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PART |
ITEM 1. FINANCIAL STATEMENTS.

Century Communities, Inc.
Unaudited Condensed Consolidated Balance Sheets
Asof March 31, 2015 and December 31, 2014
(in thousands, except share amounts)

March 31, December 31,
2015 2014

Assets
Cash and cash equivalents $ 26,647 $ 33,462
Accounts receivable 18,805 13,799
Inventories 599,747 556,323
Prepaid expenses and other assets 28,203 28,796
Property and equipment, net 13,419 12,471
Deferred tax asset, net 1,812 1,359
Amortizable intangible assets, net 7,543 8,632
Goodwill 21,994 21,137
Total assets $ 718170 $ 675,979
Liabilitiesand stockholders' equity
Liabilities:

Accounts payable $ 9483 $ 17,135

Accrued expenses and other liabilities 73,753 64,029

Notes payable and revolving line of credit 262,321 229,610
Total liabilities 345,557 310,774
Stockholders' equity:

Preferred stock, $0.01 par value, 50,000,000 shares authorized, none outstanding — —

Common stock, $0.01 par value, 100,000,000 shares authorized, 21,360,165 and 20,875,547 shares

issued and outstanding at March 31, 2015 and December 31, 2014, respectively 214 209

Additional paid-in capital 337,625 336,573

Retained earnings 34,774 28,423
Total stockholders' equity 372,613 365,205
Total liabilities and stockholders equity $ 718170 $ 675979

See Notes to Unaudited Condensed Consolidated Financial Statements
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Unaudited Condensed Consolidated Statements of Operations
For the Three Months Ended March 31, 2015 and 2014
(in thousands, except share and per share amounts)

Revenue
Home sales revenues
Golf course and other revenue
Total revenue
Costs and expenses
Cost of home sales revenues
Cost of golf course and other revenue
Selling, general, and administrative
Total operating costs and expenses
Operating income
Other income (expense):
Interest income
Interest expense
Acquisition expense
Other income
Income before tax expense
Income tax expense
Net income
Earnings per share:
Basic and Diluted

Century Communities, Inc.

Weighted aver age number of common shar es outstanding:

Basic and Diluted

See Notes to Unaudited Condensed Consolidated Financial Statements

Three Months Ended
March 31,
2015 2014

154335 $ 49,671
2,103 —
156,438 49,671
124,806 37,274
1,506 —
20,932 7,003
147,244 44277
9,194 5,394

16 69

(©) —
— (395)

317 128

9,524 5,196
3,173 1,828
6,351 $ 3,368

030 $ 0.20
20,509,679 17,075,000
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Century Communities, Inc.
Unaudited Condensed Consolidated Statements of Cash Flows
For the Three Months Ended March 31, 2015 and 2014

(in thousands)

Operating activities
Net income

Adjustmentsto reconcile net income to net cash used in operating activities:

Depreciation and amortization
Stock-based compensation expense
Deferred income tax benefit
Changesin assets and liabilities:
Accountsreceivable
Inventories
Prepaid expenses and other assets
Accounts payable
Accrued expenses and other liabilities
Net cash used in operating activities
Investing activities
Purchases of property and equipment
Non-refundable deposit for acquisition of Las VegasLand Holdings, LLC
Net cash used in investing activities
Financing activities
Borrowings under revolving line of credit
Principal payments on notes payable
Debt issuance costs
Net cash provided by financing activities
Net increase (decrease) in cash and cash equivalents
Cash and cash equivalents
Beginning of period
End of period
Supplemental cash flow disclosure
Cash paid for income taxes
Cash paid for interest, net of amounts capitalized

See Notes to Unaudited Condensed Consolidated Financial Statements

Three Months Ended
March 31,
2015 2014

$ 6,351 $ 3,368

988 483

1,056 296

(453) (231)

(5,005) (2,969)

(43,583) (12,942)

872 (1,793)

(7,653) (900)

9,654 (4,100)

(37,773) (18,788)

(1,215) (76)

— (5,000)

(1,215) (5,076)

35,000 99,000

(2,442) —

(385 —

32,173 99,000

$ (6,815) $ 75,136

33,462 109,998

$ 26,647 $ 185,134

$ 3483 $ 3,850

$ 33 —
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Century Communities, Inc.
Notesto Unaudited Condensed Consolidated Financial Statements
March 31, 2015

1. Basis of Presentation

Century Communities, Inc. (“we” or the “Company”) is engaged in the devel opment, design, construction, marketing and sal e of
single-family attached and detached homesin metropolitan areas in Colorado, Austin and San Antonio, Texas (which we refer to
as“Central Texas’), Houston, Texas, Las Vegas, Nevada, and Atlanta, Georgia. Our homebuilding operations are organized into
the following five operating segments based on the geographic markets in which we operate: Atlanta, Central Texas, Colorado,
Houston and Nevada. In many of our projects, in addition to building homes, we are responsible for the entitlement and
development of the underlying land.

The accompanying unaudited condensed consolidated financial statements of the Company have been prepared in accordance
with U.S. generally accepted accounting principles (which werefer to as“GAAP’) for interim financial statements and pursuant
to the rules and regulations of the Securities and Exchange Commission (which we refer to as the “SEC”). In the opinion of
management, the accompanying unaudited condensed consolidated financial statements reflect all adjustments consisting of
normal recurring adjustments necessary for afair presentation of its financial position and results of operations. Interim results
of operations are not necessarily indicative of the results that may be achieved for the full year. The financial statements and
related notes do not include all information and footnotes required by GAAP and should be read in conjunction with the
consolidated financial statements for the year ended December 31, 2014, which areincluded in our Annual Report on Form 10-K
for the fiscal year ended December 31, 2014 that was filed with the SEC on March 6, 2015.

Principles of Consolidation

The consolidated financial statements include the accounts of the Company, as well as all subsidiaries in which we have a
controlling interest, and variable interest entities (which we refer to as “VIE'S”) for which the Company is deemed the primary
beneficiary. All intercompany accounts and transactions have been eliminated.

Reclassifications
Certain prior period amounts have been reclassified to conform to our current year's presentation.
Use of Estimates

The preparation of financial statementsin conformity with GAAP requires management to make estimates and assumptions that
affect the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the date of the
consolidated financial statements and the reported amounts of revenues and expenses during the reporting
period. Accordingly, actual results could differ from those estimates.

Recently I ssued Accounting Standards

In January 2015, the Financial Accounting Standards Board (“FASB”) issued ASU No. 2015-01, “Income Statement —
Extraordinary and Unusual Items (Subtopic 225-20): Simplifying Income Statement Presentation by Eliminating the Concept of
Extraordinary Items.” ASU 2015-01 eliminates the concept of extraordinary items from GAAP, but the presentation and disclosure
guidance for items that are unusual in nature or occur infrequently will be retained and will be expanded to include itemsthat are
both unusual in nature and infrequently occurring. ASU 2015-01 is effective for fiscal years, and interim periods within those
years, beginning after December 15, 2015. A reporting entity may apply ASU 2015-01 prospectively. A reporting entity may also
apply ASU 2015-01 retrospectively to all periods presented in the financial statements. Our adoption of ASU 2015-01 is not
expected to have amaterial effect on our consolidated financial statements and related disclosures.

In February 2015, the FASB issued ASU No. 2015-02, “ Consolidation (Topic 810): Amendments to the Consolidation Analysis.”
ASU 2015-02 updates the analysis that areporting entity must perform to determine whether to consolidate certain types of legal
entities. ASU 2015-02 is effective for fiscal years, and interim periods within those years, beginning after December 15, 2015.
Early adoption is permitted, including adoption in an interim period. We do not intend to adopt ASU 2015-02 early, and the
adoption thereof is not expected to have amaterial effect on our consolidated financial statements and related disclosures.

In April 2015, the FASB issued ASU No. 2015-03, “Interest — Imputation of Interest (Subtopic 835-0).” ASU 2015-03 requires
that debt issuance costs related to arecognized debt liability be presented as a direct deduction from the carrying amount of that
debt liability, consistent with debt discounts. ASU 2015-03 is effective for fiscal years beginning after December 15, 2015, and
interim periods within
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fiscal years beginning after December 15, 2016. Early adoption is permitted for financial statements that have not been
previously issued and the guidance should be applied retrospectively to each period presented. The adoption of ASU 2015-03
will require usto adjust our current presentation of debt issuance costs related to our Senior Notes on our consolidated balance
sheets from prepaid expenses and other assets to a reduction of the related liability. We do not intend to adopt ASU 2015-03
early.

2. Reporting Segments

We have identified our Atlanta, Central Texas, Colorado, Houston, and Nevada divisions as reportable operating
segments. Corporate is a non-operating segment, as it serves to support our homebuilding operations through functions such
as our executive, finance, treasury, human resources, and accounting departments. In addition, our Corporate operations

include certain assets and income produced from residential rental property in Colorado.

The following tables summarize total revenue and income before tax expense by operating segment (in thousands):

Three Months Ended
March 31,
2015 2014

Revenue:
Atlanta $ 56,640 $ —
Central Texas 17,036 13,820
Colorado 55,819 35,851
Houston 10,405 —
Nevada 16,538 —
Total revenue $ 156,438 $ 49,671
Income before tax expense:
Atlanta $ 3213 $ —
Central Texas 2,161 1,237
Colorado 7,895 6,289
Houston (415) —
Nevada 1,817 —
Corporate (5,147) (2,330)

9,524 5,196

Total income before tax expense

The following table summarizes total assets by operating segment (in thousands):

March 31, December 31,
2015 2014
Atlanta 86,991 75,434
Central Texas 96,383 85,083
Colorado 287,840 280,361
Houston 31,911 28,875
Nevada 184,282 168,401
Corporate 30,763 37,825
Total assets $ 718170 $ 675,979

Corporate assets include certain cash and cash equivalents, prepaid insurance, deferred financing costs, income tax receivables,
and certain property and equipment.
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3. Inventory

Inventory included the following (in thousands):

Homes under construction
Land and land development
Capitalized interest

Total inventory

4. Prepaid Expensesand Other Assets

Prepaid expenses and other assets included the following (in thousands):

Prepaid insurance

L ot option and escrow deposits
Performance deposits

Deferred financing costs, net

Restricted cash

Other

Total prepaid expenses and other assets

5. Accrued Expensesand Other Liabilities

Accrued expenses and other liabilities included the following (in thousands):

Earnest money deposits

Warranty reserves

Accrued compensation costs

Land devel opment and home construction accruals
Accrued interest

Income taxes payable

Billingsin excess of collections

Real estate taxes payable

Earnout liability

Other

Total accrued expenses and other liabilities

6. Warranty Reserve

March 31, December 31,
2015 2014
274,027 250,104
312,120 294,917
13,600 11,302
599,747 556,323
March 31, December 31,
2015 2014
6,896 8,481
5,597 4,716
4,968 5,365
6,077 6,378
951 518
3,714 3,338
28,203 28,796
March 31, December 31,
2015 2014
7,809 6,703
2,527 2,194
3,663 6,632
48,171 34,994
5,203 1,935
— 217
221 68
2,051 3,875
2,292 2,426
1,816 4,985
73,753 64,029

Estimated future direct warranty costs are accrued and charged to cost of sales in the period when the related home sales
revenues are recognized. Amounts accrued, which are included in accrued expenses and other liabilities on the consolidated
balance sheets, are based upon historical experience rates. We subsequently assess the adequacy of our warranty accrual on a
quarterly basis through an internal model that incorporates historical payment trends and adjust the amounts recorded if
necessary. Changes in our warranty accrual for the three months ended March 31, 2015 and 2014 are detailed in the table below

(in thousands):
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Three Months Ended
March 31,
2015 2014
Beginning balance $ 2194 $ 1,150
Warranty expense provisions 575 268
Payments (242) (188)
Ending balance $ 2527 $ 1,230

7. Notes Payable and Revolving Line of Credit

Notes payable and revolving line of credit included the following as of March 31, 2015 and December 31, 2014 (in thousands):

March 31, December 31,
2015 2014
6.875% senior notes $ 198,652 $ 198,605
Revolving line of credit 55,000 20,000
Land development notes 5,049 5,737
Insurance premium notes 3,402 5,135
Capital lease obligations 218 133
Total notes payable and revolving line of credit $ 262321 $ 229,610

6.875% senior notes

In May 2014, we completed a private offering of $200.0 million in aggregate principal amount of 6.875% senior notes due 2022
(which we refer to as “Senior Notes”). We received net proceeds of approximately $193.3 million. The Senior Notes carry a
coupon of 6.875% per annum and were issued at a price equal to 99.239% of their principal amount. The Senior Notes are
unsecured senior obligations which are guaranteed on an unsecured senior basis by certain of our current and future
subsidiaries. The Senior Notes contain certain restrictive covenants on issuing future secured debt and other transactions but
do not contain financials covenants. The principal balance of the Senior Notesis due May 2022, with interest only payments due
semi-annually in May and November of each year.

In February 2015, we completed an offer to exchange $200.0 million in aggregate principal amount of our 6.875% Senior Notes
due 2022, which are registered under the Securities Act (which we refer to as the “ Exchange Notes”), for al of the initial Senior
Notes. Theterms of the Exchange Notes are identical in all material respects to the initial Senior Notes, except that the
Exchange Notes are registered under the Securities Act and the transfer restrictions, registration rights, and additional interest
provisions applicable to the initial Senior Notes do not apply to the Exchange Notes.

Revolving line of credit

On October 21, 2014, we entered into a credit agreement with Texas Capital Bank, National Association, as Administrative Agent
and L/C Issuer, and the lenders from time to time party thereto (which we refer to as the “Credit Agreement”). The Credit
Agreement provides us with arevolving line of credit of up to $120 million (which we refer to as the “ Revolving Credit Facility”).
Unless terminated earlier, the Revolving Credit Facility will mature on October 21, 2017, and the principal amount thereunder,
together with all accrued unpaid interest and other amounts owing thereunder, if any, will be payable in full on such date. We
may reguest a 12-month extension of the maturity date subject to the approval of the lenders and the Administrative Agent.

Under the terms of the Credit Agreement, we are entitled to request an increase in the size of the Revolving Credit Facility by an
amount not exceeding $80 million. If the existing lenders elect not to provide the full amount of a requested increase, we may
invite one or more other lender(s) to become a party to the Credit Agreement, subject to the approval of the Administrative
Agent and L/C Issuer. The Credit Agreement includes a letter of credit sublimit of $20 million. The obligations under the
Revolving Credit Facility are guaranteed by substantially all of our operating subsidiaries.

Borrowings under the Revolving Credit Facility bear interest at afloating rate equal to LIBOR plus an applicable margin between
2.75% and 3.25% per annum, or, in the Administrative Agent’s discretion, a base rate plus an applicable margin between 1.75%
and 2.25% per annum.

At March 31, 2015, we had $55 million outstanding under the Credit Agreement, which accrued interest at 2.92%.

9
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Other financing obligations

The Company has four land development notes with maturity dates ranging from June 2015 to April 2016, with interest only
payments ranging from 0.5% to 5.0%, and four insurance premium notes with maturity dates ranging from October 2015 to
November 2015, with monthly interest and principal payments ranging from 2.65% to 3.89%. The Company also has various
equipment leases with maturities ranging from two to four years.

8. Interest

Interest is capitalized to inventories while the related communities are being actively developed and until homes are
completed. Asour qualifying assets exceeded our outstanding debt during the three months ended March 31, 2015 and 2014, we
capitalized all interest costs incurred during these periods, except for interest incurred on capital leases of equipment related to
our golf course operations.

Our interest costs are as follows (in thousands):

Three Months Ended
March 31,
2015 2014
Interest capitalized beginning of period $ 11,302 $ 2,820
Interest capitalized during period 3,919 59
Less: capitalized interest in cost of sales (1,621) (76)
Interest capitalized end of period $ 13600 $ 2,803

9. 2014 Business Combinations
Acquisition of LasVegasLand Holdings, LLC

On April 1, 2014, we purchased substantially all of the assets and operations of Las Vegas Land Holdings, LLC (which werefer
to as “LVLH"), a homebuilder with operationsin Las Vegas, Nevada, for a purchase price of approximately $165 million. The
acquired assets consisted of 1,761 lotswithin five single-family communities in the greater Las Vegas, Nevada metropolitan area.
The 1,761 lots included 57 homes in backlog, 17 model homes and three custom lots. In addition, we acquired two fully
operational golf courses and two one-acre commercial plots. As the acquired assets and processes have the ability to create
outputsin the form of revenue from the sale of single family residences, we concluded that the acquisition represents a business
combination. We incurred $0.8 million in acquisition-related costs in connection with the purchase of LVLH.

The following table summarizes the final estimate of the fair value of assets acquired and liabilities assumed as of the acquisition
date (in thousands):

Assetsacquired and liabilities assumed

Accountsreceivable $ 347
Inventories 145,599
Prepaid expenses and other assets 1,876
Property and equipment 8,619
Amortizableintangible assets 3,042
Goodwill 11,283

Total assets $ 170,766
Accounts payable 2,074
Accrued expenses and other liabilities 1,816
Notes payable and capital lease obligations 1,497

Total liabilities $ 5,387

Acquired inventories consist of both acquired land and work in process inventories. We determined the estimate of fair value
for acquired land inventory with the assistance of athird party appraiser primarily using a forecasted cash flow approach for the
development, marketing, and sale of each community acquired. Significant assumptions included in our estimate include future
per lot

10
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development costs, construction and overhead costs, mix of products sold in each community aswell as average sales price, and
absorption rates. We estimated the fair value of acquired work in process inventories based upon the stage of production of
each unit and a gross margin that we believe a market participant would require to complete the remaining development and
requisite selling efforts. The stage of production, as of the acquisition date, ranged from finished lots to fully completed single
family residences. We estimated a market participant would require a gross margin ranging from 7% to 24% based upon the
stage of production of theindividual lot.

We determined the estimate of fair value for amortizable intangible assets, which includes a non-solicitation agreement, cell
phone tower leases, and home plans, with the assistance of athird party valuation firm. Our estimate of the fair value of the non-
solicitation agreement, cell phone tower leases, and homes plans was $1.4 million, $1.4 million and $0.3 million, respectively,
which will be amortized over 2 years, 16.6 years, and 7 years, respectively. In total, amortizable intangible assets will be
amortized over aweighted average life of 9.1 years.

We determined that LVLH's carrying costs approximated fair value for all other acquired assets and assumed liabilities.

Goodwill includes the anticipated economic value of the acquired workforce. Approximately $10.5 million of goodwill is expected
to be deductible for tax purposes.

Acquisition of Grand View Builders

On August 12, 2014, we purchased substantially all of the assets and operations of Grand View Builders (which werefer to as
“Grand View”) in Houston, Texas for a purchase price of approximately $13 million and annual earnout payments based on a
percentage of adjusted pre-tax income over the next two years. Asthe acquired assets and processes have the ability to create
outputsin the form of revenue from the sale of single family residences, we concluded that the acquisition represents a business
combination. We incurred $0.1 million in acquisition-related costs in connection with the purchase of Grand View.

The following table summarizes the final estimate of the fair value of assets acquired and liabilities assumed as of the acquisition
date (in thousands):

Assetsacquired and liabilities assumed

Accountsreceivable $ 188
Inventories 12,070
Prepaid expenses and other assets 295
Property and equipment 185
Amortizableintangible assets 1,748
Goodwill 1,746

Total assets $ 16,232
Accrued expenses and other liabilities (inclusive of earnout liability) 3,376

Total liabilities $ 3376

Acquired inventories consist of both acquired land, work in process and model inventories. We determined the preliminary
estimate of fair value for acquired inventories on alot by lot basis primarily using a forecasted cash flow approach for the
development, marketing, and sale of each lot acquired. Significant assumptions included in our estimate include future
construction and overhead costs, sales price, and absorption rates. We estimated the fair value of acquired work in process
inventories based upon the stage of production of each unit and a gross margin that we believe a market participant would
require to complete the remaining devel opment and requisite selling efforts. The stage of production, as of the acquisition date,
ranged from finished lots to fully completed single family residences. We estimated a market participant would require a gross
margin ranging from 6% to 18% based upon the stage of production of theindividual lot.

We determined the estimate of fair value for amortizable intangible assets, which includes a non-compete agreement, a
trade name, home plans, and a backlog associated with certain custom home contracts, with the assistance of a third party
valuation firm. Our estimate of the fair value of the non-compete agreement, trade name, home plans and backlog was $0.5
million, $1.0 million, $0.1 million, and $0.2 million respectively, which will be amortized over 4 years, 2 years, 7 years, and 1.5
years, respectively. Intotal, amortizable intangible assets will be amortized over aweighted average life of 2.8 years.

11
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The fair value of the earnout on the acquisition date of $2.5 million was determined with the assistance of athird party valuation
firm based on probability weighting scenarios and discounting the potential payments which range from $0 to a maximum of $5.3
million. The maximum earnout amount is subject to downward reductions of up to $1.5 million based on the number of future lots
acquired over the next two years in our Houston division. The earnout liability is included in accrued expenses and other
liabilities on the consolidated balance sheets.

We determined that Grand View's carrying costs approximated fair value for all other acquired assets and assumed liabilities.

Goodwill includes the anticipated economic value of the acquired workforce. Approximately $3.7 million of goodwill is expected
to be deductible for tax purposes.

During the three months ended March 31, 2015, we recorded measurement period adjustments, which decreased the estimated
value of amortizable intangible assets by $0.5 million and decreased the fair value of the earnout by $0.1 million, resulting in an
increase in goodwill of $0.4 million. The measurement period adjustments al so resulted in a decrease of $0.1 million for the three
months ended March 31, 2015 to selling, general, and administrative expenses on the consolidated statements of operations.

Acquisition of Peachtree

On November 13, 2014, we acquired substantially all the assets and operations of Peachtree Communities Group, Inc. and its
affiliates and subsidiaries (which we refer to as “Peachtree”), aleading homebuilder in Atlanta, Georgia, for approximately $57
million in cash. The acquired assets include land, homes under construction, model homes and lot option contacts in 36
communities in the greater Atlanta area. As aresult of the acquisition, we obtained ownership or control of 2,120 lots in the
greater Atlanta market. Asthe acquired assets and processes have the ability to create outputs in the form of revenue from the
sale of single family residences, we concluded that the acquisition represents a business combination. We incurred $0.5 million
in acquisition-related costs in connection with the purchase of Peachtree.

The following table summarizes our preliminary estimates of the fair value of the assets acquired and liabilities assumed as of the
acquisition date (in thousands):

Assetsacquired and liabilities assumed

Accounts receivable $ 11
Inventories 48,034
Prepaid expenses and other assets 762
Property and equipment 54
Amortizableintangible assets 3,415
Goodwill 8,486

Total assets $ 60,762
Accounts payable 3,304
Accrued expenses and other liabilities 3,108

Total liabilities $ 6412

Acquired inventories primarily consist of work in process homebuilding inventory in various stages of construction and do not
include significant amounts of land held for future development. Accordingly, we estimated the fair value based upon the stage
of production of each unit and a gross margin that we believe a market participant would require to complete the remaining
development and requisite selling efforts. The stage of production, as of the acquisition date, ranged from finished lots to fully
completed single family residences. We estimated a market participant would require a gross margin ranging from 6% to 18%
based upon the stage of production of the individual lot. Due to the preliminary nature of these estimates combined with
uncertainties in the estimation process and the significant volatility in demand for new housing, actual results could differ
significantly from such estimates.

Intangible assets consist of a non-compete agreement with the former owner of Peachtree, and acquired home plans. The non-
compete agreement was val ued using awith and with-out approach which estimates the impact on future cash flows with and
with-out the non-compete agreement. The difference between the projected cash flows is then discounted in order to estimate
the fair value of the non-compete agreement. We estimated afair value of $3.2 million for the non-compete agreement. Acquired
home plans were valued using a replacement cost approach, which resulted in an estimated fair value of $0.2 million. The non-
compete agreement and home plans

12
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will be amortized over 5 and 7 years, respectively. In total, amortizable intangible assets will be amortized over a weighted
averagelife of 5.1 years.

We determined that Peachtree’s carrying costs approximated fair value for all other acquired assets and assumed liabilities.

Goodwill includes the anticipated economic value of the acquired workforce. Approximately $17.1 million of goodwill is expected
to be deductible for tax purposes.

We have completed our estimate of the fair value of the assets acquired and liabilities assumed, except for the value, if any, of
certain in place contracts. Accordingly, the final determinations of the values may result in adjustments to the amounts
presented above and a corresponding adjustment to goodwill.

Pro forma Financial I nformation

No pro formafinancial information isrequired for the three months ended March 31, 2015, as our acquisitions of LVLH, Grand
View, and Peachtree occurred during 2014.

Pro forma financial information for the three months ended March 31, 2014 gives effect to and includes the results of our
acquisitions of LVLH, Grand View, and Peachtree as of January 1, 2014. Pro forma income before tax expense adjusts the
operating results of LVLH, Grand View, and Peachtreeto reflect the additional costs that would have been recorded assuming
the fair value adjustments had been applied as of the beginning of the period presented.

The following summarizes pro formafinancial information for the three months ended March 31, 2014 (in thousands):

Three Months Ended
March 31,
2014
Pro formarevenue $ 124,594
Pro formaincome before tax expense 7,160
Pro formaincome tax expense 2,506
Pro forma net income 4,654

10. Income Taxes

At the end of each interim period we are required to estimate our annual effective tax rate for the fiscal year, and use that rate to
provide for income taxes for the current year-to-date reporting period. Accordingly, we recorded income tax expense of
$3.2 million and $1.8 million for the three months ended March 31, 2015 and 2014, respectively. Our income tax expense for the
three months ended March 31, 2015 is based on our estimated annual effective tax rate of approximately 34.5% and certain
discreet items, which benefited our effective tax rate by approximately 1.2%.

11. Fair Value Disclosures

ASC 820, Fair Value Measurement, defines fair value as the price that would be received for selling an asset or paid to transfer a
liability in an orderly transaction between market participants at measurement date and requires assets and liabilities carried at
fair value to be classified and disclosed in the following three categories:

Level 1 — Quoted pricesfor identical instrumentsin active markets.

Level 2— Quoted prices for similar instruments in active markets; quoted prices for identical or similar instruments in markets
that are inactive; and model-derived valuations in which all significant inputs and significant value drivers are observable in

active markets at measurement date.

Level 3— Valuations derived from techniques where one or more significant inputs or significant value drivers are unobservable
in active markets at measurement date.
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The following table presents carrying values and estimated fair values of financial instruments (in thousands):

March 31, 2015 December 31, 2014

Hierarchy Carrying Fair Value  Carrying Fair Value
6.875% senior notes® Level 2 $ 198652 $ 196520 $ 198605 $ 203,013
Revolving line of credit® Level 2 $ 55,000 $ 55,000 $ 20,000 $ 20,000
Land development notes® Level2  $ 5,049 $ 5041 $ 5737 $ 5,724
I nsurance premium notes® Level 2 $ 3402 $ 3402 $ 5135 $ 5,135
Capital |ease obligations® Level2 3 218 $ 218 $ 133 $ 133
Earnout liability® Level 3 $ 2292 $ 2292 $ 2426 $ 2,426

(1) Estimated fair values of the senior notes and land devel opment notes payable at March 31, 2015 and December 31, 2014
were based on cash flow models discounted at market interest rates that considered underlying risks of the debt. The
estimated fair value of the Senior Notes at March 31, 2015 also incorporated the pricing at which our New Senior Notes
(which have identical termsto the Senior Notes) were issued on April 9, 2015. Refer to footnote 16.

(@ Carrying amount approximates fair value due to short-term nature and interest rate terms.

(3 Recognized in connection with the acquisition of Grand View on August 12, 2014. A Monte Carlo model was used to value
the earnout by simulating earnings, applying the terms of the earnout in each simulated path, determining the average
payment in each year across all the trials of the simulation, and cal cul ating the sum of the present values of the paymentsin
each year. The primary inputs and key assumptions of this Monte Carlo model included a range of forecasted revenue and
gross margin scenarios which increased and decreased by 10.1% from our base case and discount rates ranging from 5.1%
to 6.3%. We recognized $0.1 million during the three months ended March 31, 2015 to adjust the carrying value of the
earnout liability to fair value, which isincluded in selling, general, and administrative expense on our consolidated statement
of operations.

The carrying amount of cash and cash equivalents approximates fair value. Non-financial assets and liabilitiesinclude items such
as inventory and long-lived assets that are measured at fair value when acquired and resulting from impairment, if deemed
necessary.

12. Stock-Based Compensation

Our authorized capital stock consists of 100.0 million shares of common stock, $0.01 par value per share, and 50.0 million shares
of preferred stock, $0.01 par value. As of March 31, 2015 and December 31, 2014, there were 20.5 million shares of common stock
issued and outstanding, exclusive of the restricted common stock issued. We also have reserved atotal of 1.8 million shares of
our common stock for issuance under our First Amended & Restated 2013 Long-Term Incentive Plan, including outstanding
awards.

During the three months ended March 31, 2015, we issued 0.5 million shares of restricted common stock awards with aweighted
average grant date fair value of $16.84 per share. The awards vest over athree year period from the grant date.

As of March 31, 2015, 0.9 million shares of restricted common stock were unvested, and $13.0 million of unrecognized
compensation costs is expected to be recognized over aweighted average period of 2.5 years.

During the three months ended March 31, 2015 and 2014, we recognized stock-based compensation expense of $1.1 million and
$0.3 million, respectively, which isincluded in selling, general, and administrative on our consolidated statements of operations.

13. Earnings Per Share

We use the two-class method of calculating earnings per share (which we refer to as“EPS’) as our non-vested restricted stock
awards have non-forfeitable rights to dividends and, accordingly, represent a participating security. The two-class method is an
earnings allocation method under which EPS is cal culated for each class of common stock and participating security considering
both dividends declared (or accumulated) and participation rights in undistributed earnings as if all such earnings had been
distributed during the period.
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The following table sets forth the computation of basic and diluted EPS for the three months ended March 31, 2015 and 2014
(in thousands, except share and per share information):

Three Months Ended
March 31,
2015 2014

Numer ator

Net income $ 6351 $ 3,368
Less: Undistributed earnings allocated to participating securities (185) (36)
Numerator for basic and diluted EPS $ 6,166 $ 3,332
Denominator

Basic and diluted EPS—weighted average shares 20,509,679 17,075,000
Basic and diluted EPS $ 030 $ 0.20

14. Commitmentsand Contingencies
L ettersof Credit and Perfor mance Bonds

In the normal course of business, the Company posts letters of credit and performance bonds related to our land devel opment
performance obligations with local municipalities. As of March 31, 2015 and December 31, 2014, we had $37.7 million and
$34.0 million, respectively, in letters of credit and performance bondsissued and outstanding.

Litigation

The Company is subject to claims and lawsuits that arise primarily in the ordinary course of business, which consist primarily of
construction defect claims. It is the opinion of management that if the claims have merit, parties other than the Company would
be, at least in part, liable for the claims, and eventual outcome of these claims will not have a material adverse effect upon our
consolidated financial condition, results of operations, or cash flows. When we believe that alossis probable and estimable, we
record achargeto selling, general, and administrative on our consolidated statements of operations for our estimated | oss.

We do not believe that the ultimate resolution of any claims and lawsuits will have amaterial adverse effect upon our
consolidated financial position, results of operations, or cash flow.

15. Supplemental Guarantor Information

In May 2014, we completed a private offering of $200.0 million in aggregate principal amount of 6.875% senior notes due 2022
(which we refer to as “ Senior Notes’). The Senior Notes are unsecured senior obligations of the Company, which are fully and
unconditionally guaranteed on an unsecured basis, jointly and severally, by substantially all of our operating subsidiaries
(which werefer to as* Guarantors”), which are wholly owned subsidiaries of the Company.

The Indenture governing the Senior Notes provides that the guarantees of a Guarantor will be automatically and unconditionally
released and discharged: (1) upon any sale, transfer, exchange or other disposition (by merger, consolidation or otherwise) of all
of the equity interests of such Guarantor after which the applicable Guarantor is no longer a“ Restricted Subsidiary” (as defined
in the Indenture), which sale, transfer, exchange or other disposition does not constitute an “Asset Sale” (as defined in the
Indenture) or is made in compliance with applicable provisions of the Indenture; (2) upon any sale, transfer, exchange or other
disposition (by merger, consolidation or otherwise) of all of the assets of such Guarantor, which sale, transfer, exchange or other
disposition does not constitute an Asset Sale or is made in compliance with applicable provisions of the Indenture; provided,
that after such sale, transfer, exchange or other disposition, such Guarantor is an “Immaterial Subsidiary” (as defined in the
Indenture); (3) unless a default has occurred and is continuing, upon the release or discharge of such Guarantor from its
guarantee of any indebtedness for borrowed money of the Company and the Guarantors so long as such Guarantor would not
then otherwise be required to provide a guarantee pursuant to the Indenture; provided that if such Guarantor has incurred any
indebtedness in reliance on its status as a Guarantor in compliance with applicable provisions of the Indenture, such Guarantor’s
obligations under such indebtedness, as the case may be, so incurred are satisfied in full and discharged or are otherwise
permitted to be incurred by a Restricted Subsidiary (other than a Guarantor) in compliance with applicable provisions of the
Indenture; (4) upon the designation of such Guarantor as an “Unrestricted Subsidiary” (as defined in the Indenture), in
accordance with the Indenture; (5) if the Company exercises its legal defeasance option or covenant defeasance option under
the Indenture or if the obligations of the Company and the Guarantors are discharged in compliance with applicable provisions
of
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the Indenture, upon such exercise or discharge; or (6) in connection with the dissolution of such Guarantor under applicable law
in accordance with the Indenture.

As the guarantees were made in connection with the May 2014 private offering of the Senior Notes, the Guarantors' condensed
financial information is presented as if the guarantees existed during the period presented. If any Guarantors are released from
the guarantees in future periods, the changes are reflected prospectively.

In February 2015, we completed an offer to exchange $200.0 million in aggregate principal amount of our 6.875% Senior Notes
due 2022, which are registered under the Securities Act (which we refer to as the “ Exchange Notes”), for al of the initial Senior
Notes. Theterms of the Exchange Notes are identical in all material respects to the initial Senior Notes, except that the
Exchange Notes are registered under the Securities Act and the transfer restrictions, registration rights, and additional interest
provisions applicable to the initial Senior Notes do not apply to the Exchange Notes.

We have determined that separate, full financial statements of the Guarantors would not be material to investors and,
accordingly, supplemental financial information is presented below
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Assets
Cash and cash equivalents
Accounts receivable
Investment in subsidiaries
Inventories
Prepaid expenses and other assets
Property and equipment, net
Deferred tax asset, net
Amortizable intangible assets, net
Goodwill
Total assets
Liabilitiesand stockholders' equity
Liabilities:
Accounts payable
Accrued expenses and other liabilities
Note payable and revolving line of credit
Total liabilities
Stockholders' equity:
Total liabilitiesand stockholders equity

Assets
Cash and cash equivalents
Accounts receivable
Investment in subsidiaries
Inventories
Prepaid expenses and other assets
Property and equipment, net
Deferred tax asset, net
Amortizable intangible assets, net
Goodwill
Total assets
Liabilitiesand stockholders' equity
Liabilities:
Accounts payable
Accrued expenses and other liabilities
Note payable and revolving line of credit
Total liabilities
Stockholders' equity:
Total liabilitiesand stockholders equity

Supplemental Condensed Consolidated Balance Sheet
As of March 31, 2015 (in thousands)

Guarantor Non Guarantor Elimination Consolidated

CCS Subsidiaries  Subsidiaries Entries CCS
14,378 $ 12,269 $ —$ —$ 26,647
855 17,950 — — 18,805
609,424 — — (609,424) —
— 599,747 — — 599,747
7,176 21,027 — — 28,203
1772 12,647 — — 13,419
1,812 — — — 1,812
— 7,543 — — 7,543
— 21,994 — — 21,994
634,417 $ 693,177 $ —$ (609,424)$ 718,170
—$ 9,483 $ —$ —$ 9,483
8,152 65,601 — — 73,753
253,652 8,669 — — 262,321
261,804 83,753 — — 345,557
372,613 609,424 — (609,424) 372,613
634,417 $ 693,177 $ —$ (609,424)$ 718,170

Supplemental Condensed Consolidated Balance Sheet
As of December 31, 2014 (in thousands)

Guarantor Non Guarantor Elimination Consolidated

CCS Subsidiaries  Subsidiaries Entries CCS
22,710 $ 10,752 $ —$ —$ 33,462
1,202 12,597 — — 13,799
558,177 — — (558,177) —
— 556,323 — — 556,323
7,286 21,510 — — 28,796
641 11,830 — — 12,471
1,359 — — — 1,359
— 8,632 — — 8,632
— 21,137 — — 21,137
591,375 $ 642,781 $ —$ (558,177)% 675,979
0% 17,065 $ —$ —$ 17,135
7,495 56,534 — — 64,029
218,605 11,005 — — 229,610
226,170 84,604 — — 310,774
365,205 558,177 — (558,177) 365,205
591,375 $ 642,781 $ —$ (558,177)% 675,979
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Revenue
Home sales revenues
Golf course and other revenue
Total revenue
Costs and expenses
Cost of homes sales revenues
Cost of golf course and other revenue
Selling, general and administrative
Total operating costs and expenses
Operating income
Other income (expense)
Equity in earnings from consolidated
subsidiaries
Interest income
Interest expense
Acquisition expense
Other income
Income before tax expense
Income tax expense

Net income

Revenue
Home sales revenues
Golf course and other revenue
Total revenue
Cost of home sale revenues
Cost of homes sales revenues
Cost of golf course and other revenue
Selling, general and administrative
Total operating costs and expenses
Operating income
Other income (expense)
Equity in earnings from consolidated
subsidiaries
Interest income
Interest expense
Acquisition expense
Other income
Income before tax expense
Income tax expense

Net income

Supplemental Condensed Consolidated Statement of Operations
For the Three Months Ended March 31, 2015 (in thousands)

Guarantor  Non Guarantor Elimination Consolidated

CCSs Subsidiaries  Subsidiaries Entries CCS

— $ 154,335 $ —$ —$ 154,335
— 2,103 — — 2,103

— 156,438 — — 156,438

— 124,806 — — 124,806

— 1,506 — — 1,506
4,884 16,048 — — 20,932
4,884 142,360 — — 147,244
(4,884) 14,078 — — 9,194
9,356 — — (9,356) —
14 2 — — 16

— (©) — — (©)

— 317 — — 317
4,486 14,394 — (9,356) 9,524
(1,865) 5,038 — — 3,173
6,351 $ 9,356 $ —3 (9,356)$ 6,351

Supplemental Condensed Consolidated Statement of Operations
For the Three Months Ended March 31, 2014 (in thousands)

Guarantor  Non Guarantor Elimination Consolidated

CCSs Subsidiaries  Subsidiaries Entries CCSs
— $ 49671 % —$ —$ 49,671
— 49,671 — — 49,671
— 37,274 — — 37,274
2,044 4,959 — — 7,003
2,044 42,233 — — 44277
(2,044) 7,438 — — 5,394
4,963 — — (4,963) —
— 69 — — 69
(395) — — — (395)
— 128 — — 128
2,524 7,635 — (4,963) 5,196
(844) 2,672 — — 1,828
3,368 $ 4,963 $ —3 (4,963)$ 3,368
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Net cash used in operating activities
Net cash used in investing activities
Financing activities
Borrowings under revolving credit facilities
Principal payments
Debt issuance costs
Payments from (and advances to)
parent/subsidiary
Net cash provided by financing activities
Net increase (decrease) in cash and cash
equivalents
Cash and cash equivalents

Beginning of period

End of period

Net cash used in operating activities
Net cash used in investing activities
Financing activities
Borrowings under revolving credit facilities
Principal payments
Debt issuance costs
Payments from (and advances to)
parent/subsidiary
Net cash provided by financing activities
Net increase (decrease) in cash and cash
equivalents
Cash and cash eguivalents

Beginning of period

End of period

16. Subsequent Events

I ssuance of $60 million 6.875% senior notes

Supplemental Condensed Consolidated Statement of Cash Flows
For the Three Months Ended March 31, 2015 (in thousands)

Guarantor  Non Guarantor Elimination Consolidated
CCSs Subsidiaries  Subsidiaries Entries CCSs
$ (1,270)$ (36,503)$ —$ $ (37,773)
$ (41,677)$ (1,069)$ —$ 41531 $ (1,215)
$ 35,000 $ $ —$ $ 35,000
(2,442) — (2,442)
(385) — (385)
41,531 — (41,531) —
$ 34,615 $ 39,089 $ —3$ (41,531)$ 32,173
$ (8,332 % 1517 $ —$ —$ (6,815)
$ 22,710 $ 10,752 $ —$ $ 33,462
$ 14,378 $ 12,269 $ —$ —$ 26,647
Supplemental Condensed Consolidated Statement of Cash Flows
For the Three Months Ended March 31, 2014 (in thousands)
Guarantor  Non Guarantor Elimination Consolidated
CCSs Subsidiaries  Subsidiaries Entries CCSs
$ 1432 % (20,220)$ —$ —$ (18,788)
$ (22,771)$ (76)$ —$ 17771 $ (5,076)
$ 99,000 $ —$ —$ —$ 99,000
— 17,771 — (17,772) —
99,000 17,771 — (17,771) 99,000
$ 77,661 $ (2,525)% —$ —$ 75,136
106,614 3,384 — — 109,998
$ 184,275 $ 859 $ —$ —$ 185,134

On April 9, 2015, we completed a private offering of an additional $60 million in aggregate principal amount of our 6.875% Senior
Notes due 2022 (which we refer to asthe "New Senior Notes") in reliance on Rule 144A and Regulation S under the Securities
Act of 1933, as amended. The New Senior Notes are additional notes issued under the indenture pursuant to which our
outstanding $200 million in aggregate principal amount of 6.875% Senior Notes due 2022 were issued. The Senior Notes and the
New Senior Notes have identical terms and will be treated as a single class under the indenture. The New Senior Notes were
issued at a price equal to 98.26% of their principal amount.

Concurrent with the issuance of the New Senior Notes, we utilized the net proceeds from the offering to repay the
then outstanding indebtedness under our Revolving Credit Facility.
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ITEM 2. MANAGEMENT'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS.

Some of the statements included in this Quarterly Report on Form 10-Q (which we refer to as this “Form 10-Q") constitute
forward-looking statements within the meaning of the federal securitieslaws. Forward-looking statements relate to expectations,
beliefs, projections, forecasts, future plans and strategies, anticipated events or trends and similar expressions concerning
mattersthat are not historical facts. These statements are only predictions. We caution that forward-looking statements are not
guarantees. Actual events and results of operations could differ materially from those expressed or implied in the forward-
looking statements. Forward-looking statements are typically identified by the use of terms such as “may,” “will,” “should,”
“expect,” “could,” “intend,” “plan,” “anticipate,” “estimate,” “believe,” “continue,” “predict,” “potential” or the negative of
such terms and other comparable terminology. You can also identify forward-looking statements by discussions of strategy,
plans or intentions. Actual results and the timing of events may differ materially from those contained in these forward-looking
statements due a number of factors.

The forward-looking statements included in this Form 10-Q reflect our current views about future events and are subject to
numerous known and unknown risks, uncertainties, assumptions and changes in circumstances that may cause our actual
results to differ significantly from those expressed in any forward-looking statement. Statements regarding the following
subjects, among others, may be forward-looking:

e economic changes either nationally or in the markets in which we operate, including declines in employment, volatility
of mortgage interest rates and inflation;

continued or increased downturn in the homebuilding industry;

changes in assumptions used to make industry forecasts;

continued volatility and uncertainty in the credit markets and broader financial markets;

our future operating results and financial condition;

our business operations;

changesin our business and investment strategy;

availability of land to acquire and our ability to acquire such land on favorable termsor at al;

availability, terms and deployment of capital;

continued or increased disruption in the availability of mortgage financing or the number of foreclosures in the
market;

e  shortages of or increased pricesfor labor, land or raw materials used in housing construction;

e delaysin land development or home construction resulting from adverse weather conditions or other events outside
our control;

changesin, or thefailure or inability to comply with, governmental laws and regulations;

the timing of receipt of regulatory approvals and the opening of projects;

the degree and nature of our competition;

our leverage and debt service obligations; and

availability of qualified personnel and our ability to retain our key personnel.

The forward-looking statements are based on our beliefs, assumptions and expectations of future events, taking into account all
information currently available to us. Forward-looking statements are not guarantees of future events or of our
performance. These beliefs, assumptions and expectations can change as aresult of many possible events or factors, not all of
which are known to us. Some of these events and factors are described in “Item 2. Management’s Discussion and Analysis of
Financial Condition and Results of Operations” and in “Part 11, Item 1A. Risk Factors’ in this Form 10-Q, and other risks and
uncertainties detailed in this and our other reports and filings with the SEC. If a change occurs, our business, financial
condition, liquidity, cash flows and results of operations may vary materially from those expressed in or implied by our forward-
looking statements. New risks and uncertainties arise over time, and it is not possible for us to predict the occurrence of those
matters or the manner in which they may affect us. Except as required by law, we are not obligated to, and do not intend to,
update or revise any forward-looking statements, whether as aresult of new information, future events or otherwise. Therefore,
you should not rely on these forward-1ooking statements as of any date subsequent to the date of this Form 10-Q.

As used in this Form 10-Q, referencesto “we,” “us,” “our” or the “Company” refer to Century Communities, Inc., a Delaware
corporation, and, unless the context otherwise requires, its subsidiaries and affiliates.
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Overview

We are engaged in the development, design, construction, marketing and sale of single-family attached and detached homesin
metropolitan areas in Colorado, Austin and San Antonio, Texas (which we refer to as “ Central Texas'), Houston, Texas, Las
Vegas, Nevada, and Atlanta, Georgia. Our homebuilding operations are organized into the following five operating segments
based on the geographic markets in which we operate: Atlanta, Central Texas, Colorado, Houston and Nevada. 1n many of our
projects, in addition to building homes, we are responsible for the entitlement and devel opment of the underlying land.

We build and sell an extensive range of home types across a variety of price points. Our emphasisis on acquiring well located
land positions and offering quality homes with innovative design elements.

Results of Operations

During the quarter ended March 31, 2015, we delivered 542 homes, with an average sales price of $284.8 thousand. During the
same period, we generated approximately $154.3 million in home sales revenue, approximately $9.5 million in income before tax
expense, and approximately $6.4 million in net income. For the quarter ended March 31, 2015, our net sales orders totaled 706
homes, a 335.8% increase over the same period in 2014. On March 31, 2015, we had a backlog of 920 sold but unclosed homes, a
259.4% increase over the same period in 2014, consisting of approximately $308.0 million in sales value, a 151.8% increase over
the same period in 2014. Our results of operations are significantly impacted by our acquisitions of Peachtree Communities
Group, Inc. and its affiliates and subsidiaries (which we refer to as*“ Peachtree”) in November 2014, Grand View Builders (which
we refer to as “ Grand View”) in August 2014, and Las Vegas Land Holdings, LLC (which we refer to as“LVLH") in April 2014.
Subsequent to our acquisition, these operations are our Atlanta, Houston and Nevada operating segments, respectively.

The following table summarizes our results of operation for the three months ended March 31, 2015 and 2014.

Three Months Ended
(in thousands, except per share amounts) March 31,
2015 2014
(unaudited)

Consolidated Statements of Operations:

Revenue
Home sales revenues $ 154,335 $ 49,671
Golf course and other revenue 2,103 —
Total revenue 156,438 49,671
Cost of homes sales revenues 124,806 37,274
Cost of golf course and other revenue 1,506 —
Selling, general, and administrative 20,932 7,003
Total operating costs and expenses 147,244 44,277
Operating income 9,194 5,394
Other income (expense) 330 (198)
Income before tax expense 9,524 5,196
Income tax expense 3,173 1,828
Net income $ 6,351 $ 3,368
Basic and diluted earnings per share $ 0.30 $ 0.20

Other Operating Information (dollarsin thousands):

Number of homes delivered 542 128
Average sales price of homes delivered $ 284.8 $ 388.1
Homebuilding gross margin percentage 19.1% 25.0%
Cancellation rate 185% 14.8%
Backlog at end of period, number of homes 920 256
Backlog at end of period, aggregate sales value $ 307,973 $ 122,320
Average sales price of homesin backlog $ 334.8 $ 477.8
Net new home orders 706 162
Selling communities at period end 87 23
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Average selling communities 83 23
Total owned and controlled lot inventory 12,449 10,095

Home Sales Revenue and Homes Delivered

The following tables summarize our home deliveries and average sales price for each of our operating segments for the three
months ended March 31, 2015 and 2014:

Three Months Ended
New homes delivered March 31, I ncrease
2015 2014 Amount %
Atlanta 255 — NM NM
Central Texas 39 26 13 50.0 %
Colorado 143 102 41 40.2%
Houston 60 — NM NM
Nevada 45 — NM NM
Total 542 128 414 323.4%
Three Months Ended
Average sales price of homes delivered (in thousands) March 31, I ncr ease
2015 2014 Amount %
Atlanta $ 2221 $ — $ NM NM
Central Texas 436.8 5315 (94.7) (17.8)%
Colorado 390.3 3515 38.8 11.0%
Houston 1734 — NM NM
Nevada 320.8 — NM NM
Total $ 2848 $ 3881 $ (103.3) (26.6)%

NM - Not meaningful.

We generated $154.3 million in home sales revenue during the three months ended March 31, 2015. This represents a 210.7%
increase as compared to the three months ended March 31, 2014 where we generated $49.7 million in home sales revenue. The
increase in home sales revenueis aresult of an increase of 323.4% in the number of homes delivered for the three months ended
March 31, 2015 as compared to the previous year. Theincrease in deliveries was driven by our acquisitions of Peachtree, Grand
View, and LVLH, which comprise our Atlanta, Houston, and Nevada operating segments, respectively.

Our average sales price decreased 26.6% to $284.8 thousand for the three months ended March 31, 2015 as compared to
2014. The decrease is a result of the lower average sales prices in our new Atlanta, Houston, and Nevada operating
segments. Our Central Texas operating segment also experienced a decrease in average sales price of 17.8%, however, our
Colorado operating segment had an increase in average sales price of 11.0% as compared to the three months ended March 31,
2014. The changeswere aresult of the mix of communities generating deliveries between periods.

Cost of Home Sales Revenues

Cost of home sales revenues increased $87.5 million, or 234.8%, for the three months ended March 31, 2015, as compared to the
same period in 2014. Theincrease in cost of home sales revenue was a result of the increase in deliveries discussed above which
were driven by the addition of our Atlanta, Houston, and Nevada operating segments.

Homebuilding Gross Margin

Homebuilding gross margin represents home sales revenues less cost of home sales revenues. Our homebuilding gross margin
percentage, which represents homebuilding gross margin divided by home sales revenues, decreased during the three months
ended March 31, 2015 to 19.1% as compared to 25.0% for the three months ended March 31, 2014. The decrease is primarily
driven by our entry into the Atlanta and Houston markets, which have lower average sales prices and lower average
homebuilding gross margins than
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our existing markets, and the impact of an increase of previously capitalized interest costs in cost of sales as aresult of high
outstanding debt balances, aswell as, the impact of purchase price accounting for acquired work in processinventory.

In the following table, we calculate our homebuilding gross margins adjusting for interest in cost of sales, and purchase price
accounting for acquired work in processinventory.

Three Months Ended March 31,

2015 % 2014 %

Home sales revenues $ 154,335 100.0 % $ 49,671 100.0 %
Cost of home sales revenues 124,806 80.9 % 37,274 75.0 %
Gross margin from home sales 29,529 19.1 % 12,397 25.0 %

Add: Interest in cost of home sales revenues 1,621 11% 76 0.2 %
Adjusted homebuilding gross margin excluding interest ® 31,150 20.2 % 12,473 251 %

Add: Purchase price accounting for acquired work in process

inventory 2,027 13 % 188 04 %
Adjusted homebuilding gross margin excluding interest and
purchase price accounting for acquired work in processinventory © $ 33177 215% $ 12,661 255 %

@ Non-GAAP financial measure.

Excluding interest in cost of home sales revenues and purchase price accounting for acquired work in process inventory, our
adjusted homebuilding gross margin percentage was 21.5% for the three months ended March 31, 2015 compared to 25.5% for
the three months ended March 31, 2014. The decrease in adjusted homebuilding gross margin is primarily from entering the
Atlanta and Houston markets, which have lower average sales prices and lower average homebuilding gross margins than our
existing markets. We believe the above information is meaningful as it isolates the impact that indebtedness and acquisitions
have on homebuilding gross margin and allows for comparability of our homebuilding gross margins to previous periods and our
competitors.

Gross Margin on Golf Course and Other
In connection with our acquisition of LVLH, we are the operators of two golf courses within our Rhodes Ranch and Tuscany

communities. We generated approximately $2.1 million in revenue during the three months ended March 31, 2015, which was
partially offset by costs associated with the courses of $1.5 million.

Selling, General and Administrative Expense

Three Months Ended
March 31, Increase
2015 2014 Amount %
Selling, general and administrative $ 20,932 $ 7,003 $ 13,929 198.9 %
As apercentage of homes sales revenue 136 % 141 %

Our selling, general and administrative costs increased $13.9 million for the three months ended March 31, 2015 as compared to
the same period in the previous year. Theincrease was primarily attributable to the following: (1) an increase of $5.3 millionin
our compensation-related expenses, including incentive compensation, resulting largely from a 132.6% increase in our headcount
to 442 employees as of March 31, 2015 compared to 190 employees as of March 31, 2014, (2) an increase of $5.2 million in
commission expense to $6.7 million for the three months ended March 31, 2015, resulting from a 210.7% increase in home sales
revenue, (3) an increase of $0.5 million related to advertising costs associated with our increased number of active communities,
(4) an increase of $0.6 million related to depreciation and amortization as a result of amortization expense of intangible assets
from our acquisitions of Peachtree, Grand View, and LVLH, and (5) moderate increases in outside professional services,
insurance, legal, and other miscellaneous expenses related to increased operations from our growth and overall increase in costs
associated with being a public company.
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Other Income (Expense)

Other income (expense) increased by $0.5 million to income of $0.3 million for the three months ended March 31, 2015, from
expense of $0.2 million for the three months ended March 31, 2014. The increase was driven by a decrease in acquisition related
expenses during the three months ended March 31, 2015 as compared to the same period in the prior year.

Income Tax Expense

Our income tax expense for the three months ended March 31, 2015 was $3.2 million as compared to $1.8 million for the three
months ended March 31, 2014. Our income tax expense for the three months ended March 31, 2015 is based on our estimated
annual effective tax rate of approximately 34.5% and certain discreet items, which benefited our effective tax rate by
approximately 1.2%.

Other Homebuilding Operating Data

Three Months Ended
Net new home orders March 31, I ncr ease

2015 2014 Amount % Change
Atlanta 331 — NM NM
Central Texas 62 25 37 148.0 %
Colorado 209 137 72 52.6 %
Houston 27 — NM NM
Nevada 77 — NM NM
Total 706 162 544 335.8 %

NM - Not meaningful.

Net new home orders (new home orders net of cancellations) for the three months ended March 31, 2015 increased by 544
homes, or 335.8%, to 706, compared to 162 for the three months ended March 31, 2014. The increase in our net new home orders
was driven by our entry into the Atlanta, Houston, and Nevada markets through the acquisitions of Peachtree, Grand View, and
LVLH, in November 2014, August 2014, and April 2014, respectively. Our Atlanta, Houston, and Nevada operating segments
contributed 331, 27, and 77 net home orders, respectively, during the three months ended March 31, 2015. Additionally, the
increase in our Central Texas and Colorado segments of 148.0% and 52.6%, respectively, is driven by an increase in selling
communities as compared to the same period in 2014.

Our overall “absorption rate” (the rate at which home orders are contracted, net of cancellations) for the three months ended
March 31, 2015 was an average of 8.5 per selling community (2.1 monthly), compared to an average of 7.0 per selling community
(2.3 monthly) for the three months ended March 31, 2014. Our cancellation rate of buyers who contracted to buy a home but did
not close escrow (as a percentage of overall orders) was approximately 18.5% for the three months ended March 31, 2015,
compared to 14.8% for the three months ended March 31, 2014. The change in our cancellation rate was not due to any one
significant factor but was the result of general market activity during this period.

Selling communities As of March 31, I ncr ease

2015 2014 Amount % Change
Atlanta 30 — NM NM
Central Texas 14 9 5 55.6 %
Colorado 31 14 17 121.4 %
Houston 8 — NM NM
Nevada 4 — NM NM
Total 87 23 64 278.3 %

NM - Not meaningful.

Our selling communitiesincreased by 64 communities, or 278.3%, to 87 communities at March 31, 2015, as compared to March 31,
2014. Theincreaseisdriven by our acquisition of Peachtree, Grand View, and LVLH during 2014 that now comprise our Atlanta,
Houston and Nevada operating segments, respectively, which contributed an aggregate of 42 communities as of March 31, 2015.
Our
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Central Texas and Colorado operating segments increased communities by 55.6% and 121.4%, respectively, as a result of our
land acquisition activity.

Asof March 31,

Backlog 2015 2014 % Change
Dollar Average Dollar Average Dollar Average

Homes Value Sales Price Homes Value Sales Price Homes Value Sales Price
Atlanta 399 $§ 90,068 $ 225.7 — 3 — 3 — NM NM NM
Central Texas 114 55,125 483.6 93 47,764 513.6 226 % 154 % (5.8)%
Colorado 284 125,961 4435 163 74,556 457.4 74.2% 68.9 % (3.0%
Houston 58 17,474 301.3 — — — NM NM NM
Nevada 65 19,345 297.6 — — — NM NM NM
Total / Weighted
Average 920 $ 307973 $ 334.8 256 $ 122320 $ 477.8 259.4 % 151.8% (29.9)%

NM - Not meaningful.

Backlog reflects the number of homes, net of actual cancellations experienced during the period, for which we have entered into
a sales contract with a customer but for which we have not yet delivered the home. At March 31, 2015, we had 920 homes in
backlog with a total value of $308.0 million, which represents an increase of 259.4% and 151.8%, respectively, as compared to
March 31, 2014. The increase is primarily attributable to our acquisition of our Atlanta, Houston and Nevada operating
segments during 2014 which contributed 399, 58, and 65 homes, respectively, to backlog at March 31, 2015. Our Central Texas
and Colorado operating segments also experienced an increase of 22.6% and 74.2% in the number of homes in backlog,
respectively, as compared to March 31, 2014. Theincreaseisaresult of the increased number of selling communities discussed
above.

Our average sales price of homes in backlog decreased from $477.8 thousand as of March 31, 2014 to $334.8 thousand as of
March 31, 2015. The decrease in the average sales price of homes in backlog is the result of the inclusion of our Atlanta,
Houston, and Nevada operating segments, which generally have a lower price point than our Central Texas and Colorado
operating segments.

Asof March 31,

Lots owned and 2015 2014 % Change

controlled Owned Controlled  Total Owned Controlled  Total Owned Controlled Total
Atlanta 929 2,824 3,753 — — — NM NM NM
Central Texas 1,089 918 2,007 167 2,787 2,954 552.1 % (67.1)% (32.1)%
Colorado 3,224 747 3971 2,890 2,402 5,292 11.6 % (68.9)% (25.00%
Houston 214 409 623 — — — NM NM NM
Nevada 1,828 267 2,095 90 1,759 1849 1931.1% (84.8)% 13.3%
Total 7,284 5,165 12,449 3,147 6,948 10,095 131.5% (25.7)% 23.3%

NM - Not meaningful.

As aresult of our business acquisitions and land acquisition strategy, we increased our lots owned and controlled by 23.3%
from 10,095 at March 31, 2014 to 12,449 at March 31, 2015.

Critical Accounting Policies

Critical accounting estimates are those that we believe are both significant and that require us to make difficult, subjective or
complex judgments, often because we need to estimate the effect of inherently uncertain matters. We base our estimates and
judgments on historical experiences and various other factors that we believe to be appropriate under the circumstances. Actual
results may differ from these estimates, and the estimates included in our financial statements might be impacted if we used
different assumptions or conditions. A summary of our critical accounting policiesisincluded in our Annual Report on Form 10-
K for the fiscal year ended December 31, 2014, filed with the SEC on March 6, 2015, in the section entitled “Management’s
Discussion and Analysis of Financial Condition and Results of Operations—Significant Accounting Policies.” We have had no
significant changesin our critical accounting policies from those described therein.
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Liquidity and Capital Resour ces

Overview

Our principal uses of capital for the three months ended March 31, 2015 were land purchases, land development, home
construction, and the payment of routine liabilities. We used funds generated by operations and available borrowings under our
Credit Agreement to meet our short-term working capital requirements.

Cash flows for each of our communities depend on the stage in the development cycle, and can differ substantially from reported
earnings. Early stages of development or expansion require significant cash outlays for land acquisitions, entitlements and other
approvals, and construction of model homes, roads, utilities, general landscaping and other amenities. Because these costs are a
component of our inventory and not recognized in our statement of operations until a home closes, we incur significant cash
outlays prior to our recognition of earnings. In the later stages of community development, cash inflows may significantly
exceed earnings reported for financial statement purposes, as the cash outflow associated with home and land construction was
previously incurred. From a liquidity standpoint, we are currently actively acquiring and developing lots in our markets to
maintain and grow our lot supply and active selling communities that are strategically located in our core Colorado markets, and
in the greater Austin, San Antonio, and Houston, Texas, Las Vegas, Nevada, and Atlanta, Georgia metropolitan areas. As we
continue to expand our business, we expect that cash outlays for land purchases and land development to grow our lot
inventory will exceed our cash generated by operations.

Covenant Compliance

On October 21, 2014, we entered into a credit agreement with Texas Capital Bank, National Association, as Administrative Agent
and L/C Issuer, and the lenders from time to time party thereto (which we refer to as the “Credit Agreement”). The Credit
Agreement provides the Company with arevolving line of credit (which we refer to as the “Revolving Credit Facility”) of up to
$120 million. Under the terms of the Credit Agreement, we are entitled to request an increase in the size of the Revolving Credit
Facility by an amount not exceeding $80 million. If the existing lenders elect not to provide the full amount of a requested
increase, we may invite one or more other lender(s) to become a party to the Credit Agreement, subject to the approval of the
Administrative Agent and L/C Issuer. The Credit Agreement includes a letter of credit sublimit of $20 million. The obligations
under the Revolving Credit Facility are guaranteed by substantially all of our operating subsidiaries.

The Credit Agreement contains customary affirmative and negative covenants (including limitations on the Company’s ability to
grant liens, incur additional debt, pay dividends, redeem its common stock, make certain investments and engage in certain
merger, consolidation or asset sale transactions), as well as customary events of default. The Credit Agreement also requiresthe
Company to maintain (i) aleverage ratio of not more than 1.50 to 1.0 as of the last day of any fiscal quarter, based upon the ratio
of debt to tangible net worth of the Company and its subsidiaries on a consolidated basis, (ii) an interest coverage ratio of not
lessthan 1.50 to 1.0 for any four fiscal quarter period, based upon the ratio of EBITDA to cash interest expense of the Company
and its subsidiaries on a consolidated basis, (iii) a consolidated tangible net worth of not less than the sum of $250 million, plus
50% of the net proceeds of any issuances of equity interests of the Company and the guarantors of the Revolving Credit
Facility, plus 50% of the amount of consolidated net income of the Company and its subsidiaries, (iv) liquidity of not less than
$25 million, and (v) arisk asset ratio of not more than 1.25 to 1.0, based upon the ratio of the book value of all risk assets owned
by the Company and its subsidiaries to the Company’s tangible net worth.

Asof March 31, 2015, we were in compliance with all covenants under the Credit Agreement.

Cash Flows—Three Months Ended March 31, 2015 Compared to the Three Months Ended March 31, 2014
For the three months ended March 31, 2015 and March 31, 2014, the comparison of cash flowsisasfollows:

e Net cash used in operating activities increased to $37.8 million during the three months ended March 31, 2015 from net
cash used of $18.8 million during the three months ended March 31, 2014. The increase in cash used in operations was
primarily aresult of anet outflow associated with inventories of $43.6 million during the three months ended March 31,
2015, compared to a net outflow of $12.9 million during the three months ended March 31, 2014, primarily driven by the
increase in land acquisition, land development and homes under construction, partially offset by the increase in home
closings. We also had net cash used by working capital items including accounts receivable, prepaid expenses and
other assets, accounts payable and accrued liabilities of $2.1 million for the three months ended March 31, 2015, as
compared to $9.8 million used by working capital items for the three months ended March 31, 2014. Thisincreaseisa
result of our overall growth during the period.

e Net cash used in investing activities was $1.2 million during the three months ended March 31, 2015, compared to $5.1
million used during the three months ended March 31, 2014. The decrease relates to a non-refundabl e deposit of $5.0
million for the acquisition of LVLH during the three months ended March 31, 2014, offset by increases in model
furnishings as aresult of the increase in active communities.
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e Net cash provided by financing activities was $32.2 million during the three months ended March 31, 2015, compared to
net cash provided by financing activities of $99.0 million during the three months ended March 31, 2014. The decrease
in cash provided by financing activities was the result of our draw of $99.0 million on the Revolving Credit Facility
during the three months ended March 31, 2014 to fund, in part, our acquisition of LVLH on April 1, 2014.

As of March 31, 2015, our cash balance was $26.6 million.

Off-Balance Sheet Arrangements

In the ordinary course of business, we enter into land purchase contracts in order to procure lots for the construction of our
homes. We are subject to customary obligations associated with entering into contracts for the purchase of land and improved
lots. These purchase contracts typically require a cash deposit, and the purchase of properties under these contracts is
generally contingent upon satisfaction of certain requirements, including obtaining applicable property and development
entitlements. We also utilize option contracts with land sellers as a method of acquiring land in staged takedowns, to help us
manage the financial and market risk associated with land holdings, and to reduce the use of funds from our corporate financing
sources. Option contracts generally require payment by us of a non-refundable deposit for the right to acquire lots over a
specified period of time at pre-determined prices. We generally have the right at our discretion to terminate our obligations under
both purchase contracts and option contracts by forfeiting our cash deposit with no further financial responsibility to the land
seller. Our obligations with respect to the option contracts are generally limited to the forfeiture of the related non-refundable
cash deposits. As of March 31, 2015, we had outstanding options for 1,635 lots totaling $81.7 million, and had $3.0 million of
non-refundable cash deposits pertaining to land option contracts.

Our utilization of land option contracts is dependent on, among other things, the availability of land sellers willing to enter into
option takedown arrangements, the availability of capital to financial intermediaries to finance the development of optioned lots,
general housing market conditions, and local market dynamics. Options may be more difficult to procure from land sellersin
strong housing markets and are more prevalent in certain geographic regions.

We post letters of credit and performance bonds related to our land development performance obligations, with local
municipalities. As of March 31, 2015 and December 31, 2014, we had $37.7 million and $34.0 million, respectively, in letters of
credit and performance bonds issued and outstanding. We anticipate that the obligations secured by these performance bonds
and letters of credit generally will be performed in the ordinary course of business.

Subsequent Events

I ssuance of $60 million 6.875% senior notes

On April 9, 2015, we completed a private offering of an additional $60 million in aggregate principal amount of our 6.875% Senior
Notes due 2022 (which we refer to asthe "New Senior Notes") in reliance on Rule 144A and Regulation S under the Securities
Act of 1933, as amended. The New Senior Notes are additional notes issued under the indenture pursuant to which our
outstanding $200 million in aggregate principal amount of 6.875% Senior Notes due 2022 were issued. The Senior Notes and the
New Senior Notes have identical terms and will be treated as a single class under the indenture. The New Senior Notes were
issued at a price equal to 98.26% of their principal amount.

Concurrent with the issuance of the New Senior Notes, we utilized the net proceeds from the offering to repay the
then outstanding indebtedness under our Revolving Credit Facility.

Adjusted EBITDA

The following table presents adjusted EBITDA for the three months ended March 31, 2015 and 2014. Adjusted EBITDA isanon-
GAAP financial measure we use as a supplemental measure in evaluating operating performance. We define adjusted EBITDA as
consolidated net income before (i) income tax expense, (i) interest in cost of home sales revenues, (iii) other interest expense, (iv)
depreciation and amortization expense, and (v) adjustments resulting from the application of purchase accounting for acquired
work in process inventory related to business combinations. We believe adjusted EBITDA provides an indicator of general
economic performance that is not affected by fluctuations in interest rates or effective tax rates, levels of depreciation or
amortization, and items considered to be non-recurring. Accordingly, our management believes that this measurement is useful
for comparing general operating performance from period to period. Adjusted EBITDA should be considered in addition to, and
not as a substitute for, consolidated net income in accordance with GAAP as a measure of performance. Our presentation of
adjusted EBITDA should not be construed as an indication that our future results will be unaffected by unusual or non-
recurring items. Our adjusted EBITDA islimited as an analytical tool, and should not be considered in isolation or as a substitute
for analysis of our results as reported under GAAP.

Three Months Ended March 31,
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2015 2014 % Change

Net income $ 6,351 $ 3,368 88.6 %
Income tax expense 3,173 1,828 73.6 %
Interest in cost of home sales revenues 1,621 76 2,032.9 %
Interest expense 3 — 100.0 %
Depreciation and amortization expense 988 483 104.6 %
EBITDA 12,136 5,755 1109 %
Purchase price accounting for acquired work in process

inventory 2,027 188 978.2 %
Adjusted EBITDA $ 14,163 $ 5,943 138.3 %

ITEM 3. QUANTITATIVE AND QUALITATIVE DISCLOSURESABOUT MARKET RISK.
Interest Rates

Market risk istherisk of loss arising from adverse changes in market rates and prices, such asinterest rates, foreign currency
exchange rates and commodity prices. Our primary exposure to market risk is interest rate risk associated with our Credit
Agreement, which was entered into on October 21, 2014. Future borrowings under the Credit Agreement bear interest at a
floating rate equal to the London Interbank Offered Rate plus an applicable margin between 2.75% and 3.25% per annum, or, in
the Administrative Agent’s discretion, a base rate plus an applicable margin between 1.75% and 2.25% per annum. The
“applicable margins’ described above are determined by a schedul e based on the leverage ratio of the Company, as defined in
the Credit Agreement. The Credit Agreement also provides for fronting fees and letter of credit fees payable to the L/C Issuer
and commitment fees payabl e to the Administrative Agent equal to 0.20% of the unused portion of the Revolving Credit Facility.

Inflation

Our homebuilding operations can be adversely impacted by inflation, primarily from higher land, financing, labor, material and
construction costs. In addition, inflation can lead to higher mortgage rates, which can significantly affect the affordability of
mortgage financing to homebuyers. While we attempt to pass on cost increases to customers through increased prices, when
weak housing market conditions exist, we are often unable to offset cost increases with higher selling prices.

Seasonality

Historically, the homebuilding industry experiences seasonal fluctuationsin quarterly operating results and capital requirements.
We typically experience the highest new home order activity during the spring, although this activity is also highly dependent
on the number of active selling communities, timing of new community openings and other market factors. Sinceit typically takes
four to six months to construct a new home, we deliver more homes in the second half of the year as spring and summer home
orders convert to home deliveries. Because of this seasonality, home starts, construction costs and related cash outflows have
historically been highest in the second and third quarters, and the majority of cash receipts from home deliveries occurs during
the second half of the year. We expect this seasonal pattern to continue over the long term, although it may be affected by
volatility in the homebuilding industry.

Additionally, we own and operate two golf courses within our Rhodes Ranch and Tuscany communitiesin our Nevada division.
We experience lower average daily roundsin the second and third quarters of the year, and therefore lower revenues, due to the
high temperatures during the summer and early fall monthsin Nevada, aswell as reseeding activities in September to prepare the
courses for the winter months. Conversely, we experience higher average daily rounds and therefore higher revenues during the
first and fourth quarters of the year when lower temperatures are typically experienced in Nevada.

ITEM 4. CONTROLSAND PROCEDURES.

Evaluation of Disclosure Controlsand Procedures

We maintain disclosure controls and procedures (as defined in Rule 13a-15(e) promul gated under the Securities Exchange Act of
1934, as amended (the “Exchange Act”)) that are designed to ensure that information required to be disclosed in Exchange Act

reportsisrecorded, processed, summarized and reported within the time periods specified in the SEC’ s rules and forms, and that
such information
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is accumulated and communicated to our management, including our Co-Chief Executive Officers and Chief Financia Officer, as
appropriate, to allow timely decisions regarding required disclosure.

As of March 31, 2015, the end of the period covered by this Form 10-Q, we evaluated, under the supervision and with the
participation of our management, including our Co-Chief Executive Officers and Chief Financial Officer, the effectiveness of the
design and operation of our disclosure controls and procedures to, among other matters, detect any material weaknesses. A
material weaknessis a deficiency, or acombination of deficiencies, in internal control over financial reporting, such that thereisa
reasonable possibility that a material misstatement of our annual or interim consolidated financial statements will not be
prevented or detected on a timely basis. As of March 31, 2015, we continued to remediate previously identified material
weaknesses related to the period-end financial reporting and information technology processes. Once fully implemented, the
new and enhanced controls will need to operate for a sufficient amount of timein order for management to conclude that the
material weaknesses have been remediated.

Remediation and Changesin Internal Controls

We have developed and are implementing remediation plans to address the material weaknesses discussed above and to
improve our internal controls over the period-end financial reporting process. Specifically, our remediation plan requires
(i) documenting and formalizing our internal controls, and financial reporting and information technology policies and
procedures, including implementing additional controls over our financial close and information technology processes, (ii) hiring
additional resources with significant experience to our accounting team, and (iii) instituting appropriate review and oversight
responsibilities within our accounting and information technology functions.

Our management believes that the measures described above should be sufficient to remediate the identified material
weaknesses and strengthen our internal control over financial reporting. Our management is committed to improving our internal
control processes. Once fully implemented, the new and enhanced controls will need to operate for a sufficient amount of time
for management to conclude that the material weaknesses have been remediated. Accordingly, we will continue to monitor the
effectiveness of our remediation efforts and will make any further changes management determines appropriate. Aswe continue
to evaluate and improve our internal control over financial reporting, additional measures to address the material weaknesses or
modifications to the remediation plan described above may beidentified.

Changesin Internal Control over Financial Reporting

Except as discussed above, there were no changes during the quarter ended March 31, 2015 in our internal control over financial
reporting (as defined in Rule 13a-15(f) under the Exchange Act) that have materially affected or are reasonably likely to materially
affect our interna control over financial reporting.

PART I

ITEM 1. LEGAL PROCEEDINGS.
Because of the nature of the homebuilding business, we and certain of our subsidiaries and affiliates have been named as
defendants in various claims, complaints and other legal actions arising in the ordinary course of business. In the opinion of our

management, the outcome of these ordinary course matters will not have amaterial adverse effect upon our financial condition,
results of operations or cash flows.

ITEM 1A. RISK FACTORS.

There have been no material changes to the risk factors we previously disclosed in our Annual Report on Form 10-K for the
fiscal year ended December 31, 2014 that was filed with the SEC on March 6, 2015.

ITEM 2. UNREGISTERED SALESOF EQUITY SECURITIES AND USE OF PROCEEDS.

None.
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ITEM 3. DEFAULTSUPON SENIOR SECURITIES.

None.

ITEM 4. MINE SAFETY DISCLOSURES.

Not applicable.

ITEM 5. OTHERINFORMATION.

None.
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ITEM 6.

EXHIBITS.

The following exhibits are either filed herewith or incorporated herein by reference:
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101.INS

101.SCH

101.CAL

101.DEF

101.LAB

101.PRE

EXHIBIT INDEX

Certificate of Incorporation of the Company, as amended (incorporated by reference herein from Exhibit 3.1 to the
initial filing of the Company’s Registration Statement on Form S-1 previoudly filed with the SEC on May 5, 2014)

Bylaws of the Company, as amended (incorporated by reference herein from Exhibit 3.2 to the initial filing of the
Company’s Registration Statement on Form S-1 previously filed with the SEC on May 5, 2014)

Second Supplemental Indenture, dated as of March 13, 2015, by and among the Company, the Guarantors named
therein, and U.S. Bank National Association, as trustee under the Indenture (incorporated by reference herein
from Exhibit 4.3 to the Company’s Current Report on Form 8-K previously filed with the SEC on April 10, 2015)

Certification of the Principal Executive Officer pursuant to Rule 13a-14(a) of the Securities Exchange Act of 1934,
as amended

Certification of the Principal Financial Officer pursuant to Rule 13a-14(a) of the Securities Exchange Act of 1934,
as amended

Certification of the Principal Executive Officer pursuant to 18 U.S.C. Section 1350 as adopted pursuant to Section
906 of the Sarbanes-Oxley Act of 2002

Certification of the Principal Financial Officer pursuant to 18 U.S.C. Section 1350 as adopted pursuant to Section
906 of the Sarbanes-Oxley Act of 2002

XBRL Instance Document

XBRL Taxonomy Extension Schema Document

XBRL Taxonomy Extension Calculation Linkbase Document
XBRL Taxonomy Definition Linkbase Document

XBRL Taxonomy Extension Labels Linkbase Document

XBRL Taxonomy Extension Presentation Linkbase Document
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this Quarterly
Report on Form 10-Q to be signed on its behalf by the undersigned thereunto duly authorized.

Century Communities, Inc.

Date: May 7, 2015 By: /s/ Dale Francescon
Dale Francescon
Chairman of the Board and Co-Chief
Executive Officer (Chief Executive Officer)

Date: May 7, 2015 By: /s/ David M essenger
David Messenger
Chief  Financial  Officer  (Principal
Financial Officer and Principal Accounting
Officer)
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Section 2: EX-31.1 (EX-31.1)

EXHIBIT 31.1
CERTIFICATION OF CHIEF EXECUTIVE OFFICER

PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002
I, Dale Francescon, certify that:
1. | havereviewed this Quarterly Report on Form 10-Q of Century Communities, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of amaterial fact or omit to
state amaterial fact necessary to make the statements made, in light of the circumstances under which such
statements were made, not misleading with respect to the period covered by thisreport;

3. Based on my knowledge, the financial statements, and other financial information included in this report,
fairly present in al material respectsthe financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report;

4. Theregistrant’s other certifying officer(s) and | are responsible for establishing and maintaining
disclosure controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(¢)) and internal
controls over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant
and have:

(@ Designed such disclosure controls and procedures, or caused such disclosure controls
and procedures to be designed under our supervision, to ensure that material information
relating to the registrant, including its consolidated subsidiaries, is made known to us by
others within those entities, particularly during the period in which thisreport is being
prepared;

(b) [language omitted in accordance with SEC Release No. 34-54942];



(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and
presented in this report our conclusions about the effectiveness of the disclosure controls
and procedures, as of the end of the period covered by this report based on such
evaluation; and

(d) Disclosedinthisreport any changein theregistrant’sinternal control over financial
reporting that occurred during the registrant’s most recent fiscal quarter (the registrant’s
fourth fiscal quarter in the case of an annual report) that has materially affected, or is
reasonably likely to materially affect, the registrant’sinternal control over financial

reporting;

5. Theregistrant’s other certifying officer and | have disclosed, based on our most recent eval uation of
internal control over financial reporting, to the registrant’s auditors and the audit committee of registrant’s
board of directors (or persons performing the equivalent functions):

(@ All significant deficiencies and material weaknessesin the design or operation of internal
control over financial reporting which are reasonably likely to adversely affect the
registrant’s ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who
have asignificant rolein the registrant’ sinternal control over financial reporting.

Dated: May 7, 2015 /s/ Dale Francescon

Dale Francescon
Chairman of the Board and Co-Chief Executive Officer
(Chief Executive Officer)

(Back To Top)

Section 3; EX-31.2 (EX-31.2)

EXHIBIT 31.2
CERTIFICATION OF CHIEF FINANCIAL OFFICER

PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002
I, David Messenger, certify that:
1. | havereviewed this Quarterly Report on Form 10-Q of Century Communities, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of amaterial fact or omit to
state amaterial fact necessary to make the statements made, in light of the circumstances under which such
statements were made, not misleading with respect to the period covered by thisreport;

3. Based on my knowledge, the financial statements, and other financial information included in this report,
fairly present in al material respectsthe financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report;

4. Theregistrant’s other certifying officer(s) and | are responsible for establishing and maintaining
disclosure controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(¢)) and internal
controls over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant
and have:

(@ Designed such disclosure controls and procedures, or caused such disclosure controls
and procedures to be designed under our supervision, to ensure that material information
relating to the registrant, including its consolidated subsidiaries, is made known to us by
others within those entities, particularly during the period in which thisreport is being
prepared;

(b) [language omitted in accordance with SEC Release No. 34-54942];

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and
presented in this report our conclusions about the effectiveness of the disclosure controls
and procedures, as of the end of the period covered by this report based on such
evaluation; and



(d) Disclosedinthisreport any changein theregistrant’sinternal control over financial
reporting that occurred during the registrant’s most recent fiscal quarter (the registrant’s
fourth fiscal quarter in the case of an annual report) that has materially affected, or is
reasonably likely to materially affect, the registrant’sinternal control over financia
reporting;

5. Theregistrant’s other certifying officer and | have disclosed, based on our most recent eval uation of
internal control over financial reporting, to the registrant’s auditors and the audit committee of registrant’s
board of directors (or persons performing the equivalent functions):

(@ All significant deficiencies and material weaknessesin the design or operation of internal
control over financial reporting which are reasonably likely to adversely affect the
registrant’s ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who
have asignificant rolein the registrant’ sinternal control over financial reporting.

Dated: May 7, 2015 /s/ David Messenger
David Messenger
Chief Financial Officer
(Chief Financial Officer and Principal Accounting Officer)
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EXHIBIT 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
ASADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report on Form 10-Q of Century Communities, Inc. (the “ Company”)
for the quarterly period ended March 31, 2015, as filed with the U.S. Securities and Exchange Commission on
the date hereof (the “Report”), |, Dale Francescon, Chairman of the Board and Co-Chief Executive Officer

(Chief Executive Officer) of the Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002, that:

1 the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities
Exchange Act of 1934, as amended; and

2. the information contained in the Report fairly presents, in all material respects, the financial
condition and results of operations of the Company.

Dated: May 7, 2015 /s/_Dale Francescon

Dale Francescon
Chairman of the Board and Co-Chief Executive Officer
(Chief Executive Officer)
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EXHIBIT 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
ASADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002



In connection with the Quarterly Report on Form 10-Q of Century Communities, Inc. (the “ Company”)
for the quarterly period ended March 31, 2015, as filed with the U.S. Securities and Exchange Commission on
the date hereof (the “Report”), |, David Messenger, Chief Financial Officer (Chief Financial Officer and

Principal Accounting Officer) of the Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted
pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that:

1 the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities
Exchange Act of 1934, as amended; and

2. the information contained in the Report fairly presents, in all material respects, the financial
condition and results of operations of the Company.

Dated: May 7, 2015 /s _David Messenger
David Messenger
Chief Financial Officer
(Chief Financial Officer and Principal Accounting Officer)
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