial Officer of Per-Se Technologies, lrcleading provider of administrative
healthcare industry services, from May 2006 un@y\2007, following the completion of that compangtgjuisition. From 2000 to May 2006,
Mr. Scheppmann served as Executive Vice PresidehChief Financial Officer for NOVA Information Sigsns, Inc., and, from 1988 to 2000,
he was Senior Vice President and Chief Financiéit®fof Larson-Juhl, Inc. Since January 2006, S8theppmann has served as a member of
the Board of Directors of eResearch Technology.,, lpublicly-traded biotechnical services and tedtbgy company, and has been chairman
of its Audit Committee since April 2006.

Saundra Davis. Saundra Davis is Chief Human Resources Officereshilata. Ms. Davis served as Vice President, HUResmources, Terad:
Division of NCR from January 2004 to September 20®7or to this position, Ms. Davis served as resident, Human Resources, Corpc
Infrastructure, at NCR from January 2003 to Decan20@3, and as Vice President, Human Resourcegei8gdia Division of NCR from June
2000 to December 2002. Ms. Davis joined NCR in 1888 has since held a number of positions of isingaresponsibility in human
resources.

Robert Fair. Robert Fair is Executive Vice President, Globald-@perations of Teradata. Mr. Fair served as Wpesident, Business
Development and Global Marketing, Teradata DivissbtNCR from April 2003 to September 2007. From ba2000 to April 2003, he was
Vice President, Americas Communications Industsratlata Division. Mr. Fair began his career at NCR984 and held a number of
positions of increasing responsibility in the arefisales, consulting services and marketing.

Daniel Harrington . Daniel Harrington has been Executive Vice Presideathnology and Support Services of Teradata sduteber 2007.
Mr. Harrington served as Vice President, CustonegviSes, Teradata Division of
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NCR, from January 2005 until that time. Prior tstposition, from April 1999 to December 2004, haswice President, Northern Euroj
Teradata Division with responsibility for Europdesain 2004. Mr. Harrington joined NCR in 1985 dreld a number of positions of increasing
responsibility in the areas of sales, marketing prodluct management.

Bruce Langos. Bruce Langos is Chief Operations Officer of Teraddr. Langos was Senior Vice President, Globalr@ens of NCR, from
May 2006 to September 2007. From 1996 until tmaetiMr. Langos was Vice President, Business OmaratiTeradata Division. Mr. Langos
joined NCR in 1976 and held positions of increasiegponsibility in sales, marketing, product mamaget and strategic plannin

Darryl McDonald . Darryl McDonald serves as Executive Vice Presidapplications, Business Development & Chief MarkgtOfficer of
Teradata. Prior to that he was the Chief Marke@fificer from September 2007 to April 2010. Mr. Mcltdd was Vice President, Global
Consulting Services, Teradata Division of NCR frapril 2003 to September 2007. From 1997 until AREGI03, Mr. McDonald was Vice
President, Americas Retail Industry, Teradata DovisMr. McDonald joined NCR in 1982 and has siheéd a number of positions of
increasing responsibility in the areas of salesamulting.

Laura Nyquist. Laura Nyquist is the General Counsel and Secreffaferadata. Ms. Nyquist served as Deputy Genevah&el and Chief
Counsel, Business Counsel Group, NCR, from Oct@béb to September 2007. Prior to this position, Niguist was Chief Counsel,
Financial Solutions Division from 2004 to SeptemP@606, and was Vice President, Corporate Affains, Secretary to the Board of Directors
of NCR from 1999 to 2004. Ms. Nyquist joined NCR1i#86 and held a number of positions of increasasgonsibility at NCR until she join
Teradata.

There are no family relationships between any efekecutive officers or directors of Teradata.
There are no contractual obligations regardingethetion of our executive officers or directors.

Information. Teradata makes available through its website,dfedarge, its Annual Report on Form 10-K, Quayt&eports on Form 10-
Q, and Current Reports on Form 8-K, and all amemdsn® such reports, as soon as reasonably praletiaéter these reports are
electronically filed or furnished to the U.S. Setias and Exchange Commission (“SEC”) pursuantdoti®n 13(a) or 15(d) of the Securities
Exchange Act of 1934. These reports and othernmédion are also available, free of charge, at wewgov. Alternatively, the public may
read and copy any materials we file with the SE@@tSEC’s Public Reference Room at 100 F Stre&t,, NVashington, D.C. 20549.
Information on the operation of the Public RefeeeRomom may be obtained by calling the SEC at 1-88Q-0330. Teradata will furnish,
without charge to a security holder upon writteguest, the Notice of Meeting and Proxy Statementife 2012 Annual Meeting of
Stockholders. Teradata will furnish the Code of @ast and any other exhibit at cost (the Code ofdbehis also available through
Teradata’s website at http://www.teradata.com/coideanduct/). Document requests are available tingeor writing to:

Teradata — Shareholder Relations
10000 Innovation Drive

Dayton, OH 45342

Phone: 937-242-4878

Website: http://www.teradata.com
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Item 1A. RISK FACTORS

You should carefully consider each of the followiis§ factors and all of the other information $etth in this Annual Report. Based on the
information currently known to us, we believe tte following information identifies the most siggant risk factors affecting our company in
each of these categories of risks. However, thes @md uncertainties our company faces are notdidnio those set forth in the risk factors
described below. Additional risks and uncertainties presently known to us or that we currentlyiéhed to be immaterial may also adversely
affect our business.

In addition, past financial performance may notebeeliable indicator of future performance, andtbiscal trends should not be used
anticipate results or trends in future periods.

If any of the following risks and uncertainties d®ps into actual events, these events could hamatarial adverse effect on our busine
financial condition or results of operations. Incéucase, the trading price of our common stockatdeicline.

Economic Pressures and Uncertai—Our business is affected by the global economiesvhich we operate and the economic climate of
the industries we serve.

Our business and results of operations are affdntedternational, national and regional econonuinditions. In particular, the IT industry in
which we operate is susceptible to significant gesnin the strength of the economy and the findheialth of companies who make capital
commitments for new technologies. Accordingly, dtwns in the global or regional economies in whighoperate or certain economic
sectors (such as the retail, manufacturing or fiferservices industries) may adversely impactbusiness. For example, adverse changes to
the economy could impact the timing of purchasesunycurrent and potential customers or the abdftgur customers to fulfill their
obligations to us. In addition, decreased or mdwsedy scrutinized capital spending in our cust@hkusinesses and in the industries we also
serve may adversely impact our business. Unceytalmut future economic conditions makes it diffidar us to forecast operating results and
to make decisions about future investments. Acoglgli global economic and market conditions mayseamaterial impacts on our results of
operations, prospects and financial condition. Thenpany’s success in periods of economic unceytérdalso dependent, in part, on our
ability to reduce costs in response to changegimahd and other activity.

Competition—The information technology industry iatensely competitive and evolving, and competitpressures could adversely affect
our pricing practices or demand for our products drservices.

We operate in the intensely competitive IT industviaich is characterized by rapidly changing tedbgyp, evolving industry standards,
frequent new product introductions, and price av&t ceductions. In general, as a participant irettelytic data solutions market, we face:

» Changes in customer IT spending habits and oths & market demands, which drive competiti

» Atrend toward consolidation of companies whichldadversely affect our ability to compete, inchglif our key partners merge or part
with our competitors

» Continued pressure on price/performance for datelwasing solutions due to constant technology @vgaments in processor capacity and
speed

» Changes in pricing, marketing and product strategiach as potential aggressive price discountiglze use of different pricing models
our competitors or other factol

» Rapid changes in computing technology and capisilihat challenge our ability to maintain diffetiation at the lower range of business
intelligence analytic function:

* New and emerging analytic data technologies;
» Changing competitive requirements and deliveraile®veloping and emerging marke
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To compete successfully in this environment, wetmaysidly and continually design, develop and masgatutions and related products and
services that are valued in the marketplace. Tthido we must react on a timely basis to shiftsyarket demands. In addition, our market
position depends on our ability to continually iroype the price/performance of our solutions witheraating operating inefficiencies and to
sustain competitive operating margins, while alsontaining the quality of our products and servidewe are unable to react quickly when
and as needed to improve the value of our prodifetings our operating results could be negativelgacted.

Our primary competitors include IBM and Oracle, vwdre well-capitalized companies with widespreadrithistion, brand recognition and
penetration of platforms and service offerings. $hymificant purchasing and market power of thesgdr competitors, which have greater
financial resources than we do, could allow theraugpass our market penetration and marketingtsefforpromote and sell their products and
services. In addition, many other companies padie in specific areas of our business, such &spgige application analytic and business
intelligence software. In some cases we may pavtitera company in one area of our business anchbetenwith them in another. The statu:
our business relationships with these companiesnflrence our ability to compete for analytic datdutions opportunities in such areas. We
also expect additional competition from both esghigld and emerging companies. Failure to compeiteessafully with new or existing
competitors in these and other areas could havaterial adverse impact on our ability to generaigitional revenues or sustain existing
revenue levels.

Analytic Data Solutions Marke—If the overall analytic data solutions market déeés or does not grow, we may sell fewer productd a
services, and our business may not be able to snsta current level of operations

If the market trends toward more limited IT spemrgiar limited liquidity, this could result in feweustomers making, or customers delaying
investments in our products and services. In ttst, pae have seen periodic breaks in the buyingpettfrom some of our larger customers,
which indicate a level of maturation of their cunrelata warehouse implementation or a shiftingrgbtiorities when these customers are still
incorporating the investments they have made iin toee data warehousing infrastructures during pears. In addition, reduced prices and
improvements in analytic data solutions increagsgure on our product revenues and margins, agawelh the annuity streams we receive
from our maintenance business. If the growth rdetghe analytic data solutions market declinedoy reason, there could be a decrease in
demand for our products and services, which coalctta material adverse effect on our financialltesu

Renewal Rates and Support Services Pricing Press—If our existing customers fail to renew their suppt agreements, or if customers do
not license updated software products on terms faade to us, our revenues could be adversely afelct

We currently derive a significant portion of ourepall revenues from maintenance services and sadtawbscriptions, and we depend on our
installed customer base for future revenue frommiteaiance services and software subscriptions eaddes of updated products. The terms of
our standard maintenance services and softwareotien arrangements generally provide for therpagt of license fees and prepayment of
first-year support fees and are generally renewablan annual basis. The IT industry generallydeen experiencing increasing pricing
pressure from customers when purchasing or renesvipgort agreements. Moreover, the trend towardsatwlation in certain industries that
we serve, such as financial services and telecorwations, could result in a reduction of the softevand hardware being serviced and put
pressure on our maintenance terms with customeasshatie merged. Given this environment, there camob@&ssurance that our current
customers will renew their maintenance agreemeamagieee to the same terms when they renew, whighl cesult in our reducing or losing
maintenance fees.

If our existing customers fail to renew their maimince agreements, or if we are unable to genaddigonal maintenance fees through the
license of updated products to existing or newamst's, our business and future operating resultikldze adversely affected.
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Additionally, as a result of the Company’s acqiasitof Aprimo on January 21, 2011, Teradata’s safapplication offerings have been
expanded to include term licenses, hosting arraegésrand Software as a Service (“SaaS”). As atrdature revenue streams could be
adversely affected if customers do not renew tleein and SaaS arrangements.

Operating Result Fluctuations—Our financial resultare subject to fluctuations caused by many facttmat could result in our failing to
achieve anticipated financial results.

Our quarterly and annual financial results havéedhin the past and are likely to continue to viarthe future due to a number of factors, m

of which are beyond our control. In particulanrénsactions that we expect to close by the eradapfarter are not closed until a later date, our
revenue and/or net income for that quarter couldutstantially below expectations, especially gitrenlarge size of our transactions. These
and any one or more of the factors listed belowtber factors could cause us not to achieve owemes or profitability expectations. The
resulting failure to meet market expectations caaldse a decrease in our stock price. These faotdugle the risks discussed elsewhere in
section and the following:

» Downturns in our custome businesses, in the domestic economy or in intaynatieconomies where our customers do substantihéss
» Changes in demand for our products and servicekidimg changes in growth rates in the analyti@dautions marke

» The size, timing and contractual terms of largeessdor our products and services, which may impaparticular our quarterly operatil
results (either positively or negativel

» Possible delays in our ability to recognize reveasi¢he result of contract tern
* The budgeting cycles of our customers and potectisiomers

» Changes in pricing policies resulting from competitpressures, such as aggressive price discoulnyiogir competitors, new pricir
strategies, or other factol

» Our ability to develop and introduce on a timelgisanew or enhanced versions of our products ammicss;
» Changes in the mix of p-tax earnings attributable to domestic versus iatiéonal sales

» Seasonal fluctuations in buying patter

» Future acquisitions and divestitures of technolpgieoducts and business

» Unexpected needs for capital expenditures or athanticipated expenses; a

» Changes in certain assumptions, estimates and jewtgnof management (which are required in conneetith the preparation of the
Company'’s financial statements) that could affeetreported amounts of assets, liabilities, revenegpenses and the related disclosure of
contingent liabilities

A change in our effective tax rate can have a sifjcant adverse impact on our busines

A number of factors may adversely impact our fuklffective tax rates, such as the jurisdiction&lvich our profits are determined to be
earned and taxed; the resolution of issues arfsong tax audits with various tax authorities; chesd@n the valuation of our deferred tax assets
and liabilities; adjustments to estimated taxesnujitalization of various tax returns; changesvaikable tax credits, especially surrounding
credits in the United States for our research awkldpment activities; and the repatriation of mas-. earnings for which we have not
previously provided for U.S. taxes. Tax authoritiesy disagree with certain positions we have takehassess additional taxes. We regularly
assess the likely outcomes of these audits in dod@etermine the appropriateness of our tax pimvihiowever, there can be no assurance that
we will accurately predict the outcomes of thesditasyand the actual outcomes of these audits duaNe a material impact on our net income
or financial condition. Changes in tax laws or takngs could materially impact our effective taate. For example, proposals for fundamental
U.S. international tax reform, if enacted, coul@éda significant adverse impact on our future rtssofl operations.
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Unanticipated delays or accelerations in our sal®gles make accurate estimation of our revenuedidift and could result in significant
fluctuations in our quarterly operating results

The size and timing of large orders for our prodwid services varies considerably, which can itesailts from quarter to quarter. The
process we use to forecast sales and trends inusimess relies heavily on estimates of closura tansactiorspecific basis. It is very difficL
to predict sales in a particular quarter or ovemaer period of time. Unanticipated delays or éa@dions in our sales cycles make accurate
estimation of our revenues difficult and could tegusignificant fluctuations in our quarterly ajg¢ing results.

The length of our sales cycle varies depending oaraber of factors over which we may have littlenorcontrol, including the size and
complexity of a potential transaction, the levetompetition that we encounter in our selling atié and our current and potential customers’
internal budgeting and approval process. As ate$a generally long sales cycle, we may expegdiicant effort over a long period of time
in an attempt to obtain an order, but ultimately ecamplete the sale, or the order ultimately reeéimnay be smaller than anticipated. Our
revenue from different customers varies from quddejuarter, and a customer with a large ordemia quarter may generate significantly
lower revenue in subsequent quarters/years. Oultsds any particular quarter have generally béependent on the timing of a relatively
small number of large transactions.

Due to resulting fluctuations, we believe that geato-quarter comparisons of our revenue, margind,operating results may not be
meaningful, and that these comparisons may nohlaeeurate indicator of our future performance.

In addition, the budgeting and IT capital spendipgles of our customers and potential customersenfiaecasting more difficult and may
adversely affect our ability to accurately predicancial results. Spending may be particularlyvyeia our fourth quarter because of large
enterprise customers placing orders before theakpn of IT budgets tied to that calendar year.

Our operating expenses are based on projected leemmdiguarterly revenue levels and are generatiyrired ratably throughout each quarter.
Since our operating expenses are relatively fixetthé short term, failure to generate projecte@meres for a specified period could adversely
impact our operating results, reducing net incomeaoising an operating loss for that period. THerdal or non-occurrence of such sales
revenues could materially adversely affect our apeg results for that quarter and could negativelyact our business in future periods.

Seasonal trends in sales of our products and seggicould adversely affect our quarterly operatingsults.

In general, we see fluctuations in buying pattevite lower revenue in the first quarter and higterenue in the fourth quarter of each year.
Such seasonality also causes our working capitdl ftaw requirements to vary from quarter to quadiepending on the variability in the
volume, timing and mix of product sales. In additicevenue in the third month of each quarter listetically been significantly higher than in
the first and second months, which further impacisability to predict financial results accuratalyd enhances the enterprise risks inherent in
our business. These and other factors make foreganbre difficult and may adversely affect ourlipito predict financial results accurately.

Revenue Mix Variabilit—Our revenue is variable depending on the mix obpliucts and services in any given period, and chasagethe
mix of products and services that we sell could prally adversely affect our operating results.

Our business model is based on our anticipateddfmixoducts and services and the correspondingtpnafrgins for such products and
services. Unanticipated shifts in such mix couldeadely impact our results of operations and rexciiranges to our business model.
Consulting services margins are generally lowen tha other elements of our analytic data solutitmaddition, when we use third parties to
supplement some consulting services we provideistoeners, this generally results in lower margtesaAs a result, increases in consulting
services revenues as a percentage of our totaiuegamay decrease overall margins.
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We also realize different margins on enterprisa aerehousing and appliance products, as wellgaiceomponents we re-sell as part of our
solutions, and the mix of such hardware and so#twaries from quarter to quarter depending on costoequirements. In addition, change
the price and performance of our analytic datatgwig, particularly for certain hardware componentsild negatively impact maintenance
support services, and software subscription rev&nue

Advancement of Our Solutior—The solutions we sell are advanced, and we needpidly and successfully develop and introduce new
solutions in a competitive, demanding and rapidlyanging environment

To succeed in the intensely competitive IT industvg must continually improve, refresh and expamdpsoduct and service offerings to
include newer features, functionality or solutioasd keep pace with price-to-performance gainkeénT industry. Shortened product life
cycles due to customer demands and competitivesyres impact the pace at which we must introdudaraplement new technology. This
requires a high level of innovation by both ourteraire developers and the suppliers of the thirdypsoftware components included in our
systems. In addition, bringing new solutions to ket entails a costly and lengthy process, agdires us to accurately anticipate customer
needs and technology trends. We must continuespmrel to market demands, develop leading techredagid maintain leadership in analytic
data solutions performance and scalability, ortnginess operations may be adversely affected.

We must also anticipate and respond to customeaddsregarding the compatibility of our current anidr offerings. These demands could
hinder the pace of introducing and implementing teshnology. Our future results may be affectenlif products cannot effectively interface
and perform well with software products of othemg@nies and with our customers’ existing IT infrastures, or if we are unsuccessful in our
efforts to enter into agreements allowing integnatdf third-party technology with the Teradata date and software platforms. Our efforts to
develop the interoperability of our products maguiee significant investments of capital and emplyesources. In addition, many of our
principal products are used with products offergdhird parties and, in the future, some vendomsasf-Teradata products may become less
willing to provide us with access to their prody¢éhnical information and marketing and salegpsup

As a result of these and other factors, our ahiditintroduce new or improved solutions could beeadely impacted. There can be no assur
that our innovations will be profitable, and if wannot successfully market and sell both existimgjrrewly developed solutions, our business
and operating results could be impacted. If we welese our significant technology advantage,market share and growth could be
adversely affected. In addition, if we are unabl@eliver products, features, and functionalitpegected, we may be unable to meet our
commitments to customers, which could have an agveifect on our reputation and business.

Highly Advanced Produc+—Our products include highly advanced technologydas we develop new products with greater capaaitg
performance capabilities, the increased difficuliynd complexity associated with producing these proid increases the likelihood «
reliability, quality or operability problems.

Despite rigorous testing prior to their release sungerior quality processes, our software and hare\wroducts may contain undetected errors
or security flaws, which may be found after thedarcts are introduced and shipped. This risk is ro&@ when products are first introduced or
when new versions are released, as well as whatewalop products with more advanced technologgesihe increased difficulty and
complexity associated with producing these produncteases the likelihood of reliability, quality operability problems. The correction and
detection of errors may cause delays, lost reveandsncremental costs. Errors in our software petglcould also affect the ability of our
products to work with other hardware or softwareducts, could delay the development or releasewfproducts or new versions of produ
and could adversely affect market acceptance opmducts. While we attempt to remedy errors thatwlieve would be considered critical
our customers prior to shipment, we may not be ahtietect or remedy all such errors.

Our customers who rely on our solutions for busireritical applications are more sensitive to piderrors, which could expose us to product
liability, performance and warranty claims, as vaslharm our reputation.

17



Table of Contents

These and other risks associated with new prodwutsarvice offerings may have a material adverg@anhon our results of operations and
future performance.

Product introductions and certain enhancementsisfieg products by us in the future periods mapakduce demand for our existing
products or could delay purchases by customerstiagyairrival of our new products. As new or enhahpeoducts are introduced, we must
successfully manage the transition from older pctsiu

In the ordinary course of business, we continualigiuate opportunities for new product and sergiterings, new markets and new
geographic sectors, and development of such oppitietsi could entail certain business risks whichldaffect our financial condition. In
addition, due to the complexity of many of our oiffigs, we may not be able to meet customer req@nesnwith respect to consulting services
without incurring costs greater than expected kvel

Information Systems and Secur—A breach of security, disruption of failure of ounformation systems or those of our third party
providers could adversely impact our business aiméiicial results.

Our operations are dependent on our ability togmtodur computer equipment and the informationestan our databases (and the computer
equipment and database information of certain $seqgphnd other third parties) from damage by, anathgr things, earthquake, fire, natural
disaster, cyber attacks, power loss, telecommubpitsifailures, unauthorized intrusions and othe@mngs. Despite our contingency planning,
events of this nature may still result in systeitufas and other interruptions in our operationkjcll could have a material adverse effect on
our business and financial condition.

We operate pursuant to a business-to-business padktherefore we normally do not handle largeinas of personally identifiable
information for our customers—such as employee, datstomer data, data that our customers colleot their customers, and information
regulated by the Health Insurance Portability amdduntability Act of 1996. However, some of oungees require us to have access to and/or
store confidential information and certain of opplcation software offerings rely on hosted congpigtervices from third parties that store
such information. If unauthorized access to orafssich information or systems occurs, despite slatarrity measures and third party
commitments to protect it, our results of operati@putation, and relationship with our customengld be adversely impacted.

Additionally, experienced computer programmers laackers may be able to penetrate our network sgaurthat of our third party providers
and misappropriate or compromise our intellectuapprty or other confidential information or thdtour customers, create system disruptions
or cause shutdowns. Computer programmers and fsalser may be able to develop and deploy viruseanw, and other malicious software
programs that attack our products or otherwiseakphy security vulnerabilities of our product$éelcosts to us to eliminate or alleviate cyber
or other security problems, viruses, worms, malisisoftware programs and security vulnerabilitesid be significant, and our efforts to
address these problems may not be successful aitai aversely impact our results of operations.

Reliance on Third Partie—Our future results depend in part on our relatiohgs with key suppliers, strategic partners and ettthird
parties.

Our development, marketing and distribution streegepend in part on our ability to form strateglances with third parties that have
complementary products, software, services antsskur strategic partners include consultantssystem integrators, software and
technology providers, and indirect channel distidbsi in certain countries. These relationshipstereaks beyond our control of our partners
changing their business focus, entering into sjiatelliance with other companies, being acquirgadibr competitors, failing to meet
performance criteria or improperly using our cogfitlal information. If we fail to maintain or expéour relationships with strategic partners,
our business may be adversely affected.

Third-party vendors provide important elementsuo solutions; if we do not maintain our relatiorhivith these vendors or if these vendors
cease to be going concerns, interruptions in tpelgwf our products may
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result. There are some components of our solutitatswe purchase from single sources due to pogaljty, technology or other reasons. For
example, we have relied on Flextronics as a keglsisource contract manufacturer for our hardwgsgess for the last several years. In
addition, we buy silicon computer chips and micom@ssors from Intel Corporation, and storage diskesns from NetApp, Inc. Some
components supplied by third parties may be ctit@waur solutions, and several of our suppliery tegminate their agreements with us
without cause with 180 days notice. If we were U@ab purchase necessary services, parts, compmoaeptoducts from a particular vendor
and had to find an alternative supplier, our shipt®@nd deliveries could be delayed. Also, disnupin our supply chain or the need to find
alternative suppliers could impact the costs assediwith procuring necessary products, comporamdsservices. In either case, our opera
could be adversely impacted. Similarly, our suppliproducts and services have certain dependengibsespect to their own supply chain
networks, and supply issues among our supplieplgers may also adversely impact our business.

As an example, in late July 2011, Thailand beggeeggncing severe flooding that has caused widaspdamage to the local manufacturing
industry. Teradata purchases disk drive compones#d in its data warehouse products from supph@hsoperations in Thailand that were i
continue to be severely impacted by the floodifigud are unable to support our ongoing demand ik drive components, or if the costs
associated with procuring these components incdesigaificantly, our results of operations may beersely affected.

In addition, smaller suppliers have operating ritieg could impact our business. These risks corddte product time delays, inventory and
invoicing problems, staging delays, and other djral difficulties. We could also be impacted bgit inability to provide high-quality
products or services that conform to required djpations or contractual arrangements, which caddatively impact our business and
operating results.

Reliance on the Intellectual Property of Third Paes—The loss of our rights to use software licensedu®oby third parties could harm our
business.

We have an active partner program that offers sighsublicense third party software as part cddrafete suite of solutions for our customers.
This offering, as well as our reliance on thirdtpaoftware and licenses in our operating systeftwsoe and business, creates risks that ar
present when developing software in-house. For pl@nthe viability, reliability and quality of sugrartnersbusinesses, as well as their abi

to fulfill their obligations to us, are factors th@ome into play and could adversely affect ouaficial condition. Our operations could also be
impacted if we are forced to seek alternative tetdgy, or technology for new solutions, that may Ibe available on commercially reasonable
terms. Also, many of our offerings are complemeitgdechnologies developed by others, and if weuasble to continue to obtain licenses
for such technologies at competitive prices, owitess could be impacted.

Intellectual Propert—If we are unable to develop, preserve and protaat intellectual property assets, our operating t#s may be
adversely affected.

As a technology company, our intellectual propgxytfolio is crucial to our continuing ability teeka leading analytic data solutions provider.
We strive to protect and enhance our proprietasllectual property rights through patent, copytiglademark and trade secret laws, as well
as through technological safeguards. These effwrtsde protection of the products and applicatidingnostic and other software we develop.

To the extent we are not successful, our businesilsl be materially adversely impacted. We may bablato prevent third parties from using
our technology without our authorization or indeghently developing technology that is similar togyarticularly in those countries where
laws do not protect our proprietary rights as fa$yin the United States. With respect to our pengatent applications, we may not be
successful in securing patents for these claintoan competitors may already have applied formatehat, once issued, will prevail over our
patent rights or otherwise limit our ability to lselr products.

While we take steps to provide for confidentialityligations of employees and third parties with whee do business (including customers,
suppliers and strategic partners), there is athiaksuch parties will breach such
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obligations and jeopardize our intellectual propeights. Many customers have outsourced the adtnétiion and management of their data
warehouses to third parties, including some ofcaumpetitors, who then have access to our confideimfiormation. Although we have
agreements in place to mitigate this risk, therelmano assurance that such protections will bigcgarit. In addition, our ability to capture and
re-use field-based developed intellectual propisrtgnportant to future business opportunities aragigims.

We are actively engaged in efforts to protect thiei@ of our intellectual property and to prevettens from infringing our intellectual property
rights. However, due to the complex and technieflire of such efforts and the potentially high stakvolved, such enforcement activity can
be expensive and time consuming, and there cawo lassurance that we will be successful in thesetsff

Research and Developme—We make significant investments in research and elepment and cannot assure that these investmerilishe
profitable.

As part of our business strategy, we must contiowkedicate a significant amount of resources taresearch and development efforts in order
to maintain our competitive position. However, waynmot expect to receive significant revenues ftbase investments for several years, if at
all. Research and development expenses represantificant portion of our discretionary fixed cestWe believe these new technologies ¢
significantly improve our products and servicesrabhe long-term. However, if we have invested taachnin these or other technologies, our
results of operations could be adversely affedtedddition, as we replace our existing assets néth, higher cost assets, we expect that our
depreciation expense will increase, which will ciintte to our high level of fixed costs and redoce earnings.

Intellectual Property Infringement Claims by ThiréParties—Claims by others that we infringe their intellecaliproperty rights could harm
our business and financial condition.

We have seen a trend towards aggressive enforcerhanellectual property rights as the functiobabf products in our industry increasingly
overlaps and the volume of issued software patarntnues to grow. As a result, there is a risk @ could be subject to infringement claims
which, regardless of their validity, could:

* Be expensive, time consuming and divert managematégrition away from normal business operati
» Require us to pay monetary damages or enter im-standard royalty and licensing agreeme

» Require us to modify our product sales and devetogmlans; o

» Require us to satisfy indemnification obligationour customers

Regardless of whether these claims have any nieei,can be burdensome to defend or settle antiaram our business and reputation.
Open Source Software—The growing market acceptan€epen source software presents benefits and avadles for our industry.

We have developed a version of the Teradata datadudsvare to operate on the LINUX open sourceqilat and have incorporated other
types of open source software into our productswéhg us to enhance certain solutions without miog substantial additional research and
development costs and expand our solution offerit@pen source” software is made widely availablétb authors and is licensed for a
nominal fee or, in some cases, at no charge. Fample, LINUX is a free UNIX-type operating systeamd the source code for LINUX is
freely available. While we believe our contractobligations are limited with respect to such sofeyano assurances can be given that
unanticipated problems arising from our use of apaurce software will not arise in the future.

Open source licenses typically mandate that prapsiesoftware, when combined in specific ways vaigien source software, become subje
the open source license. We take steps to ensatreuh proprietary software is not combined withgoes not incorporate, open source
software in ways that would require our proprietary
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software to be subject to an open source liceneeigder, few courts have interpreted the open sdigepses, and the manner in which these
licenses may be interpreted and enforced is thexefigbject to uncertainty.

International Operation—Generating substantial revenues from our multinatial operations helps us to meet our strategic goalst pose
a number of risks.

In 2011, the percentage of our total revenues foaiside of the United States was 44%. We beliesedhr geographic diversity may help to
mitigate some risks associated with geographic eatnations of operationse(g., adverse changes in foreign currency exchange aaug
deteriorating economic environments or businessipi®ons due to economic or political uncertaiftiétowever, our ability to sell our
solutions internationally is subject to the folloagirisks, among others:

» General economic and political conditions in eaghintry that could adversely affect demand for amlutions in these market
» Currency exchange rate fluctuations that couldltéslower demand for our products as well as gateecurrency translation loss:

» The impact of civil and political unrest (relatit@war, terrorist activity or other turmoil) on tkeonomy or markets in general, or on our
ability, or that of our suppliers, to meet commitrtg which may occur in other countries such asstak, where we have significant
operations

» Changes to and compliance with a variety of logald and regulations that may increase our cospiobdousiness in these markets or
otherwise prevent us from effectively competinghiase markets

» Cultural and management challenges with managimgamel growing consulting services and engineenimgtions overseas in such
countries as India, China, Russia, Egypt and Paki

« Difficulties in staffing and managing our foreigffioes and the increased travel, infrastructure lagdl and compliance costs associt
with multiple international location:

» Longer payment cycles for sales in foreign countand difficulties in enforcing contracts and cedileg accounts receivabl
 Tariffs or other restrictions on foreign trade veéstment

» Costs and delays associated with developing predochultiple languages; at

» Changing competitive requirements and deliverainleeveloping and emerging marke

Our products are subject to U.S. export controts arfen exported from the United States, or re-geplato another country, must be
authorized under applicable U.S. export regulati@isanges in our products or changes in exportaggas may create delays in the
introduction of our products in international maskeprevent our customers with international openatfrom deploying our products
throughout their global systems or, in some cgsevent the export of our products to certain coestor customers altogether. Any change in
export regulations or related legislation, shifapproach to the enforcement or scope of exisggglations, or change in the countries, persons
or technologies targeted by these regulations caddlt in decreased use of our products by, ouindecreased ability to export or sell our
products to, existing or potential customers witteinational operations.

Foreign Currency

Our revenue and operating income are subject iahitity due to the effects of foreign currencydtuations against the U.S. dollar. We have
exposure to approximately 30 functional currencidee primary currencies to which we are exposetlidecthe euro, British pound, Japanese
yen, the Australian dollar, the Canadian dollar atiger Asian and South American currencies. A $iicgmt portion of our revenue al

operating income is generated outside the UnitateStand therefore our financial results may @latt due to the effects of such foreign
currency fluctuations, which are difficult to prediFor example, in the event that one or more gego countries were to replace the euro with
another currency, Teradata sales into such cosntifeénto Europe generally, would likely be adetysaffected until stable exchange rates are
established. In addition, currency variations cé@ca margins on sales of our products in countoietside of the United States and margins on
sales of products that include components obtdimed suppliers located outside of the United States
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Dependence on Key Employ«—We depend on key employees and face competitidriring and retaining qualified employees.

Our employees are critical to our success. Ouréusuccess depends on our ability to attract atadhréhe services of senior management and
key personnel in all functional areas of our comypamcluding engineering and development, marke#ind sales professionals, and
consultants. Competition for highly skilled persehim the IT industry is intense. No assurancelmmade that key personnel will remain v
us, and it may be difficult and costly to replacelsemployees. Our failure to hire, retain andaeplour key personnel could have a material
adverse impact on our business operations.

Internal Controls—Inadequate internal control over financial reportipand accounting practices could lead to errors,ialtincould adversel
impact our ability to assure timely and accurataéincial reporting.

Internal control over financial reporting, no matew well designed and operated, can provide oedgonable, not absolute, assurance th:
control objectives will be met. These inherent tatibns include system errors, the potential fanhn error and unauthorized actions of
employees or contractors, inadequacy of contretapbrary lapses in controls due to shortfallsamsition planning and oversight or resour
and other factors. Consequently, such controls meayprevent or detect misstatements in our repdit@acial results as required under SEC
and New York Stock Exchange (“NYSE") rules, whiahutd increase our operating costs or impair oulitghio operate our business. Controls
may also become inadequate due to changes in Gtances, and it is necessary to replace, upgraa@aify our internal information systems
from time to time. In addition, unforeseen risksyna@ise in connection with financial reporting ®/sts due to inefficient business processes or
business process reengineering projects.

If management is not successful in maintaining@nst internal control environment, material wealssascould occur, causing investors to |
confidence in our reported financial informatiomi§ could lead to a decline in our stock price jtliour ability to access the capital markets in
the future, and require us to incur additional sastimprove our internal control systems and paoces.

Acquisitions and Alliance—Our ability to successfully integrate acquisitiomsd effectively manage acquisition and alliancetiaities may
be an important element of future growth.

We are continually evaluating the most effectiveysvtb extend Teradata’s core technology and expandamily of compatible data
warehouse platforms and analytic software appboatio address multiple market segments and solofferings. From time to time, this
includes using acquisitions, equity investmentsitjeentures or strategic alliances. For exampéadiata acquired Aprimo, an integrated
marketing software company on January 21, 2011 Aatel Data, a market leader in advanced analgticsthe management of diverse, multi-
structured data, on April 5, 2011. Such transastiemtail various risks, including risks associatetth:

» Assimilating and integrating different businessrapiens, corporate cultures, personnel, infrastmgcand technologies or products acquired
or licensed

» Retaining key employees and maintaining relatigmskiith employees, customers, clients or supptiétee acquired companies, and
recurring revenue of the acquired company may dedr fail to be renewe

» The potential for unknown liabilities and qualigsues within the acquired or combined businesdditianal costs not anticipated at 1
time of acquisition

» Disruptions of our ongoing business or inabilitysteccessfully incorporate acquired products, sesvar technologies into our solutions and
maintain quality

» Failure to achieve the projected synergies aftegimtion of acquired companies; ¢

» Funding acquisition activities, whether through tise of existing cash reserves, or through thetidebt, and the related impact on our
liquidity and financial condition
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Our operating results may fluctuate as a resudicglisitions and related integration activitieswad as other strategic growth transactions,
there is a risk that our financial results may beeasely affected.

Legal Contingencies and Regulatory Matt—Like other technology companies, we face uncert#s with regard to lawsuits, regulations
and other related matters.

In the normal course of business, we are subjgatdoeedings, lawsuits, claims and other mattacdudling those that relate to the
environment, health and safety, employee benefgort compliance, intellectual property, and ottegulatory compliance and general
matters. See “Note 8—Commitments and Contingendieblotes to Consolidated Financial Statementsaadisee in this Annual Report.
Because such matters are subject to many unceégiittieir outcomes are not predictable. While efgele that amounts provided in our
consolidated financial statements are currenthygade in light of the probable and estimable litibs, there can be no assurances that the
amounts required to satisfy alleged liabilitiesfreuch matters will not impact future operatinguttss

In addition, we are subject to diverse and comfd@ss and regulations, including those relatingdmporate governance, public disclosure and
reporting—which are rapidly changing and subjeantmy possible changes in the future. From tintéxte, we may conduct internal
investigations in connection with our efforts tasere compliance with such laws and regulationsctsts or results of which could impact our
financial results. Laws and regulations impacting customers, such as those relating to privacydata protection, could also impact our
future business.

In addition, our facilities and operations, inclugliformer facilities and former operations for whige may have liabilities, are subject to a
wide range of environmental protection laws. THeaee not been any known actual material effectsatiapliance with environmental
provisions has had upon the capital expenditusiiggs or competitive position of the Companytsisubsidiaries, and there are no material
estimated capital expenditures for environmentalediation or liabilities planned. However, we d@egt to incur some costs in connection
with compliance with these matters and given theeutainties inherent in such activities, there lsamo assurances that the costs required to
comply with applicable environmental laws will rartversely impact future operating results.

There is an increased focus by the SEC on Fore@gru@t Practices Act (“FCPA”) enforcement activitias well as new legislation such as the
U.K. Bribery Act of 2010 (the “Bribery Act”). Givethe breadth and scope of our international opmratiwe may not be able to detect
improper or unlawful conduct by our internationatimers and employees, despite our high ethicergance and compliance standards, w
could put the Company at risk regarding possibdtations of laws, including the FCPA or the Brib&gt.

Management time and resources are spent to underatel comply with changing laws, regulations aaddards relating to such matters as
corporate governance, accounting principles, pubificlosure (including the Sarbanes-Oxley Act dd20 SEC regulations, Basel IIl and the
rules of the NYSE where our shares are listed.Atfh we do not believe that recent regulatory agdllinitiatives will result in significant
changes to our internal practices or our operati@psd changes in accounting standards, and feslecarities laws and regulations, among
others, may substantially increase costs to ouardrgtion and could have an impact on our futuerajing results.

Iltem 1B. UNRESOLVE D STAFF COMMENTS
None.
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Item 2. PROPERTIES

As of December 31, 2011, Teradata operated appedglyn100 facilities consisting of approximatel3 illion square feet throughout the
world. On a square footage basis, approximately 86%ese facilities are owned and 65% are leaagéthin the total facility portfolio,
Teradata operates 12 research and developmeritiéadibtaling approximately 650 thousand squaeg, f@pproximately 70% of which is
owned. The remaining approximately 650 thousandusgjfeet of space includes office, repair, warea@rsl other miscellaneous sites, and is
100% leased. Teradata maintains facilities in axiprately 42 countries. Teradata believes its fiegiare suitable and adequate to meet its
current needs. Teradata’s corporate headquartkrsaited in Dayton, Ohio.

Item 3. LEGAL PROC EEDINGS

Information regarding legal proceedings is includkettem 8 of Part Il of this Annual Report as paftNote 8—Commitments and
Contingencies” in Notes to Consolidated Financtat&nents, and is incorporated herein by reference.

PART Il

Item 5. MARKET FOR THE RE GISTRANT'S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND IS SUER
PURCHASES OF EQUITY SECURITIES

Teradata common stock trades on the New York SEoakange under the symbol “TDC.” There were appnately 87,000 registered holders
of Teradata common stock as of February 7, 2012.folowing table presents the high and low clogieg share prices of Teradata common
stock traded on the New York Stock Exchange duttiegcalendar quarter indicated.

Common Stock
Closing Market Price

High Low

2011

Fourth quarte $62.18  $47.7(
Third quartel $62.3: $43.3¢
Second quarte $60.2( $49.4¢
First quarte $51.1¢ $42.0(
2010

Fourth quarte $435( $37.31
Third quartel $38.9¢ $29.6-
Second quarte $33.96 $28.2¢
First quarte $31.0¢ $27.6¢

Teradata has not paid cash dividends and doestioipate the payment of cash dividends to shadshslof Teradata common stock in the
immediate future. The declaration of dividendshia future would be subject to the discretion ofabata’s Board of Directors.

The following graph compares the relative perforoeaof Teradata stock, the Standard & Poor’s 508kSiredex and the Standard & Poor’s
Information Technology Index. This graph coversfifig-one-month period from October 1, 2007 (imriadly following the Separation of
Teradata from NCR Corporation), through Decembe2811.
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Comparison of Cumulative Total Return
5200
$150
$100
$50
50 : : . .
10/01/07 12131407 12/31/08 12/31/09 1213110 12/31M1
—+— Teradata Corporation —8—5&P 500 Index —a—S&P Information Technofogy Index |
Company/Index 1 Oct 200" 31 Dec 200 31 Dec 200 31 Dec 200 31 Dec 201 31 Dec 201!
Teradata Corporatic $ 10C $ 104 $ 56 $  1a¢ $ 15€ $ 182
S&P 500 Inde» $ 10C $ 95 $ 60 $ 76 $ 87 $ 89
S&P Information Technology Inde $ 10C $ 99 $ 56 $ 91 $ 10C $ 102

@ In each case, assumes a $100 investment immedialielywing the Separation of Teradata from NCR Qogtion on October 1, 200
and reinvestment of all dividends, if ai

Purchases of Equity Securities by the Issuer and Afiated Purchases

For the year ended December 31, 2011, the Compaegutad purchases for approximately 2.5 millionrehaf its common stock at an aver
price per share of $50.78 under the two share objase programs authorized by our Board of Diredto2908. The first program (thelitution
offset program”) authorizes the Company to repusetiberadata common stock to the extent of caslivest&om the exercise of stock options
and the Teradata Employee Stock Purchase Plan PBE$®offset dilution from shares issued pursuarthese plans. On May 4, 2009, the
Company’s Board of Directors authorized an addél@B800 million increase to the Company’s secorayam (the “general share repurchase
program”). As of December 31, 2011, the Company$w&imillion of authorization remaining on the $300lion general share repurchase
program to repurchase outstanding shares of Teradatmon stock. On February 6, 2012, the boardoapgdra new, $300 million share
repurchase authorization to replace the prior $80iton authorization that was to expire on Febyua®, 2012. Share repurchases made by the
Company are reported on a trade date basis.

In addition to those share repurchase programsioBels officers occasionally transfer vested sharferestricted stock to the Company at the
current market price to cover their withholdingeaxFor the year ended December 31, 2011, theditiaése purchases was 56,609 shares at
an average price of $48.29 per share.
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The following table provides information relatirgthe Company’s repurchase of common stock foy#fae ended December 31, 2011:

Total Maximum Maximum
Number Total Number Dollar Dollar
of Shares of Shares Value Value
Purchased Purchased as that May that May
as Part of Part of Yet Be Yet Be
Average Publicly Publicly Purchased Purchased
Total Price Announcec Announced Under the Under the
Number Paid Dilution General Share Dilution General Share
of Shares per Offset Repurchase Offset Repurchase
Period Purchased Share Program Program Program Program
First quarter total — N/A — — $27,026,72 $160,604,65
Second quarter total 718,91. $54.2¢ 620,75 98,157 $ 682,660 $155,163,63
Third quarter total 1,143,21; $48.8i 39,10( 1,104,11; $ 2,354,181 $101,445,83
October 201: — NA — — $ 3,756,14. $101,445,83
November 201 100,00 $50.4¢ 50,00( 50,00 $ 3,286,41. $ 98,945,33
December 201 535,21t $50.2¢ 63,54¢ 471,66 $ 2,973,86. $ 75,329,30
Fourth quarter total 635,21t  $50.2¢ 113,54¢ 521,66. $ 2,973,86. $ 75,329,30
2011 Full year tote 2,497,33' $50.7¢ 773,40: 1,723,931 $ 2,973,86. $ 75,329,30
Item 6. SELECTED FINA NCIAL DATA
For the Year Ended
December 31
In millions, except per share and employee amoun 2011 2010 2009 2008 20073
Revenue $2,362 $1,93¢ $1,70¢ $1,76z $1,70:Z
Income from operatior $ 45€ $ 415 $ 336 $ 33 $ 32
Other income (expens $ 25 $ 1 $ @ $ 5 $ 2
Income tax expens $ 126 $ 11 $ 80 $ 88 $ 12z
Net income $ 35 $ 301 $ 254 $ 25C $ 20C
Net income per common she
Basic $21C $18C $148 $14C $1.11
Diluted $20: $177 $14€ $1.3¢ $1.1C
At December 31
2011 2010 2009 2008 2007
Total assets $2,61€ $1,88: $1,56¢ $1,43C $1,29¢
Debt $ 30C $ — $ — $ — $ —
Total stockholder equity $1,49¢ $1,18¢ $ 91C $ 777 $ 631
Cash dividend $ — $ — $ — $ — $ —
Number of employee 8,60( 7,40( 6,60( 6,40( 5,90(

@ Includes $25 million for acquisition-related traotan, integration and reorganization costs anceasps, and $24 million for
amortization of acquired intangible assets, offgef $28 million gain on equity investments dug@tochase and sale transactions, and a
cumulative offsetting tax impact of $8 millio

@ Includes $17 million ($15 million after-tax) for penses related to the Separation from NCR; a $llibmcharge related to a tax rate
change in Germany; an out-of-period income tax egpeadjustment of $7 million relating to prior ygaand $6 million for a tax benefit
related to the Separation from NC
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Item 7. MANAGEMENT 'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AN D RESULTS OF OPERATIONS
(“MD&A ”)

You should read the following discussion in confiomcwith the consolidated financial statements #mlnotes to those statements included
elsewhere in this Annual Report on Form 10-K (“AahReport”). This Annual Report contains certaiatsiments that are forward-looking
within the meaning of the Private Securities Litiga Reform Act of 1995. Certain statements coetgiin the MD&A are forward-looking
statements that involve risks and uncertaintie® fbinward-looking statements are not historicalt&dbut rather are based on current
expectations, estimates, assumptions and projectbout our industry, business and future finangallts. Our actual results could differ
materially from the results contemplated by these/dérd-looking statements due to a number of fagtmrcluding those discussed in other
sections of this Annual Report. See “Risk Fact@astl “Forward-looking Statements.”

BUSINESS OVERVIEW

Teradata provides analytic data solutions, inclgdinegrated data warehousing, big data analytidsbaisiness applications for customers
worldwide. Our data warehousing solutions combwifénsare, hardware and related business consultidgsapport services. Our analytic
technologies then transform that data into actiatiormation that help customers make the besistins possible. These solutions can also
include third-party products and services from pteading technology and service partners.

Our solutions enable customers to integrate detaifeerprise-wide data such as customer, finaacidloperational data and provide the
analytical capabilities to transform that data ing@ful information, available when and where thegd it to make better and faster decisions.
Our analytic data solutions provide a high levepefformance, scalability, availability and managjlty for strategic and operational
requirements. Our IT consultants combine a provethodology, deep industry expertise and years nfd$@n experience to help clients
quickly capture business value while minimizindri®ur customer services professionals provideglsisource of support services to allow
customers to maximize use and fully leverage theevaf their investments in analytic data solutions

Through active enterprise intelligence, Teradatxiending the use of traditional data warehoubingtegrating advanced analytics into
enterprise business processes, allowing compamigsnbine the analysis of current and historicé da operations personnel can make
decisions at the point of contact or service akd &ction as events occur.

Additionally, Teradata offers a family of data wlaoeise offerings, providing customers with the &piido use Teradata for point solutions or
data marts, in addition to our core integrated dateehouse technology. Teradata offers analytia galutions to many major industries, which
include financial services (including banking andurance), media and communications (includingtetenunications, e-business, media and
entertainment), retail, manufacturing, healthcgmjernment, travel and transportation. Teradataelsl its solutions primarily through direct
sales channels, as well as through alliances wites integrators, other independent software vendalue-added resellers and distributors.
We deliver our solutions to customers on a glolaaisy and organize our operations in the follovihrge regions which are also our reportable
segments: North America and Latin America (“AmesigaEurope, the Middle East and Africa ("EMEA™né Asia Pacific and Japan (“ABJ”

In 2011, Teradata completed its acquisitions ofilpr Inc. (“Aprimo”), a global provider of integrated marketing softwsnéutions, as well
Aster Data Systems, Inc. (“Aster Data”), a markeider in advanced analytics and the managemeintaysd, multi-structured data. Both
Aprimo and Aster Data have been integrated int@adata’s operations. With Aprimo, Teradata has ededrits offering of business analytics
with integrated marketing solutions that enabld@uers to improve marketing performance with dddgen insights. The Aprimo organizati
supports Teradata'applications strategy, including development,kating, sales, and services. Through the acquis@foAster Data, Terade
has expanded its technologies that enable busm&sgerform better analytics on large sets of instiftictured data, also known as big data
analytics.
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2011 FINANCIAL OVERVIEW
As more fully discussed in later sections of thiB&RA, the following are the financial highlights f@011:
» Revenue increased 22% in 2011 from 2010, with de-digit growth rates in all three operating regic

» Gross margin was 54.7% in 2011, down from 56.2%0h0, largely driven by the impact of a higher mfxconsulting revenues, as well as
acquisitior-related costs and greater amortization costs odugtanargins

* Operating income was $456 million in 2011, up fr$415 million in 2010. Operating income in 2011 kférd from greater revenue
volume, offset in part by higher Selling, Genenradl &dministrative (“SG&A”) expenses, which includedremental sales headcount and
the impact of transaction, integration and reorgatidn expenses, as well as amortization of intalagissets associated with the acquisit
of Aprimo and Aster Date

» Net income of $353 million in 2011 increased froB0$ million in 2010. Net income per common (diljtetare was $2.05 in 20:
compared to $1.77 in 2010. Net income for 2011udes approximately $46 million in after-tax impaotsacquisition-related purchase
accounting adjustments, transaction, integrati@hranrganization expenses, and amortization ofieedjintangible assets, offset by a $22
million gain on equity investments due to purchase sale transactior

STRATEGY OVERVIEW

Teradata is a leader in helping companies manatggrate, and analyze growing data volumes and ketitypto gain business insight and
competitive advantage. Teradata’s strategy focasdhree large and growing markets—data warehoubigglata analytics, and marketing

and business applications. Additionally, we haue ey initiatives underway to broaden our positiothe market and take advantage of these
market opportunities. These initiatives are to:

» Invest to extend Terad¢s core database technology and software applicafferings, and expand our family of compatibleadatarehous
platforms to address multiple market segments ahdisn offerings through internal development aaidjeted strategic acquisitions suct
Aprimo and Aster Datz

 Differentiate Teradata technology and drive platfatemand by delivering consulting services thabEneustomers to achieve business
value through the use of b-in-class analytics

* Invest in partnerships to increase the number lotisas available on Teradata platforms, maximiastomer value and increase our ma
coverage, an

» Continue to seek opportunities to increase our gtastiverage through additional sales territoriésngnincremental sales accot
executives as well as technology and industry dtarsis).

Further discussion of our business strategy isided in the section entitled “Business” includedtém 1 of this Annual Report and
incorporated herein by reference.

FUTURE TRENDS

We believe that demand for our solutions will cooé to increase due to the continued increasetinvidumes and types of data, the scale and
complexity of business requirements, and the grgwise of new data elements and more near realatralytics over time. The adoption by
customers of more near real-time analysis for enit intelligence is driving more applicationsags and capacity.

As a portion of the Companyoperations and revenue occur outside the Uniztes§ and in currencies other than the U.S. daharCompan
is exposed to fluctuations in foreign currency exwje rates. In 2012, Teradata would
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expect approximately 1 percentage point of advienpact from currency translation on its reportederaie and a corresponding currency
impact on operating income, based on currency edes January 31, 2012.

There have been continued signs of economic regane2011, particularly with respect to informatitechnology spending; however, risks
associated with macroeconomic challenges and #tictos still exist. Even in a strong economic eowinent, the size, timing and contracted
terms of large customer orders for our productssamdices can impact, both positively and negativalir operating results.

While macroeconomic risk factors in the IT envir@mhalways exist, our longgrm outlook remains positive. We did not expereesignifican
changes in 2011 due to competitive and/or priciagds for our data warehouse or appliance solutaltisough there is always a risk that
pricing pressure for our solutions could occurhie future. Additionally, as companies look to regloogoing operating expenses, customers
may choose to go to lower maintenance service lyelements which could lead to revenue and margissure on our maintenance services
business. We continue to be committed to new priodienelopment and achieving a responsive yield foomresearch and development
spending and resources, which are intended to flriuee demand. We also continue to evaluate oppdres to increase our market coverage
and are committed to continuing to increase ourbemof sales territories, among other things, teediuture revenue growth. Given the len

of sales cycles, for new customers in the data lncaree market, new sales account territories tylpitake more than two years, on average, to
become fully productive.

RESULTS FROM OPERATIONS FOR THE YEARS ENDED DECEMBER 31, 2011, 2010 AND 2009

% of % of % of
In millions 2011 Revenue¢ 2010 Revenue 2009 Revenug

Product revenu $1,122 475% $ 93¢ 48.2% $ 772 45.2%
Service revenu 1,24(C 52.8% 1,00 51.8% 937 54.8%
Total revenu 2,362 10C%  1,93¢ 10C%  1,70¢ 10C%
Gross margit

Product gross margi 741 66.(% 627 67.2% 503 65.2%

Service gross marg 552 44.5% 461 46.(% 43t 46.4%
Total gross margi 1,29: 54.7%  1,08¢ 56.2% 93¢ 54.%
Operating expenst

Selling, general and administrative exper 663 28.1% 52€ 27.2% 483 28.2%

Research and development exper 174 7.4% 147 7.€% 117 6.8%
Total operating expens: 837 35.4% 673 34.8% 60C 35.1%
Operating incomi $ 45€ 19.% §$ 41t 21.2% $ 33¢ 19.8%
Revenue

Teradata revenue increased 22% in 2011 from 2@ rdvenue increase included a positive effec@oft®m foreign currency fluctuations,
and 3% from acquisitions. Product revenue incre268d in 2011 from 2010, led by improvements in Ameericas and EMEA regions. Serv
revenue increased 24% in 2011 from 2010, drivemaunily by increases in consulting and installatietated (“consulting”) services revenue in
the Americas and EMEA regions. Overall, consultiegenue increased 30% in 2011 from 2010, and meniee services revenue increased
17% during the same period.

Teradata revenue increased 13% in 2010 from 2008 r@venue increase included a positive effec@ofrbm foreign currency fluctuations.
Product revenue increased 21% in 2010 from 2009y increases in the Americas region, andlesser extent the APJ region. Service
revenue increased 7% in 2010 from 2009, drivembyeiases in both consulting services revenue idthericas and EMEA regions, and
increases in maintenance services revenue in theridas and APJ regions.
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Gross Margin

Gross margin was 54.7% in 2011, down from 56.2%010, due to the impact of acquisition-related £oa$ well as the increased proportion
of consulting services revenue, which typicallyres a lower margin rate. Product gross margineised to 66.0% in 2011 from 67.2% in
2010. The lower product margins were driven pritgdry $15 million in acquisition-related purchaszaunting adjustments for deferred
revenue of Aprimo and Aster Data at the time ofrthespective acquisitions for which there was adHer performance requirement, $14
million in additional amortization costs of acquirmtangible assets, and $10 million in additioaraortization of capitalized internal software
development costs. Services gross margin decreéagetd5% in 2011 from 46.0% in 2010. The lower ggrmargins were driven primarily by
a greater proportion of consulting revenue, as @meghto maintenance revenue, as well as lower ttomgsgervices margins, primarily due to
expanding our headcount in response to growingdainthg new business opportunities. Incrementadgeant can initially have a negative
impact on margins, particularly while the employaes being trained and are not yet fully productervice gross margins in 2011 also
included $6 million in acquisition-related purchageounting adjustments, transaction, integratiwhraorganization costs.

Gross margin was 56.2% in 2010, up from 54.9% @O2®roduct gross margin increased to 67.2% frora%5n 2009 with improvements in
all three regions. Product gross margins beneffttat a favorable deal mix and lower corporate anerhead costs, including amortization of
capitalized software development expenses, as aaaipa 2009. The term “deal mix” refers to the mawve mix of our product sales
consummated in a particular period, including keuftware versus hardware content and mix, and atramdhmix of third-party products re-
sold. Services gross margin decreased somewh&t@odin 2010 from 46.4% in 2009, due to incremeoatathpensation expenses from hiring
additional consultants, as well as higher varigolmpensation expenses resulting from the Compamygsoved achievement against
performance targets as compared to 2009. The irepment in total gross margins also benefitted framgaer proportion of product revenue,
in relation to services revenue, as compared t@tioe year.

Operating Expenses

Total operating expenses, including SG&A and Redeand Development (“R&D”) expenses, were $837iamlin 2011 compared to $673
million in 2010. The $137 million increase in SG&Xpenses was driven by higher selling expensepduerily to our strategic initiative to
add sales headcount, as well as increased reveivegrdosts for sales commissions. SG&A expenses aiso impacted by transaction,
integration and reorganization expenses, as wahasrtization of intangible assets associated thighacquisitions of Aprimo and Aster Data,
which totaled $22 million in 2011, in addition teetimpact of additional headcount and infrastrietiought on by the Aprimo and Aster Data
acquisitions. The $27 million increase in R&D expenwas primarily due to higher engineering heagicexpenses, including new
engineering headcount from the Aprimo and Asterltquisitions, as well as $9 million in transat@md integration costs and amortization
of acquired intangible assets associated with fmém#o and Aster Data acquisitions. These increasgs offset in part by $19 million more in
capitalization of software development cost as cameg to the prior-year period.

Total operating expenses were $673 million in 26d®pared to $600 million in 2009. The $43 milliowiease in SG&A expenses was driven
primarily by greater selling expense, with highales headcount due to sales territory expansiosinegreased sales commissions due to
higher revenues. The $30 million increase in R&Panses was driven by increased headcount andesalas well as $10 million less in
capitalization of software development costs aspgamed to 2009. Variable incentive compensation egpavas also higher, in both SG&A ¢
R&D expenses, due to the Company’s improved pedoga against annual operating targets, as compaaD9.

Other Income (Expense)

Other income and expense was $25 million of nedrime in 2011, compared to $1 million of net expens2010. The net income in 2011
resulted primarily from $28 million in gains on éguinvestments. On May 24, 2011, the Company cetepl the sale of an equity investment
in Pliant Technology, Inc. The Company receivedcpaals of $30 million and recognized a net gainlaf &illion in respect of the transaction.
Additionally, as part of the
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required accounting for the acquisition of Astettddan April 5, 2011, Teradata’s existing 11.2% éginivestment in Aster Data was valued at
$36 million, triggering the recognition of an $11llan gain.

Other expense and income was $1 million of net exeén 2010, compared to $4 million of net expans2009. The net expense in 2010
resulted primarily from charges for equity-methoddstment losses and bank fees, which were ngtdéfbet by interest income in the period,
due to the lower interest rate environment. Theesohat greater net expense in 2009 resulted froBiraition charge to write-down the value
of an equity investment.

Income Taxes

The effective income tax rate was 27%, 27% and f#%he years ended December 31, 2011, 2010 an@l, 288pectively. The effective tax
rate for 2011 was impacted by a $4 million disctatebenefit related to the book gain recordednenGompany’s previous equity investment
in Aster Data, which was reflected as a permanenttaxable item in the second quarter of 2011.iMbeease in the effective tax rate in 2011
and 2010, as compared to 2009, was due to a gajgortion of the Company’s pre-tax earnings begjagerated in the United States, which
has a higher statutory corporate tax rate of 35%oagpared to the overall statutory effective tae i@ approximately 14.5% related to our
foreign earnings. The effective tax rate for tharyended December 31, 2010 included a $5 milli@rbemnefit associated with the recognitio
certain foreign net operating loss carryforwardaiténg from an audit settlement in the first geaf 2010. The effective tax rate for the year
ended December 31, 2009 included a net tax beoefi recurring state and local income tax crdtit tvas not recognized in the 2008 income
tax rate. We currently estimate our full-year efffiextax rate for 2012 to be approximately 27% .sTéstimate takes into consideration, among
other things, the forecasted earnings mix by juetgzh for 2012, and assumes the U.S. Research\@ebpment Tax Credit, which expired as
of December 31, 2011, is retroactively reinstatedd12. The provision for income taxes is basetherpre-tax earnings mix by jurisdiction of
Teradata and its subsidiaries under the Companytgiat structure. For additional information, séete 4—Income Taxes” in the Notes to
Consolidated Financial Statements elsewhere inAhigial Report.

Revenue and Gross Margin by Operating Segment

As described in “Note 11—Segment, Other Supplenémtarmation and Concentrations” in Notes to Cditated Financial Statements,
Teradata manages its business in three geograggians, which are also the Company’s operating seggn (1) the Americas region; (2) the
EMEA region; and (3) the APJ region. Teradata lvekiethis format is useful to investors becaus#dia analysis and comparability of
operating trends by operating segment. It alsaigied the same information that is used by Teradateagement to make decisions regarding
the segments and to assess our financial perforendie discussion of our segment results desctiiflgeshanges in results as compared to the
prior-year period.

The following table presents revenue and operagtarfprmance by segment for the years ended Dece®iber

% of % of % of
In millions 2011 Revenue 2010 Revenue¢ 2009 Revenue

Revenue

Americas $1,43¢ 61% $1,16¢ 60% $ 981 57%
EMEA 54¢& 23% 447 23% 43(C 25%
APJ 37¢& 16% 32¢€ 17% 29¢ 18%
Total revenue 2,36z 10C% 1,93¢ 10C% 1,70¢ 10C%
Gross margin

Americas 837 58.2% 702 60.2% 57C 58.1%
EMEA 281 51.2% 232 52.5% 23C 53.5%
APJ 17E 46.2% 154 47.(% 13¢€ 46.2%
Total gross margi $1,29: 54.7% $1,08¢ 56.2% $ 93¢ 54.%%
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Americas Revenue increased 23% in 2011 from 2010, led b3%4a Bicrease in consulting services revenue. Themay increase was not
significantly impacted by foreign currency fluctigets. Gross margin decreased to 58.3% in 2011, 60:2% in 2010, driven primarily by
lower product margins which were impacted by adtjaisrelated purchase accounting adjustments timehail amortization costs of acquired
intangible assets from Aprimo and Aster Data, additaonal amortization of capitalized internal sudire development costs, as well as by the
greater proportion of consulting services revemgesus product revenue), as compared to the pear{yeriod.

Revenue increased 19% in 2010 from 2009, led b§%a Bicrease in product revenue. The revenue inerieatuded 1% of benefit from forei
currency fluctuations. Gross margin increased t@%0in 2010, from 58.1% in 2009, driven primarily improved product margins, as
compared to the prior year.

EMEA Revenue increased 24% in 2011 from 2010, led 34 Bicrease in consulting services revenue. Themas increase included 6% of
benefit from foreign currency fluctuations. Grosargin decreased to 51.3% in 2011, from 52.5% irD2@tiven primarily by the greater
proportion of consulting services revenue (compaogoroduct revenue), as compared to the prior-gednd.

Revenue increased 3% in 2010 from 2009, with aéease in consulting revenue overcoming relatiflalyproduct and maintenance
revenues. The revenue increase included 3% of selvepact from foreign currency fluctuations. Grogrgin decreased to 52.5% in 2010,
from 53.5% in 2009, driven by the impact of a loyesportion of product revenues, as compared tdcEs revenue, as well as somewhat
lower maintenance margins, as compared to the ypeiar.

APJ Revenue increased 15% in 2011 from 2010, led b§o4a ihcrease in consulting services revenue. Theme increase included 7% of
benefit from foreign currency fluctuations. Grosargin decreased to 46.3% in 2011, from 47.0% irD20he gross margin decline was driven
primarily by lower product margins, which were ingped by higher amortization costs from acquiredrgible assets and capitalized internal
software development costs, as well as by the gr@abportion of consulting services revenue, aspared to 2010.

Revenue increased 10% in 2010 from 2009, led bgPa ihcrease in product revenue. The revenue inerieatuded 8% of benefit from forei
currency fluctuations. Gross margin improved td44 in 2010, from 46.3% in 2009, driven by the impafcthe higher proportion of product
revenue, as well as higher product margins, offspairt by lower consulting services margins, asgared to 2009.

FINANCIAL CONDITION, LIQUIDITY AND CAPITAL RESOURCE S

Teradata ended 2011 with $772 million in cash ashe@quivalents, an $111 million decrease fronDiéaeember 31, 2010 balance of cash and
cash equivalents, after using approximately $744amifor the acquisitions of Aprimo and Aster Ddteet of target company cash holdings;
well as $127 million for repurchases of Company own stock during the year. Cash provided by opsgadctivities increased by $100

million to $513 million in 2011. The increase irsbgprovided by operating activities was primariliedo higher net income, net of non-cash
items such as depreciation and amortization, skaded compensation expense, deferred income tagegins on equity investments. An
increase in receivables and “other assets anditiesi of approximately $76 million was offset lofecreases in inventory and increases in
current payables and deferred revenue.

Teradata’s management uses a non-GAAP measurd tle cash flow,” which is not a measure definedler accounting principles
generally accepted in the United States of AmgfiGRAAP”). We define free cash flow as net cash pded by operating activities less capital
expenditures for property and equipment, and amtbtio capitalized software, as one measure ofsisgethe financial performance of the
Company, and this may differ from the definitioreddy other companies. The components that aretasmdculate free cash flow are GAAP
measures taken directly from the Consolidated Stat¢s of Cash Flows. We believe that free cash fildarmation is useful for investors
because it relates the operating cash flow of thm@any to the capital that is spent to continueiarptove business operations. In particular,
free cash flow indicates the amount of cash avkglafier capital expenditures for, among otherdhjrinvestments in the Company’s existing
businesses, strategic acquisitions and repurchaseradata common stock. Free cash flow does mpoéesent the residual cash
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flow available for discretionary expenditures sitisere may be other non-discretionary expendittirasare not deducted from the measure.
This non-GAAP measure should not be consideredstisute for, or superior to, cash flows from opiexg activities under GAAP.

The table below shows net cash provided by opeyatitivities and capital expenditures for the failog periods:

In millions 2011 2010 2009
Net income $355  $301  $254
Net cash provided by operating activit $515 $41Z  $45-
Less:
Expenditures for property and equipm (42 (34) (29
Additions to capitalized softwal (68) (49) (59
Free cash flov $40z  $33C  $367

Financing activities and certain other investintivities are not included in our calculation ofdreash flow. Other investing activities in 2011
primarily consisted of Teradata’s acquisitions @iridno and Aster Data as discussed further belov0ItD, these other investing activities
primarily consisted of two immaterial business astjjions and an immaterial cost-method equity inwesnt. In 2009, other investing activities
primarily consisted of purchases and maturitieshafrt-term investments. Teradata’s short-term itneents consisted of bank time deposits
with original maturities between three months and gear.

Teradata’s financing activities for the year enB&gtember 31, 2011 primarily consisted of $300 onillin proceeds from a new 5 year term
loan, as discussed below, as well as repurchagbe @ompany’s common stock. Teradata’s financutiyidies for the years ended
December 31, 2010 and 2009 consisted primarilyashoutflows from our share repurchase activiié® Company purchased 2.5 million
shares of its common stock at an average pricel@ee of $50.78 in 2011, 2.9 million shares atwarage price per share of $29.57 in 2010,
and 7.0 million shares at an average price peesbia$25.11 in 2009. Share repurchases were matir two share repurchase programs
authorized by our Board of Directors in 2008. Tinstfprogram (the “dilution offset program”) autimes the Company to purchase Teradata
common stock to the extent of cash received froerettercise of stock options and the Teradata Erepl@tock Purchase Plan (“ESPP”) to
offset dilution from shares issued pursuant todgh@ans. On May 4, 2009, the Company’s Board oé&ors authorized an additional $300
million increase to the Company’s second progrdra fgeneral share repurchase program”). As of Déeer@1, 2011, the Company had $75
million of authorization remaining on the $300 raiii general share repurchase program to repurchastnding shares of Teradata common
stock. On February 6, 2012, our Board of Directgpproved a new, $300 million share repurchase aa#imn to replace the prior $300
million authorization that was to expire on Febyuad, 2012. Share repurchases made by the Compamg@orted on a trade date basis. Our
share repurchase activity depends on factors ssiolaraworking capital needs, our cash requiremintsapital investments, our stock price,
and economic and market conditions. Proceeds fhenEEPP and the exercise of stock options werariibn in 2011, $31 million in 2010
and $25 million in 2009. These proceeds are indudether Financing Activities, Net in the Conslalied Statement of Cash Flows.

Our total in cash and cash equivalents held outbieéJnited States in various foreign subsidiawas $594 million as of December 31, 2011
and $506 million as of December 31, 2010. The ramgibalance held in the United States was $17Bomias of December 31, 2011 and
$377 million as of December 31, 2010. Under curtariaws and regulations, if cash and cash egemialand short-term investments held
outside the United States are distributed to thitedrStates in the form of dividends or otherwise,may be subject to additional U.S. income
taxes (subject to an adjustment for foreign taxliesg and foreign withholding taxes. As of DecemBgr 2011, we have not provided for the
U.S. federal tax liability on approximately $728llion of foreign earnings that are considered peremdly reinvested outside of the United
States.

On October 1, 2007, the Company entered into ayfear, $300 million unsecured revolving credit fiagi This credit facility contains certain
representations and warranties; conditions; affireanegative and financial covenants; and evehtiefault customary for such facilities. For
most borrowings, Teradata would anticipate
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choosing a floating rate based on the London lategklOffered Rate (“LIBOR”). If the facility had bedully drawn at December 31, 2011, the
spread over the LIBOR would have been 40 basigpg@ior an interest rate of 1.21%, assuming a 6tmborrowing term) given Teradata’s
leverage ratio at that date. As of December 31128t Company had no borrowings outstanding utiderevolving credit facility and was in
compliance with all covenants. The Company expiectenew/replace its current credit facility in 201

On January 21, 2011, Teradata completed the atiquisif Aprimo. The $525 million purchase pricetbis all-cash acquisition was funded in
part by using $225 million of existing U.S. casffget by $26 million of cash held on Aprimo’s batansheet at the time it was acquired), and
in part by drawing-down the full $300 million bowing capacity from the Company’s Credit Facilither$300 million in credit facility
borrowings were repaid in full during the seconamer of 2011.

On April 5, 2011, Teradata completed the acquisitibAster Data. The aggregate consideration paylapITeradata for all of the outstanding
equity interests of Aster Data was $259 millioneTdggregate consideration payable excluded the wdllieradata’s prexisting 11.2% equit
investment in Aster Data. Also on April 5, 2011 rd@ata entered into a new $300 million five-yeasacured term loan, and used a portion of
these funds to finance the Aster Data acquisifidve outstanding principal amount of the term logreement bears interest at a floating rate
based upon a negotiated base rate or a Eurodatkaplus in each case a margin based on the leveatig of the Company. As of

December 31, 2011, the term loan principal outstand/as $300 million, and carried an interest cHt&.31%.

Management believes current cash and short-terastment resources, Company cash flows from opesatiad its $300 million Credit
Facility will be sufficient to satisfy future wonkg capital, research and development activitigsifalaexpenditures, pension contributions, and
other financing requirements for at least the merive months. The Company principally holds itsigacash equivalents and short-term
investments in bank deposits and highly-rated monasket funds.

The Company’s ability to generate positive castvfidrom operations is dependent on general econoamditions, competitive pressures, and
other business and risk factors described elsewhehés Annual Report. If the Company is unablgémerate sufficient cash flows from
operations, or otherwise to comply with the terrhthe credit facility and term loan agreement, @@npany may be required to seek additi
financing alternatives.

Contractual and Other Commercial Commitments.In the normal course of business, we enter intmuarcontractual obligations that
impact, or could impact, our liquidity. The follomg table and discussion outlines our material aliéms at December 31, 2011, with projec
cash payments in the periods shown:

2013
Total 2015- 2017 and
In millions Amounts 2012 2014 2016 Thereafter
Principal payments on long-term debt $ 30C $11 $41 248 $ —
Interest payments on lo-term deb! 15 4 7 4 —
Lease obligation 54 19 21 10 4
Purchase obligatior 2 1 1 — —
Total debt, lease and purchase obligat $ 371 $35 $70 $26z $ 4

Our principal payments on long-term debt reprei@nexpected cash payments on our $300 million team and do not include any fair value
adjustments or discounts and premiums. Our int@@gnents on long-term debt represent the estintatsldl interest payments based on the
prevailing interest rate on our $300 million tewat as of December 31, 2011. Our lease obligatiotise above table include Company
facilities in various domestic and internationaldtions. Purchase obligations are committed puecheders and other contractual commitm
for goods and services, and include contractuatgsys in relation to service agreements with varieendors for ongoing service parts
logistics, and other services.
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We also have product warranties and guarantedsrtbgarties, as well as postemployment and inteynal pension obligations that may aff
future cash flow. These items are not includedhettible of obligations shown above. Product wéaiearand third-party guarantees are
described in detail in “Note 8—Commitments and Qagencies” in Notes to Consolidated Financial Stegets. Postemployment and pension
obligations are described in detail in “Note 6—Eayge Benefit Plans” in Notes to Consolidated Fimerstatements.

Off-Balance Sheet ArrangementsWe do not participate in transactions that genexdtgionships with unconsolidated entities or ficial
partnerships, such as entities often referred girastured finance or special purpose entitie®E3, which would have been established for
the purpose of facilitating off-balance sheet ageaments or for other contractually narrow or lirdifjurposes.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our financial statements are prepared in accordaitbeGAAP. In connection with the preparation bése financial statements, we are
required to make assumptions, estimates and judigntteat affect the reported amounts of assetd|itiab, revenues, expenses and the related
disclosure of contingent liabilities. These assuarn, estimates and judgments are based on hstesiperience and assumptions that are
believed to be reasonable at the time. Howevemumefuture events and their effects cannot berdieted with certainty, the determination of
estimates requires the exercise of judgment. Qticaraccounting policies are those that requasuanptions to be made about matters that are
highly uncertain. Different estimates could haveaterial impact on our financial results. Judgmemid uncertainties affecting the application
of these policies and estimates may result in nafedifferent amounts being reported under diferconditions or circumstances. Our
management periodically reviews these estimatesiasimptions to ensure that our financial statesremat presented fairly and are materially
correct.

In many cases, the accounting treatment of a péatitransaction is specifically dictated by GAARJadoes not require significant manager
judgment in its application. There are also areaghich manageme’s judgment in selecting among available alterrestiwould not produce a
materially different result. The significant accting policies and estimates that we believe arentbst critical to aid in fully understanding ¢
evaluating our reported financial results are dised in the paragraphs below. Teradata’s senioagesment has reviewed these critical
accounting policies and related disclosures withAhdit Committee of Teradata’s Board of Directdtsr additional information regarding our
accounting policies and other disclosures requireGAAP, see “Note 1—Description of Business, BadiBresentation and Significant
Accounting Policies” in Notes to Consolidated Ficiah Statements.

Revenue Recognition

Teradata’s solution offerings typically include tsedire, software subscriptions (unspecified when-&edailable upgrades), hardware,
maintenance support services, and other consuitmgementation and installation-related (“consdti) services. Teradata records revenue
when it is realized, or realizable, and earnedadata considers these requirements met when:

» Persuasive evidence of an arrangement €

» The products or services have been delivered toubtomel

» The sales price is fixed or determinable and fifembatingencies or significant uncertaint

» Collectibility is reasonably assur

Teradata reports revenue net of any taxes assegsgaernmental authorities that are imposed oncamdurrent with specific revenue-
producing transactions. The Company assesses whe#seare fixed or determinable at the time of.s&tandard payment terms may vary
based on the country in which the agreement iswggdcbut are generally between 30 and 90 daysn@uatg that are due within six months are

generally deemed to be fixed or determinable basesl successful collection history on such arrareges) and thereby satisfy the required
criteria for revenue recognition. Teradata delivessolutions primarily through direct sales chalsnas well as through
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alliances with system integrators, other indepehdeftware vendors and distributors, and value-dddsellers (collectively referred to as
“resellers”). In assessing whether the sales pacereseller is fixed or determinable, the Compemysiders, among other things, past business
practices with the reseller, the reseller’'s oparptiistory, payment terms, return rights and tharicial wherewithal of the reseller. When
Teradata determines that the contract fee to dleegenot fixed or determinable, that transactieneferred and recognized upon sell-through
to the end customer.

The Company'’s deliverables often involve deliveryperformance at different periods of time. Revefaresoftware is generally recognized
upon delivery with the hardware once title and o§koss have been transferred. Revenue for softwabscriptions, which provide for
unspecified upgrades or enhancements on a wheif-andiable basis, is recognized straight-line othee term of the subscription
arrangement. Revenue for maintenance support seris@lso recognized on a straight-line basis thesterm of the contract. Revenue for
other consulting, implementation and installatiervices is recognized as services are providedefiain instances, acceptance of the product
or service is specified by the customer. In sudesarevenue is deferred until the acceptanceiarltave been met. Delivery and acceptance
generally occur in the same reporting period. Then@any’s arrangements generally do not includecaisyomer negotiated provisions for
cancellation, termination or refunds that woulch#figantly impact recognized revenue.

In October 2009, the Financial Accounting Stand&dard (“FASB”) amended the accounting standardseeenue recognition to remove
tangible products containing software componentsraon-software components that function togethetetorer the product’s essential
functionality from the scope of the industry-spec#foftware revenue recognition guidance. In Oat@9, the FASB also amended the
accounting standards for multiple deliverable rexearrangements to:

» Provide updated guidance on whether multiple dedivies exist, how the deliverables in an arrangemsteould be separated, and how
consideration should be allocat:

» Require an entity to allocate revenue in an arravagg using its best estimate of selling prices (SBE) for deliverables if a vendor does not
have vendc-specific objective evidence of selling pri¢*VSOE") or third-party evidence of selling pric“ TPE"); and

» Eliminate the use of the residual method and reqaiir entity to allocate revenue using the relagaléng price methoc

The standard is effective prospectively for reveauangements entered into or materially modifrefidcal years beginning on or after
June 15, 2010. Teradata adopted these standaalprospective basis as of the beginning of fis@allfor new and materially modified
arrangements originating on or after January 11201

The Company evaluates all deliverables in an aganant to determine whether they represent sepamnéteof accounting. A deliverable
constitutes a separate unit of accounting wheastdtandalone value, and if the contract includgasneral right of return relative to the
delivered item, delivery or performance of the Uideed items is considered probable and substantiathe control of Teradata. This new
guidance does not generally change the units afuating for the Company’s revenue transactions.tMbthe Company’s products and
services qualify as separate units of accountirtheaia recognized upon meeting the criteria as destabove.

For multiple deliverable arrangements that contain-software related deliverables, the Companycatis revenue to each deliverable based
upon the relative selling price hierarchy and ftware and software-related deliverables are alstuded in the arrangement, to those
deliverables as a group based on the BESP forrtheogThe selling price for a deliverable is basadts VSOE if available, TPE if VSOE is
not available, or BESP if neither VSOE nor TPEMaikable. The Company then recognizes revenue uleeremaining revenue recognition
criteria are met for each deliverable. For thewgafe group or arrangements that contain only soéwaad software-related deliverables, the
revenue recognition criteria utilizing the residoathod remains unchanged as further describedvbelo
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Teradata’s data warehousing software and hardwarckipts are sold and delivered together in the fofia “Node”of capacity as an integrat
technology solution. Because both the databaseaftand hardware platform are necessary to ddliedata warehouse’s essential
functionality, the database software and hardwsml€) are excluded from the software rules andidensd a non-software related
deliverable. Teradata software applications aratedl support are considered softweetated deliverables. Additionally, the amount@fenue
allocated to the delivered items utilizing the tisla selling price method is limited to the amotht is not contingent upon the delivery of
additional items or meeting other specified perfange conditions (the non-contingent amount).

VSOE is based upon the normal pricing and discagmtiractices for those products and services wbkhsgparately. Teradata uses the stated
renewal rate approach in establishing VSOE for teai@nce and subscriptions (collectively referreds@ostcontract customer support
“PCS”). Under this approach, the Company asseskether the contractually stated renewal rateswystantive and consistent with the
Company’s normal pricing practices. Renewal ratesigr than the lower level of our targeted prigiaigges are considered to be substantive
and, therefore, meet the requirements to suppo@B/3n instances where there is not a substantivewal rate in the arrangement, the
Company allocates revenue based upon BESP, usingitiimum established pricing targets as suppdietthe renewal rates for similar
customers utilizing the bell-curve method. Teraddsa offers consulting and installatioglated services to its customers, which are censd
non-software deliverables if they relate to theewd hese services are rarely considered esstntia functionality of the data warehouse
solution deliverable and there is never softwargamization of the proprietary database softwa®O¥ for consulting services is based on
hourly rates for standalone consulting servicegegte by geographic region and are indicative ef@ompany’s customary pricing practices.
Pricing in each market is structured to obtainasomable margin based on input costs.

In nearly all multiple-deliverable arrangementg @ompany is unable to establish VSOE for all dehlbles in the arrangement. This is due to
infrequently selling each deliverable separateliciisis the case with our nodes), not pricing présloc services within a narrow range, or only
having limited sales history. When VSOE cannot $talgished, attempts are made to establish TPEeddelling price for each deliverable.
TPE is determined based on competitor prices foilai deliverables when sold separately. Howeveradlata’'s offerings contain significant
differentiation such that the comparable pricingpafducts with similar functionality cannot be dbtd. This is because Teradata’'s products
contain a significant amount of proprietary teclugyl and its solutions offer substantially differéeditures and functionality than other
available products. As Teradata’s products areifgigntly different from those of its competitotse Company is unable to establish TPE for
the vast majority of its products.

When the Company is unable to establish sellingepusing VSOE or TPE, the Company uses BESP allitsation of arrangement
consideration. The objective of BESP is to detemtire price at which the Company would transaet@ i the product or service was sold on
a standalone basis. The Company determines BESPpimduct or service by considering multiple fastoacluding, but not limited to,
geographies, market conditions, product life cycbesnpetitive landscape, internal costs, gross margjectives, purchase volumes and prit
practices.

The primary consideration in developing BESP fa& @ompany’s nodes is the bell-curve method basddstorical transactions. The BESP
analysis is at the geography level in order toraligvith the way in which the Company goes to nearknd establishes pricing for its products.
The Company has established discount ranges offiloifshed list prices for different geographiesdshen strategy and maturity of Teradata’s
presence in the respective geography. There aiadaiens in each geography and product group whigbport the use of geographies and
markets for the determination of BESP. For exantple,Company’s U.S. market is relatively mature arust of the large transactions are
captured in this market, whereas EMEA and APJese inature markets with generally smaller deal gidditionally, the prices and margins
for the Company'’s products vary by geography angrogluct class. BESP is analyzed on a quarterlis leng a rolling previous guarters ¢
data, which the Company believes best reflects meagtnt pricing practices in a changing marketplace

The Company reviews VSOE, TPE and its determinadfdBESP on a periodic basis and updates it, wippnogriate, to ensure that the
practices employed reflect the Company’s recemimgiexperience. The Company
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maintains internal controls over the establishnagnt updates of these estimates, which includesweand approval by the Company’s
management. For the twelve months ended Decemb@031 there was no material impact to revenudtiegurom changes in VSOE, TPE
or BESP, nor does the Company expect a materiaétrfpom such changes in the near term. Additign#fle adoption of the amended
revenue recognition guidelines had no materiaimptct on the Company’s results of operationsterttvelve months ended December 31,
2011.

Revenue recognition for complex contractual arramgy@s requires a greater degree of judgment, imgyua review of specific contracts, past
experience, creditworthiness of customers, inténat laws and other factors. We must also appdgioent in determining all deliverables of
the arrangement, and in determining the relatiiengeprice of each deliverable, considering thee@rcharged for each product when sold on a
standalone basis, and applicable renewal ratesefeices. Changes in judgments about these faoboitd impact the timing and amount of
revenue recognized between periods.

Term licenses, hosting arrangements and softwara-service (“SaaS”) As a result of the Company’s acquisition of Aprinhag. (“Aprimo”)

on January 21, 2011 (see “Note 12—Business Combirgitin Notes to Consolidated Financial Statemeriteradata’s application offerings
were expanded to include, term licenses, hostirapgements and SaaS. Teradata previously offesebftware applications primarily through
a perpetual licensing arrangement. In cases wheredntract requires the software to be hosteth&yompany and provided via an on-
demand arrangement, the software is consideretdsecgption. If the license is of limited life andek not require the Company to host the
software for the customer, the software is consider term license. In both types of these arrangesneevenues are recognized over the term
of the agreement. For hosting arrangements whestermiers have the right to take possession of tmep@ay’s software at any time during the
hosting period, the customer’s rights to the sofenia these circumstances are not dependent oti@ddisoftware payments or significant
penalties.

Accounting for arrangements prior to January 1, 2CFor transactions entered into prior to January01,12the Company allocates revenue
multiple deliverable arrangements for which VSOEstsxfor undelivered elements but not for the dafdd elements, using the “residual
method”. Teradata does not typically have VSOBEt®hardware and software products. Therefore,snkstantial majority of Teradata
arrangements entered into prior to January 1, 2@®lresidual method is used to allocate the aenaegt consideration. Under the residual
method, the VSOE of the undelivered elements isrdedl and accounted for under the applicable reveexognition guidance, and the
remaining portion of the arrangement fee is alleddb the delivered elements and is recognizee\anue. For arrangements in which VSOE
does not exist for each undelivered element, rezdoiuthe entire arrangement is deferred and reotgeized until delivery of all the elements
without VSOE has occurred, unless the only undedidelement is PCS in which case the entire canisaecognized ratably over the PCS
period.

Contract accountinglf an arrangement involves significant productiorgdification or customization of the applicatiorfta@re or the
undelivered services are essential to the fundlitgrat the delivered software then the Companysube percentage-of-completion or
completed-contract method of accounting. The peaggrof-completion method is used when estimatessts to complete and extent of
progress toward completion are reasonably depead@be Company typically uses labor hours or ciostsrred to date as a percentage of the
total estimated labor hours or costs to fulfill tentract as the most reliable and meaningful nresthat is available for determining a projsct’
progress toward completion. In circumstances wieasanable and reliable cost estimates for a proguiot be made, the completed-contract
method is used whereas no revenue is recognizddhenproject is complete. When total cost estesagxceed revenues, the Company accrues
the estimated losses immediately. For purposeBaufadion of the arrangement consideration, anylpots for which the services are not
essential are separated utilizing the relativarggfprice method discussed above. PCS is alsoatepband allocated based on VSOE and then
recognized ratably over the term. The remainingremh value, which typically includes applicatiooftsvare and essential services, is then
recognized utilizing the percentage-of-completiom@mpleted-contract methods discussed above.
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Capitalized Software

Under GAAP, costs incurred internally in researgriimd developing a computer software product shbeldharged to expense until
technological feasibility has been established hfietogical feasibility is established when plannidgsigning and initial coding activities that
are necessary to establish the product can be peddo meet its design specifications are completthe absence of a detailed program
design, a working model is used to establish teldyical feasibility. Once technological feasibility established, all development costs are
capitalized until the product is available for gexieelease to customers. Judgment is require@terchining when technological feasibility o
product is established. The timing of when variegearch and development projects become techiallygieasible or ready for release can
cause fluctuation in the amount of research anéldpment costs that are expensed or capitalizadyrgiven period, thus impacting our
reported profitability for that period.

Income Taxes

In accounting for income taxes, we recognize detetax assets and liabilities based on the differetetween the financial statement carrying
amounts and the tax basis of assets and liabilifies deferred tax assets and liabilities are détesd based on the enacted tax rates expec
apply in the periods in which the deferred tax tsseeliabilities are expected to be settled ofized.

The Company’s intention is to permanently reinvisstoreign earnings outside of the United Stafessa result, the effective tax rates are
largely based upon the forecasted pre-tax earmmgsnd allocation of certain expenses in vari@sny jurisdictions where the Company
conducts its business. These jurisdictions apjsoad range of statutory income tax rates; the stz8utory corporate income tax rate is
currently 35% as compared to the overall statugdigctive tax rate of our various foreign jurisdicts of approximately 14.5%. As of
December 31, 2011, the Company has not provideféétaral income taxes on earnings of approxim&k&R8 million from its foreign
subsidiaries.

We account for uncertainty in income taxes by pibstgy thresholds and attributes for the finansiatement recognition and measurement
of a tax position taken or expected to be takemtax return. Under GAAP, we may recognize thebiaxefit from an uncertain tax position
only if it is more likely than not that the tax [tasn will be sustained on examination by the taxauthorities, based on the technical merits
of the position. We record any interest and/or fisgsarelated to uncertain tax positions in theome tax expense line on our Consolidated
Statements of Income. As of December 31, 2011Ctivepany has a total of $28 million of unrecognizedbenefits, of which $12 million

is included in the “Other liabilities” section dfe Company’s consolidated balance sheet. The rémgdi@lance of $16 million of
unrecognized tax benefits relates to certain taibates acquired by the Company in the acquisitiohAprimo and Aster Data in 2011,
which are netted against the underlying deferrgassets recorded on the opening balance shegiardtase accounting. For further
information related to the Company’s acquisiticsee “Note 12—Business Combinations” in Notes togotidated Financial Statements
elsewhere in this Annual Report.

We regularly review our deferred tax assets foovecability and establish a valuation allowanci i§ more likely than not that some portion
or all of a deferred tax asset will not be realizét had $39 million and $89 million of net defettex assets, and no material valuation
allowances as of December 31, 2011 and 2010, ridgplgc

Share-based Compensation

We measure compensation cost for stock awardsrataiae and recognize compensation expense oeesdtvice period for which awards are
expected to vest. We utilize the Black-Scholesapfiricing model to estimate the fair value of gtbased compensation at the date of grant,
which requires the input of subjective assumptiamdpding expected volatility and expected termrtker, we estimate forfeitures for options
granted which are not expected to vest. The estmaf stock awards that will ultimately vest reiqas judgment, and to the extent that actual
results or updated estimates differ from our curestimates, such amounts will be recorded as ailadive adjustment in the period in which
estimates are revised. We consider many factors whémating expected forfeitures including
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types of awards and historical experience. Acteaalits and future changes in estimates may diffiestantially from our current estimates.

In addition, we issue performance-based awards/tstonly if specific performance conditions aaésdied. The number of shares that will be
earned can vary based on actual performance. Nesshall vest if the threshold objectives are n@&tnin the event the objectives are exce¢
additional shares will vest up to a maximum paydbe cost of these awards is expensed over therpsahce period based upon
managemens estimate and analysis of the probability of nmegthe performance criteria. Because the actuabeumwf shares to be awardet
not known until the end of the performance peribd,actual compensation expense related to thesedawould differ from our current
expectations.

Goodwill and Other Intangible Assets

The company reviews goodwill for impairment annyalhd whenever events or changes in circumstand@sate the carrying value of
goodwill may not be recoverable. The guidance avdgall impairment requires the company to perfortva-step impairment test. In the first
step, the company compares the fair value of eggbrting unit to its carrying value. The compantedaines the fair value of its reporting
units based on the income approach. Under the ia@pproach, the company calculates the fair valaereporting unit based on the present
value of estimated future cash flows. If the faifue of the reporting unit exceeds the carryingigalf the net assets assigned to that unit,
goodwill is not impaired. If the carrying value thie net assets assigned to the reporting unit dsdbe fair value of the reporting unit, then the
second step of the impairment test is performextdier to determine the implied fair value of thpading unit’s goodwill. If the carrying valu

of a reporting unit's goodwill exceeds its implitdr value, then the company records an impairnesg equal to the difference.

Determining the fair value of a reporting unitislgmental in nature and involves the use of sigaift estimates and assumptions. These
estimates and assumptions include revenue groweh aad operating margins used to calculate pegecture cash flows, discount rates and
future economic and market conditions. The compaggtimates are based upon assumptions believedramasonable, but which are
inherently uncertain and unpredictable. These v@mlng require the use of management’s assumptignish would not reflect unanticipated
events and circumstances that may occur.

Additionally, the acquisition method of accountiiog business combinations requires the compangtimate the fair value of assets acquired,
liabilities assumed, and any noncontrolling inteieghe acquiree to properly allocate purchaseepconsideration between assets that are
depreciated and amortized from goodwill. Impairmesting for assets, other than goodwill, requinesallocation of cash flows to those assets
or group of assets and if required, an estimafaiofalue for the assets or group of assets. Dinepany’s estimates are based upon
assumptions believed to be reasonable, but whiglnherently uncertain and unpredictable. Theseatans require the use of management’s
assumptions, which would not reflect unanticipatednts and circumstances that may occur.

The annual goodwill impairment analysis, which ¢oenpany performed during the fourth quarter of 2@lid not result in an impairment
charge. There were also no impairment charges neoedjin 2011 as a result of assessments of iftngssets acquired as a result of busines:s
combinations (or otherwise purchased from othergammies). As of December 31, 2011, Teradata had 8iHizn in goodwill and $163

million in acquired intangible assets on its coidaiked balance sheet.

Pension and Postemployment Benefits

We have pension and postemployment benefit coster@tits, which are developed from actuarial viidus. Actuarial assumptions attemp
anticipate future events and are used in calcdtie expense and liability relating to these pldinese factors include assumptions we make
about interest rates, expected investment retuplamassets, total and involuntary turnover raas, rates of future compensation increase
addition, our actuarial consultants also use stibactors such as withdrawal rates and mortaditgs to develop our valuations. We review
and update these assumptions on an annual bakesla¢ginning of each fiscal year. We are requioecbnsider current market conditions,
including changes in interest rates, in makingéhessumptions. The
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actuarial assumptions that we use may differ matgrirom actual results due to changing market @o@homic conditions, higher or lower
withdrawal rates, or longer or shorter life spahparticipants. These differences may result ifgaicant impact to the measurement of our
pension and postemployment benefit obligations,tarile amount of pension and postemployment bsnetpense we have recorded or may
record. For example, as of December 31, 2011, ehalgercent increase/decrease in the discouatwatild change the projected benefit
obligation of our pension plans by approximatelyndilion, and a one/half percent increase/decr@asar involuntary turnover assumption
would change our postemployment benefit obligabigrapproximately $11 million.

RECENTLY ISSUED ACCOUNTING PRONOUNCEMENTS

A discussion of recently issued accounting proneuaments is described in “Note 1—Description of Bass) Basis of Presentation and
Significant Accounting Policies” in Notes to Coniglalted Financial Statements elsewhere in this AhReaort, and we incorporate such
discussion by reference.

Item 7A.  QUANTITATIVE AND QUALIT ATIVE DISCLOSURES ABOUT MARKET RISK

The Company employs a foreign currency hedgindegisato limit potential losses in earnings or cfistvs from adverse foreign currency
exchange rate movements. Foreign currency expoatigesfrom transactions denominated in a currexiegr than the Company’s
functional currency and from foreign denominatederaie and profit translated into U.S. dollars. phenary currencies to which the
Company is exposed include the euro, the Britiglnpothe Japanese yen, the Australian dollar, #rea@ian dollar and other Asian and
South American currencies. Exposures are hedgéddfarieign currency forward contracts with matudgtes of twelve months or less. The
potential loss in fair value at December 31, 20&d such contracts resulting from a hypotheticé@tl@dverse change in all foreign currency
exchange rates is approximately $2 million. Thislavould be mitigated by corresponding gains onutigerlying exposures. For additional
information regarding the Company’s foreign curgehedging strategy, see “Note 7— Derivative Instemts and Hedging Activities” in
Notes to Consolidated Financial Statements elsenihehis Annual Repor
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Item 8. FINANCIAL S TATEMENTS AND SUPPLEMENTARY DATA
Management’'s Responsibility for Financial Statemers

We are responsible for the preparation, integnity abjectivity of our consolidated financial staesmts and other financial information
presented in this Annual Report. The accompanyamgalidated financial statements were prepareddnradance with accounting principles
generally accepted in the United States of AmgfiGRAAP”) and include certain amounts based on aqutfyeavailable information and our
judgment of current conditions and circumstan

PricewaterhouseCoopers LLP, our independent regiteublic accounting firm, is engaged to perforundies of our consolidated financial
statements and the effectiveness of the interntaloover financial reporting. These audits ardqrened in accordance with the standards of
the Public Company Accounting Oversight Board (BdiStates). Our independent registered public adogufirm was given unrestricted
access to all financial records and related datduding minutes of all meetings of stockholdelng Board of Directors, and committees of the
board.

The Audit Committee of the Board of Directors, dstiag entirely of independent directors who ar¢eraployees of Teradata, monitors our
accounting, reporting, and internal control street©ur independent registered public accounting,finternal auditors, and management have
complete and free access to the Audit Committeéghwperiodically meets directly with each groupettsure that their respective duties are
being properly discharged.

/s/ Michael F. Koehler /sl Stephen M. Scheppmann
Michael F. Koehle Stephen M. Scheppmal
President and Chief Executive Offic Executive Vice President and Chief Financial Offi
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Report of Independent Registe red Public Accountingrirm
To the Board of Directors and Stockholders of TatadCorporation:

In our opinion, the consolidated financial statetadisted in the index appearing under Item 15{(g)¢&sent fairly, in all material respects, the
financial position of Teradata Corporation andsitbsidiaries at December 31, 2011 and 2010, ancktidts of their operations and their cash
flows for each of the three years in the periodeehdecember 31, 2011 in conformity with accounpinigciples generally accepted in the
United States of America. In addition, in our opimj the financial statement schedule listed ininldex appearing in Item 15(a)(2) presents
fairly, in all material respects, the informaticet $orth therein when read in conjunction with tekated consolidated financial statements. Also
in our opinion, the Company maintained, in all mialerespects, effective internal control over fic&l reporting as of December 31, 2011,
based on criteria establishedimernal Control—Integrated Framewoiksued by the Committee of Sponsoring Organizatidrike Treadway
Commission (COSO). The Company's management ismsgpe for these financial statements and findrst&@ement schedule, for
maintaining effective internal control over finaalcieporting and for its assessment of the effectss of internal control over financial
reporting, included in Management's Annual Repartrdgernal Control over Financial Reporting appegtiinder Item 9A. Our responsibility is
to express opinions on these financial statementshe financial statement schedule, and on thep@ogis internal control over financial
reporting based on our integrated audits. We caedunur audits in accordance with the standardseoPublic Company Accounting
Oversight Board (United States). Those standamisinethat we plan and perform the audits to obta@sonable assurance about whether the
financial statements are free of material misstatgrand whether effective internal control oveafinial reporting was maintained in all
material respects. Our audits of the financialestegnts included examining, on a test basis, eva@sapporting the amounts and disclosures in
the financial statements, assessing the accouptingiples used and significant estimates made dgagement, and evaluating the overall
financial statement presentation. Our audit ofrima&control over financial reporting included dbtag an understanding of internal control
over financial reporting, assessing the risk thaagerial weakness exists, and testing and evaty#tie design and operating effectiveness of
internal control based on the assessed risk. Qditsaalso included performing such other procedasewe considered necessary in the
circumstances. We believe that our audits provideagonable basis for our opinions.

A company’s internal control over financial repogiis a process designed to provide reasonableaassuregarding the reliability of financial
reporting and the preparation of financial statetméor external purposes in accordance with gelyeaatepted accounting principles. A
company'’s internal control over financial reportingludes those policies and procedures that (fapeto the maintenance of records that, in
reasonable detail, accurately and fairly refleettitansactions and dispositions of the assetseofdmpany; (ii) provide reasonable assurance
that transactions are recorded as necessary tatggaparation of financial statements in accor@éawith generally accepted accounting
principles, and that receipts and expenditureb®itbmpany are being made only in accordance withoaizations of management and
directors of the company; and (iii) provide readdleassurance regarding prevention or timely detecf unauthorized acquisition, use, or
disposition of the company'’s assets that could lzareaterial effect on the financial statements.

Because of its inherent limitations, internal cohtiver financial reporting may not prevent or d¢t@isstatements. Also, projections of any
evaluation of effectiveness to future periods agjext to the risk that controls may become inadégjbecause of changes in conditions, or
the degree of compliance with the policies or pdates may deteriorate.

PricewaterhouseCoopers LLP
February 28, 2012
Atlanta, Georgia
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Revenue
Product revenu
Service revenu

Total revenue

Costs and operating expense

Cost of product:

Cost of service

Selling, general and administrative exper
Research and development exper

Total costs and operating expense

Income from operations
Other income (expense), r

Income before income taxe
Income tax expens

Net income

Net income per common shar:
Basic
Diluted

Weighted average common shares outstandir

Basic
Diluted

TERADAT A CORPORATION

Consolidated Statements of Income
In millions, except per share amounts

For the Year Ended December 31

2011 2010 2009
$1,12: $ 93t $ 77z
1,24( 1,008 937
2,362 1,93¢ 1,70¢
381 30¢ 26¢
68€ 54z 50z
662 52¢€ 48:
174 147 117
1,90¢ 1,521 1,371
45¢€ 41F 33¢
25 @ 4
481 414 334
12¢ 115 8C

$ 355 $ 301 $ 254
$ 21C $ 1.8C $ 1.4¢
$ 208 $ 177 $ 1l4¢c
168.1 167.4 171.¢
171.¢ 170.¢ 173.¢

The accompanying notes are an integral part o€dmsolidated financial statements.
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Assets

Current Asset
Cash and cash equivalel
Accounts receivable, n
Inventories
Other current asse

Total current asse

Property and equipment, r
Capitalized software, ni
Goodwill

Acquired intangible assets, r
Deferred income taxe

Other asset

Total assets

Liabilities and stockholders’ equity
Current liabilities
Accounts payabl
Payroll and benefits liabilitie
Deferred revenu
Other current liabilitie:

Total current liabilities

Long-term debt

Pension and other postemployment plan liabili
Other liabilities

Total liabilities

Commitments and contingencies (Note ¢
Stockholders equity

Preferred stock: par value $0.01 per share, 10@fes authorized, no shares issued and outstaatling
December 31, 2011 and 2010, respecti'
Common stock: par value $0.01 per share, 500.@slarthorized, 186.6 and 184.9 shares issued aniber 31

2011 and 2010, respective
Paic-in capital

Treasury stock: 19.3 and 16.8 shares at Decemh&031 and 2010, respective

Retained earning
Accumulated other comprehensive inca

Total stockholders’ equity

Total liabilities and stockholders’ equity

The accompanying notes are an integral part oftimsolidated financial statements

TERA DATA CORPORATION

Consolidated Balance Sheets
In millions, except per share amounts

At December 31

2011

$ 77z
494
61

765

(526)
1,231
16

1,49/
$2,61€

2010

$ 88t
40z
65

265
7C

56¢

85
40

694

69C
(399)
884

1,18¢
$1,88:¢
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TERADATA CORPORATION

Consolidated Statements of Cash Flows

Operating activities
Net income

In millions

For the Year Ended December 31

Adjustments to reconcile net income to net caskigea by operating activitie!

Depreciation and amortizatic
Stoclk-based compensation expel
Excess tax benefit from stc-based compensatic
Deferred income taxe
Gain on investment
Impairment of equity investme
Changes in assets and liabiliti
Receivable:
Inventories
Current payables and accrued expel
Deferred revenu
Other assets and liabiliti

Net cash provided by operating activities

Investing activities

Purchases of shi-term investment

Proceeds from sales and maturities of «term investment
Expenditures for property and equipm

Additions to capitalized softwal

Business acquisitions and other investing actijtieet

Net cash used in investing activitie

Financing activities

Proceeds from lor-term borrowings

Repayments of lor-term borrowings

Repurchases of common stc

Excess tax benefit from stc-based compensatic

Other financing activities, ni

Net cash provided by (used in) financing activitie

Effect of exchange rate changes on cash and casvaénts
(Decrease) increase in cash and cash equiv:

Cash and cash equivalents at beginning of

Cash and cash equivalents at end of yei

Supplemental data

Cash paid during the year fc
Income taxe:
Interest

2011 2010 2009
$ 352 $ 301 $ 254
102 60 63
35 26 23
(14) (10) ©)
71 41 41
(28) 0 0
0 0 5
(65) (15) 6C
3 (18) )
28 9 15
45 10 )
17) 9 5
517 417 45E
0 0 (25)
0 0 65
(42) (34) (29)
(68) (49 (59
(722) (62 ©
(832) (145) (57)
60C 0 0
(300) 0 0
(127) (88) (174)
14 10 5

25 31 25
212 (47) (144)
(4) 1 5
(112) 222 25¢
88z 661 40z

$ 772 $ 83 $ 661
$ 56 $ 89 $ 44
$ 3 $ 0 $ o0

The accompanying notes are an integral part o€dmsolidated financial statements
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December 31, 200:

Net income

Employee stock compensation,
employee stock purchase
programs and option exercis

Income tax benefit from stock
compensation plar

Purchases of treasury stock,
retired

Pension and pc- employmen
benefit plans, net of te

Currency translation adjustme

December 31, 200!

Net income

Employee stock compensation,
employee stock purchase
programs and option exercis

Income tax benefit from stock
compensation plar

Purchases of treasury stock,
retired

Pension and pc- employmen
benefit plans, net of te

Currency translation adjustme

December 31, 201!

Net income

Employee stock compensation,
employee stock purchase
programs and option exercis

Income tax benefit from stock
compensation plar

Purchases of treasury stock,
retired

Pension and pc- employmen
benefit plans, net of te

Currency translation adjustme

December 31, 201.

The accompanying notes are an integral part oftimsolidated financial statements

TERADAT A CORPORATION

Consolidated Statements of Changes in Stockholdergquity

In millions
Accumulated
Other Comprehensive
Common Stock Treasury Stock Paid-in Retained Comprehensive Income for the
Shares Amount Shares Amount Capital Earnings Income (Loss) Total Year Ended
181 $ 2 (7) ($137) $572 $ 32¢ $ 1 $ 777
254 254 $ 254
2 45 45
5 5
(7) (274 (174
2 @) (@)
5 5 5
182 $ 2 (14 ($311) $62z $ 58 $ 14 $ 91C| $ 257
301 301 $ 301
2 58 58
1C 10
(©) (88) (89)
1 1 1
(©) (©) (©)
188 $ 2 (A7) ($39%) $69C $ 884 $ 12 $1,18¢| $ 29¢
358 352 $ 358
2 60 60
15 15
2 (127 (127)
10 10 1C
6 6 (6)
187 $ 2 (19) ($526) $765 $1231 $ 16  $1,49| $ 357
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
Note 1 Description of Business, Basis of Presentati and Significant Accounting Policies

Description of the BusinessTeradata Corporation (“Teradata” or “the Comparprfvides analytic data solutions for customers dwitle
that combine software (including the Teradata dedatand tools, data mining and analytical appbtioa), hardware and related consulting and
support services.

Basis of PresentationThe financial statements are presented on a calagetl basis and include the accounts of the Comaiadyts wholly-
owned subsidiaries in accordance with accountimrjples generally accepted in the United State&mérica (“GAAP”).

Use of EstimatesThe preparation of financial statements in conftymiith GAAP requires management to make estimatesjudgments thi
affect the reported amounts of assets and liagslitihe disclosure of contingent assets and liegsilat the date of the financial statements, and
revenues and expenses during the period reportedn®@ngoing basis, management evaluates thesgaésti and judgments, including those
related to allowances for doubtful accounts, tHeatéion of inventory to net realizable value, shbased compensation and income taxes and
any changes will be accounted for on a prospetiasss. Actual results could differ from those esties.

Revenue RecognitionTeradata’s solution offerings typically include tsedire, software subscriptions (unspecified when-éedailable
upgrades), hardware, maintenance support sendgodspther consulting, implementation and instalfatielated (“consulting”) services.
Teradata records revenue when it is realized,aizable, and earned. Teradata considers these@egnts met when:

» Persuasive evidence of an arrangement €

» The products or services have been delivered toubtomel

» The sales price is fixed or determinable and fifembatingencies or significant uncertaint
» Collectibility is reasonably assur

Teradata reports revenue net of any taxes assegsgiyernmental authorities that are imposed oncamdurrent with specific revenue-
producing transactions. The Company assesses whe#seare fixed or determinable at the time of.s&tandard payment terms may vary
based on the country in which the agreement iswggd¢but are generally between 30 and 90 daysn®atg that are due within six months are
generally deemed to be fixed or determinable basesl successful collection history on such arrareges) and thereby satisfy the required
criteria for revenue recognition. Teradata deliviessolutions primarily through direct sales chalspas well as through alliances with system
integrators, other independent software vendorgdistdbutors, and value-added resellers (colletyiveferred to as “resellers”). In assessing
whether the sales price to a reseller is fixedateinable, the Company considers, among othegshipast business practices with the
reseller, the reseller’s operating history, paymenns, return rights and the financial wherewitbfahe reseller. When Teradata determines
that the contract fee to a reseller is not fixed@terminable, that transaction is deferred andgeized upon sell-through to the end customer.

The Company'’s deliverables often involve deliveryperformance at different periods of time. Revefuresoftware is generally recognized
upon delivery with the hardware once title and B§koss have been transferred. Revenue for softwabscriptions, which provide for
unspecified upgrades or enhancements on a wheif-amdilable basis, is recognized straight-line otree term of the subscription
arrangement. Revenue for maintenance support ssris@lso recognized on a straight-line basis thesterm of the contract. Revenue for
other consulting, implementation and installatiervices is recognized as services are providecettain instances, acceptance of the product
or service is specified by the customer. In sudesarevenue is deferred until the acceptanceiarhiave been met. Delivery and acceptance
generally occur in the same reporting period. Tben@any’s arrangements generally do not includecaisyomer negotiated provisions for
cancellation, termination or refunds that wouldch#figantly impact recognized revenue.
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In October 2009, the Financial Accounting Stand&dard (“FASB”) amended the accounting standardseeenue recognition to remove
tangible products containing software componentsraon-software components that function togethetetorer the product’s essential
functionality from the scope of the industry-spec#foftware revenue recognition guidance. In Oat@®®9, the FASB also amended the
accounting standards for multiple deliverable rexearrangements to:

» Provide updated guidance on whether multiple dedivies exist, how the deliverables in an arrangemstesuld be separated, and how
consideration should be allocat:

» Require an entity to allocate revenue in an arravagg using its best estimate of selling prices (SBE) for deliverables if a vendor does not
have vendc-specific objective evidence of selling pric*VSOE") or third-party evidence of selling pric“ TPE"); and

» Eliminate the use of the residual method and reqaiir entity to allocate revenue using the relagaléng price methoc

The standard is effective prospectively for reveatrangements entered into or materially modifiefidcal years beginning on or after
June 15, 2010. Teradata adopted these standaalprospective basis as of the beginning of fiséallfor new and materially modified
arrangements originating on or after January 11201

The Company evaluates all deliverables in an aganant to determine whether they represent sepamnéteof accounting. A deliverable
constitutes a separate unit of accounting wheastdtandalone value, and if the contract includgan&ral right of return relative to the
delivered item, delivery or performance of the Uivéeed items is considered probable and substiniiathe control of Teradata. This new
guidance does not generally change the units afuating for the Company’s revenue transactions.tMbthe Company’s products and
services qualify as separate units of accountirthaaia recognized upon meeting the criteria as destabove.

For multiple deliverable arrangements that contain-software related deliverables, the Companycatis revenue to each deliverable based
upon the relative selling price hierarchy and ftware and software-related deliverables are alstuded in the arrangement, to those
deliverables as a group based on the BESP forrtheogThe selling price for a deliverable is basadts VSOE if available, TPE if VSOE is
not available, or BESP if neither VSOE nor TPEMaikble. The Company then recognizes revenue uleeremaining revenue recognition
criteria are met for each deliverable. For thewgafe group or arrangements that contain only soéwaad software-related deliverables, the
revenue recognition criteria utilizing the residoathod remains unchanged as further describedvbelo

Teradata’s data warehousing software and hardwardhupts are sold and delivered together in the fofia “Node”of capacity as an integrat
technology solution. Because both the databaseadtand hardware platform are necessary to delieedata warehouse’s essential
functionality, the database software and hardwidel€) are excluded from the software rules andidensd a non-software related
deliverable. Teradata software applications aratedl support are considered softweekated deliverables. Additionally, the amountefenue
allocated to the delivered items utilizing the tisda selling price method is limited to the amotht is not contingent upon the delivery of
additional items or meeting other specified perfange conditions (the non-contingent amount).

VSOE is based upon the normal pricing and discagmractices for those products and services wbkhseparately. Teradata uses the stated
renewal rate approach in establishing VSOE for tea@nce and subscriptions (collectively referredg@ostcontract customer support
“PCS”). Under this approach, the Company asseskether the contractually stated renewal ratesuystantive and consistent with the
Company’s normal pricing practices. Renewal ratestgr than the lower level of our targeted prigiagges are considered to be substantive
and, therefore, meet the requirements to suppo@B/3n instances where there is not a substangivewal rate in the arrangement, the
Company allocates revenue based upon BESP, ugngitimum established pricing targets as suppdeithe renewal rates for similar
customers utilizing the bell-curve method. Teragdsa offers consulting and installatioslated services to its customers, which are censd
non-software deliverables if they relate to theasdhese services are rarely considered essentrad functionality of the data warehouse
solution deliverable and there is never softwartamization of the proprietary database softwa®O¥ for consulting
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services is based on the hourly rates for standatonsulting services projects by geographic regimhare indicative of the Company’s
customary pricing practices. Pricing in each maikestructured to obtain a reasonable margin baesedput costs.

In nearly all multiple-deliverable arrangement® @ompany is unable to establish VSOE for all @dehibles in the arrangement. This is due to
infrequently selling each deliverable separateliciisis the case with our nodes), not pricing présloc services within a narrow range, or only
having limited sales history. When VSOE cannot $taldished, attempts are made to establish TPRedselling price for each deliverable.
TPE is determined based on competitor prices foilai deliverables when sold separately. Howevera@iata’s offerings contain significant
differentiation such that the comparable pricingpafducts with similar functionality cannot be dbtd. This is because Teradata’s products
contain a significant amount of proprietary tecligyl and its solutions offer substantially differéeatures and functionality than other
available products. As Teradata'’s products areifgigntly different from those of its competitothe Company is unable to establish TPE for
the vast majority of its products.

When the Company is unable to establish sellingepusing VSOE or TPE, the Company uses BESP alldsation of arrangement
consideration. The objective of BESP is to detemtire price at which the Company would transaet@ i the product or service was sold on
a standalone basis. The Company determines BESPpiarduct or service by considering multiple fastacluding, but not limited to,
geographies, market conditions, product life cyotesnpetitive landscape, internal costs, gross mangjectives, purchase volumes and pri
practices.

The primary consideration in developing BESP far @ompany’s nodes is the bell-curve method basddstorical transactions. The BESP
analysis is at the geography level in order toraligvith the way in which the Company goes to nearknd establishes pricing for its products.
The Company has established discount ranges gffilnfshed list prices for different geographiesdshen strategy and maturity of Teradata’s
presence in the respective geography. There aiadaiens in each geography and product group whigbport the use of geographies and
markets for the determination of BESP. For exantple Company’s U.S. market is relatively mature arusdt of the large transactions are
captured in this market, whereas EMEA and APJese Inature markets with generally smaller deal gidditionally, the prices and margins
for the Company'’s products vary by geography angrogluct class. BESP is analyzed on a quarterlis leng a rolling previous duarters ¢
data, which the Company believes best reflects meagint pricing practices in a changing marketplace

The Company reviews VSOE, TPE and its determinafdBESP on a periodic basis and updates it, wippnogriate, to ensure that the
practices employed reflect the Company’s recemimgiexperience. The Company maintains internatrotsover the establishment and
updates of these estimates, which includes reviehe@proval by the Company’s management. For teévéamonths ended December 31,
2011 there was no material impact to revenue lieguitom changes in VSOE, TPE or BESP, nor doeihmpany expect a material impact
from such changes in the near term. Additionah, adoption of the amended revenue recognitionedjoies had no material net impact on the
Company’s results of operations for the twelve rherénded December 31, 2011.

Term licenses, hosting arrangements and softwara-sarvice (“SaaS”")As a result of the Company’s acquisition of Apring. (“Aprimo”)

on January 21, 2011 (see Note 12), Teradata’'sagtighh offerings were be expanded to include, térenses, hosting arrangements and Saas.
Teradata previously offered its software applicadiprimarily through a perpetual licensing arrangemin cases where the contract requires
the software to be hosted by the Company and pedwith an on-demand arrangement, the softwarensidered a subscription. If the license

is of limited life and does not require the Compémyost the software for the customer, the sofvsiconsidered a term license. In both types
of these arrangements, revenues are recognizedhw/egrm of the agreement. For hosting arrangesnehéere customers have the right to take
possession of the Company'’s software at any tinneglthe hosting period, the customer’s rightshte $oftware in these circumstances are not
dependent on additional software payments or sggmif penalties.

Accounting for arrangements prior to January 1, 2CFor transactions entered into prior to January01,12the Company allocates revenue
multiple deliverable arrangements for which VSOEstsxfor undelivered elements

50



Table of Contents

but not for the delivered elements, using the theal method”. Teradata does not typically have VS@#tts hardware and software products.
Therefore, in a substantial majority of Teradatamgements entered into prior to January 1, 20fElLrdsidual method is used to allocate the
arrangement consideration. Under the residual ndethe VSOE of the undelivered elements is defearatiaccounted for under the applice
revenue recognition guidance, and the remainingqoof the arrangement fee is allocated to thévdedd elements and is recognized as
revenue. For arrangements in which VSOE does rist fax each undelivered element, revenue for titgeearrangement is deferred and not
recognized until delivery of all the elements with®/ SOE has occurred, unless the only undeliveleahent is PCS in which case the entire
contract is recognized ratably over the PCS period.

Contract accountinglf an arrangement involves significant productiorgdification or customization of the applicatiorfte@re or the
undelivered services are essential to the fundlityrat the delivered software then the Companysube percentage-of-completion or
completed-contract method of accounting. The peacgnof-completion method is used when estimatessts to complete and extent of
progress toward completion are reasonably depead@bé Company typically uses labor hours or dostsrred to date as a percentage of the
total estimated labor hours or costs to fulfill tentract as the most reliable and meaningful nresthat is available for determining a projsct’
progress toward completion. In circumstances wkasanable and reliable cost estimates for a progggoiot be made, the completed-contract
method is used whereas no revenue is recognizddhenproject is complete. When total cost estesagxceed revenues, the Company accrues
the estimated losses immediately. For purposebanfagion of the arrangement consideration, anypots for which the services are not
essential are separated utilizing the relativérggprice method discussed above. PCS is also aepband allocated based on VSOE and then
recognized ratably over the term. The remainingremh value, which typically includes applicatiooftsvare and essential services, is then
recognized utilizing the percentage-of-completiom@mpleted-contract methods discussed above.

Shipping and Handling. Product shipping and handling costs are includembst of products in the Consolidated Statementaadfme.

Cash and Cash EquivalentsAll short-term, highly-liquid investments havingiginal maturities of three months or less are aer®d to be
cash equivalents.

Allowance for Doubtful Accounts. Teradata establishes provisions for doubtful actousing both percentages of accounts receivable
balances to reflect historical average credit Isssel specific provisions for known issues.

Inventories. Inventories are stated at the lower of cost or etatksing the average cost method.

Long-Lived Assets

Property and Equipmet. Property and equipment, leasehold improvemerdgamtal equipment are stated at cost less accteaula
depreciation. Depreciation is computed over themeded useful lives of the related assets primamilya straight-line basis. Equipment is
depreciated over 3 to 20 years and buildings 08dp215 years. Leasehold improvements are depeecater the life of the lease or the asset,
whichever is shorter. Total depreciation expenstherCompany’s property and equipment for the yeaded December 31, 2011, 2010 and
2009 was $33 million, $25 million and $22 milliespectively.

Capitalized SoftwareDirect development costs associated with inteusal software are capitalized and amortized owveegtimated useful
lives of the resulting software. The costs aretadiped when both the preliminary project stageampleted and it is probable that computer
software being developed will be completed andqddn service. Teradata typically amortizes cajziéd internal-use software on a straight-
line basis over three years beginning when thet &sseabstantially ready for use.

Costs incurred for the development of software tilithe sold, leased or otherwise marketed arétabiped when technological feasibility has
been established. Technological feasibility istd&hed when planning, designing and initial codaugjvities that are necessary to establish the
product can be produced to meet its design spatiits. In the absence of a program design, a wonkiodel is used to establish technoloc
feasibility. These costs are
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included within capitalized software and are anzediover the estimated useful lives of the resgyilsioftware. The Company amortizes
capitalized software over periods up to four yemigg the greater of the ratio that current gresemues for a product bear to the total of
current and anticipated future gross revenueshfrgroduct or the straight-line method over theaiming estimated economic life of the
product beginning when the product is availablegieneral release. Costs capitalized include diadeir and related overhead costs. Costs
incurred prior to technological feasibility andeafgeneral release are expensed as incurred. Towifay table identifies the activity relating to
capitalized software:

Internal-use Software External-use Software
In millions 2011 201 200¢ 2011 2010 2009
Beginning balance at Januan $11 $12 $11 $10E $90 $69
Capitalized 5 5 5 63 44 54
Amortization 5 G @ (39) (29) (33
Ending balance at December $11  $11  $12  $12¢ $10E  $9C

Valuation of Long-Lived Asselsong-lived assets such as property and equipmequiiged intangible assets and internal capitalzeftivare
are reviewed for impairment when events or changescumstances indicate that the carrying amaditihe assets may not be recoverable
impairment loss would be recognized when estimatede undiscounted cash flows expected to resothfthe use of the asset and its ever
disposition are less than the carrying amount.

Goodwill. Goodwill represents the excess of the purchase pr a business combination over the fair valiieed tangible and intangible
assets acquired. Goodwill amounts are not amortizgidrather are tested for impairment annuallymon occurrence of an event or change in
circumstances change that would more likely tharreduce the fair value of a reporting unit bel@svaarrying amount. The Company did not
recognize any goodwill impairment charges in 2@011,0 or 2009.

Warranty. Provisions for product warranties are recordedhéderiod in which the related revenue is recoghiZbe Company accrues
warranty reserves using percentages of revenweflect the Company’s historical average warrangynes.

Research and Development CostResearch and development costs are expensed ath(uith the exception of the capitalized softavar
development costs discussed above). Research aabbpiment costs primarily include payroll and headu-related costs, contractor fees,
facilities, infrastructure costs, and administratexpenses directly related to research and dewelopsupport.

Pension and Postemployment Benefitghe Company accounts for its pension and postemptay benefit obligations using actuarial mod
The measurement of plan obligations was made Beoémber 31, 2011. Liabilities are computed udeggrojected unit credit method. The
objective under this method is to expense eaclcgent's benefits under the plan as they accrkéng into consideration salary increases and
the plan’s benefit allocation formula. Thus, th&atgension or postemployment benefit to which gaeticipant is expected to become entitled
is broken down into units, each associated witkar wf past or future credited service.

The Company recognizes the funded status of itsiperand postemployment plan obligations in itssodidated balance sheet and records in
other comprehensive income certain gains and Ides¢grise during the period, but are deferreceupension accounting rules.

Foreign Currency. Assets and liabilities of non-U.S. subsidiaries thigerate in a local currency environment are teded into U.S. dollars at
period-end exchange rates. Income and expenserdsare translated at average exchange rates fmg\v@uring the period. Adjustments
arising from the translation are included in acclated other comprehensive income (loss), a sepeoag@onent of stockholdersfuity. Gain:
and losses resulting from foreign currency traneastare included in determining net income.
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Income TaxesIncome tax expense is provided based on incomedeafoome taxes in the various jurisdictions inethihe Company
conducts its business. Deferred income taxes tefiedmpact of temporary differences between asmed liabilities recognized for financial
reporting purposes and such amounts recognizedxfqurposes. These deferred taxes are determasstilon the enacted tax rates expected
to apply in the periods in which the deferred assetiabilities are expected to be settled orizedl. Teradata recognizes tax benefits from
uncertain tax positions only if it is more likelyan not the tax position will be sustained on exation by taxing authorities, based on the
technical merits of the position. The Company rdsaraluation allowances related to its deferrediime tax assets when it is more likely than
not that some portion or all of the deferred incdmeassets will not be realized.

Share-based CompensatiorShare-based payments to employees, including godsteck options, are recognized in the finanstatements
based on their fair value. The fair value of edoltls option award on the grant date is estimatéujutie Black-Scholes option-pricing model
with the following assumptions: expected divideteld, expected stock price volatility, weighted-eage risk-free interest rate and weighted
average expected term of the options. As of Octabéd, the Company’s expected volatility assumptised in the Black-Scholes option-
pricing model is based on a blend of peer grouptility and Teradata volatility. Prior to that dabteecause the Company did not have a
sufficient trading history as a stand-alone pubimpany, the volatility was purely based on ther jgeeup volatility. The expected term
assumption is based on the simplified method u@dehP, which is based on the vesting period andreatiial term for each vesting tranche
of awards. The mid-point between the vesting datkthe expiration date is used as the expecteduadear this method. The risk-free interest
rate used in the Black-Scholes model is based@mtplied yield curve available on U.S. Treasumozeoupon issues at the date of grant with
a remaining term equal to the Company’s expected éssumption. The Company has never declaredidrpzaash dividend.

Treasury Stock.Shares of the Comparsytommon stock repurchased through the share tegmeq@rograms is held as treasury stock. Trei
stock is accounted for using the cost method.

Earnings Per Share Basic earnings per share is calculated by dividiegincome by the weighted-average number of stanssanding

during the reported period. The calculation of @ithearnings per share is similar to basic earnegshare, except that the weighted-average
number of shares outstanding includes the dilutiom potential shares added from stock optiondrioted stock awards and other stock
awards. Refer to Note 5 for share information an@ompany’s stock compensation plans.

The components of basic and diluted earnings pesdre as follows:

For the year ended December 3

In millions, except earnings per share 2011 2010 2009
Net income available for common stockhold $ 35: $ 301 $ 254
Weighted average outstanding shares of common 168.1 167.¢ 171.¢
Dilutive effect of employee stock options and restd stock 3.8 3.C 2.C
Common stock and common stock equivalt 171.¢ 170.< 173.¢
Earnings per shar

Basic $ 2.1C $ 1.8C $ 1.4¢

Diluted $ 2.05 $ 1.77 $ 1.4¢€

No stock options were excluded from the computatibdiluted earnings per share for the twelve msmhded December 31, 2011. Option
purchase 0.6 million shares of common stock for2&dd 1.8 million shares of common stock for 20@eanot included in the computation
diluted earnings per share because their exerdisespvere greater than the average market pritgeofommon shares and, therefore, the
effect would have been anti-dilutive.
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Recently Issued Accounting Pronouncements

Goodwill. In September 2011, the FASB issued new guidanaedag) the testing of Goodwill for potential impaient. Under the
amendments in this update, an entity has the opidinst assess qualitative factors to determihetiver the existence of events or
circumstances leads to a determination that itdgenfikely than not that the fair value of a refpagtunit is less than its carrying amount. The
amendments are effective for annual and interimdgdlbimpairment tests performed for fiscal yeaegmning after December 15, 2011, with
early adoption permitted. The Company elected mettrly adopt this new guidance.

Retirement Benefits.In September 2011, the FASB issued new guidanadagy the disclosure requirements for multiempigy@nsion
plans. The amendments in this update require thptayers provide additional separate qualitativeé gmantitative disclosures for
multiemployer pension plans and multiemployer oth@stretirement benefit plans, to provide userf wibre detailed information about an
employer’s involvement in such plans. Additionaaosures would include details as to the sigmificaultiemployer plans in which an
employer participates; the level of an employegstipipation in the significant multiemployer plarnke financial health of the significant
multiemployer plans; and the nature of the empl@genmitments to the plan. The amendments in thikatgoare effective for annual periods
for fiscal years ending after December 15, 201 % fi&w guidance is not expected to have an impatte@ompanys disclosure requiremen

Comprehensive Incomeln June 2011, the FASB issued new guidance regattmdisclosure of comprehensive income. Undenéve
guidance, an entity will have the option to preghsttotal of comprehensive income, the componefm®t income, and the components of
other comprehensive income either in a single cootis statement of comprehensive income or in gpamte but consecutive statements. In
both choices, an entity will be required to pressatth component of net income along with totalimstme, each component of other
comprehensive income along with a total for otr@mprehensive income, and a total amount for congmrgikie income. This update will
eliminate the option to present the componentgterocomprehensive income as part of the stateoferftanges in stockholders’ equity.
Additionally, entities will be required to present the face of the financial statements reclasgifio adjustments for items that are reclassified
from other comprehensive income to net income. ahendments in this update do not change the iteatsriust be reported in other
comprehensive income or when an item of other cetmgsive income must be reclassified to net incdtogions of this new guidance will
made effective for fiscal years, and interim pesidoeginning after December 15, 2011, with amendsregoplied retrospectively.

Fair Value Measurements.In May 2011, the FASB issued new guidance regartliegneasurement and disclosure of fair value. The
amendments in this new guidance generally represarifications of existing GAAP, but also includeme instances where a particular
principle or requirement for measuring fair valuedsclosing information about fair value measurataavill change. This new guidance will
result in common principles and requirements foasoeing fair value and for disclosing informatidsoat fair value measurements in
accordance with GAAP and International Financigb&éng Standards (“IFRS”). The principles thathkié changed as a result of this new
guidance primarily relate to: measuring the faiueaof financial instruments that are managed withportfolio, the application of premiums
and discounts in a fair value measurement, and saolditional disclosures about fair value measureasdinis new guidance will be effective
for interim and annual periods beginning after Deber 15, 2011, with amendments applied prospegtiigle Company is currently
evaluating the impact of this guidance.
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Note 2 Supplemental Financial Information

In millions

Accounts receivable
Trade

Other

Accounts receivable, gro
Less: allowance for doubtful accoul

Total accounts receivable, r

Inventories
Finished good
Service part:
Total inventories

Other current assets
Current deferred tax asst
Other

Total other current asse

Property and equipment

Land

Buildings and improvemen
Machinery and other equipme
Property and equipment, grc
Less: accumulated depreciati
Total property and equipment, r

Other current liabilities
Sales and vali-added taxe
Other

Total other current liabilitie

Accumulated other comprehensive income, net of te
Currency translation adjustmet
Actuarial losses and prior service costs on em@dyenefit plan:

Total accumulated other comprehensive inci

Note 3 Goodwill and Acquired Intangible Assets
The following table identifies the activity relagjno goodwill by operating segment:

Balance
December 31
In millions 2010
Goodwill
Americas $ 85
EMEA 17
APJ 34
Total goodwill $ 13€

At December 31

2011 2010
$ 49¢ $ 40¢
8 3
507 411
(13 9
$ 494 $ 402
$ 4 $ 39
20 26
$ 61 $ 6E
$ 34 $ 31
51 25
$ 85 $ 56
$ 8 $ 8
64 63
23C 21%
30z 284
(182) (179
$12C $ 10t
$ 23 $ 19
67 51
$ 9c $ 70
$ 25 $ 31
9 (19
$ 16 $ 12

Balance
Currency December 31

Translation

Additions Adjustments 2011
$ 457 $ 1 $ 5432
107 4 12C
43 2 79
$ 607 $ 1) $ 742

The change in goodwill for the twelve months enBegdember 31, 2011 was primarily due to the acqoistof Aprimo and Aster Data

Systems, Inc. (“Aster Data”) which were completedig the period. The only change in goodwill fbe twelve months ended December 31,

2010 was due to an immaterial acquisition consurachdtring 2010, as well as changes in foreign cagrexchange rates. In the fourth

quarter of 2011, the Company
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performed its annual test of goodwill impairmentl @letermined that no impairment to the carryingigadf goodwill was necessary, as the fair
value of each reporting unit exceeded their respectarrying amounts, including goodwill.

Acquired intangible assets were specifically idéedi when acquired, and are deemed to have fiviés.| The gross carrying amount and
accumulated amortization for Teradata’s acquiréahnigible assets were as follows:

December 31, 201 December 31, 201/
Original Gross Carrying Accumulated Gross Carrying Accumulated
Amortization

In millions Life (in Years) Amount Amortization Amount Amortization
Acquired intangible assets
Intellectual property/developed technolc 5to7 122 (23 18 (6)
Customer relationshif 4 to 1( 55 (6) 0
Trademarks/trade nam 5 to 1( 11 D 0 0
In-process research and developn 5 5 0 0 0
Non-compete agreemer 2 1 (D) 0 0
Total 21to 1( 194 (32) 18 6

The increase in acquired intangible assets fotwiedve months ended December 31, 2011 was primduié/to developed technology,
trademark/trade name, customer relationship, icgse research and development (“IPR&D”), and nangzie agreement assets added
through the Aprimo and Aster Data acquisitions. &heortization of IPR&D intangible assets acquiregart of the Aster Data acquisition will
not begin until the associated product developrhastbeen completed, which is currently estimatdubteometime in 2012. Further
information on the intangible assets acquired asgiahis acquisition is included in Note 12.

The aggregate amortization expense (actual ant&stil) for acquired intangible assets for the foilhg periods is:

Actual For the year ended (estimated)
In millions 2011 201z 2012 2014  201F  201€
Amortization expense $ 25 $30 $2¢ $29 $27 $19
Note 4 Income Taxes
For the years ended December 31, income beforen@daxes consisted of the following:
In millions 2011 2010 2009
Income before income taxe
United State! $30¢  $27z  $17¢
Foreign 172 142 158
Total income before income tax $481 $414  $334
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For the years ended December 31, income tax expemsésted of the following:

In millions 2011 2010 200¢
Income tax expenst
Current
Federal $26 $53 $24
State and loce 3 5 4
Foreign 29 14 11
Deferred
Federal 64 35 30
State and loce 8 4 4
Foreign _ @ 2 7
Total income tax expent $128  $11:  $80

The following table presents the principal compdseri the difference between the effective tax eatd the U.S. federal statutory income tax
rate for the years ended December 31:

In millions 2011 2010 2009

Income tax expense at the U.S. federal tax rate 35.(% 35.(% 35.(%
Foreign income tax differentii (7.4%) (8.1%) (11.(%)
State and local income tax 1.3% 1.5% 1.C%
U.S. permanent book/tax differenc (1.8%) (0.€%) (0.5%)
Other, ne (0.1%)  (0.2%) (0.5%)
Total income tax expent 27.(% 27.°% 24.(%

The tax rate for the twelve months ended DecembgP@11 included a $4 million tax benefit recordlethe second quarter of 2011 related to
the book gain recorded on the Company’s previoustemvestment in Aster Data, which was reflecéeda permanent non-taxable item. For
further information regarding the Company'’s acdigsi of Aster Data, refer to Note 12. The effectia® rate for the year ended December 31,
2010 included a $5 million tax benefit associatéith the recognition of certain foreign net opergtioss carryforwards resulting from an audit
settlement in the first quarter of 2010. The effextax rate for the year ended December 31, 200@ded a net tax benefit of a recurring state
and local income tax credit that was not recogningtie 2008 income tax rate. The provision foloime taxes is based on the pre-tax earnings
mix by jurisdiction of Teradata and its subsidiarimmder the Company’s current structure.
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Deferred income tax assets and liabilities incluttetthe balance sheets at December 31 were asvillo

In millions 2011 2010
Deferred income tax asset

Employee pensions and other liabilit $ 47 $ 47
Other balance sheet reserves and allowa 28 24
Deferred revenu 4 0
Tax loss and credit carryforwar 71 29
Capitalized research and developrr _ 28 45
Total deferred income tax ass _17¢€ 14¢

Deferred income tax liabilities

Intangibles and capitalized softwe 10¢ 42
Property and equipme 23 10
Other 7 _ 4
Total deferred income tax liabilitie 13¢ __ 56
Total net deferred income tax ass $ 3¢ $ 89

As of December 31, 2011, Teradata had total netatipg loss carryforwards in the United States eerdain foreign jurisdictions of
approximately $66 million (tax effected), which lre¢p expire in 2012. In addition, Teradata has.@o®eign tax credit carryforwards of

$8 million, which will begin expiring in 2018, arRlesearch and Development Tax Credit carryforwaf@1i8 million, which begin to expire
2014. As of December 31, 2011, the Company hasdedds71 million of these tax attributes on itsalpale sheet as deferred tax assets; the
remaining $16 million of deferred tax assets asweisited with certain tax attributes acquired fesprimo and Aster Data, which do not meet
the recognition criteria for uncertain tax posisand therefore are not recorded for financial ripg purposes.

The Company’s intention is to permanently reinvisstoreign earnings outside of the United Stafesa result, the effective tax rates in the
periods presented are largely based upon the preataings mix and allocation of certain expengsesrious taxing jurisdictions where the
Company conducts its business; these jurisdictaumdy a broad range of statutory income tax raief®ecember 31, 2011 the Company had
not provided for federal income taxes on earnirfggpproximately $728 million from its foreign sutigiries. Should these earnings be
distributed in the form of dividends or otherwitfee Company would be subject to U.S. income tardspatential withholding taxes in various
international jurisdictions. The U.S. taxes woutdgntially be partially offset by U.S. foreign tesedits. Determination of the amount of
unrecognized deferred U.S. tax liability is notqtieal because of the complexities associated thithhypothetical calculation.

The Company may recognize the tax benefit fromrazettain tax position only if it is more likely thanot that the tax position will be sustail
on examination by the taxing authorities, basethertechnical merits of the position. The Compagfiects any interest and penalties recorded
in connection with its uncertain tax positions aomponent of income tax expense.

As of December 31, 2011, the Company’s uncertaimptsitions totaled approximately $28 million, olfiiwh $12 million is reflected in the
“Other liabilities” section of the Company’s balansheet as a non-current liability. The remainiatabce of $16 million of uncertain tax
positions relates to certain tax attributes acquimg the Company in the acquisitions of Aprimo #&sder Data in 2011, which are netted ags
the underlying deferred tax assets recorded ongkaing balance sheets under purchase accountinfurther information related to the
Company’s acquisitions, refer to Note 12. The entialance of $28 million in uncertain tax positiovizuld cause a decrease in the effective
income tax rate upon recognition. Teradata hasdeco$1 million of interest accruals related touit€ertain tax liabilities as of December 31,
2011.
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Below is a rollforward of the Company’s liabilitglated to uncertain tax positions at December 31:

In millions 2011 201(C
Balance at January $8 $6
Gross increases for prior period tax positi 1 1
Gross decreases for prior period tax posit 0 (D)
Gross increases for current period tax posit 4 2
Increases from acquired busines 16 0
Decreases relating to settlements with taxing aittbe @ _o
Balance at December : $28 $8

The Company and its subsidiaries file income taurres in the U.S. federal and various state juctinlis, as well as numerous foreign
jurisdictions. As of December 31, 2011, the exanmmaof the Compar’s U.S. federal tax returns for the 2007 and 2@08years was
completed with no changes to the income tax lighés originally reported in those periods, as wsltax examinations in a limited number of
foreign jurisdictions with no material tax assesstaeAs of December 31, 2011, the Company has aggex audits in a limited number of
state and foreign jurisdictions; however, no matexdjustments have been made in any of these agéions.

Note 5 Employee Share-based Compensation Plans
The Company recorded stock-based compensation sxfenthe years ended December 31 as follows:

In millions 2011 2010 200¢
Stock options $14 $12 $11
Restricted stoc 21 14 12
Total stocl-based compensation before income te 35 26 23
Tax benefil 13y (@19 (9
Total stocl-based compensation, net of - $22 $16¢ $14

As of December 31, 2011, the Company’s primary sypfeshare-based compensation were stock optiessiated stock and restricted stock
units.

Stock Options

The Teradata Corporation 2007 Stock Incentive Rlam“Teradata SIP”), as amended, provides fogtlaat of several different forms of stock-
based compensation, including stock options tolmage shares of Teradata common stock. The Compenaatdt Human Resource Commit

of Teradata’s Board of Directors had discretiodétermine the material terms and conditions ofawpéiwards under the Teradata SIP,
provided that (i) the exercise price must be ne than the fair market value of Teradata commockstas defined in the Teradata SIP or
otherwise determined by the Teradata CompensatioiHaman Resource Committee) on the date of gfignte term must be no longer than
ten years, and (iii) in no event shall the normegting schedule provide for vesting in less tham year. Option grants generally have a four-
year vesting period. A total of 20 million sharesrerauthorized to be issued under the Teradata\N@\® .shares of the Compe's common
stock are issued as a result of the vesting oficestl stock, restricted stock units and stockapgxercises.
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For the years ended December 31, 2011, 2010 arfy] #®weighted-average fair value of options grdribr Teradata equity awards was
$6.78, $13.97 and $10.22, respectively. The fduevaf each option award on the grant date wames#id using the Black-Scholes option-
pricing model with the following assumptions:

2011 2010 2009
Dividend yield 0 0 0
Risk-free interest rat 1.6% 1.8t8% 2.3t%
Expected volatility 39.5% 31.4% 31.2%
Expected term (year: 6.2 6.3 6.3

The expected volatility assumption was based olerdbof peer group volatility and Teradata volatiisee Note 1), and the expected term
assumption is determined using the simplified methoder GAAP, which is based on the vesting pegiod contractual term for each vesting
tranche of awards. The mid-point between the vgstate and the expiration date is used as the teghgzrm under this method. The risk-free
interest rate for periods within the contractutd bf the option is based on an average of theyear and seven-year U.S. Treasury yield curve
in effect at the time of grant.

The following table summarizes the Company’s stoygkon activity for the year ended December 31,1201

Weighted-
Weighted- Average
Remaining Aggregate
Average Contractual
Shares Exercise Intrinsic
Under Price per Term (in Value (in
Shares in thousands Option Share years) millions)
Outstanding at January 1, 2011 8,651 $ 21.31 7.2 $ 172
Granted 751 $ 50.8¢
Exercisec (2,03%) $ 15.8-
Cancelec (39) $ 12.2(
Forfeited (53 $ 23.91
Outstanding at December 31, 2( 8,28 $ 24.7] 6.8 $ 19¢
Fully vested and expected to vest at December(RIl1 8,23¢ $ 24.6f 6.8 $ 19¢
Exercisable at December 31, 2( 5,23¢ $ 19.9¢ 5.9 $ 14¢

The total intrinsic value of options exercised 888 million in 2011, $34 million in 2010 and $22lkoin in 2009. Cash received by the
Company from option exercises under all share-bpagthent arrangements was $16 million in 2011, &REon in 2010 and $19 million in
2009. The tax benefit realized from these exerciges$14 million in 2011, $9 million in 2010 and &@lion in 2009. As of December 31,
2011, there was $34 million of total unrecognizethpensation cost related to unvested stock optiantg. That cost is expected to be
recognized over a weighted-average period of 2e@sye

Restricted Stock and Restricted Stock Units

The Teradata SIP provides for the issuance oficestrstock, as well as restricted stock units.n@&ander the Teradata SIP consist of both
service-based and performance-based awards. S&asesl awards typically vest over a three- to f@mar period beginning on the effective
date of grant. These grants are not subject tadyiarformance measures. The cost of these awdetEsmined to be the fair market value at
the date of grant, is expensed ratably over théngperiod. For substantially all restricted stagknts, at the date of grant, the recipient hlas al
rights of a stockholder, subject to certain retitiits on transferability and a risk of forfeitukerecipient of restricted stock units does not have
the rights of a stockholder and is subject to retsns on transferability and risk of forfeitudéor both restricted stock grants and restricted
stock units, any potential dividend rights woulddudbject to the same vesting requirements as tterlying equity award. As a result, such
rights are considered a contingent transfer ofevalud consequently these equity awards are noidaved participating securities.
Performance-based grants are subject to futuremmeaihce measurements over a one- to
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three-year period. All performance-based shardsoedome vested at the end of the performance aadfuice period provided the employee
is continuously employed by the Company and apple&eperformance measures are met. The fair valeadf performance-based award is
determined on the grant date, based on the Compatyck price, and assumes that performance tasgietse achieved. Over the performar
period, the number of shares of stock that wilidseied is adjusted upward or downward based uporagement’'s assessment of the
probability of achievement of performance targ&te ultimate number of shares issued and the tetatmpensation cost recognized as
expense will be based on a comparison of the éinhlevement of performance metrics to the spectfiegets.

The following table reports restricted stock anstrieted stock unit activity during the year end®stember 31, 2011:

Weighted-
Average Grant
Number of Date Fair Value

Shares in thousands Shares per Share
Unvested shares at January 1, 2011 1,40( $ 29.8¢
Granted 961 $ 45.1¢
Vested (492) $ 22.61
Forfeited/cancele (33 $ 34.8¢
Unvested shares at December 31, 2 1,83¢ $ 39.71

The total fair value of shares vested was $11 onilin 2011, $14 million in 2010 and $3 million iI0@. As of December 31, 2011, there was
$47 million of unrecognized compensation cost egldb unvested restricted stock grants. The unrézed compensation cost is expected t
recognized over a remaining weighted-average p&fi@4 years.

The following table represents the composition efallata restricted stock grants in 2011:

Number of Weighted-
Average Grant
Shares in thousands Shares Date Fair Value
Service-based shares 631 $ 49.9¢
Performanc-based share 33C $ 35.9¢
Total stock grant 961 $ 45.1¢

Other Share-based Plans

The Company’s employee stock purchase program (FESBffective on October 1, 2007, provides eligieimployees of Teradata and its
designated subsidiaries an opportunity to purctiEs€ompany’s common stock at a discount to theageeof the highest and lowest sale
prices on the last trading day of each month. TBBEdiscount is 5% of the average market pricea Aesult, this plan is considered non-
compensatory under GAAP. Employees may authorigeoflaleductions of up to 10% of eligible compeisator common stock purchases
total of 4 million shares were authorized to beiéssunder the ESPP, with approximately 3.0 milbares remaining under that authorization
at December 31, 2011. The shares of Teradata Corstoak purchased by a participant on an exercise(tlse last day of each month), for
purposes, are deemed to have been issued and sioédcdose of business on such exercise dater. @ribat time, none of the rights or
privileges of a stockholder exists with respectuoh shares. Employees purchased approximateyili@n shares in 2011, 0.2 million shares
in 2010 and 0.3 million shares in 2009, for appmwadely $9 million, $7 million and $6 million, resgesely.
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Note 6 Employee Benefit Plans

Pension and Postemployment Plan3.eradata currently sponsors defined benefit perngliams for certain of its international employeest
those international pension plans for which the @any holds asset balances, those assets are fyimaésted in common/collective trust
funds (which include publicly traded common stoaaporate and government debt securities, reateestdirect investments, cash or cash
equivalents) and insurance contracts.

Postemployment obligations relate to benefits mledito involuntarily terminated employees and delitsactive employees after employment
but before retirement. These benefits are paid@om@ance with various foreign statutory laws aggltations, and Teradata’s established
postemployment benefit practices and policies.dptoyment benefits may include disability beneSigpplemental unemployment benefits,
severance, workers’ compensation benefits, contimuaf health care benefits and life insuranceecage, and are funded on a pay-as-you-go
basis.

Pension and postemployment benefit costs for thesyended December 31 were as follows:

2011 2010 2009

In millions Pensior Postemploymen Pensior Postemploymen Pensior Postemploymen
Service cost $ 9 $ 4 $ 8 $ 4 $ 7 $ 4
Interest cos 4 2 4 2 3 2
Expected return on plan ass 3 0 (©)] 0 2 0
Settlement charg 3 0 0 0 1 0
Employee contribution Q) 0 @ 0 Q) 0
Amortization of actuarial los 1 0 1 0 1 0
Total costs $ 13 $ 6 $ 9 $ 6 $ 9 $ 6
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The underfunded amount of pension and postemployot#igations is recorded as a liability in the Quany’s consolidated balance sheet.
following tables present the changes in benefiigaltions, plan assets, funded status and the réiedion of the funded status to amounts
recognized in the consolidated balance sheetsreadcumulated other comprehensive income at Deaedibe

Pension Postemployment
In millions 2011 2010 2011 2010
Change in benefit obligation
Benefit obligation at January $ 111 $ 96 $ 40 $ 38
Service cos 8 7 4 4
Interest cos 4 4 2 2
Plan participant contributior 1 1 0 0
Amendment: 0 0 0 Q)
Actuarial (gain) los: (5) 4 (8) (2)
Benefits paic (12) (7 (6) 2
Currency translation adjustmet 1 6 1 0
Benefit obligation at December ! 10¢ 111 33 40
Change in plan asset
Fair value of plan assets at Janua 59 45 0 0
Actual return on plan asse 2 2 0 0
Company contribution 12 13 0 0
Benefits paic (12 @) 0 0
Currency translation adjustmet 1 5 0 0
Plan participant contributio 1 1 0 0
Fair value of plan assets at Decembe 59 59 0 0
Funded status (underfunde $49 ($52 (333 (%40
Amounts Recognized in the Balance She
Current liabilities $ O 1) 3¢5 (¢ 9
Noncurrent liabilities (49 (572) (28) (39
Net amounts recognize ($49 ($52 (333 (%40
Amounts Recognized in Accumulated Other Comprehenge Income
Net actuarial loss (gait $ 28 $ 33 % 49 $ 3
Prior service credi 3 3 0 0
Total $ 25 $ 3C $ 9 $ 3

The accumulated pension benefit obligation was $hliton at December 31, 2011 and $103 million &cBmber 31, 2010. For pension plans
with accumulated benefit obligations in excesslahmssets, the projected benefit obligation, acdatad benefit obligation and fair value of
assets were $84 million, $78 million and $35 millioespectively, at December 31, 2011, and $110omjl$102 million and $58 million,
respectively, at December 31, 2010.
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The following table presents the pre-tax net changerojected benefit obligations recognized imeotcomprehensive income during 2011 and
2010:

Pension Postemployment
In millions 2011 201¢ 2011 2010
Actuarial (gain)/loss arising during the year 1) $5 7 G 19
Amortization of (gain)/loss included in net periodiienefit cos (1) (1) 0 0
Prior service credit arising during the y 0 0 0 Q)
Recognition of loss due to settlem: 3 0 0 0
Foreign currency exchan 1 2 0 0
Total recognized in other comprehensive expens®eifire) $4 $6 (7 ¢ 2

The following table presents the amounts in accatedl other comprehensive income expected to bgnesd as components of net periodic
benefit cost during 2012:

In millions Pensior Postemploymen
Net loss/(gain $ 1 $ 0
Total recognized in other comprehensive loss/(inex $ 1 $ 0

The weighted-average rates and assumptions ugkstdomine benefit obligations at December 31, 281d 2010, and net periodic benefit cost
for the year ended December 31, 2011 and 2010, agefalows:

Pension Benefit Obligations Pension Benefit Cost

2011 2010 2011 2010
Discount rate 3.7% 3.£% 3.9% 4.2%
Rate of compensation incree 3.2% 3.2% 3.2% 3.2%
Expected return on plan ass N/A N/A 4.3% 4.7%

Postemployment Benefit Obligations Postemployment Benefit Cos

2011 2010 2011 2010
Discount rate 4.1% 4.4% 4.4% 4.8%
Rate of compensation incree 3.7% 3.7% 3.7% 3. 7%
Involuntary turnover rat 1.5% 2.(% 2.C% 2.0%

The Company determines the expected return onsasaséd on individual plan asset allocations, hicgbcapital market returns, and long-run
interest rate assumptions, with input from its ades, investment managers, and independent ineastaavisors. The company emphasizes
long-term expectations in its evaluation of retfactors, discounting or ignoring short-term markettuations. Expected asset returns are
reviewed annually, but generally modified only wtesset allocation strategies change or long-teonaic trends are identified.

The discount rate used to determine year-end 20$1hénefit obligations was derived by matchingplaas’ expected future cash flows to the
corresponding yields from the Citigroup PensioncDist Curve. This yield curve has been construiedpresent the available yields on high-
quality fixed-income investments across a broadeaof future maturities. International discounegatvere determined by examining interest
rate levels and trends within each country, paidity yields on high-quality long-term corporatens, relative to our future expected cash
flows.

Gains and losses have resulted from changes iardatassumptions and from differences betweennasdwand actual experience, including,
among other items, changes in discount rates dfeetices between actual and assumed asset refinese gains and losses (except those
differences being amortized to the market-relat@de) are only amortized to the extent that thegeed 10% of the higher of the market-
related value or the projected benefit obligatibeach respective plan.
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Plan AssetsThe weighted-average asset allocations at Dece®ih@2011 and 2010, by asset category are as fallows

Actual Asset Allocation Target
As of December 31 Asset
2011 2010 Allocation
Equity securitie: 39% 41% 3%
Debt securitie: 33% 38% 37%
Insurance (annuity) contrac 11% 10% 11%
Real estat 5% 5% 3%
Other _12% _ 6% 10%
Total 100% 10C% 10C%

Fair Value. GAAP has established a threeer fair value hierarchy, which prioritizes thepints used in measuring fair value. These tiersige
Level 1, defined as observable inputs such as duywmiees in active markets for identical assetisatilities; Level 2, defined as significant
other observable inputs, such as quoted pricestiveamarkets for similar assets or liabilities,quoted prices in less-active markets for
identical assets; and Level 3, defined as unobb&vaputs in which little or no market data exjsterefore requiring an entity to develop its
own assumptions. Financial assets and liabilittesciassified in their entirety based on the lowesg! of input that is significant to the fair
value measurement.

The following is a description of the valuation im@tiologies used for pension assets as of Decenib@031.

Common/collective trust funds (which include mamayket funds, equity funds, bond funds, real-estatieect investment, etc)Valued at the
net asset value (“NAV”) of shares held by the Rlagear end, as reported to the Plan by the trustieieh represents the fair value of shares
held by the Plan. Because the NAV of the shared inehe common/collective trust funds are derilsgdhe value of the underlying

investments, which are detailed in the table betb,Company has classified these underlying imvests as Level 2 fair value measureme

Insurance contractsValued by discounting the related future benefitpants using a current year-end market discouat vatich represents
the fair value of the insurance contract. The Camygaas classified these contracts as Level 3 aksefgir value measurement purposes.

The following table sets forth by level, within tfer value hierarchy, the pension plan assetaiatflue as of December 31, 2011

Fair Value Measurements at Reporting Date Using
Quoted Prices ir

Significant Signficant

Active Markets Other Unobservable
for Identical Observable
Assets Inputs Inputs

In Millions December 31, 201 (Level 1) (Level 2) (Level 3)
Cash/cash equivalents/money market fu $ 5 $ 0 $ 5 $ 0
Equity funds 23 0 23 0
Bond/fixec-income funds 19 0 19 0
Rea-estate indirect investme 3 0 3 0
Commodities/Othe 2 0 2 0
Insurance contrac 7 0 0 7
Total Assets at fair valu $ 59 $ 0 $ 52 $ 7
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The table below sets forth a summary of changdisarair value of the pension plan level 3 assatste year ended December 31, 2011:

Insurance

In Millions Contracts
Balance as of January 1, 2C $ 6
Purchases, sales and settlements 1
Balance as of December 31, 2( $ 7

The following table sets forth by level, within tfadr value hierarchy, the pension plan assetaiavblue as of December 31, 2010:

Fair Value Measurements at Reporting Date Using
Quoted Prices ir

Significant Signficant

Active Markets Other Unobservable
for Identical Observable
Assets Inputs Inputs

In Millions December 31, 201 (Level 1) (Level 2) (Level 3)
Cash/cash equivalents/money market funds $ 2 $ 0 $ 2 $ 0
Equity funds 24 0 24 0
Bond/fixec-income funds 22 0 22 0
Rea-estate indirect investme 3 0 3 0
Commodities/Othe 2 0 2 0
Insurance contrac 6 0 0 6
Total Assets at fair valu $ 59 $ 0 $ 53 $ 6

The table below sets forth a summary of changésdriair value of the pension plan level 3 assetstfe year ended December 31, 2010:

Insurance

In Millions Contracts
Balance as of January 1, 2C $ 6
Purchases, sales and settlements 0
Balance as of December 31, 2( $ 6

Investment Strategy.Teradata employs a number of investment strategiesss its various international pension plansome countries,
particularly where Teradata does not have a lang@®yee base, the Company may use insurance (ghoaittracts to satisfy its future
pension payment obligations, whereby the Comparkesaension plan contributions to an insurance emyn exchange for which the
pension plan benefits will be paid when the membeash a specified retirement age or on earligraxnembers from the plan. In other
countries, the Company may employ local asset measag manage investment portfolios according ¢éoitlrestment policies and guidelines
established by the Company, and with consideratondividual plan liability structure and local nkat environment and risk tolerances. The
Company’s investment policies and guidelines prilp@mphasize diversification across and withinedsdasses to maximize lorigrm return:
subject to prudent levels of risk, with the overddjective of enabling the plans to meet their fatabligations. The investment portfolios
contain a diversified blend of equity and fixedante investments. Furthermore, equity investmemslaersified across domestic and
international stocks, small and large capitalizagtocks, and growth and value stocks. Fixed-incassets are diversified across government
and corporate bonds. Where applicable, real esta¢éstments are made through real estate secuptesership interests or direct investment,
and are diversified by property type and location.
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Cash Flows Related to Employee Benefit Plans

Cash Contributions. The Company expects to contribute approximately@ilion to the international pension plans andn§ilion to
postemployment benefit obligations in 2012.

Estimated Future Benefit PaymentsThe Company expects to make the following benefjinpents reflecting past and future service from its
pension and postemployment plans:

Pensior Postemploymen

In millions Benefits Benefits
Year
2012
2013
2014
2015
2016
2012021

LR PAAL
= 00 00 ~ 00 00
e A
o hororora

4

Savings PlansU.S. employees and many international employedgcjpate in defined contribution savings plans. 3éelans generally
provide either a specified percent of pay or a matg contribution on participating employees’ vdiany elections. The Company’s matching
contributions typically are subject to a maximumageaitage or level of compensation. Employee coutidhs can be made pre-tax, after-tax or
a combination thereof. The expense for the U.Sngawlan was $19 million in 2011, $15 million i070 and $15 million in 2009. The
expense for international subsidiary savings pl@as $14 million in 2011, $11 million in 2010 andO$illion in 2009.

Note 7 Derivative Instruments and Hedging Activities

As a portion of the Company’s operations and reeesecur outside the United States and in currerutleey than the U.S. dollar, the Company
is exposed to potential gains and losses from asamgforeign currency exchange rates. In an attéonmitigate the impact of currency
fluctuations, the Company uses foreign exchangedmt contracts to hedge transactional exposuredtires predominantly from foreign
currency denominated inter-company receivablespaydbles. The forward contracts are designatediagdlue hedges of specified foreign
currency denominated inter-company receivablespaydbles and generally mature in three monthsssr lEhe Company does not hold or
issue derivative financial instruments for tradmgposes, nor does it hold or issue leveraged aéresinstruments. By using derivative
financial instruments to hedge exposures to chaimgeschange rates, the Company exposes itsetettitaisk. The Company manages
exposure to counterparty credit risk by entering therivative financial instruments with highly edtinstitutions that can be expected to fully
perform under the terms of the applicable contracts

All derivatives are recognized in the ConsolidaBadance Sheet at their fair value. The fair valofefreign exchange contracts are based on
market spot and forward exchange rates and represgmates of possible value that may not bezedlin the future. Changes in the fair ve
of derivative financial instruments, along with tless or gain on the hedged asset or liability,raoerded in current period earnings. The
notional amounts represent agreed-upon amountshahwalculations of dollars to be exchanged asebtaand are an indication of the extent
of Teradatas involvement in such instruments. These notionants do not represent amounts exchanged by tliepand, therefore, are |

a measure of the instruments. Across its portfofioontracts, Teradata has both long and shortiposirelative to the U.S. dollar. As a result,
Teradata’s net involvement is less than the taiatract notional amount of the Company’s foreignh@nge forward contracts.

The contract notional amount of the Company’s fgmeexchange forward contracts was $102 million (8d!/8on on a net basis) at
December 31, 2011, and $91 million ($51 millionaonet basis) at December 31, 2010. The fair
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value derivative assets and liabilities recordedtiver current assets and accrued liabilities aeber 31, 2011 and 2010, were not material.

Gains and losses from the Company’s fair value aégdfpreign currency forward contracts and rel&edged items) were immaterial for the
years ended December 31, 2011, 2010 and 2009. @aihkwsses from foreign exchange forward contraetgully recognized each period &
reported along with the offsetting gain or losdhe related hedged item, either in cost of prodacia other income, depending on the nature
of the related hedged item.

Note 8 Commitments and Contingencies

In the normal course of business, the Companyligestito proceedings, lawsuits, claims and othettems including those that relate to the
environment, health and safety, employee benefigsort compliance, intellectual property, tax m@attand other regulatory compliance and
general matters, including those described below.

The Company is subject to governmental investigatend requests for information from time to tils.previously reported prior to
Teradata’'s separation from NCR Corporation (“NCR{g United States Department of Justice is comuyetn investigation regarding the
propriety of the Company’s arrangements or undedstgs with others in connection with certain fed@ontracts and the adequacy of certain
disclosures related to such contracts. The invatsbig arises in connection with civil litigation faderal district court filed under the qui tam
provisions of the civil False Claims Act againstuanber of information technology companies, inahgdihe Company. The complaints against
the Company remain under seal. The Company hasuctetlits analysis of such claims focusing on ttoppety of certain transactions under
federal programs under which Teradata was a cdottathe Company has shared evidence with thec&uBtepartment of questionable
conduct that the Company uncovered, has coopevatedhe Justice Department in its investigatiamg & in settlement discussions with the
government to resolve this matter.

A separate portion of the government’s investigatiglates to the adequacy of pricing disclosuredema the government in connection with
negotiation of NCR’s General Services Administratieederal Supply Schedule as it relates to Teragdta to the Companyg’ separation frol
NCR, and to whether certain subsequent price reghsctvere properly passed on to the governmenh R&R and the Company ha
participated in this aspect of the investigatioithwespect to certain products and services df,e@ed each will assume financial responsib
for its own exposures, if any, without indemnificat from the other.

The Company has an accrual of approximately $3onillelated to the current best estimate of prabéability relating to these matters. The
Company believes the amounts provided in its firerstatements are adequate in light of the prababtl estimable liabilities. The Company
believes that there is not a reasonable possiltilday the loss in respect of these contingent msattédl materially exceed the liability reflected
in the Company'’s financial statements, althoughelwan be no assurance that this will in fact leectise.

Guarantees and Product Warranties.

Guarantees associated with the Company’s busimgisgtias are reviewed for appropriateness and chpathe Company’s financial
statements. Periodically, the Company’s custommter énto various leasing arrangements coordinatéda leasing company. In some
instances, the Company guarantees the leasing cynap@inimum value at the end of the lease terrthereased equipment. As of
December 31, 2011, the maximum future payment abitig of this guaranteed value and the associabdity balance was $2 million.

The Company provides its customers a standard raetuwiér’'s warranty and records, at the time ofsthle, a corresponding estimated liability
for potential warranty costs. Estimated future géfions due to warranty claims are based uponridgatdactors such as labor rates, average
repair time, travel time, number of service cafigl @ost of replacement parts. For each consumnsatedthe Company recognizes the total
customer revenue and records the associated watianitity using pre-established warranty percgetafor that product class.
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The following table identifies the activity relagino the warranty reserve for the years ended Dbeefil.:

In millions 2011 2010 2009
Warranty reserve liability

Beginning balance at Januan $6 $5 $6
Accruals for warranties issut 13 14 11
Settlements (in cash or kin (13) (13) (12
Balance at end of peric $6 $6 $5

The Company also offers extended and/or enhanoegtage to its customers in the form of maintenaedracts. The Company accounts for
these contracts by deferring the related maintemaenenue over the extended and/or enhanced cavpeapd. Costs associated with
maintenance support are expensed as incurred. Asagsociated with these maintenance contractsoaiacluded in the table above.

In addition, the Company provides its customeré wértain indemnification rights. In general, then@pany agrees to indemnify the customer
if a third party asserts patent or other infringetren the part of the customer for its use of tieenBany’s products. The Company has
indemnification obligations under its charter anthlvs to its officers and directors, and has emwténto indemnification agreements with the
officers and directors of its subsidiaries. Fromeito time, the Company also enters into agreenietznnection with its acquisition and
divesture activities that include indemnificatidoligations by the Company. The fair value of thestemnification obligations is not readily
determinable due to the conditional nature of then@any’s potential obligations and the specifidgaand circumstances involved with each
particular agreement, and as such the Companydtascorded a liability in connection with thesdémnification arrangements. Historically,
payments made by the Company under these typegedéments have not had a material effect on thep@agis consolidated financial
condition, results of operations or cash flows.

Leases.Teradata conducts certain of its sales and admatiigd operations using leased facilities, thdahiease terms of which vary in length.
Many of the leases contain renewal options anda&tsoa clauses that are not material to the ovégale portfolio. Future minimum operating
lease payments and committed subleases under moetable leases as of December 31, 2011, for flmwviag fiscal years were:

Total
In millions Amounts 201z 201t 2014 201t  201¢
Operating lease obligatiol $ 50 $19 $13 $8 $6 $4
Sublease renta (15) 3 3 3 3 3
Total committed operating Leases less subleasals $ 3£ $16 $1C $5 $3 $1

The Company'’s actual rental expense was $23 mijlad million and $17 million for the years endedcd@émber 31, 2011, 2010 and 2009,
respectively. The Company had no contingent refdalthese periods, but received sublease rentahire of $3 million, $4 million and $5
million for the years ended December 31, 2011, 20302009, respectively.

Concentrations of Risk.The Company is potentially subject to concentratiohcredit risk on accounts receivable and finalncistruments
such as hedging instruments, and cash and cashatnts. Credit risk includes the risk of nonpeariance by counterparties. The maximum
potential loss may exceed the amount recognizeti@balance sheet. Exposure to credit risk is mesh#igrough credit approvals, credit limits,
selecting major international financial institutfofas counterparties to hedging transactions) asmdtaring procedures. Teradata's business
often involves large transactions with customensl, iione or more of those customers were to defadts obligations under applicable
contractual arrangements, the Company could besexptm potentially significant losses. However, agament believes that the reserves for
potential losses were adequate at December 31,61 2010.
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The Company is also potentially subject to conegians of supplier risk. Our hardware componerngsassembled exclusively by Flextronics
Corporation. Flextronics procures a wide varietgafponents used in the manufacturing process ohahalf. Although many of these
components are available from multiple sourcesadata utilizes preferred supplier relationshipsdtier ensure more consistent quality, cost
and delivery. Typically, these preferred supplimaintain alternative processes and/or facilitiesnisure continuity of supply. Given the
Company'’s strategy to outsource its manufacturitiyiies to Flextronics and to source certain comgnts from single suppliers, a disruption
in production at Flextronics or at a supplier cofghact the timing of customer shipments and/oa@iata’s operating results.

Note 9 Fair Value Measurements

GAAP has established a three-tier fair value h@rarwhich prioritizes the inputs used in measufaigvalue. These tiers include: Level 1,
defined as observable inputs such as quoted priGegive markets for identical assets or liakghti Level 2, defined as significant other
observable inputs, such as quoted prices in aoia&ets for similar assets or liabilities, or qubpgices in less-active markets for identical
assets; and Level 3, defined as unobservable imputkich little or no market data exists, therefoequiring an entity to develop its own
assumptions. Financial assets and liabilities Egsdied in their entirety based on the lowestlef input that is significant to the fair value
measurement.

The Company’s assets and liabilities measuredratddéue on a recurring basis include money mafitetls and foreign currency exchange
contracts. A portion of the Company’s excess casbmves are held in money market funds which géemergerest income based on the
prevailing market rates. Money market funds aréuihed in cash and cash equivalents in the Compdrafance sheet. Money market fund
holdings are measured at fair value using quotedkeharices and are classified within Level 1 of traluation hierarchy. When deemed
appropriate, the Company minimizes its exposuhtmges in foreign currency exchange rates thrtughise of derivative financial
instruments, specifically, forward foreign exchamgatracts. The fair value of these contracts agasured at the end of each interim reporting
period using observable inputs other than quotexerspecifically market spot and forward excharages. As such, these derivative
instruments are classified within Level 2 of théuation hierarchy. Fair value gains for open cortsare recognized as assets and fair value
losses are recognized as liabilities. The fair @alarivative assets and liabilities recorded irepturrent assets and accrued liabilities at
December 31, 2011 and 2010, were not material.r@aiized gains or losses would be mitigated byesponding gains or losses on the
underlying exposures.

The Company’s assets and liabilities measuredratdtue on a recurring basis and subject to falug disclosure requirements at
December 31, 2011 were as follows:

Fair Value Measurements at Reporting Date Usin

Quoted Prices ir Significant
Other Signficant
Active Markets Observable Unobservable
for Identical
Assets Inputs Inputs

In millions December 31, 201 (Level 1) (Level 2) (Level 3)
Assets
Money market fund $ 471 $ 471 $ 0 $ 0
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The Company’s assets measured at fair value oouarieg basis and subject to fair value discloserpirements at December 31, 2010 were
as follows:

Fair Value Measurements at Reporting Date Using

Quoted Prices ir Significant
Other Signficant
Active Markets Observable Unobservable
for Identical
Assets Inputs Inputs

In millions December 31, 201 (Level 1) (Level 2) (Level 3)
Assets
Money market fund $ 534 $ 534 $ 0 $ 0

Note 10 Debt

On October 1, 2007, Teradata entered into a fiva-y@volving credit agreement (the “Credit Facilityunder which the Company may borrow
up to $300 million. The current Credit Facility agment ends on September 30, 2012, at which pmynteanaining outstanding borrowings
would be due for repayment. The interest rate avhan borrowings pursuant to the Credit Facility eary depending on the interest rate
option the Company chooses to utilize and the Caoyipdeverage ratio at the time of the borrowingthe near term, Teradata would
anticipate choosing a floating rate based on thadba Interbank Offered Rate (“LIBORJThe Credit Facility is unsecured and contains a&
representations and warranties, conditions, affifreanegative and financial covenants, and evehtefault customary for such facilities.

As of December 31, 2011, the Company had no bongsvoutstanding under the Credit Facility, leav®3§0 million in additional borrowing
capacity available under the Credit Facility.

On April 5, 2011, Teradata obtained a new senigeaared $300 million fivgrear term loan. The term loan is payable in quigriestallments
commencing on June 30, 2012, with all remaininggpal due on April 5, 2016. The outstanding priatiamount of the term loan agreement
bears interest at a floating rate based upon atiaégm base rate or a Eurodollar rate plus in easle a margin based on the leverage ratio «
Company. As of December 31, 2011, the term loancjpal outstanding was $300 million, and carriedrderest rate of 1.31%.

Annual contractual maturities of principal on debtstanding at December 31, 2011, are as follows:

In millions

2012 $ 11
2013 $ 15
2014 $ 26
2015 $ 53
2016 $19¢
Total $30C

Interest expense on borrowings was $4 million lher tvelve months ended December 31, 2011, and fiomfor the twelve months ended
December 31, 2010 and 2009, respectively.

Note 11 Segment, Other Supplemental Information an€oncentrations

Teradata manages its business in three geograggians, which are also the Company’s operating segsn (1) the North America and Latin
America (“Americas”) region; (2) the Europe, Middtast and Africa (‘EMEA”) region; and (3) the Adtacific and Japan (“APJ") region.
Management evaluates the performance of its segnbased on revenue and segment margin, and doexluote segment assets for
management reporting purposes. Corporate-relatetd ece fully-allocated to the segments.

71



Table of Contents

The following table presents regional segment rageand segment gross margin for the Company foyehes ended December 31.:

% of % of % of
In millions 2011 Revenue 2010 Revenut 2009 Revenue
Revenue
Americas® $1,43¢ 61%  $1,16¢ 6% $ 981 57%
EMEA 54¢ 23% 44z 23% 43C 25%
APJ 37¢ 16% 32¢ 17% 29¢ 18%
Total revenue 2,362 10C% 1,93¢ 10C% 1,70¢ 10C%
Segment gross margir
Americas 837 58% 70z 6C% 57C 58%
EMEA 281 51% 23z 52% 23C 53%
APJ 17E 46% 154 47% 13€ 46%
Total gross margin 1,29: 55% 1,08¢ 56% 93¢ 55%
Selling, general and administrative exper 663 28% 52¢€ 27% 483 28%
Research and development exper 174 7% 147 8% 117 7%
Total income from operations $ 45€ 19% $ 41t 21% $ 33¢ 20%

@ The Americas region includes revenue from the Wn8eates of $1,315 million in 2011, $1,059 millior2010 and $871 million in 200

The following table presents revenue by productserdices revenue for the Company for the yeare@mikcember 31.:

In millions 2011 2010 2009
Products (software and hardwat®) $1,122 $ 932 $ 77z
Consulting service 69t 53€ 497
Maintenance service 54E 467 44C
Total service: 1,24(C 1,00: 937
Total revenue $2,362 $1,93¢  $1,70¢

@ Our data warehousing software and hardware produetsften sold and delivered together in the fofra“node” of capacity as a
integrated technology solution. Accordingly, ifrispracticable to provide the breakdown of revemoenfvarious types of software and
hardware product:

The following table presents property and equipnigngeographic area at December 31:

In millions 2011 2010
United State: $10C $ 87
Americas (excluding United State 3 2
EMEA 4 4
APJ 13 12
Property and equipment, net $12C $10E

Concentrations.No single customer accounts for more than 10% ®fdbmpany’s revenue. As of December 31, 2011, timag@ny is not
aware of any significant concentration of busintesssacted with a particular customer that codilsiiddenly eliminated, have a material
adverse effect on the Company’s operations. Thegaomalso has no concentration of available sowté&or, services, licenses or other
rights that could, if suddenly eliminated, have @enial adverse effect on its operations.
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Note 12 Business Combinations

Aprimo, Inc.

On January 21, 2011, Teradata completed its atigmisif 100 percent of the stock of Aprimo, pursuiamnan Agreement and Plan of Merger,
dated December 21, 2010. Aprimo is a global pravidentegrated marketing software solutions. Agrihmas been integrated into Teradata’s
operations, and the Aprimo organization now sugpdedradata’s applications strategy, including dewelent, marketing, sales and services.
The purpose of this acquisition was to advancedaegs position in integrated marketing managentaritding on Aprimo’s established and
well-positioned business. Aprimo’s operations hbagen integrated into, and its actual results dteated in, the Company’s three geographic
operating regions.

The aggregate consideration payable with respeait tff the outstanding stock and equity interéstsluding all outstanding warrants, stock
options and restricted stock units) of Aprimo ie eicquisition was $525 million in cash, subjegbatential adjustments for certain of Aprinso’
indemnification obligations under the merger agreemThe purchase price was funded in part by uskigting U.S. cash, and in part by
drawing-down in full the Company’s Credit Facilikdditionally, for the twelve months ended Decem®&y 2011, Teradata recognized
approximately $3 million in acquisition-related exizes, which were recorded as General and Adndtiistrexpenses.

Purchase Price Allocation

Pursuant to our business combinations accountitigypthe total purchase price for Aprimo was a#lted to the net tangible and intangible
assets based upon their fair values as of Janda304d1 as set forth below. The excess of the @seiprice over the net tangible and intang
assets was recorded as goodwill, which represgntrgies of combining the businesses. It is expktttat none of the goodwill will be
deductible for tax purposes.

Our purchase price allocation for Aprimo is asduls.

In millions
Cash and cash equivalel $ 26
Accounts receivable 22
Goodwill 38¢€
Intangible asset 122
Other asset 5
Deferred revenu (25)
Other liabilities (12
Total purchase pric $52¢

Valuations of Intangible Assets Acquired
The following table sets forth the components ¢dimgible assets acquired in connection with thermpracquisition:

Weighted Average

Dollars in millions Fair Value Useful Life
Customer relationshif- subscription, hosting, maintenance and perpebfélare $ 37 10 years
Customer relationshif- professional service 15 6 years
Developed technolog 61 7 years
Trademarks/trade nam 10 10 years

Total intangible asse $ 12t 8 years
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Aster Data Systems

On April 5, 2011, Teradata completed its acquisitid all remaining equity of Aster Data, pursuanah Agreement and Plan of Merger, dated
March 2, 2011. Aster Data is a market leader iraaded analytics and the management of diversei-stuittured data. The combination of
Teradata and Aster Data technologies enables mssindo perform better analytics on large setsutti-structured data, also known as “big
data.”

The aggregate consideration with respect to athefoutstanding stock and equity interests (incigdill outstanding warrants and vested stock
options) of Aster Data was $259 million. The aggtegconsideration excluded the value of Teradg@@sexisting 11.2% equity investment in
Aster Data. On April 5, 2011, the fair value of @éatas previous 11.2% equity interest in Aster Data $@6 million. Teradata recorded a g

of $11 million related to this existing equity inést in Aster Data, and that gain was recordedhirrdncome and (expense) in the Consolid
Statements of Income. Additionally, for the twelenths ended December 31, 2011, Teradata recogapmdximately $4 million in
acquisition-related expenses, which were recordiedgpily as General and Administrative expenses.

Teradata financed the acquisition of Aster Datagisi portion of the funds from a new $300 milliorefyear, unsecured term loan, which
closed on April 5, 2011. Further information on teem loan is included in Note 10.

Purchase Price Allocation

Pursuant to our business combinations accountiligypthe total purchase price for Aster Data whscated to the net tangible and intangible
assets based upon their fair values as of Ap@D3,1 as set forth below. The excess of the purchidse over the net tangible and intangible
assets was recorded as goodwill, which represgntrgies of combining the businesses. It is exgktttat none of the goodwill will be
deductible for tax purposes.

Our purchase price allocation for Aster Data ifoflsws.

In millions

Cash and cash equivale $ 14

Goodwill 221

Intangible assel 50

Other asset 13

Deferred revenu (3
Total purchase pric $20¢

The difference between the total purchase pricetlaadash consideration paid represents the faievaf the Company’s previous equity
investment in Aster Data.
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Valuations of Intangible Assets Acquired
The following table sets forth the components tdmgible assets acquired in connection with therBata acquisition:

Weighted Average

Dollars in millions Fair Value Useful Life
Developed technology $ 40 5 years
In-process research and developn 5 5 years
Customer relationshif 3 4 years
Trademarks/trade nam 1 5 years
Non-compete agreemer 1 2 years
Total intangible asse $ 50 5 years

Unaudited Supplemental Financial Information

The following table presents the amounts of Apriaimol Aster Data revenue and income included in ¢géslcondensed consolidated results
of operations for the twelve months ended DecerBlteP011 (from their respective dates of acquis)tias well as unaudited pro forma results
of Teradata (including Aprimo and Aster Data) floe twelve month periods ended December 31, 201 Dacdmber 31, 2010, had both
acquisitions been completed on January 1, 2010ufbadited pro forma financial information is pretesl for informational purposes only €

is not indicative of the results of operations tivauld have been achieved if the acquisitions hédn place at the beginning of fiscal 2010.

In millions Revenue Net Income
Actual impact of Aprimo and Aster Data results flee twelve months ended December 31, 2011 $ 72 $ 19
Pro forma condensed combined results for the twelorths ended December 31, 2( $2,387 $ 357
Pro forma condensed combined results for the twelorths ended December 31, 2( $2,007 $ 25C

The unaudited pro forma results for the twelve rhemnded December 31, 2011 include:
» $5 million in additional amortization charges foiga@ed intangible assel

* $17 million in additional revenue and $1 millionadditional cost of revenue assuming that the mgjofithe required acquisitic
accountin-related revenue eliminations had taken place irptteg-year period, an

» $22 million in eliminated transaction and integratiexpenses as if certain of those costs had beegmized in the pri-year period

The unaudited pro forma results for the twelve rhemnded December 31, 2010 include:
» $25 million in additional amortization charges faqaired intangible asse!

* $20 million in elimination of deferred revenue reod@@gn and $4 million in associated eliminationdefferred cost of revenue for which tr
was no further performance obligation, ¢

» $22 million in transaction and integration expernagsociated with the acquisitic

Other Activity

On May 24, 2011, the Company completed the satmaquity investment in Pliant Technology, Inc. T@npany received proceeds of $30
million and recognized a net gain of $17 milliontbe transaction. The gain was recorded in othrmanre and (expense) in the Consolidated
Statements of Income.

75



Table of Contents

Note 13 Quarterly Information (unaudited)

In millions, except per share amount:

2011

Total revenue
Gross margit
Operating incom
Net income

Net income per shar
Basic

Diluted

2010

Total revenue
Gross margit
Operating incom
Net income

Net income per shar
Basic

Diluted
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First Seconc Third Fourth
$50€ $581 $60z $672
$278 $31€ $326 $374
$ 91 $11C $122 $13¢
$ 65 $10z $ 87 $ 98
$0.3¢ $0.61 $0.5Z $0.5¢
$0.3¢  $0.6C $0.51 $0.57
$42¢ $47C $48C $54¢
$23€ $26€ $27¢ $30t
$ 86 $10€ $10€ $117
$67 $74 $75 $ 85
$0.4C $0.44 $0.4t $0.51
$0.3¢  $0.44 $0.44 $0.5C
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Item 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AN D FINANCIAL DISCLOSURE
None.

Item 9A. CONTROLS A ND PROCEDURES
Evaluation of Disclosure Controls and Procedures

Teradata maintains a system of disclosure contiradisprocedures (as defined in Rules 13a-15(e) &ddlh(e) of the Securities Exchange Act
of 1934 (the “Exchange Act”)) that are designe@ravide reasonable assurance that information requo be disclosed in its reports filed or
submitted under the Exchange Act is recorded, gt summarized and reported, within the timeodsrspecified in the SEC’s rules and
forms, and that such information is accumulated @rdmunicated to management, including, as apmtsrihe chief executive officer and
chief financial officer, to allow timely decisiomsgarding required disclosures. In designing araduating the disclosure controls and
procedures, management recognizes that any coatrdlprocedures, no matter how well designed ardadgd, can provide only reasonable
assurance of achieving the desired control objestiv

Based on their evaluation, our Chief Executive €ffiand Chief Financial Officer have concluded thatdisclosure controls and procedures
were effective to provide reasonable assurancé Bs@ember 31, 2011.

Management’s Annual Report on Internal Control Over Financial Reporting

Our management is responsible for establishingnagidtaining adequate internal control over finah@gorting as such term is defined in
Rule 13a-15(f) under the Exchange Act. Teradatdrnal control over financial reporting is desidre provide reasonable assurance
regarding the reliability of financial reportingdithe preparation of financial statements for exdepurposes in accordance with generally
accepted accounting principles. A company’s intecoatrol over financial reporting includes thosgigies and procedures that (i) pertain to
the maintenance of records that, in reasonablél daetaurately and fairly reflect the transacti@ml dispositions of the assets of the company;
(ii) provide reasonable assurance that transactionsecorded as necessary to permit preparatifinasfcial statements in accordance with
generally accepted accounting principles, andrieipts and expenditures of the Company are beade only in accordance with
authorizations of management and directors of timepany; and (i) provide reasonable assurancerdagaprevention or timely detection of
unauthorized acquisition, use, or disposition ef tbmpany’s assets that could have a materialtedfethe financial statements.

Because of its inherent limitations, internal cohtiver financial reporting may not prevent or detmisstatements. Also, projections of any
evaluation of effectiveness to future periods afgect to the risk that controls may become inadégjbecause of changes in conditions, or
the degree or compliance with the policies or pdoces may deteriorate.

Management assessed the effectiveness of Teradatxisal control over financial reporting as oé thnd of the period covered by this report.
In making this assessment, management used theaget forth by the Committee of Sponsoring Oiztions of the Treadway Commission
(“COSO”) in Internal Control — Integrated FrameworkBased on our assessment and those criteria, maesn concluded that Teradata’s
internal control over financial reporting was effee as of December 31, 2011.

Teradata’s independent registered public accoufiitimghas issued their report on the effectiverasBeradata’s internal control over financial
reporting, which appears in this Annual Report.
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Changes in Internal Control over Financial Reportirng

There have been no changes in our internal cootrer financial reporting that occurred during thstlfiscal quarter ended December 31, 2011
that have materially affected, or are reasonakBlyito materially affect, our internal control ef@ancial reporting.

ltem 9B. OTHER IN FORMATION
None.

PAR T Il

tem 10. DIRECTORS, EXECUTIV E OFFICERS AND CORPORATE GOVERNANCE

Information required to be included in Part IliMel0 is set forth under the captions “Election @ebtors” and “Additional Information
Concerning the Board of Directors” in Teradata'dib of Annual Meeting of Stockholders and Proxgt&tent to be filed with the SEC
within 120 days after the end of our fiscal 201&ryghe “2012 Proxy Statement”) and is incorpordterkin by reference. The information
under the heading “Executive Officers of the Regisf’ in Part | Item 1 of this Annual Report on Fol0-K is also incorporated by reference
in this section.

Item 11. EXECUTIVE CO MPENSATION

Information required to be included in Part lliritel 1 is set forth under the captions “Director Cemgation,” “Compensation Discussion and
Analysis,” “Compensation Tables,” “Potential Payrisedpon Termination or Change in Control,” “Competicsn and Human Resource
Committee” and “Board Compensation and Human ResoGommittee Report on Executive Compensation’ératiata’s 2012 Proxy
Statement and incorporated herein by reference.

Item 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATE D
STOCKHOLDER MATTERS

Information required to be included in Part IliMel2 is set forth under the captions “Stock Ownipfséind “Current Equity Compensation
Plan Information” in Teradata’s 2012 Proxy Statetraard incorporated herein by reference.

Item 13. CERTAIN RELAT IONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR IND EPENDENCE

Information required to be included in Part lliftel3 is set forth under the captions “Related Ref@ansactions” and “Board Independence
and Related Transactions” in Teradata’s 2012 P&tayement and incorporated herein by reference.

Item 14.  PRINCIPAL AC COUNTING FEES AND SERVICES

Information required to be included in Part llifel4 is set forth under the caption “Fees Paichtiependent Registered Public Accounting
Firm” in Teradata’s 2012 Proxy Statement and inocaited herein by reference.
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P ART IV

Item 15.  EXHIBITS, FINANCIAL STATEMENT SCHEDULES
(a) Index

1. Financial Statements: The consolidated finarstetements of the Company and the Report of Intigre Registered Public Accounting
Firm as set forth in Part I, Item 8 of this AnnirRetport:

Report of Independent Registered Public Accourfiinm 43
Consolidated Statements of Income for the yearseéicember 31, 2011, 2010 and 2 44
Consolidated Balance Sheets at December 31, 2@l 2Gi0 45
Consolidated Statements of Cash Flows for the yeradled December 31, 2011, 2010 and = 46
Consolidated Statements of Changes in Stockh¢ Equity for the years ended December 31, 2011, 2B0t0200¢ 47
Notes to Consolidated Financial Stateme 48

2. Financial Statement Schedule: Financial Staté®enedule 11 — Valuation and Qualifying Accourgsricluded in this Annual Report on
page 84. All other schedules are not required utiderelated instructions or are not applicable.

3. Exhibits: See Index of Exhibits below for ailigt of all exhibits to this Annual Report.
(b) Exhibits identified in parentheses below, de ¥iith the SEC, are incorporated herein by refeeess exhibits hereto.

Reference Number
per Iltem 601 of

Regulation S-K Description
2.1 Form of Separation and Distribution Agreement betw€&eradata Corporation and NCR Corporation (inm@ted b
reference to Exhibit 10.1 to the Current ReporfFomm ¢-K dated September 11, 200
2.2 Agreement and Plan of Merger among Teradata CaiiparaAprimo, Inc. and TDC Merger Sub, Inc. datedoé
December 21, 2010 (incorporated by reference takiix 1 to the Current Report on Form 8-K dateduzay 24,
2011).
2.3 Agreement and Plan of Merger, dated March 2, 2B¢Bnd among Teradata Corporation, Oakland Merger

Corporation, Aster Data Systems, Inc. and certtiergparties thereto (incorporated by referendexuoibit 2.1 to the
Current Report on Fornm-K filed on April 6, 2011).

3.1 Amended and Restated Certificate of Incorporatioheradata Corporation as amended and restateémer8ber 2:
2007 (incorporated by reference to Exhibit 3.1h® €urrent Report on Forn-K dated September 25, 200

3.2 Second Amended and Restated Bylaws of Teradateo@uipn, as amended and restated on
December 2, 2008 (incorporated by reference toltixBi2 to the Current Report on Form 8-K dated éeber 8,
2008).

4.1 Common Stock Certificate of Teradata Corporatioedrporated by reference to Exhibit 4.1 to the @rr Repori
on Form 1-Q dated November 13, 200

10.1 Form of Tax Sharing Agreement between Teradata@atipn and NCR Corporation (incorporated by rafeesto

Exhibit 10.1 to the Current Report on Form 8-Kdiley NCR Corporation on
September 25, 2007
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10.2

10.3

10.4

10.5

10.6

10.7*

10.7.1*

10.7.2*

10.8*

10.9*

10.10*

10.11*

10.11.1°

10.11.2

10.11.3

10.11.4

Form of Interim Services and Systems Replicatione&gent between Teradata Corporation and NCR Catipor(incorporated
by reference to Exhibit 10.2 to the Registratioat&nent on Form 10 dated August 21, 2007 (the ‘fegion Statement on
Form 1(")).

Form of Employee Benefits Agreement between Teea@Gatporation and NCR Corporation (incorporateddfgrence to
Exhibit 10.2 to the Current Report on For-K filed by NCR Corporation on September 25, 20!
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Solectron Corporation (incorporated by referencExhbibit 10.19 to the Registration Statement omi-a@0).
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Amendment to the Offer Letter from Teradata Corporato Stephen Scheppmann, dated October 7, 2008rporated b
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Credit Agreement, dated as of October 1, 2007 batwesradata Corporation, Bank of America, N.A Administrative Agent
and the lenders party thereto from time to timediporated by reference to Exhibit 10.1 to the @urReport on Form 8-K
dated October 3, 2007

Offer Letter from Teradata Corporation to Roberit Bated September 20, 2007 (incorporated by raterdéo Exhibit 10.2 to th
Current Report on Form-K dated February 9, 200¢

Amendment to the Offer Letter from Teradata Corpiorato Robert Fair effective December 31, 2008dnporated by referenc
to Exhibit 10.5 to the Current Report on For-K dated February 9, 200¢
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Amendment to the Offer Letter from Teradata Corporato Bruce Langos effective December 31, 2088djiporated by
reference to Exhibit 10.7 to the Current ReporForm &K dated February 9, 200¢

Term Loan Agreement dated April 5, 2011 among Tataorporation, JPMorgan Chase Bank, N.A., as Adtnative Agent
Bank of America, N.A., as Syndication Agent, and tither lenders party thereto (incorporated byregiee to Exhibit 1.1 to the
Current Report on Form 8-K filed on April 6, 201if)¢cluding Exhibits A-F thereto (incorporated byerence to Exhibit 10.3 to
the Quarterly Report on Form-Q filed on May 6, 2011

Subsidiaries of Teradata Corporati

Consent of Independent Registered Public Accouriing.
Certification pursuant to Rule 1-14(a) dated February 29, 20:
Certification pursuant to Rule 1-14(a) dated February 29, 20:

Certification pursuant to 18 U.S.C. Section 135@dapted pursuant to Section 906 of the Sarl-Oxley Act of 2002 date
February 29, 201:

Interactive data files pursuant to Rule 405 of Raftipn S-T: (i) the Consolidated Statement of Inedior the twelve month
periods ended December 31, 2011, 2010 and 20Dp€h€iiConsolidated Balance Sheet at December 31, 20d 2010, (iii) the
Consolidated Statement of Cash Flows for the tweleaths ended December 31, 2011, 2010 and 20Q03héConsolidated
Statement of Changes in Stockholders’ Equity fertthelve month periods ended December 31, 20110 aad 2009, (v)
Financial Statement Schedule II, and (vi) the nttebe Condensed Consolidated Financial Statenr

*  Management contracts or compensatory plans, castoa@rrangement
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TERADATA CORPORATION

SCHEDULE II—VALUATION AND QUALIFYING ACCOUNTS

Column A

Description
Allowance for doubtful accoun

Year ended December 31, 2C
Year ended December 31, 2C
Year ended December 31, 2C

(In millions)

Column B Column C Column D
Balance a Additions
Charged Charged
Beginning to Costs &
to Other
of Period Expenses Accounts Deductions
$ 9 $ 5 $ 0 $ 1
$ 9 $ 0 $ 0 $ 0
$ 1 $ 1 $ 0 $ 3
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SIGNATURES
Pursuant to the requirements of Section 13 or 1bf(the Securities Exchange Act of 1934, the itegit has duly caused this report to be
signed on its behalf by the undersigned, theredatp authorized.

TERADATA CORPORATION

Date: February 29, 201 By: /s/ Stephen M. Scheppma
Stephen M. Scheppmal
Executive Vice President and Chief Financial Offi

Pursuant to the requirements of the Securities &xga Act of 1934, this report has been signed bélpthe following persons on behalf of 1
registrant and in the capacities and on the dalieated.

Signature Title

/s/ Michael F. Koehle Director, President and Chief Executive Offi
Michael F. Koehle

/sl Stephen M. Scheppmann Executive Vice President and Chief Financial Office
Stephen M. Scheppmal (Principal Financial and Accounting Office
/s/ James M. Ringler Chairman of the Board of Directors

James M. Ringle

/s/ Edward P. Boykin Director
Edward P. Boykir

/sl Nancy E. Cooper Director
Nancy E. Coope

/s/ Cary T. Fu Director
Cary T. Fu

/s/ David E. Kepler Director
David E. Keplel

/sl Victor L. Lund Director

Victor L. Lund

/s/ John G. Schwarz Director
John G. Schwar

/s/ William S. Stavropoulo Director
William S. Stavropoulo:

Date: February 29, 2012
85



Exhibit 10.11.¢

2012 PERFORMANCE-BASED RESTRICTED STOCK UNIT AGREEM ENT
(Teradata Corporation 2007 Stock Incentive Plan)

You have been awarded the contingent right to vecaicredit of stock units (the “Stock Units”) undee Teradata Corporation 2007 Stock
Incentive Plan (the “Plan”), upon the terms andettito the conditions of this 2012 PerformanceeBiaRestricted Stock Unit Agreement (this
“Agreement”) and the Plan. Please refer to thekstmit information page on the website of Teradathird party Plan administrator for your
“Target Number of Stock Units.”

1. Crediting of Stock Units.

(a) In General Your right to receive a credit of all, a portiar,a multiple of the Target Number of Stock Ursitell be contingent
upon the extent to which Teradata Corporation {@@mpany”) achieves the two equally weighted perfance goals set forth below (the
“Performance Goals”) for the performance period o@ncing January 1, 2012 and ending December 32, @bé “Performance Period”), in
accordance with the payout levels set forth oratteched Exhibit Athe “Performance Metrics”). For purposes of thgrédement, the
Performance Goals are (i) revenue of the CompanthoPerformance Period, as determined in accoedaith Generally Accepted
Accounting Principles in the United States (“GAARY)effect at the time the revenue target is esthbétl, without regard to any change in
accounting standards that may be required by ther€ial Accounting Standards Board after the tamyestablished, and (ii) earnings per sl
of the Company for the Performance Period, onlg liluted basis, as reported on a non-GAAP basisluding stock compensation expense.
The Compensation and Human Resource Committeeed@dmpany’s Board of Directors (the “Committee”)ym@stablish special adjustments
that will be applied in calculating the extent thieh the Performance Goals have been satisfiedjged that the adjustments are set forth in
writing no later than 90 days after the beginnifithe Performance Period.

(b) Crediting to Account After the end of the Performance Period, the Cdtemshall determine in writing the extent, if aty
which each of the Performance Goals has beenisdtisfid shall determine the percentage, if anjh@fTarget Number of Stock Units that
shall be credited to a book entry account estaddisin your behalf (the “Account”), based on thequayevel identified in the Performance
Metrics. Each Stock Unit credited to your Accoundar this Section 1(b) shall represent the contihgght to receive one share of the
Company’s common stock (a “Share”) and shall atirmles be equal in value to one Share.

(i) If, upon the conclusion of the Performance B&rithe Company achieves less than 25% of thetthrge of a
Performance Goal, then you shall not receive aittoé@ny Stock Units with respect to that Perfonoa Goal, and if the Company achieves
less than 25% of the target level for both PerforoeaGoals, this Agreement shall terminate immeljiatéhout further action or notice.

(i) If, upon the conclusion of the Performancei®&rthe Company achieves 25% or more of the tdegef of a
Performance Goal, then you shall be credited withirmber of Stock Units with respect to such Perforoe Goal, effective on the day in wh
the Committee certifies the achievement of thed?arénce Goal as provided in this Section 1(b) {@rediting Date”), equal to the product of
(A) your Target Number of Stock Unit



multiplied by (B) the combined weighted averagehef payout levels for both Performance Goals astifiled in the Performance Metrics
(subject to such rounding conventions as may béeimgnted from time-to-time by Teradata’s third pdttan administrator).

(c) Forfeiture of Stock UnitsExcept as otherwise provided in Section 3, y@htrto receive a credit of Stock Units shall be
forfeited automatically without further action ootite in the event that you cease to be employethidyCompany or any of its affiliate
companies (referred to collectively herein as “Tata”) through the end of the Performance Period.

2. Vesting, Forfeiture and Payment of Stock Units

(a) Vesting. The Stock Units, if any, credited to your Accoimaccordance with Section 1 above shall be stibjeihe following
vesting schedule:

(i) One-third of the Stock Units shall vest on eatlthe following dates (subject to such roundingwentions as may be
implemented from time to time by Teradata’s thiedtp Plan administrator): (A) the Crediting DatB) the first anniversary of the Crediting
Date, and (C) the second anniversary of the Cregliliate (each a “Vesting Date”), provided that yo& continuously employed by Teradata
until the applicable Vesting Date.

(i) If you cease to be employed by Teradata dug@\joyour death, or (B) your Disability (defined bgference to Teradata's
long-term disability plan that covers you), in eitheseafter the end of the Performance Period but fwia Vesting Date, then the Stock Ui
shall become fully vested upon such termination.

(iii) If you cease to be employed by Teradata ptioa Change in Control (as defined in the Plar) u(A) your Retirement
(defined as termination by you of your employmeithweradata at or after age 55 with the consetit@®@Committee); or (B) a reduction-in-
force, in either case after the end of the Perfaigcaderiod but prior to a Vesting Date, then aipomf the Stock Units credited to your
Account that have not yet vested shall become ftésted upon such termination, determined by miitig (1) the number of unvested Stock
Units credited to your Account on the date of teraion that would have vested on the next Vestiatead you remained employed with
Teradata through such date, by (ll) a fraction,itherator of which is the number of full and parthonths of employment you completed
commencing with the Vesting Date that occurred imiaely prior to your termination, and the denontimaf which is 12 months (with the
resulting product rounded to the nearest whole rarjnbrovided that if your termination occurs dgrithe period commencing immediately
after the end of the Performance Period but pddhé Crediting Date, the fraction described alshedl be deemed to be 12/12. The remaining
number of Stock Units shall be forfeited withoutther action or notice.

(iv) If a Change in Control occurs after the endhef Performance Period and prior to a Vesting Datd the Stock Units a
not assumed, converted or replaced by the continermity, then the Stock Units shall vest upon@mange in Control.

(v) If a Change in Control occurs after the endhef Performance Period and prior to a Vesting Datd,the Stock Units are
assumed, converted or replacec



the continuing entity, then the Stock Units shaltinue to vest in accordance with Section 2(ap(igvided, however, that if you cease to be
employed by Teradata due to (A) termination of yemnployment by Teradata without Cause (as suchitedefined in the Plan),

(B) termination of your employment with Teradataamtount of death, Disability, Retirement, or ausdn-in-force, or (C) if you are a
participant in the Teradata Change in Control Saveg Plan, a Teradata Severance Policy or a siarilangement that defines “Good Reason”
in the context of a resignation following a Chaimg€ontrol (a “CIC Plan”), termination of your enggiment with Teradata for “Good Reason”
as defined in the CIC Plan within the two-year pértommencing on the Change in Control, then tbekSt/nits credited to your Account that
have not yet vested shall vest in full upon sucinieation.

(b) Forfeiture. The Stock Units credited to your Account thatédnaet yet vested pursuant to Section 2(a) shdibifeited
automatically without further action or notice iy cease to be employed by Teradata prior to a@ndeBtate other than as provided in Sections

2(a)(ii), (iii) or (v).

(c) Payment Except as otherwise provided in Section 3 oriSeat of this Agreement, the Company shall delther Shares
underlying the vested Stock Units credited to y&acount in accordance with this Agreement withinesgy (70) days after the earlier of (i)
applicable Vesting Date(s), or (ii) your terminatiof employment.

3. Certain Events During Performance Period.

(a) Certain Terminationslf during the Performance Period you cease terhployed by Teradata prior to a Change in Conasl (
defined in the Plan) due to death, Disability, Retient or a reduction-in-force, then the Comparall slnedit to your Account a pro-rated
number of Stock Units, which shall be fully vestadd which shall be calculated by multiplying (igtactual number of Stock Units that would
have been credited to your Account in accordantle 8&ction 1 of this Agreement had you continueentployment throughout the
Performance Period, determined based on the gmtufmrmance of the Company during such Perform&ee@d, by (ii) a fraction, the
numerator of which is the number of full and pantienths of employment you completed commencindp dé&nuary 1, 2012, and the
denominator of which is 36 months (subject to stmeinding conventions as may be implemented frone-ioatime by Teradata'’s third party
Plan administrator). Except as otherwise provide8ection 4 of this Agreement, the Company shdiVeleto you the Shares underlying the
pro-rated number of Stock Units within seventy (@8ys after the end of the Performance Period.

(b) Change in Contral

(i) If a Change in Control occurs during the Parfance Period, and this award is not assumed, cieaver replaced by the
continuing entity, then the Target Number of Stbllits shall be credited to your Account, as ofdlage of the Change in Control, and the L
shall be fully vested at that time. The Companylgtaiver to you the Shares underlying the Tafgember of Stock Units within 30 days af
such Change in Control. Notwithstanding the foragopto the extent that your right to receive subar8s constitutes a “deferral of
compensatia” within the meaning of Section 409A of the C¢



(“Section 409A"), the Company shall deliver to yitve Shares underlying the Target Number of StocisUrithin seventy (70) days after the
earlier of (i) the end of the Performance Periadjipyour termination of employment (except ab@twvise provided in Section 4 of this
Agreement).

(ii) If a Change in Control occurs during the Penfance Period, and this award is assumed, convertexplaced by the
continuing entity, then the Target Number of Stbllits shall be credited to your Account, as ofdlage of the Change in Control, and the
Stock Units shall continue to vest in accordandh Biection 2(a)(i); provided, however, that if yoease to be employed by Teradata due to
(A) termination of your employment by Teradata with Cause (as such term is defined in the Plan)tgifBnination of your employment with
Teradata on account of death, Disability, Retiretnena reduction-in-force, or (C) if you are atg@pant in a CIC Plan, termination of your
employment with Teradata for “Good Reason” as a@gfim the CIC Plan within the two-year period comgiag on the Change in Control,
then the Stock Units credited to your Account tieate not yet vested shall vest in full upon suciieation. If the Target Number of Stock
Units credited to your Account in accordance witis tSection 3(b)(ii) becomes vested by reasontefraination of your employment that
occurs on or prior to the end of the Performana&Bgthen, except as otherwise provided in Sectiof this Agreement, the Company shall
deliver to you the Shares underlying the Target Neimof Stock Units within seventy (70) days after €nd of the Performance Period. If the
Target Number of Stock Units credited to your Aatioim accordance with this Section 3(b)(ii) becomested after the end of the Performa
Period, then except as otherwise provided in Seeatiof this Agreement, the Company shall deliver $hares underlying the vested Target
Number of Stock Units credited to your Account witBeventy (70) days after the earlier of (X) thplecable Vesting Date(s), or (y) yo
termination of employment.

4. Section 409A Compliance The intent of the parties is that payments umitisrAgreement comply with Section 409A of the Code
are exempt therefrom and this Agreement shall tezpreted, administered and governed in accordaitbesuch intent.

(a) Termination of EmploymentTo the extent that you are a U.S. taxpayer,raitetion of employment shall not be deemed to
have occurred for purposes of any provision of &gseement providing for the payment of Sharesextthp Section 409A upon or following a
termination of employment unless such terminat®al$o a “separation from service” within the megrif Section 409A and you are no
longer providing services (at a level that wouldghude the occurrence of a “separation from setvigthin the meaning of Section 409A) to
Teradata as an employee or consultant, and forogegpof any such provision of this Agreement, efees to a “termination,” “termination of
employment” or like terms shall mean “separatiamfrservice” within the meaning of Section 409A.

(b) Payment Delay for Specified Employedfyou are a “specified employee,” as determinader the Company’s policy for
identifying specified employees on the date of faation, then to the extent required in order tmpty with Section 409A, all payments made
under this Agreement that constitute a “deferrad@hpensation” within the meaning of Section 40Battare provided as a result of a
“separation from servicelithin the meaning of Section 409A for any reastireothan your death and that would otherwise e @aprovide:
during the first six months following such sepavatfrom service shall t



accumulated through and paid within 30 days alterfirst business day that is more than six moattes the date of your separation from
service (or, if you die during such six-month pdriwithin 30 days after your death).

(c) Acceleration of PaymentNotwithstanding anything to the contrary contdiire this Agreement, the Committee shall have the
right, at any time in its sole discretion, to aecate the time of a payment under this Agreemeattbme otherwise permitted under
Section 409A in accordance with the requiremesetstrictions and limitations of Treasury Regulat®ection 1.409A-3(j).

5. Confidentiality . By accepting this award, unless disclosure isiired by applicable law or regulation, you agre&eep this
Agreement confidential and not to disclose its eatd to anyone except your attorney, your immedétely, or your financial consultant,
provided such persons agree in advance to keepirsiscmation confidential and not disclose it tvets. The Stock Units will be forfeited if
you violate the terms and conditions of this Secéc

6. Transferability . At all times before payment, the Stock Units maybe sold, transferred, pledged, assigned onetbe alienated,
except by beneficiary designation, will or by thet of descent and distribution upon your deatly. purported transfer or encumbrance in
violation of the provisions of this Section 6 sHadl void, and the other party to any such purpdritsaction shall not obtain any rights to or
interest in such Stock Units.

7. Dividend Equivalents. From and after the Crediting Date and until tadier of (a) the time when the Stock Units aredgai
accordance with this Agreement or (b) the time wieur rights in the Stock Units are forfeited ircadance with Section 2(b) hereof, on the
date that Teradata pays a cash dividend (if ankiptders of Shares generally, you shall receivetaaél Stock Units equal to (x) the number
of Stock Units held by you as of the date of redordsuch dividend, provided that the record dateues on or after the Crediting Date;
multiplied by (y) the per Share cash dividend antpdivided by (z) the Fair Market Value per Sharetloe dividend payment date. The
additional Stock Units shall be subject to the séanes and conditions as the Stock Units coverethisyAgreement, including without
limitation the forfeiture provisions of Section 2(&f this Agreement; provided, however, that forgmses of Section 2(a)(i) of this Agreement
(i) any such additional stock units issued betwtbenCrediting Date and the first anniversary of@editing Date shall vest in two equal
installments on the first anniversary of the CiieditDate and the second anniversary of the Cregibiate, provided that you are continuously
employed by Teradata through each such date, grah{i such additional stock units issued betwéerfitst anniversary of the Crediting Date
and the second anniversary of the Crediting Daddl ghst on the second anniversary of the Credifiate, provided that you are continuously
employed by Teradata through such date.

8. Misconduct . Your rights under this Agreement shall be fodditf the Committee determines that you engagexdisconduct in
connection with your employment with Teradata.

9. Withholding . Teradata has the right to deduct or cause teedaaled from, or collect or cause to be collectéth respect to the
taxation of any Stock Units, any federal, st



local, foreign or other taxes required by the lafvthe United States or any other country to béakétd or paid with respect to the Stock Units,
and you or your legal representative or beneficigill/be required to pay any such amounts. By atingpghis award, you consent and direct
that, if you are paid through Teradata’s United&tgayroll system at the time the Stock Unitssatled, Teradata’s stock plan administrator
will withhold or sell the number of Shares undettyithe Stock Units as Teradata, in its sole dismetieems necessary to satisfy such
withholding requirements; provided, however, tlidteradata is required to withhold any taxes ptiosettlement of the Stock Units, then you
agree that Teradata may satisfy those withholdbimgations by withholding cash from your compensatbtherwise due to you or by any ot
action as it may deem necessary to satisfy thehwitling obligation. In no event shall the Fair Metrk/alue of the Shares of common stock to
be surrendered pursuant to this section to sadigfjicable withholding taxes exceed the minimum am®f taxes required to be withheld or
such other amount that will not result in a negatiecounting impact. If you are paid through a bmited States Teradata payroll system, you
agree that Teradata may satisfy any withholdinggatibns by withholding cash from your compensattimerwise due to you or by any other
action as it may deem necessary to satisfy thehwitling obligation.

10. Restrictive Covenants. In exchange for the Stock Units, you agree thiging your employment with Teradata and for a p&ib
twelve (12) months after the termination of empl@yin(or if applicable law mandates a maximum tihve ts shorter than twelve months, then
for a period of time equal to that shorter maximpeniod), regardless of the reason for terminatymuo, will not, without the prior written
consent of the Chief Executive Officer of Teradé#d,render services directly or indirectly tob@come employed by, any Competing
Organization (as defined in this Section 10 beltmthe extent such services or employment involliesdlevelopment, manufacture, market
sale, advertising or servicing of any product, pss; system or service which is the same or sitttilasr competes with, a product, process,
system or service manufactured, sold, servicedtmraise provided by Teradata to its customersugroh which you worked or in which you
participated during the last two (2) years of ydaeradata employment; (b) directly or indirectlymat; hire, solicit or induce, or attempt to
induce, any exempt employee of Teradata to termihitor her employment with or otherwise ceas®hlser relationship with Teradata; or
(c) solicit the business of any firm or companyhwithich you worked during the preceding two (2)rgeahile employed by Teradata,
including customers of Teradata. If you breachtémns of this Section 10, you agree that in additiany liability you may have for damages
arising from such breach, any unvested Stock Wviltdoe immediately forfeited, and you agree to payl eradata the Fair Market Value of
Stock Units that vested and that were paid dutiegitvelve (12) months prior to the date of termorabf your employment. Such Fair Market
Value shall be determined as of the date that tbekSJnits become vested. If you breach the terhikis Section 10 prior to the end of the
Performance Period but after you incur a termimatiescribed in Section 3(a) of this Agreement, yoward will be forfeited and you will not
receive the pro-rata portion of the Stock Units.

As used in this Section 10, “Competing Organizdtimeans an organization identified as a Competingg®@ization by the Chief Executive
Officer of Teradata for the year in which your emyphent with Teradata terminates, and any othempess organization which is engaged in
or about to become engaged in research on or dawelat, production, marketing, leasing, sellingewiing of a product, process, system or
service which is the same or similar tc



competes with a product, process, system or semwa&wifactured, sold, serviced or otherwise provitlederadata to its customers. The list of
Competing Organizations identified by the Chief &xéve Officer is maintained by the Teradata LawpBrment.

11. Arbitration . By accepting this award, you agree that, whermjtged by local law, any controversy or claim argsout of or related
to your employment relationship with Teradata shalkesolved by first exhausting any Teradata matledlispute resolution process and policy,
and then by arbitration pursuant to such policyodd are employed outside the United States, whenaitted by local law, the arbitration shall
be conducted in the regional headquarters cith@business unit in which you work. The arbitratiwall be held before a single arbitrator \
is an attorney knowledgeable in employment law. ditetrator’s decision and award shall be final aimting and may be entered in any court
having jurisdiction. For arbitrations held in thaitéd States, issues of arbitrability shall be dateed in accordance with the federal
substantive and procedural laws relating to ariitna all other aspects shall be interpreted iroedance with the laws of the state in which the
headquarters of Teradata is located. Each partylster its own attorney’s fees associated withatistration and other costs and expenses of
the arbitration shall be borne as provided by thes of the American Arbitration Association for amitration held in the United States, or
similar applicable rules for an arbitration heldside the United States.

Notwithstanding the preceding subparagraph, yon@eledge that if you breach Section 10, Teradallaswstain irreparable injury and w

not have an adequate remedy at law. As a resultagoee that in the event of your breach of Sedtieradata may, in addition to any other
remedies available to it, bring an action in a toficompetent jurisdiction for equitable reliefgoeserve the status quo pending appointme
an arbitrator and completion of an arbitration. Yaipulate to the exclusive jurisdiction and veofithe state and federal courts located in the
location from which Teradata’s equity programsadeninistered, for any such proceedings.

12. Compensation Recovery Policy By accepting this award, you acknowledge andeatrat, notwithstanding any other provision of
this Agreement to the contrary, you may be requicefbrfeit or repay any or all of the Stock Unitsrsuant to the terms of the Teradata
Corporation Compensation Recovery Policy (or a essor policy), as the same may be amended to comithithe Dodd-Frank Wall Street
Reform and Consumer Protection Act or any ruleegulations issued by the Securities and Exchargendission or applicable securities
exchange.

13.Beneficiaries; Successors

(a) Without limiting Section 6 of this Agreemengwymay designate one or more beneficiaries toveal or part of any Stock
Units to be distributed in case of your death, wowal may change or revoke such designation at amgy. tin the event of your death, any Stock
Units distributable hereunder that are subjectiths designation will be distributed to such beiafy or beneficiaries in accordance with t
Agreement. Any other Stock Units not designategday will be distributable to your estate. If théseany question as to the legal right of any
beneficiary to receive a distribution hereundee, $tock Units in question may be transferred ta wstiate, in which event Teradata will have
no further liability to anyone with respect to sugtock Units.



(b) The provisions of this Agreement shall inur¢hte benefit of, and be binding upon, your sucasssmministrators, heirs, legal
representatives and assigns, and the successoassigds of the Company.

14.Severability . The provisions of this Agreement are severalbleny provision of this Agreement is held to be nfioeceable or invali
by a court or other tribunal of competent jurisiiot(including an arbitration tribunal), it shak Isevered and shall not affect any other part of
this Agreement, which will be enforced as permitbgdaw.

15. Amendment. The terms of this award of Stock Units as eviéehloy this Agreement may be amended by the Ter&tsed of
Directors or the Committee.

16. Adjustments . The number of Stock Units and the number and &irghares of stock covered by this Agreement diebubject to
adjustment as provided in Section 3 of the Plan.

17.Plan Governs. In the event of a conflict between the terms emablitions of this Agreement and the terms and itioms of the Plan,
the terms and conditions of the Plan shall preexitept that with respect to matters involving ckeadf law, the terms and conditions of
Section 10 of this Agreement shall prevail.

18. Dividend; Voting Rights . You shall not possess any incidents of owner6higuding, without limitation, dividend and votingghts)
in the Shares underlying the Stock Units creditegdur Account until such Shares have been deli/ezegou in accordance with Section 2,
Section 3 or Section 4 hereof. The obligationshef€ompany under this Agreement will be merely tiatn unfunded and unsecured promise
of the Company to deliver Shares in the future, ymd rights will be no greater than that of anamsed general creditor. No assets of the
Company will be held or set aside as securitytierdbligations of the Company under this Agreement.

19.No Employment Contract. Nothing contained in this Agreement shall confeon you any right with respect to continuance of
employment by Teradata, nor limit or affect in angnner the right of Teradata to terminate your eyypent or adjust your compensation.

20.Non-U.S. Employees Notwithstanding any provision herein, if your doypnent with Teradata is subject to the rules aglitations
of one or more notnited States jurisdictions, then your participatin the Plan shall be subject to any special teantsconditions as set fo
in any appendix for your country (the “ Append)xMoreover, if you relocate to one of the couesrincluded in the Appendix, the special
terms and conditions for such country will applyytiu, to the extent the Company determines thaapipdication of such terms and conditions
is necessary or advisable in order to comply wattal law or facilitate the administration of theRI The Appendix constitutes part of this
Agreement.

21.Acceptance of Terms By accepting any benefit under this Agreement, god each person claiming under or through yoll bha
conclusively deemed to have indicated their accegtand ratification of, and consent to, all of tiwens and conditions of this Agreement and
the Plan and any action taken under this Agreemetite Plan by the Committee, the Board or Teradatany case in accordance with the
terms and conditions of this Agreeme



22.Electronic Delivery . Teradata may, in its sole discretion, decidediovdr any documents related to current or futuagipipation in
the Plan by electronic means. You hereby consemdeive such documents by electronic deliveryagrée to participate in the Plan through
an or-line or electronic system established and mainthineTeradata or a third party designated by Teea



APPENDIX

Form of 2012 Performance-Based Restricted Stock UnAgreement
For Non-U.S. Employees
Under the Teradata Corporation 2007 Stock IncentivePlan

Terms and Conditions

This Appendix includes additional terms and cowdisi that govern the Stock Units granted to you utfgePlan if you reside in one of the
countries listed below. Certain capitalized terrasdubut not defined in this Appendix have the magmiet forth in the Plan and/or the
Agreement.

Notifications

This Appendix may also include information regagd@xchange controls and certain other issues aflwyiu should be aware with respect to
your participation in the Plan. The informatiorb&sed on the securities, exchange control and tatiwsrin effect in the respective countries

of November 2008. Such laws are often complex &aghge frequently. As a result, the Company stronggpmmends that you not rely on the
information in the Appendix as the only sourcerdgbrmation relating to the consequences of youtigpation in the Plan because the
information may be out of date at the time thatry®tock Units vest or you sell Shares acquired utitePlan.

In addition, the information contained herein isgel in nature and may not apply to your particaluation and the Company is not in a
position to assure you of any particular resultcéydingly, you are advised to seek appropriategasibnal advice as to how the relevant laws
in your country may apply to your situation.

Finally, if you are a citizen or resident of a ctryrother than the one in which you are currentbrking, the information contained herein may
not be applicable to you.

AUSTRALIA

Settlement of Stock UnitsNotwithstanding any discretion in the Plan or aimygtto the contrary in the Agreement, the granbtafck Units
does not provide any right for you to receive ehgasyment and the Stock Units are payable in Shargs

Securities Law Information. If you acquire Shares under the Plan and you sffeh Shares for sale to a person or entity residehtistralia,
the offer may be subject to disclosure requiremantier Australian law. You should obtain legal agvon your disclosure obligations prior to
making any such offer.



SUBSIDIARY BRANCHES and AFFILIATED ENTITIES LIST

Entity
Teradata International, Inc.

Teradata US, Inc

Teradata Operations, In

Teradata Government Systems L
Teradata Taiwan LL(

Teradata Argentina Holdings LL
Teradata Belgium Holdings LL
Teradata Bermuda Holdings LL
Teradata Brazil Holdings LL!
Teradata Chile Holdings LL!
Teradata Colombia Holdings LL
Teradata Egypt Holdings LL
Teradata India Holdings LLt
Teradata Indonesia Holdings LL
Teradata International Services LI
Teradata Mexico Holdings LL
Teradata Netherlands Holdings LI
Teradata New Zealand Holdings LI
Teradata Philippines LL!

Teradata Ukraine Holdings LL

TD Nameholder Corporatic
Teradata de Argentina S.R.
Teradata Australia Pty L1
Teradata Gmbt

Teradata Bermuda IP Holdings L
Teradata Financing Holdings L.
Teradata Bermuda Holdings UL
Teradata Bermuda Operations Holdings L
Teradata Belgium SN

TRDT Brasil Tecnologia Ltde
TRDT Brasil Holdings Ltda
Teradata Information Systems (Beijing) Limit
Teradata Canada UL

Teradata Chile Tecnologias de Informacién Limit
TDC Colombia Limitadz

Teradata Czeska republika spol. s
Teradata Danmark Ap

Teradata Egypt WLI

Teradata Finland O

Teradata France S.A.

Teradata Gmbt

Teradata (Hong Kong) Limite
Protagona Worldwide Limite
Teradata Magyarorszag K
Teradata India Private Limite

TERADATA CORPORATION

December 31, 2011

Exhibit 21

Organized under the laws of

Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Argentina
Australia
Austria
Bermuda
Bermuda
Bermuda
Bermuda
Belgium
Brazil
Brazil
China
Canade
Chile
Colombia
Czech Republi
Denmark
Egypt
Finland
France
Germany
Hong Kong
Hong Kong
Hungary
India



Entity
PT. Tdata Indonesi

Teradata Ireland Limite

Teradata Ireland Holdings L.

Teradata Ireland Operations L

Teradata International Sales Limit
Teradata Italia S.r.

Teradata Japan Lt

TeraWarehouse Korea Co., L

TData Corporation (Malaysia) Sdn. Bt
Teradata Holdings México, S. de R. L. de C
Teradata Solutions México, S. de R.L. de C
Teradata de México, S. de R.L.de C
Teradata Holdings B.\

Teradata Holdings GCC B.\

Teradata Netherlands B.

Teradata (NZ) Corporatic

Teradata Norge A

Teradata Pakistan (Private) Limit

Teradata Global Consulting Pakistan (Private) Leéah

Teradata Philippines, LLC, Manila Bran
Teradata GCC (Philippines), Ir
Teradata Polska Sp. z o

“Teradat” LLC

Teradata (Singapore) Pte. L

Teradata Iberia S

Teradata Sweden A

Teradata (Schweiz) Gmb

Teradata Taiwan LLC, Taiwan bran
Teradata (Thailand) Co., Lt

Teradata Bilisim Sistemleri Limited Sirke
Teradata (UK) Limitec

Aprimo UK Limited

Aster Data Systems Limite

Teradata Ukraine LL(

Organized under the laws of

Indonesic
Ireland
Ireland
Ireland
Ireland

Italy
Japar
Korea

Malaysia
Mexico
Mexico
Mexico

Netherlands
Netherland:
Netherlands
New Zealanc
Norway
Pakistar
Pakistar
Philippines
Philippines
Poland
Russis
Singapore
Spain
Sweder
Switzerland
Taiwan

Thailand

Turkey
United Kingdom
United Kingdom
United Kingdom

Ukraine



Exhibit 23.1
CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTINGRM

We hereby consent to the incorporation by referémt¢lee Registration Statements on Form S-8 (N8-B8409, No. 333-146410, and
No. 33:-146475) of Teradata Corporation of our report d&tebruary 28, 2012 relating to the financial staets, financial statement sched
and the effectiveness of internal control overfiitial reporting, which appears in this Form 10-K.

/sl PricewaterhouseCoopers LLP
Atlanta, Georgia
February 28, 2012



Exhibit 31.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER
PURSUANT TO SECURITIES
EXCHANGE ACT RULE 13a-14

I, Michael F. Koehler, certify that:
1. | have reviewed this annual report on Form 16fKeradata Corporation;

2. Based on my knowledge, this report does notaiorany untrue statement of a material fact or anditate a material fact necessary to make
the statements made, in light of the circumstanoeker which such statements were made, not misigadith respect to the period covered by
this report;

3. Based on my knowledge, the financial statememtd,other financial information included in théport, fairly present in all material respects
the financial condition, results of operations aadh flows of the registrant as of, and for, thegas presented in this report;

4. The registrant’s other certifying officers anaré responsible for establishing and maintainisgldsure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e))imtednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a) designed such disclosure controls and procedoresused such disclosure controls and procedoites designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgubsidiaries, is made known to us by
others within those entities, particularly duritg tperiod in which this report is being prepared;

b) designed such internal control over financialomting, or caused such internal control over fgiahreporting to be designed under our
supervision, to provide reasonable assurance rieggtfae reliability of financial reporting and tipeeparation of financial statements for
external purposes in accordance with generallymedeaccounting principles;

c) evaluated the effectiveness of the registradisslosure controls and procedures and presentidsineport our conclusions about the
effectiveness of the disclosure controls and proees) as of the end of the period covered by #psnt based on such evaluation; and

d) disclosed in this report any change in the teid’s internal control over financial reportirttat occurred during the registrant’s most
recent fiscal quarter that has materially affecteds reasonably likely to materially affect, ttegistrant’s internal control over financial
reporting;

5. The registrant’s other certifying officers anldalve disclosed, based on our most recent evatuatimternal control over financial reporting,
to the registrant’s auditors and the audit commitiEthe registrant’s board of directors (or pesspearforming the equivalent functions):

a) all significant deficiencies and material weases in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the regidfsaability to record, process, summarize and refioancial information; and

b) any fraud, whether or not material, that invelweanagement or other employees who have a signifiole in the registrant’s internal
control over financial reporting.

Date: February 29, 2012 /sl Michael F. Koehler
Michael F. Koehle
President and Chief Executive Offic




Exhibit 31.2

CERTIFICATION OF CHIEF FINANCIAL OFFICER
PURSUANT TO SECURITIES
EXCHANGE ACT RULE 13a-14

I, Stephen M. Scheppmann, certify that:
1. | have reviewed this annual report on Form 16fKeradata Corporation;

2. Based on my knowledge, this report does notaiorany untrue statement of a material fact or anditate a material fact necessary to make
the statements made, in light of the circumstanoeker which such statements were made, not misigadith respect to the period covered by
this report;

3. Based on my knowledge, the financial statememtd,other financial information included in théport, fairly present in all material respects
the financial condition, results of operations aadh flows of the registrant as of, and for, thegos presented in this report;

4. The registrant’s other certifying officers anaré responsible for establishing and maintainisgldsure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e))imtednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a) designed such disclosure controls and procedoresused such disclosure controls and procedoites designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgubsidiaries, is made known to us by
others within those entities, particularly duritg fperiod in which this report is being prepared;

b) designed such internal control over financialomting, or caused such internal control over fgiahreporting to be designed under our
supervision, to provide reasonable assurance rieggtiae reliability of financial reporting and tipeeparation of financial statements for
external purposes in accordance with generallymedeaccounting principles;

c) evaluated the effectiveness of the registradisslosure controls and procedures and presentidsineport our conclusions about the
effectiveness of the disclosure controls and proees) as of the end of the period covered by #psnt based on such evaluation; and

d) disclosed in this report any change in the teid’s internal control over financial reportirttat occurred during the registrant’s most
recent fiscal quarter that has materially affecteds reasonably likely to materially affect, ttegistrant’s internal control over financial
reporting;

5. The registrant’s other certifying officers anlalve disclosed, based on our most recent evatuatimternal control over financial reporting,
to the registrant’s auditors and the audit commitiEthe registrant’s board of directors (or pesspearforming the equivalent functions):

a) all significant deficiencies and material weas®s in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the regidfsaability to record, process, summarize and refioancial information; and

b) any fraud, whether or not material, that invelweanagement or other employees who have a signifiole in the registrant’s internal
control over financial reporting.

Date: February 29, 2012 /sl Stephen M. Scheppmann
Stephen M. Scheppmal
Executive Vice President and Chief Financial Offi




Exhibit 32

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of Teradatapooation, a Delaware corporation (the “Companyf),Form 10-K for the year ended
December 31, 2011 as filed with the U.S. Securaied Exchange Commission on the date hereof (tepdR"), each of the undersigned
officers of the Company does hereby certify, punsti@ 18 U.S.C. § 1350 (section 906 of the Sarb&hdsy Act of 2002), that:

(1) the Report fully complies with the requirementseétion 13(a) or 15(d) of the Securities Exchangeoh 1934; anc

(2) the information contained in the Report fairly grets, in all material respects, the financial cbadiand results of operations of 1
Company.

The foregoing certification (i) is given to sucHicérs’ knowledge, based upon such officers’ inigegton as such officers reasonably deem
appropriate; and (i) is being furnished solelysuant to 18 U.S.C. § 1350 (section 906 of the Smb#@xley Act of 2002) and is not being
filed as part of the Report or as a separate discdodocument.

Dated: February 29, 2012 /sl Michael F. Koehler
Michael F. Koehle
President and Chief Executive Offic

Dated: February 29, 20: /s/ Stephen M. Scheppma
Stephen M. Scheppmal
Executive Vice President and Chief Financial Offi

A signed original of this written statement reqditey Section 906, or other document authenticaticgnowledging,

or otherwise adopting the signatures that appeypied form within the electronic version of thisitten statement

required by Section 906, has been provided to Btaa@orporation and will be retained by TeradatgpGtion and
furnished to the United States Securities and Exgha&ommission or its staff upon requi



