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Presentation of Financial Information & Forward-Looking Statements
Important Information
This presentation contains summarized information concerning Integer Holdings Corporation (the “Company”) and its business, operations, financial performance and trends.  The historical financial and 
operating data contained herein reflect the consolidated results of the Company for the periods indicated.  No representation is made that the information in this presentation is complete.  For additional 
financial and business-related information, as well as information regarding business and product line trends, see the Company’s most recent Annual Report on Form 10-K and Quarterly Reports on Form 
10-Q filed with the U.S. Securities and Exchange Commission (the “SEC”), as well as other reports filed with the SEC from time-to-time. Such reports are or will be available in the investor relations section 
of our corporate website (investor.integer.net) and the SEC’s website (www.sec.gov).

Non-GAAP Financial Measures
This presentation includes financial information prepared in accordance with accounting principles generally accepted in the United States (“GAAP”) as well as other financial measures referred to as non-
GAAP.  These non-GAAP financial measures are not calculated in accordance with GAAP and are not meant to be considered in isolation from or as a substitute for the information prepared in accordance 
with GAAP.  For reconciliations of these non-GAAP financial measures to the most comparable GAAP financial measures, please refer to the appendix to this presentation, as well as the earnings press 
release associated with this period and the trending schedules, both of which can be found in the investor relations section of our corporate website (investor.integer.net). The Company believes that these 
non-GAAP financial measures provide users of our financial information with useful supplemental information that enables a better comparison of our performance across periods. There are a number of 
limitations related to the use of these non-GAAP financial measures and their nearest GAAP equivalents. For example, the Company's definitions of non-GAAP financial measures may differ from non-
GAAP financial measures used by other companies.

Forward Looking Statements
Some of the statements contained in this presentation whether written or oral may be “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933, as amended, and 
Section 21E of the Securities Exchange Act of 1934, as amended, including statements relating to our 2026 outlook, including with respect to future sales, organic sales, cash flow from operating activities, 
operating income, EBITDA, net income, diluted earnings per share, expenses, and profitability; outlook for depreciation and amortization; interest expense, stock based compensation, restructuring, 
acquisition and other charges, effective tax rate, leverage ratio, capital expenditures and cash tax payments; our strategy of advancing our customers’ goals through industry-leading engineering and 
manufacturing and delivering sustainable, long-term value for our shareholders; our 2027 outlook, including our expected return to above-market organic growth; expected share repurchase activity, 
including our accelerated share repurchase program; expected market growth rates; our strategic financial objectives; and other events, conditions or developments that will or may occur in the future. You 
can identify forward-looking statements by terminology such as “may,” “will,” “should,” “could,” “expects,” “intends,” “plans,” “anticipates,” “believes,” “estimates,” “predicts,” “potential,” “projects,” “sustain,” or 
“continue” or variations or the negative of these terms or other comparable terminology. The Company’s actual results could differ materially from those stated or implied by such forward-looking 
statements. Although it is not possible to create a comprehensive list of all factors that may cause actual results to differ from the results expressed or implied by our forward-looking statements or that may 
affect our future results, some of these factors and other risks and uncertainties that arise from time to time are described in Item 1A, “Risk Factors” of our Annual Report on Form 10-K and in our other 
periodic filings with the SEC and other risks and uncertainties that arise from time to time. The financial outlook discussed during the presentation is as of February 19, 2026. Nothing discussed during this 
presentation should be constructed as reaffirming or disaffirming such outlook. Unless otherwise noted, the forward-looking information in this presentation is based on the Company’s current expectations 
and are representative as of today only. Except as required by law, the Company assumes no obligation to update forward-looking information, including information in this presentation, to reflect changed 
assumptions, the occurrence of unanticipated events or changes in future operating results, financial conditions or prospects or otherwise. 

Continuing Operations
During the fourth quarter of 2024 the Company completed the divestiture of its Electrochem business (“Electrochem”), which was classified as a discontinued operation beginning in the third quarter of 
2024.  The results in this presentation are presented on a continuing operations basis and, as a result, except for cash flow measures exclude the results of Electrochem.
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Integer at a Glance

60% 36% 4%

Cardio & Vascular Cardiac Rhythm Management 
& Neuromodulation

Other 
Markets

~$1.85B
2025
Sales

~11,000
Integer

Associates

23
Manufacturing

Facilities

10
R&D

Centers

Vision
Improving patients’ lives around the globe, one device at a time

Mission
Advance the goals of our medical device customers through 
industry-leading engineering and manufacturing, with a 
relentless commitment to quality, service and innovation

A Leading Medical Device Contract Development & Manufacturing Organization (CDMO)

Sales By Product Line

Sales by product line reflect full year 2025 results
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Broad and Deep Portfolio of Capabilities and Product Offerings

IPGs Batteries 

Speciality
Coatings

Guidewires Delivery
Systems

Introducers

Extrusion
& Filmcast

Textiles 
& Coverings

Ablation
Catheters

Leads

Machined 
Components

Catheters

Not comprehensive; examples only
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Investment Highlights

Strategy designed to deliver value for our customers and our shareholders

Well-positioned in attractive end markets 
with a focus on high-growth submarkets

Disciplined capital management focused 
on long-term shareholder value creation

Differentiated by deep technical expertise, 
breadth of capabilities, innovative technologies, 
and scalable global manufacturing

Robust, diversified pipeline with top 
medical device companies and emerging 
innovators

High-performance culture focused on 
customer-centricity, innovation, and 
operational excellence

Proven track record of financial 
performance through execution of our 
growth strategy
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Growth Teams Drive Product Line Strategies in High-Growth Markets

Focusing on targeted high-growth markets including electrophysiology, structural heart, neurovascular, and neuromodulation

(1) Growth rates reflect management estimates for 2025-2029 end market sales CAGR based on industry reports and internal analyses 

C
&

V 
C

R
M

&
N

Markets

Electrophysiology Mid-teens

Cardiac Rhythm Management LSD

Cardiology & Vascular Access LSD

Neuromodulation HSD

Structural Heart LDD

MSDPeripheral Vascular

Neurovascular HSD

Growth(1)

Dedicated, cross-functional teams responsible 
for product line strategy and accountable for growth

 Deep understanding of target markets, customers, 
therapies, products, competitors, and geographies

 Continuously refine strategy to address evolving market 
dynamics with a focus on enabling customer success

 Prioritize investments in capabilities, capacity, and skills
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Capacity Expansion
Several footprint expansion projects completed 

and underway to support future growth

Expanding Capabilities in High-Growth Markets

Capability Investments
Rapid prototyping, advanced automation, laser processing, extrusion,

 complex assemblies, implantable batteries, complex and micro machining, 
miniaturization, coatings, and catheter process platforming

Not comprehensive; examples of select investments and capacity expansion are shown
Integer acquired certain assets of Biocoat, Incorporated in December 2025

Recent M&A Transactions

2021 Guiding sheaths and active 
implantable capabilities

Proprietary medical textiles, 
coverings, and advanced braiding2022

Specialized neurovascular devices2023

Precision machining2024

Advanced coating and surface 
modification technologies2025
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Differentiated in the Eyes of our Customers

Innovative Technologies

• Extensive set of proprietary 
materials and processing 
technologies

• In-house advanced manufacturing 
and automation technologies

• Innovative, market-ready access 
and delivery products

Technical Expertise

• Unparalleled subject matter 
expertise across many technical 
disciplines

• Leaders in Design for 
Manufacturability (DFM)

• Deep product design and regulatory 
expertise

Scalable Manufacturing

• Robust manufacturing and quality 
systems

• Global footprint supporting our 
customers’ global networks 

• Seamless transition from 
development to scaled production

Exceptional service and customer experience throughout the product lifecycle

Advancing the goals of our customers through industry-leading engineering and manufacturing expertise

Capability Breadth

• Comprehensive portfolio of 
engineered components, complex 
subassemblies, and finished devices

• End-to-end solutions through all 
stages of a product’s lifecycle

• Simplifying supply chain with 
industry-leading vertical integration
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Robust and Diverse Pipeline Focused on Higher Growth Markets

2017 2021 2024 2025

Strategy delivering mix shift to 
higher growth markets

Product development sales
increased over 4x since 2017

Development Sales Mix

Higher
Growth

Mature

Development Sales
2017 2021 2024 2025

~50%

~50% ~80% ~80% ~80%

~20% ~20% ~20%

Strategy focused on being designed early into our customers’ products in high-growth markets
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Robust and Diverse Pipeline with Top OEMs and Emerging Innovators

(1) Growth rates reflect management estimates for 2025-2029 end market sales CAGR based on industry reports and internal analyses
Pipeline is not comprehensive; examples of pipeline projects are shown 

Electrophysiology
• Diagnostic/mapping
• Pulsed field ablation
• Renal denervation
• Transeptal access

Neurovascular
• Access
• Embolization
• Thrombectomy 

Structural Heart
• Heart failure therapies
• Left atrial appendage closure
• Transcatheter aortic therapies
• Transcatheter mitral therapies
• Transcatheter tricuspid therapies

Cardiac Rhythm Management
• Heart failure therapies
• Implantable cardiac monitors
• Leadless pacemakers
• S-ICD/EV-ICD
• Traditional pacemakers, ICDs/CRT-Ds

Neuromodulation
• Deep brain stimulation
• Hypoglossal nerve
• Peripheral nerve
• Spinal cord
• Tibial nerve
• Other emerging, including BCI

Peripheral Vascular
• AAA stenting
• Embolization 
• Peripheral artery interventions
• Thrombectomy 
• Vascular access

Strong new product pipeline supports return to above-market growth

C
&

V 
C

R
M

&
N

Markets

Electrophysiology Mid-teens

Cardiac Rhythm Management LSD

Cardiology & Vascular Access LSD

Neuromodulation HSD

Structural Heart LDD

MSDPeripheral Vascular

Neurovascular HSD

Growth(1)
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Strong Pipeline of Emerging Customers with PMA Products
($ in millions)

Product introduction & launched customer salesProduct development through launch process

19

10

5
6

Development Clinical Regulatory Product
Introduction

Launched
since 2020

2018 2020 2022 2024 3 to 5 Year
Outlook

# of customers currently in each phase (as of year end 2025)

~$10
~$20

~$50

~$125

15% - 20% 
CAGR

Emerging customers with PMA products expected to deliver 15% to 20% CAGR over next 3 to 5 years
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High-Performance Culture

CUSTOMER
SUCCESS

Customer Experience

Impactful Innovation

OPERATIONAL
EXCELLENCE

Integer Operating System

Integer Production System

LEADERSHIP
IMPACT

Leadership Capability

Engaged Associates

Values & EssentialsOperational Focus Areas
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Disciplined Capital Management to Drive Sustainable Value Creation 

Capital allocation focused on long-term shareholder value creation; targeting leverage between 2.5x to 3.5x

ORGANIC
• Technology, capabilities, automation, and capacity
• Capex investments average 5.8% of sales over 2021-2025 period
• Expect to continue investing to support growth outlook

M&A
• Expand capabilities and exposure to high-growth markets
• Over $700 million investments in tuck-in acquisitions since 2021
• Expect to continue tuck-in acquisition strategy as a priority

SHARE 
REPURCHASE

• $200 million share repurchase authorization announced in Nov 2025
• Repurchased ~2% of outstanding shares for $50 million in 4Q25
• Announced approximate $50 million ASR program on Feb 19, 2026

Leverage is a non-GAAP financial measure; refer to “Non-GAAP Financial Measures” in the Appendix
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Proven Track Record of Financial Performance

Sales Adj. Operating Income Adj. EPS Leverage

($ in millions, except per share data)

Organic sales change, adjusted operating income (AOI), AOI margin, adjusted EPS, and leverage are non-GAAP financial measures; refer to “Non-GAAP Financial Measures” in the 
Appendix

21% 20% Within 2.5x - 3.5x targetCAGR (3 yr)
Organic

12%
10%

368bps AOI margin expansion
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Strategic Financial Objectives Aligned to Create Long-Term Value

Organic sales change, adjusted operating income (AOI), and leverage are non-GAAP financial measures; refer to “Non-GAAP Financial Measures” in the Appendix

Above-Market Organic 
Sales Growth

200bps Above Market

Customer-Centric and 
Targeted Market Approach

Disciplined Capital 
Management

2.5x - 3.5x
Leverage

Prioritizing Organic Growth 
and Tuck-In Acquisitions 
with Opportunistic Share 

Repurchases

Expand 
Profit Margins

AOI Growth 2x Sales 
Growth Rate

Operational Excellence 
Driven by our Integer 

Operating System and 
Integer Production System



Financial Outlook



March 3, 2026  |  17
2026 Raymond James Conference

(3)% - 3% (5)% - 1% (4)% - 3% (2)% - 6%

2026 Financial Outlook

Sales Adj. EBITDA Adj. Operating Income Adj. Net Income Adj. EPS

($ in millions, except per share amounts)

2026 Outlook issued on February 19, 2026
Organic sales change, adjusted EBITDA, adjusted operating income, adjusted net income, and adjusted EPS are non-GAAP financial measures; refer to “Non-GAAP Financial 
Measures” in the Appendix

Change
Organic

(1)% - 1%
0% - 3%

$1,854 $1,826 - $1,876

2025 2026
Outlook

$402 $391 - $415

2025 2026
Outlook

$321 $304 - $324

2025 2026
Outlook

$226 $216 - $232

2025 2026
Outlook

$6.40 $6.29 - $6.78

2025 2026
Outlook
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2026 Financial Outlook

2025 Organic
Ex-Select NPI

Select NPI
Headwinds

Inorganic
Decline

2026

2026 Sales Outlook
• Reported sales down 1% to up 1%
• Organic sales flat to up 3%

2026 Product Line Sales Outlook
• C&V sales flat to up low single digits due to a decline in two new 

Electrophysiology products 
• CRM&N sales flat to up low single digits, due to a decline in an emerging 

customer with a PMA product 
• Other Markets sales to decline $30 to $35 million, including ~$29 million 

impact for the Portable Medical exit

Quarterly Profile
• We expect organic sales to be down low single digits in 1H and return to 

market growth during 2H, consistent with October preliminary outlook
− Expect 1Q reported sales flat to down low single digits
− Expect nominal sales to ramp sequentially throughout 2026
− Quarterly sales cadence reflects a 5% tailwind in 1Q and 5% headwind in 

4Q, due to year-over-year differences in production days
• Expect AOI margin to decline 200 to 250bps in 1Q vs prior year and improve 

sequentially throughout 2026

2025 2026 
Outlook

Excluding three new product headwinds, we expect 4% to 6% organic growth

2026 Outlook issued on February 19, 2026
Select new production introduction (NPI) headwinds include three new products
Organic sales growth and adjusted operating income (AOI) margin are non-GAAP financial measures; refer to “Non-GAAP Financial Measures” in the Appendix

$1,854

4% - 6%

($ in millions)

(3)% - (4)%
(1.3)%

Portable Medical exit, 
Acquisitions, FX

(1)% - 1%
$1,826 - $1,876



March 3, 2026  |  19
2026 Raymond James Conference

Investment Highlights

Strategy designed to deliver value for our customers and our shareholders

Well-positioned in attractive end markets 
with a focus on high-growth submarkets

Disciplined capital management focused 
on long-term shareholder value creation

Differentiated by deep technical expertise, 
breadth of capabilities, innovative technologies, 
and scalable global manufacturing

Robust, diversified pipeline with top 
medical device companies and emerging 
innovators

High-performance culture focused on 
customer-centricity, innovation, and 
operational excellence

Proven track record of financial 
performance through execution of our 
growth strategy



Appendix
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Acronym Reference Guide

ASR Accelerated Share Repurchase

BCI Brain Computer Interface

BPS Basis points

C&V Cardio & Vascular

CAGR Compound Annual Growth Rate

Change Change on a year-over-year basis, unless noted

COE Center of Excellence

CRM Cardiac Rhythm Management

CRM&N Cardiac Rhythm Management & Neuromodulation

DD Double digit

EBITDA Earnings Before Interest, Taxes, Depreciation & Amortization

EPS Earnings Per Share

EU MDR European Union Medical Device Regulation

FDA Food and Drug Administration

GAAP Generally Accepted Accounting Principles

HSD High single digit

IPG Implantable Pulse Generator

LDD Low double digit

LSD Low single digit

MSD Mid single digit

NPI New Product Introduction

PMA Premarket approval
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2026 Financial and Supplemental Financial Outlook
($ in millions, except per share amounts)

2026 Outlook(a) Supplemental Financial Outlook

2026 Outlook as issued on February 19, 2026



Non-GAAP Financial Measures
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Non-GAAP Financial Measures

This presentation may contain the non-GAAP financial measures defined in the table below.  A reconciliation of these non-GAAP financial measures to the most directly comparable GAAP financial measures can be found in the 
financial schedules accompanying the earnings release or the Trending Schedules posted on the Investor Relations section of the Company’s website at investor.integer.net.  Reconciliations by line item to the closest 
corresponding GAAP financial measure for forward-looking non-GAAP financial measures are not available without unreasonable efforts due to the high variability, complexity and visibility of the charges excluded from these non-
GAAP financial measures.

Non-GAAP Financial Measure Definitions:
Adjusted net income Calculated by adding back amortization of intangible assets, certain legal expenses, restructuring and restructuring-related charges, acquisition and integration costs, ERP implementation costs, other general expenses, (gain) loss on equity 

investments, extinguishment of debt charges, debt conversion inducement expense, European Union medical device regulation incremental charges, other adjustments, inventory step-up amortization, the income tax provision (benefit) related to 
these adjustments, and certain tax items that are outside the normal provision for the period, to income (loss) from continuing operations.

Adjusted weighted average shares The weighted average shares used to calculate diluted EPS in accordance with GAAP includes dilution, when applicable, resulting from the potential conversion of our 2028 Convertible Notes and 2030 Convertible Notes (collectively, the “Convertible 
Notes”).  In connection with the issuance of the Convertible Notes, we entered into capped call contracts which are expected to reduce the potential dilution on our common stock in connection with any conversion of the Convertible Notes, subject to 
a cap.  Adjusted weighted average shares consists of GAAP weighted average shares used to calculate diluted EPS, including, when applicable, dilutive common stock equivalents that were excluded from weighted average shares used to calculate 
diluted EPS as their inclusion would be anti-dilutive and excluding, when applicable, dilution resulting from the potential conversion of our Convertible Notes expected to be offset by the capped call contracts.

Adjusted EPS Calculated by dividing Adjusted net income by Adjusted weighted average shares.  The per share impact of Non-GAAP adjustments to arrive at Adjusted EPS is calculated by dividing the after tax dollar amount of the respective Non-GAAP 
adjustment by Adjusted weighted average shares.

Adjusted operating income and Adjusted 
operating income margin

Calculated by adding back amortization of intangible assets, certain legal expenses, restructuring and restructuring-related charges, acquisition and integration costs, ERP implementation costs, other general expenses, European Union medical 
device regulation incremental charges, other adjustments, and inventory step-up amortization to operating income.  Adjusted operating income margin is calculated by dividing Adjusted operating income by Sales.

Organic sales change Organic sales change is reported sales growth adjusted to remove the impact of foreign currency, the contribution of acquisitions and the strategic exit of the Portable Medical market. To calculate the impact of foreign currency on sales growth rates, 
we convert any sale made in a foreign currency by converting current period sales into prior period sales using the exchange rate in effect at that time and then compare the two, negating any effect foreign currency had on our transactional revenue. 
For acquisitions, we exclude the impact on the growth rate attributable to the contribution of acquisitions in all periods where there were no comparable sales. For the strategic exit of the Portable Medical market, we exclude the impact on the growth 
rate attributable to Portable Medical sales for all periods presented.

Earnings before interest, taxes, depreciation 
and amortization (“EBITDA”)

Calculated by adding back interest expense, provision for income taxes, depreciation expense, and amortization expense from intangible assets and financing leases, to income (loss) from continuing operations, which is the most directly comparable 
GAAP measure.

Adjusted EBITDA EBITDA plus stock-based compensation, certain legal expenses, restructuring and restructuring-related charges, acquisition and integration costs, ERP implementation costs, other general expenses, (gain) loss on equity investments, debt 
conversion inducement expense, European Union medical device regulation incremental charges, other adjustments, and inventory step-up amortization.

Adjusted total interest expense Defined as GAAP total interest expense less accelerated write-offs of debt discounts and deferred issuance costs (loss on extinguishment of debt).

Adjusted effective interest rate on 
borrowings

Calculated by subtracting from the effective interest rate on borrowings the impact of losses on extinguishment of debt, expressed as a percentage.

Net total debt Total principal amount of debt outstanding less cash and cash equivalents.

Leverage ratio (also Leverage) Net total debt divided by Adjusted EBITDA for the trailing 4 quarters.  Leverage ratio differs from total net leverage ratio used in our bank covenants.  See the Trending Schedules located in the Investor Relations section of the Company’s website at 
investor.integer.net for Total net leverage ratio prepared in accordance with the Senior Secured Credit Facilities.

Free cash flow Net cash provided by operating activities (as stated in our Statement of Cash Flows) reduced by capital expenditures (acquisition of property, plant, and equipment (PP&E), net of proceeds from sale of PP&E).

Adjusted effective tax rate Calculated by adding or subtracting from the GAAP effective tax rate the impact of Non-GAAP adjustments, expressed as a percentage, to arrive at Adjusted Net Income.



Contact Information

Kristen Stewart, CFA
Director, Investor Relations
kristen.stewart@integer.net

(M) 551.337.3973

www.integer.net 

mailto:kristen.stewart@integer.net
http://www.integer.net/
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